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Lumber Conditions for Fiity Years 


The following brief résumé of conditions in the lumber industry of the 
United States has been gleaned from files of the AMrertcANn LUMBERMAN for 
the last fifty years and is presented as being of particular interest at this 
time, as this paper begins its fifty-third year of service to the industry: 
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1875 Not a very profitable one for white pine operators 
in the northern peninsula of Michigan and Wis- 
consin, due to dull market and low prices caused by overpro- 


duction. 

187 Movement compared favorably with the two pre- 
ceding years, but difference in value and smaller 

profits made a poorer showing in the dollars and cents 

column. 


1878 Production of white pine increased slightly over 
1877 and demand was well sustained at fairly 


steady prices. 
1 879 Most lumber operators experienced a good demand 
at satisfactory prices, although values realized 


averaged lower than in 1878. 

1880 While production of the principal northwestern 
mills showed a substantial increase, demand ab- 

sorbed all but a small amount of the cut, price levels being 


well sustained. 

1881 Northern pine production took another jump of 
over one billion feet, most of which went into con- 

sumption at better average prices than prevailed during the 

previous several years. 


1883 While northern pine production was a little more 
than the previous year, enlarged consumption 


helped sustain prices. 

1884 The principal northern pine mills in Michigan 
produced more lumber than could be conveniently 

absorbed, as consumers pursued a cautious policy during the 


season. 
1885 Output of the mills was limited to demand all sea- 
son, and trade proved fairly satisfactory through- 


out the year, with firm prices ruling. 

188 The market was in a healthy condition, the visible 
supply of manufactured lumber being no larger 

than required, which kept prices steady. 


Trade was on a fairly satisfactory basis, the end 
of the year finding demand and prices improving. 


A further increase in the cut of northwestern 
mills found a steady outlet at satisfactory values. 


1887 Profitable and satisfactory to lumbermen; at 
nearly all the distributing centers shipments were 
heavy from the beginning of spring and the year closed with 


stocks lighter than usual. 

1888 Michigan, Wisconsin, Canada and the southern 
States found a ready market at fairly satisfactory 

prices, and there were larger receipts of Oregon fir than in 

any preceding year. 


1890 Volume in all the important consuming and dis- 
tributing centers held up well, notwithstanding 
monetary troubles that adversely affected several other 


branches of industry. 
1 891 Conditions not especially encouraging, but total 
volume compared favorably with that of several 


previous years. 

1892 Requirements, due to growth of cities, so general 
and eager as to prove that the country at large 

had reached such a stage of development as insured a demand 


equal to supply. 
1893 Demand fully up to 1892 average, but the panic 
in the summer of 1893 resulted in depression in 


all lines of industry. 
1894 Failures brought about by the money stringency 
resulted in unsatisfactory year for lumber and re- 


lated industries. 
1895 While not very satisfactory, was not such a dis- 
appointment as 1894, and in volume lumber 


movement was about up to the average. 

1896 Demand was affected by stagnation in most indus- 
tries which had not fully recovered from previous 

years’ depression. 

1897 Satisfactory gain recorded over previous year, 
this gain being reflected in increased sales after 

midsummer and higher prices generally on most items. 

1898 Increased demand and better prices resulted in a 
more satisfactory turnover than in any year since 

eighteen ninety-two. [Turn to page 41] 


A fairly prosperous. trade experienced, with prices 
well maintained. 
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From $30,000 to $6,000,000 


A group of experienced Michi- 
gan hardwood lumbermen 
founded the Anderson - Tully 
Company in 1889 with a capital 
of $30,000. Its assets on January 
1, 1925, were conservatively ap- 
praised at $6,200,000. 

The Company manufactures 
gum, oak, cottonwood, elm, and 
ash lumber, box shooks, veneers 
and panels and egg crates. An- 
nual sales $3,000,000. 

This is one of the progressive 


companies which we have helped 
finance. 


LACEY 
Securities Corporation 


231 So. LaSalle St., 


626 Henry Building 
Seattle 


Chicago 
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New Year 
Offering of Stock 


Here is a list of stock that should ap- 
peal to the buyer who is looking for big 
values to start out the New Year. Our 
usual quality and usual manufacture, but 
unusual value. 


1x6” & Wdr. Sel. & Btr. Kiln 

Dried Birch 75,000 
6/4” No. | Com. & Btr. Soft Elm. 150,000 
6/4” No. 2 Com. Soft Elm 50,000 
4/4” No. 2 Com. & Btr. Soft Elm. 100,000 
5/4” No. 3 Com. Soft Elm 40,000 
5/4” No. | & Btr. Hard Maple... 50,000 
4/4” No. 2 Common Basswood.... 
4/4” No. 3 & Btr. Spruce 
4/4” No. | Com. & Btr. Birch 

in Kilns 100,000 
13/16x244” Clear Maple Flooring... 50,000 
13/16x1/%2” Clear Maple Flooring.. 25,000 
13/16x1%2” No. | Maple Flooring.. 35,000 
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Robbins Flooring Laid 
in Chicago Union Station 





crc 











New Chicago Union Station. Photo Courtesy Chicago Milwaukee & St. Paul R. R. 
UILT at a cost of more than $60,000,000, the new Chicago 
Union Station, terminal for four railroad lines, is one of 

the most impressive railroad passenger stations in the world. 


It is therefore a matter of considerable pride to us to have 
furnished approximately 250,000 feet of Robbins 13/16 by 2% 
Clear Maple Flooring for use in the various offices of this 
magnificent structure. This flooring was furnished through 
Joseph Brothers Lumber Co., who were supplied by the Chas. 
Horn Lumber Co., Chicago wholesale distributors of Robbins 
Flooring. 

Try us on:— 


13/16 and 17/16 Maple Flooring 
13/16 Birch Flooring. 


ROBBINS FLOORING CO., 


RHINELANDER, 
WISCONSIN 











Working Closely 
With Customers 


Our policy has always been to 
learn what our customers require 
and then give it to them. Such 
cooperation results in greater satis- 
“gaa and better values on orders 
or 


Northern Hardwood 
and Hemlock Lumber 


When you deal with us you can check 
every shipment because your invoice 
comes directly from the mill. You'll 
find this one point of our special sales 
service will save you time, trouble and 
money. Let us tell you more about our 
service. 


Weidman - Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 
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rectly to the owner or indirectly to him through the contractor and sometimes, by attempts to perform the functions of both producer 
builder. Any break or weakness in any link of this.chain or any and distributer; sometimes by coéperation in one form or another 
obstacle along this trade channel from manufacturer to user may between different branches. 
slow up the movement of lumber to a degree that forbids the realiza- In general, each service must pay both its cost and a profit, 
tion of profit by the other factors in production and distribution. whether it is performed by a separate branch of industry or not. 
The interests of all branches of the industry are thus vitally Otherwise there would be no incentive to add to the functions, for 
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exerts almost as direct an influence upon other branches as upon _ to subsidize a distributing service that does not pay its way. Never- 
itself. theless, the community of interest among the different factors in 
Most of the recent developments in modern merchandising have the lumber industry, for example, necessitates some form of codp- 
al been designed to keep the channels of trade open from producer to eration that shall make possible the efficeint marketing of wood. 

















consumer and to maintain a steady flow of commodities from fac- Manufacturers have come to realize that they can help the re- 
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tailers distribute their product by advertising. Dealers have come 
to see that they can encourage building by supplying plans, and 
they have learned that effective salesmanship may:include aid in 
financing construction. The most that can be said about the various 
forms of merchandising codperation is that each dealer or manu- 
facturer and community must work out its own, profiting as much 
as possible from the experiences of others. 

Primarily, of course every sort of codperation is designed to sell 
more lumber; that is to say it is a form of merchandising or sales- 
manship. On another page Walter B. Sloan, president Sloan Lum- 
ber Co., Fort Worth, Tex., tells in an interesting way how his 
scheme of selling includes supplying not only the lumber for build- 
ing, but help to “the contractors in developing their prospects, draw- 
ing up contracts, getting up plans and specifications and in arrang- 
ing for their loans.” 

“We keep closely in touch with the progress of each contract,” 
says Mr. Sloan; “and know practically every item of expense that 
goes into each job. We see that bills that the contractor is liable 
for are paid, and if we find that a contractor is careless or in- 
clined to ‘pad’ his payrolls we watch him more closely than we do 
those who take care of their jobs in a businesslike manner.” Some 
dealers may deem this an undue extension of the function of sell- 
ing; but they ought to recognize, as Mr. Sloan observes, that this 
method offers opportunities for developing “many good men into 
very profitable accounts.” No business man ought to make a rad- 
ical change in his methods of merchandising without confidence in 
its soundness; nor ought he to refuse to adopt a new method merely 
because it involves abandonment of the old. Every experiment such 
as that of Mr. Sloan when so intelligently carried through chal- 
lenges the scrutiny of all enterprising dealers, many of whom, no 
doubt, will find in it something adaptable to their own situations. 





Mail Order Magazine Editor Hugs Fiction 


S THE PRIMARY function of a newspaper is to disseminate 
facts the first duty of an editor is to be well informed on sub- 
jects discussed in his paper. Ignorance may be excused in an 

editor if it is not exploited as knowledge. Fiction published as such 
harms nobody, but when served up as fact it is not only harmful to 
the interests to which it relates but it detracts from the prestige of 
both editor and publication. 

For several decades editors and newspapers of a certain type 
throve on muckraking. They filled their pages with material which 
if it had been directed against persons instead of industries would 
have been actionable for libel. Unfortunately, while an industry can 
be libeled and while business men as a group can be sJandered, they 
have little recourse in law. Realizing this situation, members of the 
lumber industry, having suffered for years from the ignorant and 
malicious attacks of second rate editors and publications, undertook 
to inform the public about the lumber business. This they have done 
so thoroughly that now an editor who does not know anything at all 
about the lumber industry is indeed a rarity. 

Evidently, however, there still remains one of this sort, for in the 
small magazine called “Mail Order Advertising” for December, 1925, 
appeared the following: 


Lumbermen Plan Merry War on Substitutes 


Lumbermen are becoming alarmed over the rapid increase in 
popularity being enjoyed by the well advertised lumber substi- 
tutes. As a result a heavy counter advertising campaign may 
be expected to develop shortly, in which the lumbermen will seek 
to show that enormous timber supplies yet remain in this coun- 
try. How they will harmonize such statements with the pre- 
vailing abnormal prices for lumber remains to be seen. It is 
estimated the campaign will be based most largely on “grade 
marking,” but it is a safe estimate to declare that the public 
will want to know the reason for present high prices, if the 
supply available is so great as the lumbermen will seek to show. 
Altogether the situation promises a merry battle of advertising. 
Has not this editor heard anything about freight rates? Does 
he think that lumber still moves from mill to market at $1, $2 or $3 
a thousand feet as formerly? Has he not heard that woods and 
mill labor costs two, three and four times as much as when lumber 
sold at $6 or $8 a thousand? Not only does he show a lamentable 
ignorance or disregard of the facts about the lumber business, but 
he ignores similar facts about other businesses, including his own, 
that show increases in prices equal to the advances in lumber values. 
The paper on which his magazine is printed costs him anywhere 
from three to six times as much as formerly. The printers who get 
out his sheet receive at least three times as much wages as at the 
time when lumber was sold at the low prices mentioned. 

It is time that intelligent editors at least knew that finished lum- 
ber is a composite product in which the trees from which it is cut 





are a minor factor. Lumbermen, of course, know and it is time that 
editors knew that the freight alone on a thousand feet of lumber 
often amounts to more than the price the manufacturer charges for 
the lumber. He buys the trees, cuts them down, hauls them many 
miles to his mill, over railroads built by himself for the purpose, and 
converts them into the finished product with modern machinery and 
skilled labor that reflect in their cost the high standards of American 
social and industrial life. 

There can be nothing constructive in so called criticism that does 
not deal with facts. Ignorance may masquerade as knowledge, but 
it can not exert the beneficent influence of truth. Newspaper editors 
of the highest type are proud of the reputation that the press enjoys 
for honesty and as an influence in behalf of progress and enlighten- 
ment. It is cause for regret and shame that there should still be 
editors who hold in so light esteem the reputation of their profession 
as willingly to disseminate falsehood in the guise of truth. 





Wide Use of Wood in Automobile Building 


WING TO THE extensive use of steel and other metals in auto- 
mobile manufacture, the impression sometimes created is that 
wood is a minor element in the modern car. The fact is, how- 

ever, that the automobile industry is still one of the largest con- 
sumers of lumber. During 1923, the latest year for which figures 
on wood consumption in automobile building are available, about 
eight hundred million feet of lumber was used in the construction of 
truck and passenger car bodies alone. In that year about four mil- 
lion cars were built. In 1925 the output amounted to 4,325,000 cars 
and trucks, and of these about 60 percent were closed cars; indi- 
cating a fact readily observed that the production of closed cars 
is steadily increasing in proportion to the total output. Representa- 
tive automobile builders estimate that the number of closed cars 
for 1926 will be from 60 to 70 percent of the total output. 


Reports from Cincinnati this week indicate that “automobile body 
makers are in the market with good sized inquiries” and this de- 
mand is expected to be sustained. Reports from Detroit indicate 
that “production is holding up in the various plants, with expecta- 
tion of a marked impetus in buying from retail channels as the out- 
growth of the national shows.” It is known that in some agricul- 
tural regions where automobile buying fell off heavily in 1924, last 
year showed remarkable recovery, even the larger and more expen- 
sive cars being bought in quantities approaching those of banner 
years. 

While much of the lumber that enters into automobile construc- 
tion is used in the framework of bodies, and though metal has to 
some extent superseded wood in panel work, the increase in the 
percentage of closed bodies constructed presages an increase in the 
consumption of wood in automobile manufacture. Furthermore, the 
developments in the manufacture of veneers and plywoods suggest 
that wood in this form may be able to recover some of the field lost 
to sheet metal. A representative of a western veneer producing 
concern reports an increasing use of plywoods in automobile man- 
ufacture, and this increase is for parts that hitherto have been 
made of solid wood rather than of metal. That is a rather unex- 
pected development, for plywood would appear to lend itself more 
readily to use in large sheets, as for panels. Indeed, it would ap- 
pear that the use of plywood for “running boards, floor boards, dash 
boards and backing for instrument boards,” as reported by this 
observer, is but the entering wedge for its use in larger amounts 
where sheet metal is now used. 


At any rate, here again has been demonstrated the adaptability 
of wood as well as the benefits to be realized from a study of wood 
users’ needs and turning out products that meet them. The man- 
ufacture of veneers and plywoods is one of the most remarkable 
developments in wood conversion, and the readiness with which 
these products are utilized by automobile manufacturers promises 
to give an added impetus to this rapidly growing branch of the lum- 
ber business. 





THIS LITTLE EDITORIAL PARAGRAPH was written by an Iowa 
retail lumberman who so well expresses something that the 
AMERICAN, LUMBERMAN has frequently said that we feel justified 
in lifting it out of the personal letter to the editor in which it ap- 
pears: “It is a good principle in merchandising to talk about the 
quality which your goods have and which competitive goods lack. 
The beauty of lumber is one of the things not duplicated in com- 
petitive goods, rather it is something which competitors try to 
imitate, as in metal furniture. I have also felt that in advertising 
lumber the fact that wood has a durability far beyond the common 
concept, and that with good construction lumber-built houses last 
almost as long as any others, is not sufficiently emphasized.” 
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Bad Weather Slows Up Southern Pine Production 

Southern pine production and shipments were again slowed 
up last week in most producing sections by cold weather, fol- 
lowed by heavy rains, which also forced curtailment of logging 
operations and thoroughly soaked stocks. Mills that had just 
resumed cutting after the holiday shutdown have again sus- 
pended operation and practically all of the small mills are 
inactive. Production for the week ended Dee. 25 was 32.45 
percent below the normal mark. ; 

In spite of the fact that very little business was booked dur- 
ing the holiday period, prices have held steady and the first of 
the new vear finds all factors pointing to a firm market. Dur- 
-ing the last few days distributers in the North and East have 
been receiving inquiries that would seem to indicate that yard 
stocks are unusually low and that replenishments would soon 
be necessary. In the South there has been a fair volume of 
business booked from retail vards despite the unfavorable 
weather, and Florida trade is slowly expanding with a slight 
easing in the rail embargo situation. Conditions at the mills 
also favor a strong market. Order files are heavy for this time 
of the year, dry stocks are low and in broken assortment, and 
weather conditions are anything but conducive to heavier pro- 
duction. About the brightest feature of the current market, 
however, is the inquiry for car material, which indicates that 
the railroads will be placing a liberal amount of business dur- 
ing the vear. Of late overseas trading has been disappointing. 

Northern Hardwood Inquiry Has Greatly Increased 

Manufacturing consumers of hardwoods are showing much 
interest in northern species as they complete their inven- 
tories and plan production schedules. Their stocks generally 
are light, and it is confidently expected that they will soon be 
placing larger orders. During the twenty-seven weeks ended 
Dec. 26, shipments of northern hardwoods exceeded produc- 
tion by 68 percent, so that the mills have reached a much 
stronger statistical position. During 1924 shipments had ex- 
ceeded the cut by 17 million feet, so that 1925 was entered with 
depleted stocks. The 1925 eut exceeded the shipments by 25 
million feet, which is the equivalent of about six weeks’ average 
cutting. Production this winter, however, gives indications of 
falling a good deal below last winter’s totals, so that the market 
may be expected to gain increased strength. The present 
interest of buyers shows that they accept that view. Prices 
retain their recent firmness and show an undertone of streneth, 
but advances to more profitable levels will probably wait until 
spring reveals what the season’s output is going to run. 

Southern Hardwood Demand Continues Ahead of Cut 

Though there was a temporary lull in demand for the south- 
ern hardwoods over the year end, it was more than offset by 
the reduction in output due to various causes—holidays, over- 
hauling and bad weather. The last mentioned is the most 
serious factor retarding output, for there have been more of 
the heavy rains usual in producing territory at this season. 

Production during the week ended Dec. 26 was only 45 per- 
cent of normal. Shipments were 38 percent above it, so that 
stocks continue to be depleted. New bookings amounted to 27 
percent more than the cut. Order files are already heavy, and 
shipments have made practically no gain on them in recent 
weeks. That they are likely to be further enlarged is indicated 
by the big volume of inquiry as the new year is entered and 
the difficulty of speeding up production during the rainy sea- 
son. Even with output at normal it would take perhaps two 
months for it to catch up on present unfilled orders. 

The market is therefore very strong and some further ad- 
vances may be expected, but it seems unlikely that these will be 
either general or large. Any further markups in some of the 
items would meet with resistance, while others have yet to win 
their way to a profitable level and probably will during spring. 


Orders for Northern Pine Show Important Gain 

During the week ended Dee. 26 bookings of northern pine 
made a gain of 26 percent over those for the previous week, 
with the same number of mills reporting. On that date 98 
percent of the year’s production had been sold, so the mills are 
going into 1926 in a strong statistical position. It appears that 
most of the orders are from Northwest territory, but stocks in 
the East‘are small and will require replenishment for spring. 
The winter cut will probably be larger than last year’s, but 
sales prospects are very encouraging. Prices remain firm. 

Hemlock trade has been dull over the holidays and is not 
expected to show much gain until Wisconsin and Michigan 
yards begin buying spring stocks. This wood will then un- 
doubtedly benefit from the fact that southern pine is being so 
largely absorbed this winter in home territory. Only 73 per- 
cent of this year’s hemlock cut had been sold Dee. 26, largelv 
because of poor crops in north Wisconsin. Prices are steady. 

Kastern spruce producers find demand seasonably dull, but 
believe the market will show an improvement over last year. 
The large mills making dimension are holding firm at $45 base. 
Curtailment in the Canadian cut will probably bring strength 
to boards. Receipts at distributing centers are small. 


Cypress Position Strong; Consumers’ Stocks Low 


The southern cypress mills enter the new year with about the 
same stocks as they began 1925, but it seems agreed that hold- 
ings of distributers, wholesale and retail, and of factory users 
are much less. For the last twenty-three weeks shipments have 
been 28 percent above production and orders 31 percent above, 
so that the mills have business booked ahead. Buying of both 
city and country retailers is seasonably dull, but there is a fair 
trade with industrial consumers and the inquiry from both 
groups is very promising. Prices are steady. 


Fir Cut Curtailed as Mills Close Down for Repairs 


Late reports from the West Coast would seem to indicate 
that the curtailment of production caused by mills closing 
down for repairs during the holiday period is reaching greater 
proportions than was at first expected. Notwithstanding the 
fact that business fell off considerably during the latter part 
of December, total bookings of the mills reporting to the West 
Coast Lumbermen’s Association for the weeks ended Dee. 26 
and Jan. 2 ran 25 and 57 percent respectively above the cut. 
The consequent rounding out of order files and prospects that 
some of the mills will be forced to remain inactive until the 
latter part of the month have given producers cause to be- 
lieve that their hopes of higher prices and a steady market are 
about to be realized. The action of British Columbia produc- 
ers on Jan. 1 in advancing the price of logs and lumber $1 is re- 
garded as a forerunner of a movement of the mills to seeure 
somewhat near the intrinsic value of their lumber and is ex- 
pected to have a strengthening influence on the market in the 
United States. 

Demand from the Atlantic seaboard is expected to increase 
with the assurance that building activity in fhat area will 
continue at its present rate for at least the first quarter of the 
vear. Surplus transit offerings in the New York district 
have been well cleaned up and the report is that the market 
has been stabilized at last month’s advance of $1. The cargo 
mills continue to find an excellent market in Florida, although 
handicapped by lack of adequate docking facilities, and many 
of them have entered the new year with their yards in the 
cleanest condition for some time. California is gradually re- 
covering from the depressing effects of excessive consignment 
shipments and buyers appear willing to place orders at slightly 
higher quotations. Both export business and the rail trade 
with the middle West were surprisingly good during the 
holidays. 


Lumber Statistics Appear on Pages 50 and 51; Market Prices and Reports on Pages 85 and 94 . 
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Arkansas and Oklahoma Log Scale 


We have just had some timber estimated in two 
counties in Oklahoma and this timber was of 
course estimated log scale. Our estimators used 
Seribner’s scaling stick, but the buyers contend 
that we should have used Doyle’s. Nothing was 
said about the stick to be used. We were to have 
the exact measure for the timber, log scale. This 
timber is not extra large, but a great deal of it 
is mature. There is also some young timber esti 
mated. Kindly let us know which stick should 
have been used in the absence of any specified 
agreement as to what stick should have been used. 
We think we are right in using Scribner’s scale.- 
Inquiry No. 1,675. 

{There have been in use in the United States 
at various times something over twenty log 
scales, and a large number are still used, so 
that there is ample room for controversy re- 
garding the scale applicable in a given region 
or under given circumstances. 

Probably, the best authority on the subject of 
log seales is Prof. H. H. Chapman of Yale 
University in whose book ‘‘ Forest Mensura- 
tion’’ is presented a vast amount of informa- 
tion on this subject. In a table in this book 
it is shown that in the southern pine and Gulf 
regions the Doyle, the Doyle-Scribner, and the 
Herring as well as the Seribner-Doyle rules are 
in use. The Herring rule apparently is used 
in Texas only, and the Scribner-Doyle is the 
official or statutory rule of Louisiana. The 
book contains no specific reference to Okla- 
homa, but the author says the Doyle scale is 
used for southern pine. This inquiry is pub- 
lished with the hope that readers can tell 
what rule is customarily used in Oklahoma. 
It would appear that about the only safe 
method of covering this question in a way to 
avoid controversy is to stipulate in the con 
tract of sale what scale should be used. If the 
dispute reached a court it is likely that the only 
recourse for the inquirer would be to show that 
it was the custom in buying and selling timber 
in Oklahoma to use the Seribner seale.— 
EDITOR. | 





Outlet for Willow Logs 


We have in our timber several cars of willow 
logs yet uncut for which we would like to find a 
market either in the log or in lumber. Can you 
advise us of any market for this stock ?—INQUIRY 
No. 1,665. 

[This inquiry comes from an Ohio hardwood 
lumber manutacturer. The inquirer does not 
state what kind of willow is referred to, but as 
black willow is the most important willow of 
this country from the lumberman’s viewpoint, 
and as its range extends through the territory 
from which this inquiry comes, it is to be pre- 
sumed that it is that species that is available. 
The wood of black willow is pale reddish brown, 
though when freshly cut it is sometimes purple 
or almost black. When sawn into lumber and 
exposed to the air the dark color fades. The 
wood is soft but firm, having about 50 percent 
of the strength of white oak, and 40 percent of 
its stiffness. It weighs 27.77 pounds a cubic 
foot and, considering its weight, it is strong 
and stiff. 

Little information is available regarding the 
uses of willow for the reason that the wood evi- 
dently enters into consumption under other 
names or at least is not identified as willow. In 
the year when the census credited to all the wil- 
low lumber in this country an amount less than 
a million and a half feet, a single mill in Louis- 
jana and not a large mill at that had sold four 
times that much during that year. It is sold 
for various purposes, much of it going as cot- 
tonwood. In some instances it is called brown 
cottonwood. One investigator states that prob- 
ably 90 percent is made into boxes, but that it 
has other uses. It is cut into excelsior, made 
into rotary cut veneer, and finds its place in the 
manufacture of furniture. It is a common 
woodenware material, slack coopers make bar- 
rels of it, and it is turned for baseball bats. 
Willow is a beautiful wood, light in weight, 


warps, but little in drying, does not shrink or 
check, takes a beautiful stain or polish. Stained 
samples in walnut or mahogany indicate that 
willow will take a finish as well as other woods 
that are used for similar purposes. The wood 
has been used in the manufacture of radio 
cabinets. 

The name of the inquirer will be supplied to 
interested readers on request.—EDITor. | 


Mortised Posts for Rail Fence 

One of our customers whose hobby is raising 
horses, with a farm of a very large acreage that 
has around it an ordinary board fence, has in the 
course of his travels seen a fence known as a split 
rail fence, with posts about 8 feet apart and the 
posts mortised out for the rails to go in. He 
is asking us to try and ascertain about what the 
cost of material would be for this fence. He told 
us that in Kentucky he had seen quite a number 
of these fences. If you can put us in touch with 
some good firm that could furnish us these posts 
and split rails, we would very much appreciate it. 
Our inquirer saw these posts and rails on a Whit- 
ney farm in Kentuecky.—INQvuIRY No. 1,674. 


|The fences described by this New York in- 
quirer were quite commonly used in the pioneer 
sections of the country and in the wooded States 
at a time when easily split woods were more 
plentiful and when labor was lower in cost than 
at present. It is believed that the posts of 
these fences were mortised by hand, at a cost 
for labor which in these days would be prohibi- 
tive. The name of this inquirer will be sup- 
plied on request.—FEp1rTor. | 





Veneer Waste in Crate Making 


Can you tell us the name and address of the 
association composed of yeneer manufacturers? 
We would appreciate this information promptly 
us we want to send an inquiry to manufacturers of 
poplar and gum veneer. It is funny what a fel- 
low will run across in the lumber business some- 
times. One of our customers has been using thin 
crating 3 inches and 4 inches wide, 18 to 32 inches 
long. We find that a rotary veneer would answer 
his purpose just as well and would be cheaper, 
and at the same time would be a good outlet for 
the trim produced by the veneer manufacturers.— 
INQUIRY NO. 1,673. 

[This inquiry comes from a Pennsylvania 
lumber concern. As the Veneer & Panel Man- 
ufacturers’ Association some time ago affiliated 
with the National Hardwood Lumber Associa- 
tion, this inquirer has been referred to that or- 
ganization. However, the names of several ex- 
cellent manufacturers of veneers and plywood 
among the advertisers in the AMERICAN LuUM- 
BERMAN also have been sent to the inquirer with 
the hope that they will be able to supply his 
requirements. 

The experience this inquirer cites in finding 
that a concern was using thin crating where 
veneer waste trimmings would serve as well, 
doubtless could be paralleled many times by 
other manufacturers and distributers of lum- 
ber. In fact, some of the finest opportunities 
for the utilization of waste lie in the direction 
of substituting lower grade or waste material 
for stock that now is cut from the higher grades. 
—EDITor. | 



































1873 NEWS AND VIEWS OF 1926 
From the AMERICAN LUMBERMAN 
The Tittabawassee Boom have agreed to receive them,sloughs; other dealers will 
Co. held a meeting on Tues-|at par value, or the same as| winter stock here. All the 
day evening last where very| cash. This will bridge over a|streams are falling again; 


important action was taken. 
It is a well known fact that 
the present stringency of the 
money market has caused the 
above company to economize 
in various departments as it 
extended business. The large 
number of men employed has 
demanded a_ corresponding 
amount of wages to be paid to 
the employees, and in cash. 
At the meeting on Tuesday, 
provisions were made for the 
carrying out of the several 
contracts for delivering logs 
entered into by the company. 
Upon the reduction of wages 
made by the directors at a 
former meeting the employees, 
almost to a man, stopped 
work, leaving the company 
helpless for a few days and 
unable to’ fill their contracts. 
Consequently they were en- 
abled to obtain a force of men 
to take the places of those who 
had struck, and now they have 
fully one hundred men en- 
gaged in getting out logs in 
the boom. In order to pay 
these men the directors have 
resolved to issue $30,000 in 
notes of the denominations of 
$5 and $10, bearing 10 per- 
cent interest. These notes are 
debentures and mature at 
three and six months, and the 
several merchants of the valley 





great difficulty in which the 
employees have the prospect 
of suftering privation, which 
will be entirely obviated by 
this prompt movement on the 
part of the boom company. 
Men are being engaged every 
day in the work of rafting 
down the logs and proceeding 
with every possible energy. 
* * 


The dispatches to the Asso- 
ciated Press inform us that 
proceedings have been begun 
to throw into bankruptcy the 
firm of Dodge & Co., con- 
spicuous in the lumber com- 
bination, which broke down 
last summer with paper on the 
market said to amount to 


$10,000,000. 


* * * 


Dubuque, lowa.—The ef- 
fects of the panic were more 
forcibly felt last week in the 
lumber trade than at any time 
since the trouble commenced. 
Where one firm reports a fair 
business, two give the reverse 
and the majority are doing 
little or nothing. Lumber 
afloat is difficult to sell, owing 
to the scarcity of funds, and 
raft owners are tying up all 
along the river wherever they 
can find a safe harbor. In- 
gram, Kennedy & Day will 
winter 1,200,000 feet in the 





mills are closing down and 
stocks held for next season. 
Dealers have great faith in 
lumber next year and con- 
sider stocks a good investment 


to hold. 


* * * 


We give a description of the 
mill owned by our friend 
Porter & Ross, Boyd’s Land- 
ing, Tenn., as a representative 
mill for the Tennessee River 
pineries. The firm is com- 
posed of W. R. Porter, S. T. 
Porter and John P. Ross, Mr. 
J. Ross being the mill super- 
intendent and Stephen Lamb, 
buyer. The dimensions of the 
mill are 100 by 24 feet; boiler 
room 20 by 24 feet; erected 
in 1871. They pay an aver- 
age of $1 per day, working 
eleven hours, highest wages 
paid being $3, lowest 50 cents 
per day. They run one 12 by 
24-inch engine, using one 46 
by 26-foot boiler, running the 
engine up to 60 horsepower. 
The machinery consists of one 
52-inch saw and one large 
combined planer and matcher, 
cutting 10,000 feet of lumber 
a day, their stock running 25 
percent to uppers; the pine is 
small; they do their own log- 
ging; they employ eight men 
at the mill, Mr. Ross taking an 
active part. 








sv Us 


“ 








JANUARY 9, 1926 





AMERICAN LUMBERMAN 37 





Q&C 


Probably, the ‘‘Query and Comment’’ page interests and is read by 
more persons, or at least it offers a greater variety of interest to more 
readers than does almost any other page in the reading columns of the 
AMERICAN LUMBERMAN. Efforts are made by the editors of other de- 
partments to classify their material and to give it a special interest or 
definite appeal to a limited group. But to the Query and Comment 
editor come requests for information on all phases of every branch of 
the industry as well as about other subjects of interest to lumbermen 
that are not directly related to the lumber industry. 

Limitations of space as well as other considerations forbid the pub- 
lication of many inquiries and the answers that are made to them by 
the editor of this department. During the last twelve months 225 in- 
quiries with answers and comment have heen published; but these do 
not represent more than one-fifth the total number of questions asked 
and answered. It is the practice to answer by letter as promptly as the 
information is accessible every inquiry made. Only those questions and 
answers are published that are of 
general interest, that require the 
aid of readers in answering or that 
have a special interest because of ? ? ? ? ? ? ? 
their novelty. 

One peculiarity of this depart- 
ment is that requests for informa- 


If you don’t know—Ask 
If you do know—Tell 


USINESS, rightly viewed, is a great school, from which there are 


Joec 


and Comment editor received his full quota of requests for information 
on this subject. Though only eight inquiries were printed during the 
last twelve months, the subject is still alive and every inquiry that 
touches any phase of the subject brings numerous responses from readers. 
Provisions of the income tax law affecting the methods of making 
tax returns have necessitated a delving into market history, and while 
almost nothing on this subject has appeared on the Query and Comment 
page, the editor of this department has supplied back numbers of the 
AMERICAN LUMBERMAN so far as possible in numerous important cases 
and has furnished photostats of market pages from issues that are no 
longer available separately. Nevertheless there have been published two 
inquiries and answers about ‘‘past markets’’ for lumber. Interest in 
the exportation and importation of lumber has appeared at times during 
the last year to be greater than at any former period, and there were 
ten inquiries about foreign markets and their development; the tropical 
forests of America have been the subject of several inquiries. 
‘*Business Methods and De- 
vices,’’ ‘‘Selling Prices and 
Profits’? and ‘‘Business Forms’’ 
were the subjects of twenty in- 
quiries over a very wide range. 
One man wanted to know how far 
the ‘‘chain store idea’’ had de- 
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tion are rarely duplicated or re- 
peated. Perhaps this is owing in 
part to the fact that the depart- 
ment is so carefully serutinized 
that many would-be querists find 
their wants anticipated and their 
questions answered before they 
ask them. It not infrequently 
happens that inquirers remember 
having read on this page or else- 
where in the paper facts of in- 
terest and merely need to be sup- 
plied with the date and page of the 
issue or perhaps with a clipping 
to refresh their recollection or to 
substantiate their views. 
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An effort to classify the in- 
quiries received and answered dur 
ing 1925 has proved to be almost 
hopeless, because many of them 
either defy classification utterly or 
they may be as appropriately as 
signed to any one of a dozen classi- 
fications as to the one actually de- 
cided upon. How would you, 
gentle reader, classify a request 
for information about ‘‘ vinegar 
in hollow trees’’? If you grouped 
inquiries about books under edu- 
cational, would you consider re- 
quests for correspondence courses 
also as educational? If you classi- 
fied a request for information 
about automobile loading blocks 
under ‘‘special material,’’ what 
would you do with a request for 
slippery elm bark? 

But the Query and Comment 
editor concerns himself little with 
classifications; every query is 
‘forist for his mill’? and the an- 
swering of it as promptly and as 


completely as possible a part of his day’s work. At times inquiries ap- 


no graduates, because the course is never completed. There is 
always something more to learn, always a better method to be 
found, a new opportunity to be grasped. 


Lumbering in its various branches is the most complex of businesses, 
the most variable, the most changeable, the most adaptable; and this 
is because lumbermen produce and distribute wood, the most adapt- 
able and the most useful as well as the most widely used of materials. 


It is no discredit not to know all about lumber and the lumber busi- 
ness. The rapidity with which new facts about wood, its production 
and use are being discovered would be disconcerting if every newly 
discovered fact did not offer a new opportunity for achieving success. 


Knowledge comes to those who seek it, and asking questions can not 
be improved upon as a means of seeking knowledge. Answering ques- 
tions and giving information is a service that every business man owes 
to his fellows, and to make the important facts about wood and lum- 
ber accessible to the industry as a whole is the highest function of a 
lumber newspaper. It is this function that the AMERICAN LUMBERMAN 
undertakes to perform, and its Query and Comment page is but a spe- 
cial service supplementing its other departments in searching out and 
disseminating valuable information. 


Much of the most valuable information about the lumber business 
is the product of individual effort and experience and it is locked up in 
the minds and memories of the enterprising and successful lumber- 
men. To the greatest possible extent this information should be 
made available to the industry as a whole in order that it may con- 
tinue to advance. All the pages of the AMERICAN LUMBERMAN are 
available and are used in spreading this and other information, but the 
Query and Comment page is set aside for a special service, where 
each may ask his question or present his problem and where any who 
will may give an answer or suggest a remedy. The questions are asked 
of the industry through the AMERICAN LUMBERMAN, and every reader 
is invited to help answer them. 


? ? 
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veloped in the retailing of lumber. 
Another wished to get our views 
about paying commissions to re- 
tail salesmen. Still another wanted 
a rule for converting timber into 
board measure, and a_ fourth 
wanted a ‘‘Perpetual Inventory 
System.’’ ‘Turnover in Lumber 
Retailing’’ was the subject of one 
inquiry and ‘‘ Losses in Lumber 
Handling’’ was a problem to be 
met by another inquirer. One of 
the’ most perplexing and at times 
exasperating of the questions that 
confront the seller of lumber is 
that of allowing discounts after 
the discount period has elapsed, 
and so one inquirer wanted some 
information about ‘‘ Discounts 
After Sixty Days.’’ 
a. = es So 
In view of the problems of plan- 
ing mill operation it is not surpris- 
ing that an inquirer sought informa- 
tion about a ‘‘ Planing Mill Piece- 
work Schedule,’’ and the manner 
in which lumbermen help their 
friends is illustrated by a request 
from a lumberman in the Nutmeg 
State, that the Query and Com- 
ment editor aid him in helping 
a friend to sell some pine trees 
on a Minnesota woodlot. And just 
to record the fact that lumbermen 
are keeping abreast of the times 
in methods of retailing note is 
made of several inquiries about 
‘“Cash and Carry Lumber Yards,’’ 
a few of which are known to be 
in operation. 
Plan service in its various 
forms, including remodeling, has 
been one of the most important 








pear to run in one general line. There have been periods when the tariff 
on lumber, freight rates, utilization of waste material, statistics, forestry, 
costs of doing business and certain other subjects kept the Q. & C. 
editor from getting rusty. In general, however, inquiries are quite 
diversified. 
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During the twelve months just ended there were six questions involving 
points or provisions of law. There were four about transportation. 
There were ten about grading, six about rare woods, three about special 
treatment of wood, three also about technical devices. There was one 
each about estimating, about a private loan fund and about a menu 
for the camp cook. 

Under the arbitrary method of classification here adopted there are 
shown to be eleven inquiries about lumber manufacture. But there 
were also an even dozen inquiries for technical information about wood 
and there were ten inquiries about special machinery and equipment. 
During the last year or two there has been a vast amount of interest 
in the manufacture of small dimension, and prior to 1925 the Query 


developments in lumber merchandising, and inquiries along this line out- 
numbered all others reaching the Query and Comment editor. These 
ranged from store fronts to church buildings; from elevators to garages; 
from children’s playhouses to apartment buildings; from ‘‘ Ventilation 
of Farm Buildings’’ to plans for birdhouses; from country clubs to 
lumber commissaries; from plans for trellises and pergolas to booklets 
on greenhouse construction, and from specifications for a Gothie barn 
roof to methods and materials for building log cabins and camp shacks. 
a. 2 = © en 2 a Se 

For a long time the term ‘‘wood waste’’ has, found a place in the 
vocabulary of the lumber industry, but at the rate that utilization is 
being developed it can not be long until practically the entire tree is 
converted into marketable commodities and mill waste will become a 
thing of the past. Waste utilization is a subject of perennial interest 
to lumbermen, and inquiries addressed to the Query and Comment 
editor have covered the field. The use commonly made of waste is shown 
by an inquiry for data on its fuel value, and while one millwork concern 
wanted an outlet for shavings, another sought information about 
the production of gas from wood. Even when wood waste is used for 
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fuel there may be difficulty in feeding it, as appears from an inquiry 
for au device for the ‘‘automatie feeding of shavings fuel.’’ Even a 
manufacturer of mahogany lumber is confronted with the problem of 
disposing of trimmings, as an inquiry shows; but responses indicated 
that there were possible uses for this material. An inquiry from Ohio 
about the manufacture of wood clothespins brought from a New York 
manufacturer of pins an instructive commentary on the subject that 
must prove invaluable to the inquirer. 

Closely related to the utilization of waste is the production of special 
materials, and inquiries on this subject numbered an even two dozen. 
One from Canada for basswood sleigh panels brought back memories 
of boyhood days and sleigh rides in the country on moonlit nights. A 
request for the names of makers of automobile loading blocks was one 
of the most interesting of the inquiries made, for it shows that even if 
the auto builders make their car bodies from steel, they must box them 
in wood for export and they must have a special kind of block for 
loading them in cars for domestic shipment. Indeed, the thought often 
driven home to the editor of the Query and Comment department is 
that the marvelous adaptability of wood allows of a multitude of uses 
that need only to be ferreted out to multiply the markets and increase 
the profits of the lumberman. Salesmanship is no longer just good 
fellowship; it is promotion and merchandising service. It is finding 
new uses for wood, more profitable to both the user and the producer. 


Will the time ever come when the manufacturer of lumber must know 
every use that is made of his product? Certainly any lumberman who 
produces and sells blindly without knowing the why and wherefore of 
sizes and dimensions is overlooking opportunities for sales promotion. 
Just as certainly, the greatest profit today is realized by the salesman 
or the concern that is able to place its product in the hands of a spe- 
cialized user or consumer. There is something vastly significant in the 
number of inquiries about special stocks or products. The manufacturer 
of hardwoods may not be greatly interested in an inquiry for ‘‘orna- 
ments for cabinet work,’’ but he may be overlooking a good market in 
failing to consider the use of his product for the manufacture of, say, 
chicken coops, or wood dowels. The buyers of these materials and per- 
haps of others may be able to use a different species, a waste or a by 
product that will add to the producer’s profit at the same time that it 
lowers the cost of the completed article to the ultimate user. 

Perhaps the oddest request that came in during 1925 was that from 
South Africa for the names of makers of three-horse treadmills. In view 
of the wide interest in reforestation and in timber supply in the United 
States there need be no surprise in receiving an inquiry about the forests 
of Greenland, which do not exist; and more than a hint of the most re- 
markable development in the American lumber industry is contained in 
the single inquiry that was received during 1925 for information on 
the ‘* Design and Equipment of Lumber Terminals.’’ 


Chicago Lumber Receipts and Shipments 


The prediction was made by the AMERICAN 
LUMBERMAN in January, 1925, that Chicago 
lumber receipts during the year would prac 
tically reach the four billion foot mark, and 
that prophecy has been more than fulfilled. 
Last year was the greatest lumber year in the 
history of the distributing center on Lake 
Michigan, and is the fourth successive year to 
break all previous records in lumber receipts 
and shipments. According to preliminary esti- 
mates Jumber production in the United States 
lias also surpassed production records for any 
year since 1917, and the total for 1925 will ex- 
ceed 39,000,000,000 feet. Much more than a 
tenth of that enormous production has entered 
Chicago by rail during the year. Almost half 
of that portion has remained in Chicago for 
local building or industrial consumption. 

It is interesting to note the outstanding dates 
in Chicago lumber history as indicated in the 
table of lumber receipts and shipments. Lum- 
ber receipts in the city first passed the billion 
mark in 1868 when, after the close of the Civil 
war building in the middle west entered upon 
its greatest period. It was a time when all the 
states in the Mississippi Valley were being 
settled at 2 phenomenal rate, and in spite of the 
fact that those were the great days of river 
traffic, enormous quantities of lumber passed 
through the Chicago market, most of it being 
brought there by way of the lake. 

In 1882 lumber receipts made another great 
leap and passed the two billion mark, only to 
fall back again for five years. Incidentally 
1882 was also the greatest year in the history 
of lake jumber traffic, as almost the entire two 
billion feet, 1,872,976,000, to be exact, came 
into the city by water. That record has never 
been surpassed. 

Receipts again rose to the two billion mark 
in 1888, fell and rose again until 1905 when that 
guidepost was permanently passed. 

In 1916 and 1917 came a tremendous speed 
ing up of the lumber industry due to sudden de- 
mands for war purposes and not to normal 
causes, but the three billion mark was passed 
in those years. Not until 1923 was the three 
billion mark again reached, but then it was 
more than reached, being passed by ‘more than 
half a billion feet. That was the first of the 
four record breaking years just ended. In 
1925 the four billion foot mark has been passed. 

Total receipts of lumber in Chicago during 
1925 were 4,116,728,000 feet, or 272,600,000 
feet more than in 1924 which in turn surpassed 
the great year of 1923 by 306,207,000 feet. 

Of this more than four billion feet, 2,318,- 
‘785,000 were re-shipped to consumers in other 
sections, leaving 1,797,943,000 feet for local 
consumption, the highest figure yet reached. 
Chieago’s gigantic building program which also 
broke all previous records in 1925 was un- 
‘doubtedly the major cause of this exceptionally 
large local consumption. 





The following table shows the local consumys- 
tion of lumber for a number of years: 


Into Stock Into Stock 
and Local and Local 








Year Consumption Year Consumption 
U1 ire 1,797 ,.943,000 eee 1,196,530,000 
4 ns 1,607 443,000 pS ae 1,850,275 000 
Ls Sree eee 1,524,487,000 | rr 1,600,922 ,000 
Ly er 1,403,208 000 eae 1,331,644,000 
oo, ne 1,082,895,000 MPF 1,556,581 ,000 
a Aes 1,454,712,000 ee 1,622,690,000 
1919 ,174,458,000 a oe eee 1,282,100 ,000 
1918 .264, 872,000 1907 1,501,712 ,000 
1917 ‘ 251,000 re . -1,321,365,000 
1916 ........1,624,218,000 ns ee 1,237,163,000 
a a 1,246,312,000 1904 849,264,000 





Shingle receipts, however, have fallen far be- 
low the record-breaking total of 1924 and some- 
what lower than 1923, the two biggest years in 
shingle commerce in this city. Total shingle 
receipts for the year were 508,970,000, as 
against 700,567,000 in 1924, and 669,773,000 in 
1923. To a great extent this falling off in Chi- 
cago receipts may be accounted for by Panama 
Canal shipments as the greater part of the 
shingles come from the Coast where water ship- 
ments are increasing rapidly. Shipments of 
shingles out of the city totaled 488,245,000, 
leaving comparatively little for local building, 
most of that of course being in the suburbs 
where shingles are not forbidden by the fire 
laws. 

The table on the following page brings out 
some interesting details regarding the various 
carriers which have handled this enormous quan- 
titv of lumber and shingles. For the first time 
the Chicago, Milwaukee & St. Paul Railroad 
has passed all the other railroads in the quan- 
tity of lumber handled, bringing into the city 
532,858,000 feet of lumber. This is rather sur- 
prising in view of much that has been seen in 
the daily press of late concerning that road, 
though a natural enough development as con- 
sumption of Pacific Coast lumber has so greatly 
increased. It might have been expected how- 
ever that Canal shipments would have eut down 
this total as it is understood that a vast amount 
of lumber has gone that way during 1925, 

Second in quantity of lumber brought in was 
the Chicago, Burlington & Quincey, which in 1924 
held fourth place. Third was the Chicago & 








Eastern Illinois, which was second in 1924 and 
held first place in 1923, 1922 and preceding 
years when southern pine formed the bulk of 
the lumber receipts. 

Fourth came the Illinois Central which had 
held first place for two years and second place 
for some years before that. The falling off of 
the two leaders of former years, both carrying 
in lumber from the South, is perhaps due rather 
to the great demand in Florida and other boom 
ing sections of the South than to the increasing 
use of West Coast woods in the Northeast, as 
that is largely cared for by Canal shipments. 

By far the largest carrier of lumber out of 
Chieago was the Illinois Central, as it was in 
1924. Prior to that the Chicago, Milwaukee & 
St. Paul held the record. The latter road was 
second in 1925 and the Chicago & Northwestern, 
third, indicating that the greater portion of the 
lumber reached ultimate consumers in the Lake 
States and the Mississippi Valley. Incidentally 
it may be noted that for the first time in many 
years a lumber shipment out of Chicago by 
water is recorded. In May, 215,000 feet 
of lumber were sent out by lake carrier. It is 
probable that another year will see this figure 
increased as some shipments by water all the 
way to Florida have already been scheduled 
for this year. 

The largest shingle carrier last year was the 
Chicago, Great Western, which has held that 
lead for many years. Second was the Illinois 
Central, which place in 1924 was held by the 
Rock Island, and prior to that by the Chicago, 
Burlington & Quincy. In this connection there 
is one figure, not included in the big table for 
lack of room, but included in the totals, and that 
is the only shingle receipts recorded over the 
Chicago & Eastern Illinois for years, a total of 
3,129,000 feet in June. 

Cargo receipts have fallen far below the low 
record of 1924, there having been received only 
10,732,000 feet of lumber by lake during the 
year. 

The following condensed table shows total re- 
ceipts and shipments of lumber in Chicago by 
years since 1850: 





Receipts Shipments Receipts Shipments Receipts Shipments 

ee 100,364,779 55,423,750 | 1875..... 1,157,194,432 635,708,000 | 1900..... 1,596,746,000 769,451,000 
Oo ee 125,056,437 60,338,250 | 1876. .... 1,039,785, 265 566,978,000 | 1901..... 1,987,580,000 892,893,000 
| 147,816,232 77,080,500 | 1877..... 1,083,405,362 546,780,825 | 1902..... 2,069,385,000 887,372,000 
a 202,101,078 93,483,784 | 1878..... 1,179,814,119 692,549,000 | 1903..... 1,711,348,000 803,846,000 

Lt ee 228,336,783 82,061,250 | 1879..... 1,485,008,322 *1,442,500,123 | 1904..... 1,670,272,000 821,008, 
Bi 306,547,401 108,647,250 *1 475,872,386 | 1905..... 2,193,540,000 956,377,000 
56 456,673,169 135,876,000 *1,844,065,831 | 1906..... 2,362,856,000 1,041,491,000 
G 459,639,198 131,830,250 *1,974,543,655 | 1907..... 2,479,458,000 77,746,000 
Lo ee 278,943,000 127,894,000 *1,906,592,356 | 1908..... 2,053,639,000 771,539,000 
2850....... 302,845,207 165,927,000 1,802,727,000 1,095,200,166 | 1909..... 2,584,512,000 961,822,000 
1860..... 262,494,626 127,894,000] 1885..... 1,744,699 ,000 896,004,493 | 1910..... 2,519,357, 962,776,000 
249,308,705 79,356,000 | 1886..... 1,660,589,000 974,652,297 | 1911..... 2,134,567,000 803,923,000 
CC 305,674,045 131,255,000 | 1887..... 1,846,187,000 1,038,013,018 | 1912..... 2,693,305,000 1,002,274,000 
oe 413,301,818 172,364,875 | 1888..... 2,012,069,000 801,462,867 | 1913..... 2,804,434 ,000 954,159,000 
ae 501,592,406 190,169,750] 1889..... 1,930, 227,000 739,510,000 | 1914..... 2,215,596,000 1,019,066,000 
Cae 647,145,734 310,897,350 | 1890..... 1,969, 689,000 884,058,000 | 1915..... 2,379,729,000 1,133,417,000 
ee 730,057,168 400,125,250] 1891..... 2, ,462,000 870,931,000 | 1916..... 3,017,240,000 1,393,022,000 
| 882,661,770 447,039,275 | 1892..... 2,250,298,000 1,058,407,000 | 1917..... 3,354,117,000 1,518,866,000 
BRGB ss + 1,028,494,789 514,434,100 | 1893..... 1,621,627,000 742,150,000 | 1918..... 2,329,071,000 1,046,199,000 

ll sae 997,736,942 673,166,000 | 1894..... 1,522,835,000 619,513,000 | 1919..... :087,304, 2,846, 
1 1,018,998, 635 652,091,000 | 1895..... ,547,727,000 972,391,000 | 1920..... 2,412,887,000 958,175,000 
oo ee 1,039,328 375 7,595,000 | 1896..... 1,270,939 ,000 488, 1921..... 2,070,593,000 987,698,000 
‘oa ,183,659,280 610,824,420 | 1897..... 1,415,623,000 556,518,000 | 1922..... 2,954,153,000 1,550,945,000 
IETS e000 1,123,368,671 517,923,000 | 1898..... 1,600,000,000 699,209,000 | 1923..... 3,537,921,000 2,013,434,000 
| f Se 1,060,088, 708 619,178,630 | 1899..... 1,695,790,000 738,701,000 | 1924..... 3,844,128,000 2,236,685,000 
*Includes local consumption. | ee 4,116,728,000 2,318,785,000 
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Lumber prices and building material prices 
generally were quite stable in 1925 and showed 
no persistent tendency either up or down 
throughout the year, in spite of the record- 
breaking construction activity. The tendency 
was substantially downward during the first 
half of the year and moderately upward during 
the second half; so that, at the end, prices were 
lower than early in the year, although approxi- 
mately the same as at the end of 1924. 

Lumber prices during the last twelve months, 
and from the latter part of 1919 onward, were 
relatively higher than commodity prices in gen- 
eral. That is to say, lumber prices were further 
above their pre-war level than commodities in 
general were above their pre-war level. During 
1925 lumber prices on the average were 80 to 
90 percent higher than in 1913, while prices in 
general were 50 to 60 percent higher. 

On the accompanying chart the curve 
' designated ‘‘Pine’’ plots the weighted average 
mill price on southern pine, No. 2 common 
boards as published by the National Lumber 
Manufacturers’ Asso- 
ciation; the curve * 


both times they were, on the average, about 50 
percent higher than before the war. Moreover, 
the prices of most commodities were excep- 
tionally stable during the year. Although most 
lines of business were active, and although 
speculation in stocks and real estate was ex- 
cessive, commodity prices on the average flue- 
tuated within very narrow limits. Stability of 
prices indicates the absence of speculation in 
commodities; that is, purchases were made con- 
servatively and not in excess of requirements. 
The maintenance of conservatism of this sort 
is of paramount importance for the prolonga- 
tion of prosperity. 

Although there was practically no net change 
in average prices during the year, there were 
four well-defined movements—two advances and 
two recessions. Prices rose about 4 percent dur- 
ing the first ten weeks of the year, lost all of 
that advance and a little more during the next 
ten weeks, and then in about ten weeks more 
rose to the highest level of the year. From 
that high point of early August they fell 


Lumber Prices and Other Prices in 1925 


J By Joseph L. Snider, Assistant Professor of Business Statistics, Harvard | 
LBusiness School; and Economist, Harvard Committee on Economic Research J 





the post-war level of prices and less inclined 
to regard each recession as the beginning of a 
major downturn which would not come to an 
end until something like pre-war figures had 
been reached. Nevertheless, the majority of 
business men are still probably of the opinion 
that the existing level of prices—50 to 60 per- 
cent above the pre-war level—is highly unstable 
and that the future trend will be definitely 
downward. 

Expressed in the simplest terms, the general 
price level, in contrast to the price of any one 
commodity, is determined by the relation of 
the volume of money gold in the world plus 
all other instruments used as money, to the 
volume of transactions made in terms of money. 
Additions to the world’s stock of gold money 
will tend to raise prices, but this tendency will 
be opposed by the depressing tendency of in- 
creased production of commodities and perhaps 
a moderate amount of currency deflation in 
Kurope. That these opposing tendencies will 
exactly balance each other can not be main- 

tained, but there is 
better reason for as- 
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shows the price in St. 
Louis on plain white 
oak, 4/4, No. 1 com- 
mon and select as pub- 
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suming that they will 
approximately balance 
than that one tend- 
ency will greatly out- 
weigh the other. 
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prices in dollars and 
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pine in each week of 
1925 was expressed as 
a percentage of the 
price of southern pine 
in 1913 and the result- 
ing fifty-two percentages were plotted as the 
pine curve on the chart. The same practice 
was followed with regard to oak prices. 


Constructing Average Price Index 


The index of average prices was constructed 
by averaging the prices of forty-eight commodi- 
ties, such as cotton, wheat, cattle, hogs, lumber 
(pine, fir, and oak), coal, steel, gasoline etc., 
and expressing the averages week by week as 
percentages of the average in the year 1913. 
Further, in taking the averages, each of the 
forty-eight commodities was assigned a 
‘‘weight’’ proportionate to its commercial im- 
portance, so that the price changes of important 
commodities had a greater influence on the 
changes of the index than the price changes of 
unimportant commodities. 

By plotting the percentages instead of the ac- 
tual prices for the two lumber items, the course 
of lumber prices during the year may be di- 
rectly compared with the course of prices in 
general and, moreover, 1925 prices in each case 
may be compared with prices in 1913. The 1913 
price for each curve would be represented by 
a line drawn at 100 on the chart. 

Commodity prices in general (the solid line 
on the chart) were at practically the same level 
at the end of 1925 as at the end of 1924. At 
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Weekly prices in 1925 of southern pine, white oak and the Harvard index of prices in general. 
Each curve plots percentages, 100 perce nt being in each case the price in 1913 


irregularly until in December they were at 
practically the same level which prevailed a 
year earlier. 

The four movements of average prices which 
took place during the year were brought about 
by a comparatively few important commodities, 
for the most part products of the farm. Cot- 
ton, hogs, and gasoline more than any others 
accounted for the movements of average prices 
during 1925. The price of each of these three 
commodities changed sharply during each of the 
four periods of price change. Cattle, corn, wool, 
milk, hams, crude petroleum, and rubber also 
changed sharply during one or two of the four 
periods of general price change. 


Large Scale Forward Buying Postponed 


The price recessions during the year intensi- 
fied the conservative attitude of business men 
and postponed further the reappearance of 
large-scale forward buying, but the effect upon 
business opinion was very different from the 
effect made by similar recessions in 1923 and 
1924, At those times there was widespread 
fear that prices in general were on their way 
to the pre-war level. In 1925, however, there 
was very little of this fear; after the expe- 
riences of 1923 and 1924, business men seemed 
to have become somewhat more accustomed to 


the price of every in- 
dividual commodity. 
Special conditions of 
supply and demand 
enter into the deter- 
mination of the price 
of any one commodity. 
The trend of prices on 
the average, which in- 
dicates changes in the 
value of money, is nevertheless of fundamental 
importance in all markets. 


WesdlPachage Best bor Export Packing 


WASHINGTON, D. C., Jan. 4.—The quantity of 
wood used annually in the construction of pack- 
ing cases, boxes and barrels for the export of 
goods from the United States is estimated at 
1,237,658,000 board feet, according to Barry 
H. Steidle of the lumber division, Department 
of Commerce. This quantity of lumber is equal 
to 314 percent of the total eut of 37,000,000,000 
feet in 1924 and slightly more than 47 percent 
of the total declared lumber export of 2,630,- 
000,000 feet for the same year. 





Of the entire quantity of wood used as con- 
tainers for the export of various commodities, 
approximately 15 percent, or 194,556,000 feet, 
went into the manufacture of barrels, hogsheads 
and kegs, while the greater part, 1,043,102,000 
feet, was used in the form of boxes, cases and 
crates. 

Wood possesses the qualities sought in boxing 
material and it is the most important material 
in use for packing commodities for export, says 
Mr. Steidle. Fiber cases are being used success- 
fully in the domestic and foreign trade, particu- 
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larly for light and bulky commodities, such as pre- 
pared cereals, biscuit, glass products ete., but as 
a matter of fact this fiber is largely a product of 
wood. 

The wood box industry is an important one in 
its relation to the economic utilization of our tim- 
ber supply. It is important because cases and 
crates are made chiefly of material selected for its 
utilitarian value and physical appearance is usu- 
ally of secondary importance. This permits the 
use of large quantities of low grade and knotty 
lumber which is often salable for no other purpose. 
Box shook are not only obtainable from low grade 
lumber but are also obtainable in large quantities 
from mill ends and to some extent from slabs. 


Mr. Steidle goes into some detail concerning 
the quantity of lumber required for containers 
for foodstuffs and other exports. In addition to 
the large quantity of lumber consumed annually 
in this way, he points out that many thousands 
of feet of low grade lumber are used every year 
to properly secure cargo in the holds of ships. 
This lumber is used chiefly as dunnage to fill 
in small spaces between cargo to prevent its 
shifting and sliding, as beds or wedges under- 
neath barrels and drums, and as shifting boards, 
which are temporary bulkheads thrown vp in the 
holds of ships to prevent the shifting of grain, 
cottonseed and other bulk commodities. 


-pendence Lumber Co., 
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Northern Plant Sustains Fire Loss 


Bie Bay, Micu., Jan. 4——The new dimension 
and body plant, planing mill, dry kilns and 500,- 
000 feet of kiln dried lumber of the Lake Inde- 
Big Bay, Mich., were 
totally destroyed by fire which swept the com- 
pany’s operation here early Monday morning, 
Dec. 28, causing a loss conservatively estimated 
at $600,000. Only the efforts of 200 employees, 
who fought the fire for hours, prevented the 
destruction of the sawmill and bowling pin plant 
and 16,000,000 feet of green lumber that was 
piled immediately adjoining the mill. 

The loss to the company, if any, will be small 
as the buildings, equipment and stock destroyed 
were insured to their full value and, in addi- 
tion, use and occupancy insurance was carried, 
which will prevent any loss during the period 
that the plant is inoperative. Arrangements are 
now being made to continue operation of the 
mill on a double shift basis to give employment 
to the men formerly working in the other plants, 
and for the dressing and kiln drying of the 
lumber at Marquette, Mich. Work of rebuild- 
ing the planer and ten dry kilns will start im- 
mediately. 

No clue has been obtained as to the cause 
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of the fire, but the supposition is that it was 
due to spontaneous combustion. Apparently the 
fire broke out in the dimension plant, and al- 
though the building was equipped with auto- 
matic sprinklers, gained such headway that 
it soon spread to the planer and storage shed of 
kiln dried stocks and thence to the dry kilns 
themselves. When discovered, it appeared im- 
possible to save any of the property destroyed, 
and so efforts of the fire fighters were concen- 
trated to save the mill and green stock. The 
greatest loss is represented in the dimension and 
body plant which was erected less than two 
years ago at a cost of $400,000. 





TWO WALNUT logs, probably more than 100 
years old, were recently purchased from Jake 
Schlahm, Oakland City, Ind., by the Owensville 
Lumber Co., Owensville, Ind., for $335. The 
largest tree was thirty-four inches in diameter 
three feet above the ground and made a log 
fourteen feet long. It cost $65 to get the trees 
in shape for loading on ears. The logs were 
hauled to the railroad station on a 6-wheel 
wagon, drawn by six horses. 
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Strong demand and prices featured the trade 


Satisfactory conditions prevailed during the year 
with prices on a firm basis. 


Was the best year the lumber trade had expe- 
rienced, with consumption continuous and heavy, 
demand for building woods being the feature. 


Brought lumbermen much prosperity, there being 
a steadily increasing demand and strengthening 


Demand absorbed product to such an extent that 
at the close of the season there was no burdensome 


While in the first part of the year movement was 
rather slow, there was a revival of demand and 
strengthening prices in the last quarter. 


Demand was strong and active all year, with 
prices of the leading building and manufacturing 


A good trade was transacted, with manufacturers 
and dealers satisfied with profits on the volume of 


The movement exceeded that of 1906 by a slight 
margin, and prices on the whole remained steady. 


The year balanced up uncommonly well consider- 
ing the general depression which prevailed dur- 


The majority of operators were well satisfied with 
the volume of business, especially in the last six 


Lumber Conditions for Fifty Years 


(Continued from Front Page) 


191 
1914 
1915 


1916 


1917 
1918 


1919 


year. 


1920 


five months. 


1921 


Demand lacked urgency during the first half of 
the year but received such an impetus in the fall 
that business continued active up to the end of the year. 


While the turnover was rather poor, the year was 
remarkably free from failures or serious embar- 


1922 


Demand was above normal in volume with prices 
abnormal, this being noteworthy when the lack of 
requirement from the railroads and railroad equipment con- 


1923 
1924 


its entire history. 


The first half of the year orders were plentiful 
and prices strong; in the latter half volume 
dropped off but much lumber was shipped for immediate use. 


Considering the restricted basis on which business 
was done the volume of distribution was good, 
most of the buying being for current needs. 


The year was marked by a great forward move- 
ment in codperative effort to regulate cut, reduce 
production cost, to take up lost motion between mill and con- 
sumer and to develop and extend uses of lumber. 


In the spring and early summer overproduction 
caused recession 
brought prices up to paying level again and the year as a 
whole was better than the average. 


Notwithstanding the fact that car shortage re- 
stricted business, the lumber industry as a whole 
enjoyed a prosperous year. 


The lumber industry passed through a trying 
period due to the World War, but in common with 
other industries used its resources and energies in helping 
the Government to bring the war to a speedy conclusion. 


Demand which had been curtailed during the war 
made itself felt with the result that demand ex- 
ceeded supply and a firm market prevailed throughout the 


Unsettlement of business and overproduction of 
lumber resulted in a rather unprofitable year, 
despite the fact that high prices prevailed during the first 


The first half of the year was slow, but the second 
half showed considerable improvement and a 
gradual return to “normalcy.” 


An enormous increase in building, which produced 
heavy demand, was the feature of the year, 
which proved prosperous for the industry. 


Was one of the most satisfactory years in the re- 
cent history of the trade, the volume of lumber 
movement being the greatest in ten years. 


Measured by volume of production, the lumber in- 
dustry experienced one of the greatest years in 
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California Pine Exhibits for Eastern Conventions 


SAN Francisco, CAuiF., Jan, 2.—For the first 
time in the history of the California White & 
Sugar Pine Manufacturers’ Association a com- 
plete exhibit of the different grades and sizes 
of California pines, firs and cedars will be taken 
Kast for display in connection with the various 
retail lumbermen’s conventions through the 
eastern and midwestern States. The exhibits 
there will be two of them—will be displayed 
at each convention by a member of the 
ussociation, either Austin Black, advertising 
H. C. Sims, one of the inspectors. 

Mr. Black leaves here Thursday, Jan. 7, for 
Indianapolis, where the Retail Lumber Dealer’s 
Association of Indiana opens its annual conven- 
tion on Jan. 13. From Indianapolis Mr. Black 
will go to Columbus, Ohio, to atted the annual 
of the Ohio Association of Retail Lumber Deal 
ers on Jun. 19-21. Next will be New York for 
the annual of the Northeastern Retail Lumber- 
men’s Association, Jan. 26-28, thence to Detroit 


manager, or 





Permanent exhibit of California pines, firs and cedars which will be 
kept in display rooms of association to explain grades and uses of woods 


to interested visitors 


for the annual of the Michigan Retail Lumber 
Dealers’ Association Feb. 3-5; going from 
there to Chicago for the annual of the Illinois 
Lumber & Material Dealers’ Association Feb. 
10-12, and completing his tour at the annual 
of the Wisconsin Retail Lumbermen’s Associa- 
tion at Milwaukee Feb. 16-18. 

Mr. Sims, who will accompany the other ex- 
hibit of California woods, likewise a complete 
display which will be made at each convention, 
will first attend the annual of the Northwestern 
Lumbermen’s Association Jan. 19-21 at Minne- 
apolis and then go to the annual of the South- 
western Lumbermen’s Association at Kansas 
City Jan. 27-29. 

Mr. Black has been designated as one of the 
principal speakers at the conventions at Co- 
lumbus, New York, Chicago and Milwaukee, 
with a probable talk at Detroit. His subject 
has been chosen as ‘‘ How National Advertising 
Has Given the Consumer a New Picture of the 
Retailer’s Service.’’ 

In this Mr. Black will sketch the benefits of 
the advertising campaigns which have been 
carried on during the last year in trade journals 
and which will be carried through 1926 with 
probably a larger appropriation. 

Advertising, such as the California White & 
Sugar Pine Manufacturers’ Association has been 
running, said Mr. Black, is not for the prime and 
sole purpose of selling lumber, but it tells the 
story of the various uses and qualities of California 
pines; it instills into the seller and the buyer the 
knowledge of what each different wood is properly 
suited for; the qualities which make it the best 
for that individual job. In other words, it classi- 
fies each grade and species under its proper usage; 
it broadens the uses for which the dealer might 
recommend its efficiency, and above all else it gets 


dealers, Consumers and wholesalers together on the 
qualities and uses of each grade. That is one of 
the greatest results of an advertising campaign. 

California pines will sell. The greatest object 
of advertising then is to sell the proper lumber 
for the particular use which it is designated so 
that the consumer can get the most out of his 
dollar. That is retailers’ serviee, the mirror. of 
results of an advertising campaign.” 

While the two exhibits are to be shown ut 
all of the conventions visited by representa 
tives of the association, there has also been us 
sembled in the offices of the organization here 
another permanent display. This will be kept 
for the purpose of showing and explaining to 
visiting lumbermen the qualities and uses of 
California pines, firs and cedars. 

One of the most unique of the displays is a 
table, hewn from a sugar pine and presented to 
the association by Elmer H. Cox, president 
of the Madera Sugar Pine Co. The table 
measurements are 6x56 inches by 20 feet, and 


it is a solid piece of wood without a single knot 
or blemish. It is one of the wonders of the 
pine industry. At present the table is being 
used as a directors’ table in the association 
offices. 

The newly edited book for farmers, which is 
being printed by the association for distribu- 
tion to the agricultural trade, has been sent to 
press and will be ready for distribution Jan. 10, 
according to Mr. Black. 

Still another book is now being prepared, 
It will be a California pine book for whole- 
sulers, retailers and salesmen, and will contain 
a complete set of advertisements run in the 
AMERICAN LUMBERMAN in which ‘‘Cal Pine’? 
tells of the different grading rules, with a 
photographic illustration of each grade, to- 
gether with a general outline of the various 
uses of each particular grade. This book will 
be ready for distribution about Jan. 15. or 
Feb. 1. 
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Directors’ table presented to association by Madera Sugar 
It was cut from a log without a single knot or blemish and measures 





Pine Co. 


6x56 inches by 20 feet 


Evidences of Better Business in Northwest 


MINNEAPOLIS, MINN., Jan. 5.—The Northwest 
has turned another corner and the lumber in- 
dustry in this section has entered a new year 
and a new quarter century confident that healthy 
business conditions are just ahead. 

Evidences of 1926 better business already are 
being disclosed in some branches of the indus- 
try. Sash and door mills are recording a re- 
action from a new and slightly lower price 
schedule announced late in 1925, and retailers 
in the country districts are placing orders to 
meet anticipated late winter and early spring 
needs. Stock goods are going out in fairly large 
volume. 

From the rural districts and the smaller com 
munities come inquiries which indicate that the 
long delayed construction work on farms and 
the smaller towns is about to begin. This is 
expected to be one of the large outlets for the 
sash and door mills and other branches of the 
lumber industry in the next year. 

While some forecasts have been made that 
city building may lag behind that of 1925 in 
the cities, there are reasons now to believe that 
the level of 1925 at least will be maintained 
and may be surpassed. For instance, Minne 
apolis’ building program in 1925 was $30,000,- 
000, which was $4,000,000 greater than 1924. 
Prediction now, based on figures in hand which 
show that known projects already total $15, 
000,000, is that 1926 will measure its building 
program on a new high level. 

Minneapolis and St. Paul real estate men are 


confident that the farm building program in the 
next twelve months will establish a record for 
a decade. The farm building work has been 
delayed at least ten years. 

From every souree comes reports from lum- 
bermen that they are satisfied the lumber busi- 
ness will continue on the upward trend. By this 
they mean that while the volume of business is 
to be enlarged the proportionate profits also 
will increase. There is no question today that 
the lumber industry is on the fundamental prin- 
ciple this year that better profit is as essential 
if not more so than more business. 

Bankers Forecast Improved Conditions 

The district as a whole is much better off than 
it has been for five or six years, said E. W. Decker, 
president Northwestern National Bank of Minne 
apolis. Agricultural products prices are more 
nearly in line with all commodity prices than they 
have been since the slump of 1920. 

Improved conditions are forecast by other 
bankers. 

There is every reason to be optimistic about 1926 
possibilities, said F. A. Chamberlain, president 
Kirst National Bank. Everyone's prosperity de- 
pends on that of the farmer and [ feel confident 
that conditions will be right. 


C. B. Miller, president Midland National 
Bank, said: 

One of the most important single developments 
in 1925 is the sensible and constructive attitude 
of the people in assisting to restore the United 
States to a safe and sane business level. 


Figures compiled by the Minneapolis Civic & 
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Commerce Association showed that lumber and 
timber products of Minneapolis in 1925 totaled 
$15,000,000 as compared with $12,000,000 in 
1924. There were from 2 to 35 percent gains 
in all branches of industry in the last year, 
according to this estimate. 

In Minneapolis in the last year residential 
construction took more than 50 percent of the 
total volume spent in construction. This means 
that lumber wholesalers, retailers and sash and 
door mills participated most heavily from that 
source of construction. 

The stabilization of the products of the North- 
west is what business men want most, said C. T. 
Jaffray, president of the Soo Line, former presi 
dent of the First National Bank and chairman of 
the Agricultural Credit Corporation, which was 
organized several years ago when bank difficulties 


were gripping the Northwest. To get away from 


the quiet business years due to a failure of small 
grain crops should be the ambition of everyone in 
this country. The stabilization of the farmer's 
income so that he can pay as he goes along is most 
important, and this can only be brought about by 
farmers in the territories mentioned following 
out the example set by the farmers of southern 
Minnesota and Wisconsin. Let the cry be: ‘More 
cattle, more hogs, more sheep and more poultry.” 
With this accomplished we need have no fear of 
what business conditions in our territory will be. 


Outlook for Furniture and Implement Trades 
Lumbermen were particularly interested in 
forecasts made by leaders in the furniture and 
implement manufacturing business, since both 
consume a large amount of lumber. 
R. J. Luger, secretary and treasurer Luger 


Furniture Co. and a member of the wholesalers’ 
section of the Minneapolis Civic and Commerce 
Association, said: 

Business of our company showed a 20 percent 
increase in 1925 as compared with 1924. — Indi- 
cations are for a good year in the furniture busi 
ness in 1926. We are anticipating considerable 
interest and buying enthusiasm in connection with 
the annual furniture markets which will be con- 
ducted this month both in Grand Rapids, Mich., 
and Chicago. 

Agricultural implement business made the 
greatest gain of all lines in 1925, according to 
Wells Levens, Minneapolis divisional manager 
for the International Harvester Company of 
America. 

Farmers are well out of debt, Mr. Levens said. 
They have a much better feeling in regard to 
economic and financial matters. Dealers’ inven- 
tories are light, in fact lighter than ever known 
before. There is every indication that the farmers 
in 1926 will continue replenishing their implement 
stocks which they started in 1925. Collections 
have been good and conditions in general have 
shown a much better tone than during any year 
since 1920. 

Northern Pine Production 

Figures just compiled show that production 
of northern pine was greater in 1925 than in 
1924 and that this year it will measure with 
that of last year. Demand for this wood in 
1925 was larger than ever before in any one 
year. Assortments in the hands of the mills 
today are not as flexible as a year ago, although, 
in the aggregate, the stocks are probably larger. 
The most used items for retail and factory trade 





are being sold carefully so as not to exhaust the 
supply entirely before the new cut becomes dry 
to replenish the stocks. 

While there is a forecast today that the de- 
mand for lath in 1926 will measure up to that 
of 1925, interest now is centering on the volume 
of the output in winter woods activities. There 
are some reports that smaller operators are 
planning to take out a larger volume of lath 
bolts than in other years while the larger op- 
erators, in many instances, are out of the woods 
entirely. Unless there is an overproduction of 
the product, the dealers say there will be a satis- 
factory year. 

There is a feeling of optimism and a more or 
less individual determination on the part of 
many of the largest manufacturers to curtail 
production on the Pacifie coast, according to 
Frederick K. Weyerhaeuser, district manager of 
the Weyerhaeuser Sales Co., which maintains 
headquarters in Minneapolis. Mr. Weyer- 
haeuser has just returned from an extensive trip 
in the West during which he visited sawmills 
and plants of the Weyerhaeuser interests. 

Farmers in Iowa, in many instances, have 
concluded that the safest and most prudent way 
to save their money is to put it into home and 
farm building construction, according to A. E. 
Downs, representing the Silver Falls Timber 
Co., of Silverton, Ore., in Iowa. Mr. Downs was 
in the Twin Cities for the holiday period. He 
said he believed that there would be heavy 
building work on Iowa farms this year and that 
the retailers are in for a good season in the 
spring. 


= 





Considerable Gain in New Business 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 7.—The National 
Lumber Manufacturers’ Association received 
telegraphic reports today of the status of the 
lumber industry for the week ended Jan. 2 from 
352 of the larger softwood and 117 of the chief 
hardwood mills of the country. The 329 com- 
parable reporting softwood mills showed de- 
creases in production and shipments and an 
increase in new business when compared with 
reports from 315 mills for the previous week. 
The hardwood operations reported considerable 
gain in all three factors. 

Reports from the Southern Pine Association 
on unfilled orders were not received in time for 
publication. For the 103 West Coast mills the 
unfilled orders were 381,505,895 feet, as against 
342,290,147 feet for 99 mills a week earlier. 

Altogether the 329 comparable reporting mills 
had shipments 131 percent and orders 136 per- 
cent of actual production. For the southern 
pine mills these percentages were respectively 
106 and 104, and for the West Coast mills 153 
and 157. Of the reporting mills the 307, with 
an established normal production for the week 
of 195,068,790 feet, gave actual production 56 
percent, shipments 76 percent and orders 80 per- 
cent thereof. 

The figures for last week and the week before 
follow: Produection—117,979,552 feet, against 
135,459,960 feet the week before. Shipments— 
154,796,614 feet, against 159,061,752 feet. 
Orders—159,946,093 feet, against 148,889,501 
feet. 

The following revised figures show the lumber 
production, shipments and orders of seven 
regional associations for fifty-three weeks, 
grouped as 1925: Production—12,548,851,829 
feet. Shipments—12,468,954,090 feet. Orders 
—12,315,462,746 feet. On account of the year 
not dividing into an exact number of weeks, it 
is explained, a fifty-third week has to be dis- 
posed of sooner or later. Consequently, no com 
parisons are made this week ‘‘with the corre 
sponding week’’ a year ago. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing fig- 


ures. Seventeen of these mills have closed 
down; 23 reported a cut of 11,106,000 feet; 
shipments 15,743,000 feet, and orders 13,267,000 
feet. The reported cut represents 74 percent of 
the total of the California pine region. 

Reports from the Southern Cypress Manufae- 
turers’ Association (also omitted from above 
tables because only recently reporting) were not 
received this week. 

The West Coast Lumbermen’s Association 
wires that new business for the 103 mills re- 
porting for the week ended Jan, 2 was 57 per- 
cent above production, and shipments were 53 
percent above production. Of all new busi- 
ness taken during the week, 41 percent was 
for future water delivery, amounting to 29,- 
045,700 feet, of which 14,464,736 feet was for 
domestic cargo delivery, and 14,580,964 feet 
export. ‘ New business by rail amounted to 
1,223 cars (approximately 46,690,000 feet). 
Forty-eight percent of the week’s shipments 
moved by water, amounting to 32,992,421 feet, 
of which 23,507,619 feet moved coastwise and 
intercoastal, and 9,484,802 feet export. Rdil 
shipments totaled 1,036 cars (approximately 
31,080,000 feet), and local deliveries, 4,942,570 
feet. Unshipped domestic cargo orders total 
119,079,220 feet; foreign, 117,736,675 feet, and 
rail trade, 4,823 cars. 

With several major plants closed for re- 
pairs and overhauling, the fir sawmilling in- 
dustry is less active than at any time in two 
vears, according to the Four L Bulletin. Cut- 
ting at several plants was scheduled to be re- 
sumed early this week, while others will re- 
sume operation after longer periods of repair 
shutdown. <A majority of shingle operations 
have been closed for several weeks, and will 
not reopen until late in January. Exception- 
ally mild weather throughout the Inland Em- 
pire districts has prevented winter woods 
operations from getting under way. Pine saw- 
milling is at midwinter low point, with many 
operations down. Reports indicate sawmill 
shutdowns in the Grays Harbor district dur- 
ing January will reduce actual operation to 
about 60 percent of capacity. 

The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, showed 
heavy decreases in production, a nominal in- 
crease in shipments, and an’ extraordinary 
gain in new business. 


The California Redwood Association re- 
ported some decrease in production, a marked 
increase in shipments, and a big increase in 
new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with four fewer mills reporting, 
showed a slight decrease in production, a nom- 
inal decrease in shipments, and a heavy de- 
crease in new business. 

The Northern Pine Manufacturers’ Associa- 
tion reported marked decreases in production 
and shipments, and a big decrease in new 
business. 

The hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported from 13 mills production as 1,798,000 
feet; shipments, 2,182,000 feet, and orders, 
1,116,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ports, from 104 units, production as 11,066,- 
236 feet; shipments, 14,297,077 feet, and or- 
ders, 11,233,121 feet. The normal production 
of these units is 17,665,000 feet. 

For the last 28 weeks, all hardwood mills 
reporting to the National Lumber manufae- 
turers’ Association give production 446,527,- 
232 feet; shipments, 558,555,251 feet, and or- 
ders, 587,970,658 feet. 


Commission Considering Log Tariff 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Jan. 7.—The tariff com- 

mission is again experiencing difficulty in dis 

posing of the question of the tariff on logs, 
and a decision is not likely to be handed down 
for some time. At the outset of its investiga 
tion, a question arose in the commission as to 
its authority to make the inquiry. The attorney 
general ruled it possessed the necessary au 
thority and the work started. Now the com 
missioners can not agree on whether or not 
transportation of the logs shall be included as 
part of the cost of production. As usual when 
a difference develops in the commission, this 
one was referred to President Coolidge, who in 
turn called upon the attorney general for an 
opinion. Often Attorney General Sargent acts 
quickly, but he always has many important 
matters on hand and considerable delay may re- 
sult from the reference of this question to the 
Department of Justice. 





AMERICAN LUMBERMAN 


JANUARY 9, 1926 





Retailers Discuss Roofing Sales Methods 


Lumber retailers in many localities are experiencing a sharp 
curtailment in volume of their sales of roofing, due to the ag- 
gressive sales tactics of local concerns whose exclusive business 
it is to sell and apply roofing ; and to some extent also, of roof- 
ing manufacturers who through their local agencies are en- 
gaged in active competition with the retailers, employing can- 
vassers to locate prospects and close sales. Some retailers 
report their losses of roofing business because of this competi- 
tion to be as high as 15 to 25 percent as compared with their 
sales before this competition developed to its present pro- 
portion. 

The craze for buying everything possible on deferred pay- 
ments has greatly fostered this competition, as many house- 
holders who are not in strong financial position readily yield to 
the arguments of a persistent roofing salesman, when promised 
ten months or more in which to pay for the job. As a rule 


lumber dealers, whose roofing business, important though it 
may be, does not represent a sufficient percentage of their 
total business to warrant them in putting on exclusive roofing 
canvassers and salesmen, have not taken any special steps to 


meet the existing situation, although in some instances they 
have done so, with very good results. 

Information gathered by the AMERICAN LUMBERMAN indi- 
cates that this competition is of all sorts, ranging from that of 
reputable and well-rated manufacturing concerns producing 
an honest quality of roofing, to local individual roofers with- 
out financial responsibility, who apply the cheapest roofing 
they can buy, without regard to its quality or durability, being 
in the roofing game only to get what they can while the getting 
is good. Obviously, competition of this sort is very hard for a 
reputable, established dealer in lumber and building materials 
to meet, because his guaranty must mean something, whereas 
the irresponsible roofer can make all kinds of promises, count- 
ing on evading them in some way if a show-down should be 
called for because of the roof going bad after a year or two. 

Of course it is not to be understood that all of the competi- 
tion on roofing which the lumber retailer is called upon to 
meet is of this character, but that it is sufficiently common to 
constitute a very serious problem is evidenced by letters re- 
ceived by the AMERICAN LUMBERMAN from retailers discussing 
various phases of the roofing situation. 


For instance, the Wolflin West Side Lumber 
Co., of Evansville, Ind., says: ‘‘Invariably the 
roofing is inferior and cheap goods; we have 
refused to enter this kind of business for the 
reason that there is too much graft connected 
with dealings of this kind and we do not like 
to have our firm name brought in on anything 
that is not giving satisfaction. Therefore we 
handle only the highest grade of roofing ob- 
tainable—material that we know is going to 
satisfy the customer. It is our firm opinion that 
unless the roofing manufacturers themselves 
correct this cheap roofing business, it is going to 
be their own downfall. There is no question 
but what a good.red cedar shingle roof, espe- 
cially if creosoted, is superior to the cheap as- 
phalt roof now being used.’’ 

Another expression, of a similar tenor, comes 
from the H. O. Seiffert Lumber Co., Davenport, 
Iowa, as follows: ‘‘A firm such as ours, which 
has been in the lumber business for fifty-five 
years, must stand back of anything it sells, and 
guarantee roofing material for a period of years. 
If the roof goes bad we make good, while these 
solicitors of the roofing concerns making house- 
to-house canvasses have no responsibility, and 
their business life is a comparatively short one, 
so that the question of guaranty does not enter 
into their calculations, nor does it seem to be 
much considered by the purchaser. Often the 
solicitor is part owner of a roofing concern. If 
we were to compete with them along the same 
lines, we would have to add a special solicitor, 
which we do not feel would be warranted under 
present conditions. ’’ 


How Texas Retailer Has Met Situation 


In some instances individual dealers have 
been able to devise ways and means for success- 
fully meeting the difficult conditions surround- 
ing the merchandising of roofing in many locali- 
ties. An interesting instance of this is that of 
a retail lumber concern widely known for its 
enterprise and uptodate merchandising methods, 
the Melliff-McAllister Lumber Co., of San An- 
tonio, Tex. In an interesting letter to the 
AMERICAN LUMBERMAN, G. E. Melliff, president 
of the company, says: 


My own concern has met this competition in 
the following manner: As you no doubt know, 
about 85 percent of the complaints received by the 
retailer who is selling a completed house through 
the contractor, are because of faulty application of 
various types of roofs. We had about made up our 
minds that the only solution to the problem was to 
apply the material ourselves. Then this competi- 
tion came along, and made us act. 

So, on Jan. 1, 1925, we installed a roof applica- 
tion department, which has been a success from 
the start. Our plan is to “sell” either the owner 
or the contractor on the idea of having a roof of 
quality material applied by people who know the 
proper method and whose guaranty means some- 
thing. We will not apply a roof of any material 
unless we are given the contract to install all the 


flashings, galleys, ridges ete. In other words, we 
submit a lump sum figure for the job complete, and 
issue our own two-year guaranty on the material 
and workmanship, plus a guaranty of the manu- 
facturer, if it is a composition roofing or shingle. 
We have “sold” this idea not only to the home 
owner, but also to the contractors doing business 
through us and to the speculators who are building 
houses for sale and who in the past have purchased 
only the materials from us. Formerly more com- 
plaints were received by both contractor and spec- 
ulative builder on the roof than on any other part 
of the house, so they are glad to have this worry 
taken from them. 

In addition to being able to give our people a 
flat price, with our guaranty, for a complete job 
applied, we have also adopted the same terms of 
payment that were being given by the other people, 
carrying the paper ourselves. So, in the end, we 
were able to give every service that the others of- 
fered, plus a superior job, and the satisfaction of 
doing business with local people. It has been a 
very profitable business to us. We maintain a 
downtown office where samples of various types of 
roof are carried, and the roofing department of our 
business is handled from that office. 


Advises Establishing Roofing Department 


The W. I*. Hoppe Lumber Co., Lincoln, Neb., 
says that on new house jobs for which it sells 
the lumber it naturally controls the roofing 
also, but on re-roofing and repair jobs, the roof- 
ing concerns dominate the field. This concern 
describes the local situation as follows: 


There are in Lincoln three roofing concerns, 
which handle products from the manufacturer di- 
rect. These firms have solicitors, on commission 
basis, who make house-to-house canvasses and 
take contracts for the application of the roofs 
complete, with a written guaranty as to durability. 
Their success is due to the fact that they are very 
persistent in their sales efforts and use every 
means to land a contract. The profits to the 
roofing concern are attractive, as they make a good 
margin on the cost of applying. These concerns 
are not owned by any manufacturer of roofing ma- 
terial, but handle a line of merchandise other than 
is usually sold to the retail trade. 

The only solution to the problem that we can 
see is for the lumber dealer to establish a roofing 
department and. have men to work this end of the 
business intensively, and also have his own men 
to apply the roofing. This is rather a departure 
from the usual method of doing business in this 
community, as we lumber dealers are following 
the old straight and narrow path of simply mer- 
chandising our goods and sidestepping the _ re- 
sponsibility of taking care of the labor and con- 
tracting work of this kind. The trend in this com- 
munity has been to let well enough alone, on 
problems of this kind, with the result that roofing 
sales have shrunk badly. 


The John W. Walters Co., Johnstown, Pa., 
says: ‘‘The competition is not serious here, but 
nevertheless it is felt. It results from the manu- 
facturers selling roofers direct, instead of 
through regular dealers. We suggest as a rem- 
edy an effort being made to cut out the direct 
sale to roofers by manufacturers.’’ 


Coal and Hardware Dealers Sell Roofing 


The Kelipse Lumber Co., Clinton, Iowa, writes 
that one ‘‘foreign’’ roofing concern operates a 
branch there. It has men go from house to 
house and solicit the owner of every house 
where the roof shows wear. The Eclipse com- 
pany further says: 

We also have competition from a coal dealer, 
who is sold by a roofing manufacturer who was 
unable to interest a regular dealer in his line. 
This dealer keeps solicitors out continuously for 
coal business, and these solicitors at the same time 
look after the roofing proposition. We find that 
the roofing manufacturers are all fine fellows as 
long aS we can buy their stuff. But a large por- 
tion of them, when they can not get a representa- 
tive to handle their goods among the regular lum- 
ber dealers, readily resort to placing agencies with 
coal companies, hardware stores, or even, as is the 
case here, with a paper company. We have tried 
putting a solicitor in the field for roofing but the 
results obtained are not sufficient to warrant a 
continuance of this expense. We confine our sales 
efforts chiefly to newspaper advertising and circu- 
lar letters, quoting prices on a very close margin. 
The concerns which have been mentioned as 
handling roofing are all doing some business, with 
the result that our volume in this line has been 
cut twenty to twenty-five percent from what it 
was some years ago. . 


Would Handle Best Selling Brand 


The Central Lumber Co., of Shreveport, La., 
writes that it is not troubled by roofing manu- 
facturers selling direct to consumers, but that 
in case such competition should develop its 
policy would be to select the best selling brand 
of roofing, ignore any direct sales by the manu- 
facturers, and try to secure the business on a 
competitive basis. 

James E. Mulheran, lumber dealer at Syra- 
cuse, N. Y., says that dealers in that territory 
are meeting with considerable competition from 
concerns that make a business of putting out 
asphalt roofing. He adds that while these 
people no doubt put on a lot of roofs he does 
not remember ever figuring on a job and losing 
it to one of these roofing concerns. ‘‘I am 
under the impression,’’ writes Mr. Mulheran, 
‘‘that they get many of their jobs from people 
who want considerable time in which to pay.’’ 

For the lumber retailer to get out and solicit 
the roofing jobs himself is the remedy sug- 
gested by the C. B. Hooten Co., at Danville, IIl., 
who says that competition of the sort described 
is getting to be quite a factor in that territory. 


Will Use Publicity to Warn Public 


‘*Thus far we have not been troubled witli 
manufacturer-to-consumer application,’’ writes 
the Eagle Pass Lumber Co., Laredo, Tex., ‘‘ but 
it is beginning to develop, as certain roofing 
manufacturers whose names we have as yet been 
unable to learn are seeking local men to act as 
their agents and apply the roofing. Dealers, 
and some consumers, of course realize that a 
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manufacturer’s guaranty means nothing, 
whether it be on roofing, paint or something 
else, unless when trouble develops the dealer 
still earries that particular line of goods and is 
in position to demand a fair deal. In our sales 
we stress the point that the guaranty is not ours 
under any circumstances, but that we will assist 
our cusomers in every way to protect him in 
case it should be necessary to fall back on the 
manufacturer’s guaranty. Should this direct- 
to-consumer application method appear in our 
community it is our intention to warn the public, 
through the channels best suited to that pur- 
pose, as to the probable effect of their investing 
in that way.’’ 

The Chesapeake Lumber Co., of Baltimore, 
Md., reports that that market is not very much 
affected by competition from manufacturers 
who apply their roofing on the deferred pay- 
ment basis, such competition as is encountered 
coming from the local roofing concerns. 


Says Retailers Can Undersell 


The Hawkeye Lumber & Coal Co., Cedar 
Rapids, Lowa, reports that roofing concerns have 
taken away from the retail lumbermen a very 
large volume of roofing business. An idea of 
how seyere these inroads have been is afforded 
by th@fact that during the months of August, 
September and October 134 permits for re- 
roofing were issued by the building department 
of that city, 78 of which were applied by a 
single roofing company, and as there are several 
smaller concerns in the same line operating in 


Retail Firm 


MIissourRI VALLEY, Iowa, Jan. 4.—‘‘ We are 
trying to instill into the minds of prospective 
builders the idea of buying a home from us just 
as they would buy a custom tailored suit of 
clothes.’’ That is the idea behind the selling 


that city it is evident that not very much of 
this business was handled by lumber dealers. 
These roofing concerns sell on partial payments, 
and get from $1 to $5 a square more than the 
lumber dealers are asking for better goods, the 
secret of their success lying in the aggressive 
way in which they go after business, sending out 
salesmen who make a house-to-house canvass, 
and who receive a fixed amount per square for 
all the roofing that they sell, enabling them to 
make very good wages during the season. 


Dealers Have Sustained Loss of Profit 


‘“The methods employed by the roofing con- 
cerns in the solicitation of business are a source 
of a great deal of annoyance and loss of profit 
to lumber dealers,’’ writes the Melone-Bovey 
Lumber Co., of Minneapolis, Minn. ‘‘In a re- 
cent fire test it was conclusively shown that the 
practice of putting roll roofing over old wood 
shingles constitutes a serious fire menace. Of 
the various panels used in this test, those with 
that sort of covering were the first to burn and 
made the hottest fire. Such a fire is very diffi- 
cult to extinguish because it spreads on the old 
shingles beyond the burned edges of the roofing, 
making it impossible for water to reach directly 
to the fire. Our competition on this business 
is from local roofing concerns which buy their 
material direct from the manufacturer.. We 
understand that they use a good many mill ends 
and seconds. At best it affords only a tem- 
porary covering, which proves expensive in the 
long run. We hope to be able in the near future 


to convince our city council that this sort of 
work should not be permitted.’’ 

The Yawkey-Crowley Lumber Co., Madison, 
Wis., writes that its method of meeting this com- 
petition is to join forces with a first-class roofer, 
cooperating with him in furnishing quality ma- 
terials. Working on this plan the company has 
sold about thirty-five roofing jobs during the 
last few months. 


Blizzard Hits Lumber Firm’s Athletes 


DENVER, CoLo., Jan. 4.—Ten men narrowly 
escaped death during a blizzard a week ago 
Sunday when they were marooned in their cars 
between Colorado Springs and Denver and for 
fifteen hours fought against the elements until 
they reached Palmer Lake, Colo., and were 
saved. The leader of the party was H.C. Fildes, 
foreman for the MePhee & MeGinnity Co., 
who had taken his soeeer team, which is 
largely composed of the company’s employees, 
to Colorado Springs where they played Sunday 
afternoon. They were on their way back to 
Denver when a terrific windstorm hit them, 
throwing the cars against an embankment and 
preventing them from being moved. When a 
door of one of the cars was opened, the wind 
tore it from its hinges and carried it away. 
Eaeh of the men wrapped his feet in portions 
of his soccer uniform and set out for Palmer 
Lake, three miles away, and finally reached the 
place, after a fifteen-hour fight, with frozen: 
ears, fingers and feet. 


Successfully Sells Complete Homes 


in our application of the “personal service’ idea 
to the building of small homes during the last 
year. In the first place, after a trial or two we 
found that the only way that we could success- 
fully apply this idea to a complete house to the 
satisfaction of all concerned was practically to 
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sales resistance on serviced homes. As a result 
we have had prospects come to us seeking infor- 
mation, and we have two houses sold to be built 
next spring. If the touch of “ego” may be par 
doned, I would .like to mention that on the last 
serviced home we are building this year, the 














Types of the ‘‘serviced homes’’ built by Milligan & McCarthy, retail lumber dealers, Missouri Valley, Iowa 


of ‘‘serviced homes’’ by Milligan & McCarthy, 
retail lumbermen of Missouri Valley, as ex- 
pressed by J. D. McCarthy. 


‘‘TIs there any sound reason why some car- 
penter-contractor with an investment of a few 
hundred dollars in tools should dictate the price 
and the sales policy of a lumber and material 
firm with thousands of dollars of investment?’’ 
continued Mr. McCarthy. ‘‘The prospective 
home builder as a rule would much rather have 
a guaranty of material and workmanship from 
the dealer with large assets behind him and a 
reputation obtained by years of business than 
to deal with some ‘hammer and saw’ carpenter, 
whose signature to the contract is only as good 
as the man behind it.’’ 


But the biggest argument in favor of selling 
‘“serviced homes,’’ as stated by Mr. McCarthy, 
is that instead of figuring a lumber bill against 
competition the dealer sells the material at his 
retail yard price. Just what is meant by 
‘*serviced homes,’’ and how has the idea worked 
out in actual practice? As Mr. McCarthy’s firm 
has been building ‘‘serviced homes’’ for the 
last year, he’is in position to speak from ex- 
perience concerning the practicability of the 
plan. The following statement by him will 
be of general interest: 

I will endeavor to give a few of the high points 


contract the job, or at least to give an approxi- 
mate figure and handle it, time and material. 


Naturally there will occur to dealers, as a 
possible obstacle, the objections of the contrac- 
tors; but we have been very careful always to 
use the figures of some reliable contractors on 
that part of the job, and we have found that 
after one job we get a large measure of coépera- 
tion rather than resistance. We also find that 
we have automatically added to our volunteer 
sales force the furnace man, the electrician, the 
plumber and other mechanics; for they have 
found that on the houses which we service the 
job runs smoothly without friction between 
mechanics, and when they are through, their 
bills are audited and paid promptly; therefore, 
they are boosting our serviced homes. 


We have sold to date fourteen of these serviced 
homes, ranging from a cottage costing $3,000 
built for a railroad shopman, to a house costing 
$11,000 for a druggist; both of these men are 
proud of the homes we serviced for them and 
have thanked us for the personal interest we took 
in building them. In fact, every owner of the 
fourteen houses, so far as we know or can find 
out, are red-hot boosters for our plan, for they 
have found that after they have decided on the 
design and plans of the house they want, at the 
price they can afford to pay, we take the details 
of the building off of their hands, with the result 
of satisfaction to everyone when the job is com- 
plete. And each added home owner who makes 
use of our service and is satisfied lowers the 


owner put his plans in our hands and then went 
to California for the winter. 


Adds Knock-Down Frame Department 


MILWAUKEE, WIs., Jan. 4.—The August C. 
Beck Co., one of the oldest and best known 
flooring manufacturing concerns in this part of 
the country, has recently added a modern knock- 
down window and door frame department to 
its plant and has built a large fireproof ware- 
house in which will be carried a large stock of 
all standard size frames for prompt shipment 
in either straight cars, cars mixed with %- or 
12-inch maple flooring or in less than carload 
shipments. The company will specialize in pine 
frames. 

This new service for retailers, the securing 
of frames and maple flooring in mixed cars or 
less than carload shipments direct from a cen- 
trally located manufacturer, will eliminate the 
necessity of carrying large stocks and will fa- 
cilitate rapid turnover. The August C. Beck 
plant has been built within the last three years, 
following a fire which completely destroyed the 
former plant. It is equipped with the latest 
models of direct connected electrically driven 
machines. 
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Illinois Cities Build So eas. Saiiiionens That Loan Funds Run Low— 
Mattoon Is Railroad Center That Expects Greatly Increased Farm Trade 


When we got into Mattoon, Ill., we en- 
countered such an avalanche of cars driv- 
ing madly in all directions, and such crowds 
of people looking expectantly up and down 
the streets, that we wondered if the report 
of our coming had leaked out. But that 
wasn’t it. The secret had been kept. We 
asked the one man who stood still long 
enough to be asked anything, where we’d 
find the post office, and he very affably 
walked with us to the corner where he could 
point out the building. ‘“There’s a circus 
in town,” he said. 

He went on to say that such a visitation 
has become so rare in these latter days that 
people are just naturally hungry for ele- 
phants, if you know what we mean. They 
certainly seemed to be in a holiday mood. 
A fine looking crowd it was, too; such a 
crowd as could be assembled only in the 
Corn Belt. Many of the people must have 
been farmers and their families, but we 
couldn’t pick out the farmers by their 
clothes or by the cars they drove. The farm 
ladies wore bobbed hair and looked quite as 
capable of the Charleston as some city 
grandmothers we’ve seen trying it. Maybe 
we looked with over-sympathetic eyes, but 
the farm boys and girls surely did swell 
our pride in the great middle West. Such 
fine, up-standing, clear-eyed young folks 
promise much for the future civic conduct 
of Illinois. I picked out one man as a very 
honest and clever looking lawyer, with a 
coat of tan acquired on the links; and he, 
learning from the number plates on the 
flivver that I did not live thereabouts, came 
over to ask me about roads. He was a 
farmer, of course, and was planning an auto 
trip out across Iowa and into Nebraska, his 
former home State. He talked with intelli- 
gence and much information about Illinois 
farming and farm values; told me that after 
much thought about different occupations he 
still considered farming a very desirable 
life work. He didn’t say so much about 
the independence of the occupation, for 
many farmers these last few years have 
found to their sorrow that independence in 
farming, as in other occupations, goes only 
to the man who does the job capably. But 
he did talk about the opportunity for the 
careful farmer who uses some intelligence 
and science in his work. His little son and 
daughter, who might have walked right out 
of a better-health show, came along and 
climbed into his big Paige car. 

There were thousands of people and mil- 
lions of dollars worth of automobiles on the 
street; and the crowd was so interesting and 
so good looking I scarcely had time to look 
at the parade of Miller Bros.’ excellent 
“101 Ranch Wild West Show.” If the In- 
dians and cowboys in the parade represented 
the past history of our country, these little 
folks on the sidewalks represent its future. 
I agreed with the Frenchman who is credited 
with saying that every day, in every way, 
we’re growing better and better. 

Mattoon is a fine little city of some 15,000, 
and it has some good lumber yards. The 
largest is the J. D. Andrews yard, one that 


has been selling lumber in Mattoon for many 
years. It is being operated as an estate 
at present, for the owner died some time 
ago. P. N. Kelly, the manager, has been 

with the company for a long time and is a 
well known and capable lumberman. This 
plant is grouped along several streets, and 
some departments are at a distance from 
the main yard, along various railroads. 
Mattoon is an extraordinary railroad point, 
and Mr. Kelly told me it is possible to take 
trains for either coast, and to reach either 
the Atlantic or the Pacific, without changing 
cars. This fact is as important in shipping 
in building materials as it is for passengers. 

















Wagons, trucks and autos are in and out 
of our yards every day, getting lumber, win- 
dows, doors, roofing, bricks, tile, fence posts, 
etc., to be used right away or right soon. 


PEOPLE ARE PREPARING 


for the season just ahead. They are plar- 
ning on their needs and getting the material 
so they won’t have to spend the time when 
the busy season opens on the farm. If YOU 
are to get the most out of the farm, the farm 
should be pravided with ample facilities -- 
convéniences for the housewife, barns, 
sheds, shelter for crops and stock, a milk 
house or a garage. 100 per cent result can- 
not be obtained with a 20 per cent equipment. 
PROSPECTS FOR THE YEAR ARE GOOD— 
PREPARE NOW. 


SEE US FOR EVERYTHING IN 


Lumber and Building Material 
AND 
BRICK FENCE POSTS DRAIN TILE 


Yramehestce Rum Cr, 
Phinns.?- Stn Dying hainish 




















Here’s a timely suggestion that farm deliveries 

be arranged during early spring, so that the 

material will be ready for a start on bwilding as 
soon as weather permits 


We wondered if it might not be a good piace 
for jobbing lumber to yards in neighboring 
towns, but Mr. Kelly says that little of this 
is done. The local lumbermen apparently 
are primarily interested in selling at retail. 

The main lumber warehouse in this yard 
is a double affair, measuring 180 by 230 feet. 
It is located along the Illinois Central, that 
great trunk road that has had so important 
a part in the development of the State. As 
we drove along the highway paralleling the 
track we saw the Panama Limited making 
its easy flight toward New Orleans. This 
famous train has become an institution in 


the north and south travel in the middle 
West. When it is late, an eventuality that 
almost never occurs, the fact becomes news 
and is printed on the front pages of the 
New Orleans papers with explanations as 
to why the delay happened.. 

Mattoon has its share of the new concrete 
roads that have lifted Illinois out of the 
mud. The building of these roads has added 
a new problem to retailing, or rather has 
accentuated an old one. We asked Mr. 
Kelly if he was ever asked to deliver lum- 
ber into the country, and he looked at us 
as if we had asked if taxes are usually 
levied and collected. 

“Yes,” he said, “we are asked to deliver 
to the country. What is more, we do it. 
We have to. The yard has the trucks, and 
there are the roads. Farmers have got so 
they seem to hate to take a team out on the 
road. They say they’re too busy. My guess 
is that a team seems so slow after riding 
in their automobiles that they just get im- 
patient over having to drive a wagon to 
town. Probably they do work harder and 
have less help. In any case they ask us to 
deliver, and we have to do it; for, as the 
farmer tells us sometimes, if we don’t the 
other fellow will. No, there’s not been any 
system of charges worked out. We try to 
allow for delivery costs in setting the price 
of the lumber. Maybe it’ll get more sys- 
tematized at some time in the future.” 

The Realm is inclined to think that this 
matter of delivery charges is a pressing one 
in all parts of the country where agriculture 
flourishes and roads are being improved. 
Throughout the middle West, and indeed in 
all farming areas of our country, the farm- 
ers have not built much these last four or 
five years. They have been otherwise en> 
gaged, trying to pay their debts and hoping 
for more stable and favorable markets. But 
it is foolish to think that they will not be 
back in the market again, and that probably 
before long. As farming improves and as 
science is more and more applied, farms will 
need better equipment. People expose to the 
weather only things of little value. When 
lumber began costing’ more, dealers began 
building sheds. They had been argued with 
on other grounds, and some had built sheds 
to protect their men when working, to keep 
lumber looking neater and so on. But when 
they saw the prices rise, the rest of the 
fraternity needed no other argument. Any- 
thing as costly as lumber stock had to be 
protected. The same sort of argument is 
having its effect upon farmers. 

Well, if we are right that a steadily in- 
creasing volume of farm trade lies ahead, 
what about this matter of delivering? We'll 
be asked to do it. The farmers are going 
to want that service. They are not going 
to worry about our costs and whether we 
lose money on hauling the stuff out. That’s 
our problem. But they are going to insist 
upon it as long as they apparently get it 
for nothing. Many of us figure, and per- 
haps correctly up to now, that any losses on 
hauling to the country are easily absorbed, 
and that the stir and turmoil kicked up by 
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instituting a system of graduated charges 
would cost more than it is worth when meas- 
ured by the comparatively small volume 
hauled out during lean years. But what 
about the future when that volume in- 
creases, aS we believe it will? As we see 


’ it, this item of a fair delivery charge ought 


to be arranged for at this time, and in ad- 
vance of the hoped-for increase of country 
sales. Few dealers expect or want to make 
money on delivering, though if it was 
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GOING TO BUILD A HOME 


or a factory, or an office building or just 
a barn or a chicken house? Whether 
your needs are large or small, elaborate 
or simple, we can meet your every re- 
quirement. All grades, lengths, widths 
and thicknesses of lumber here, for any 
building purpose. Quick deliveries by 
auto-truck. Get our estimate before 
placing your order. 


H. R. Scovill Lumber Co. 


Lumber, Lath, Shingles, Interior Finish, Beaver 
Board, Rubber Roofing, Wire Fencing, Amer- 
ican Steel Fence Posts, Cedar Posts, Window 
Glass and Door and Window Screens. 


HURON ST.—PHONE 33 
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Quick deliveries are a feature of the service of 
this yard at Ypsilanti, Mich. 


handled by separate corporations there 
would have to be a profit in it. But no 
dealer wants to lose money, even if he is 
willing to break even. The subject of suit- 
able charges is a hard one, even after all 
the yards in a town agree that in fairness 
such a schedule should be put into effect. 
It’s hard enough, oftentimes, to get that far. 
But fixing a schedule simple enough to use, 
and elastic enough to allow for distance, 
size of load, condition of roads and kind 
of stock loaded and hauled, offers a real 
test to a statistical shark. But we are 
making an inexpensive guess that within 
five years there will be a lot of delivery 
charge systems put into effect. And we'll 
add another to it; that five years from now 
hundreds of dealers will be wishing they 
had been forehanded enough to start the 
season of 1926 with a hauling charge 
schedule, because at that time it would have 
been so much easier to install! 

Mattoon, it seems, is blessed with a com- 
fortable sum of building money. There are 
three building and loan associations, with a 
combined capital of about four and one-half 
millions. These Illinois cities and towns 
seem to have taken to the building and loan 
idea to a very gratifying extent. But in a 
number of them I was told that the demand 
for money was so large that before the end 
of the season of 1925 the sums available 
had been exhausted. This tells something of 
the volume of building during the year. 

The chief item of construction in Mat- 


toon in 1925 was residences; some large, 
more of medium size and cost. This, after 
all, is probably the most satisfactory of all 
kinds of town business for the general lum- 
ber yard. It is the kind the dealer is best 
trained and equipped to handle. It involves 
considerable service and advice, for the 
dealer must act usually as advisor, and do 
some of the work that in the building of 
costly houses is looked after by the super- 
vising architect. In such deals he is more 
than the warehouse man furnishing so many 
pieces of such and such size at a given price. 
Where sales are made on material lists and 
prices alone, the profit is likely to be unduly 
small. An example in point is a _ public 
building erected by the State. Few general 
lumber dealers care to figure estimates on 
such jobs; for the lists are broadcast so 
widely that they nearly always come into 
the hands of persons who want to move the 
kind of stock needed and will sell it at 
almost no profit. But where the dealer has 
a chance to add some valuable service, as 
he can in the sale of a residence bill, he can 
get usually a fair profit. Many of us, we 
suspect, don’t know how truly valuable to 
our business is this little advisory service 
that we render incidentally to our customers. 
If we did realize its value, some of us would 
be at pains to improve our technique on 
the subject of architectural advice. 

The Andrews yard has a planing mill em- 
ploying about fourteen men. Some millwork 
is shipped out, but most of the output is 
sold in connection with yard sales. Mr. 
Kelly tells me that the farmers hereabouts 
raised this year about the biggest corn crop 
ever. Mattoon is well within the Corn Belt, 
though not many miles below it the corn 
crop begins to taper off. There are five 
yards in the Andrews line. 

P. R. Parker, of the Parker Lumber Co., 
tells me that sales were good last season 
until late in the summer, when they slack- 
ened off, which they did at about the time 
the local building and loan associations be- 
gan running out of loan money. Perhaps 
there was some connection between these 
two facts. 

“We don’t feel that there is much need 
for a second mortgage company in Mat- 
toon,” Mr. Parker said. “The building and 
loan people are usually pretty generous in 
the size of loan they will make. It depends 
upon the man, of course; for there are 
some applicants whose records are not re- 
assuring and who could scarcely get a loan 
of any size. But a man of sound reputation 
who wants to put up a house of reasonable 
cost can usually get a loan of two-thirds 
to three-fourths. Some, I believe, have got 
as much as 85 percent; but that is unusual 
The . officials look their man over pretty 
carefully and decide according to what they 
find out.” 

The McKamy Lumber Co. is the new- 
comer among Mattoon yards. W. N. Mc- 
Kamy is a veteran lumberman and was in 
the employ of the Andrews company for 
about thirty years, working at several of 
the branch yards, but most of the time at 
the main yard here in Mattoon. 

“T felt sure,” he said, “that before long 
there would be a third yard in the city. In 
a sense it is surprising that one has not 
come sooner. In general, though, I believe 
that many Illinois towns are being yarded 
to death. They tell me that in the older 
parts of the country few new yards go in, 
even though the population increases. That 
isn’t the case in a good many Illinois cities. 
The yards are more likely to increase at 


a greater rate than the population. Natur- 
ally I don’t think the yards have been over- 
done here, else I wouldn’t have started this 
one. I should have gone into business for 
myself long ago. I’m well acquainted in the 
town, know the carpenters and contractors 
well and feel that I know the building needs 
of the city and how to meet them. Mattoon 
has been growing rather rapidly. If you 
go over into the east part of town you’ll 
see what we consider a pretty fine showing 
of houses, big and little. Part of that sec- 
tion is restricted, and all of it is very at- 
tractive looking. We are proud of our city.” 


Mr. McKamy talked about affairs in 
Florida. This last year the peninsular 
State has figured in many conversations. 
By virtue of my brief visit to Florida last 
spring I find some dealers with a good many 
questions; and like most people of little in- 
formation I seem ready to talk without end. 
I’ll probably find myself as great a bore as 
the person who attended the world’s fair at 
Chicago in 1893 and talked of nothing else 
for the rest of his life! Perhaps I’ve al- 
ready reached that unhappy condition. 


The McKamy yard has been doing busi- 
ness since the first of 1925. It has an at- 
tractive plant and is well located to grow 
and prosper. , 

The city is quite a broomcorn center. 
Despite the growing use of vacuum electric 
sweepers, and the still older friction driven 
brush carpet sweeper, there is a continuing 
use for the old fashioned broom. They will 





























WELL PLANNED 


On the outside it’s the roof design, 
porch, windows and doors that make 
the home attractive. 


But inside it’s the beauty and useful- 
ness of selected woodwork, polished 
floors and tastefully decorated walls of 
the well planned home that breathe 
that unspoken welcome to your friends. 


In planning your new home let us 
help you select the interior woodwork, 
the stairs, molding panels and built-in 
furniture that will do so much to make 
it a real home. 


Aug F. Weinel Lbr. Co. 
Phone 31 Columbia, IIl. 























Inside woodwork as a contribution to fine living 
isn’t as often advertised as it might be 


probably long continue to be useful in scoop- 
ing the pup out of the back door and menac- 
ing the tramp who desires a handout in 
order that he may nourish his voluntary 
inertia. In fact it would be hard to imagine 
a regular household without the good old- 
time broom, and the Mattoon broomcorn in- 
dustry seems to flourish. 
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News and Business Ideas for Retailers 


Gives Quick Service on Rush Job 

MILWAUKEE, WIs., Jan. 5:—For fifteen years 
there had been talk of a sidewalk along the 
eastern bank of the river, from Wisconsin Street 
to Mason Street, to be illuminated at night. At 
a meeting of the directors of the First Wiscon- 
sin bank, Oscar Greenwald declared that it 
would be possible to have the walk built and 
ready for use in twenty days. The directors 
took Mr. Greenwald at his word and placed him 
in charge of the project. The John Schroeder 
Lumber Co. was called upon to furnish the lum- 
ber for the civic improvement. From its com- 
plete stock it was able to deliver the Jumber 
in record time. The special millwork depart- 
ment of the company was given the order to cut, 
groove, and dress all of the wood units for the 
electric poles and railing. These parts were 
made to exact specifications and delivered on 
the job ready for assembly. The Schroeder 
company feels proud that it helped Mr. Green- 
wald to make good his promise, and also that 
it was identified with the development of a 
real civic improvement which had been hang- 
ing. fire for so many years. 


Selling and Financing Homes 


Fort WortTH, TEx., Jan. 4.—Is it a practica- 
ble proposition for the lumber retailer to en- 
gage in the building and selling of complete 
homes, or should he confine himself to selling 
the materials from which the home is built? 
Some retailers are successfully merchandising 
‘*turn-key jobs,’’ while others hold rigidly to 
the policy of ‘‘hands off’’ so far as actual 
building operations are concerned, of course, 
having affiliations with contractors who handle 
the construction. 

On this subject Walter B. Sloan, president 
Sloan Lumber Co., of this city, has some defi- 
nite ideas. ‘‘A lumber dealer who is able to 
hold a number of good contractors is not going 
to find it possible to spare his time from his 
office to sell completed homes,’’ said Mr. Sloan. 
‘*Then, too, contractors are not inclined to deal 
with lumber firms which build and sell houses. 
It resolves itself into one of two things: Either 
sell direct to contractors, and have each one who 
deals with you a walking advertisement for you, 
or take the other route and ignore the con- 
tractor; but you can’t play on both sides of the 
fence.’’ 

At the request of the AMERICAN LUMBERMAN 
Mr. Sloan outlined the policy of his company 
with reference to the financing of home building 
operations, especially where this is done through 
building and loan associations, saying: 

We consider this a very important part of our 
business. Fully one-half of the business we do is 
done on mechanic’s lien contracts which we help 
the building contractors finance until the contracts 
are completed. We assist the contractors in de- 
veloping their prospects, drawing up contracts, 
getting up plans and specifications, and in arrang- 
ing for their loans. 

As a rule, we have the mechanic’s lien note as- 
signed or transferred to us when the contract is 
made, and hold same until the loan is ready to be 
closed with the building and loan company or 
individual at the time the contract is complete. 
We do no home financing business through our 
banks, as no bank here will make loans on real 
estate security. 

We keep closely in touch with the progress of 
each contract until it is completed, and know prac- 
tically every item of expense that goes into each 
job. We see that bills that the contractor is liable 
for are paid, and if we find that a contractor is 
careless or inclined to “pad” his payrolls we watch 
him much more closely than we do those who take 
care of their jobs in a businesslike manner. We 
find that we develop many good men into very 
profitable accounts for us. We consider that one 
reliable building contractor brings us more busi- 
ness than twenty-five average customers. 

We have operated here for five years, and the 
writer has been engaged in the lumber business in 
Fort Worth for more than twenty years, handling 
hundred of thousands of dollars of this class of 
loans, and has never lost anything worth mention- 
ing on a note that was secured by a mechanic’s 
lien contract. 

We require a first lien, though occasions may 


arise when we carry a small amount of second lien 
paper. We use our own judgment as to value of 
the security—lot and building—on which we are 
taking a loan, and simply sell it to the loan people 
without recourse. What would work in Fort 
Worth might not work in some other city, but our 
method is a general custom among lumbermen in 
the principal cities of our State. We have had a 
steady, normal growth in Fort Worth, and any 
well located lot is a safe investment. 


Model Home Draws Many Visitors 


AMESBURY, Mass., Jan. 5.—The Merrimac 
Lumber Co. recently codperated in a very inter- 
esting publicity stunt which was of substantial 
and practical value to the community as well 
as a worth-while advertising proposition for the 
lumber company. Thousands of people visited 
the Model Electric Home, designed, built and 


Dealers Form Club to Study Costs 


Boston, Mass., Jan. 6.—Some of the leading 
lumber dealers of Boston and vicinity have or- 
ganized a Cost Study Club. Frank Curtis, of 
William Curtis’ Sons Co., has been elected presi 
dent, and Granville B. Fuller, of G. Fuller & 
Son Lumber Co., is secretary. Director William 
Lueas of the cost accounting bureau of the 
Northeastern Retail Lumbermen’s Association 
aided in the organization of the club, attended 
the first mecting and explained in very interest- 
ing fashion the great value of the work which 
could be accomplished. . 

Monthly meetings are planned for the analysis 
of charted figures on costs of handling, delivery, 
selling and administration, and margins of 
profit. The dealers who belong to the new club 
are to send their individual monthly figures for 





' — — 


This Week’s “Timely Tip” 


Makes Hay Racks and Gates in Spare Time 


The Rensselaer Lumber Co., Rensselaer, Ind., has its yard men 
make up hay racks and farm gates during lulls in business. 
accompanying photograph shows one of the finished racks, with the 
frame of another beside it. Sufficient hardware for making up a num- 
ber of these racks and gates is bought at a time and kept on hand 
for use as needed. The company figures a profit of only $3 on the 


The 





good price. 





labor required in making these articles, but the lumber is sold at a 
The company also gets considerable advertising value 
as its name is painted on each gate and rack. By thus utilizing spare 
time, overhead is reduced, goodwill is created—as the farmers ap- 
preciate being able to buy these appliances ready made—and con- 
tacts are made that often lead to additional business. 


Watch for next week’s “Tip” 








equipped by the Amesbury Lumber Co. and the 
Amesbury Electric Light Co. 

A corner lot was selected in a good location, 
and the design for the home was chosen from the 
plan book of the Northeastern Retail Lumber- 
men’s Association, which is distributed by the 
Merrimac Lumber Co. in this vicinity. A bunga- 
low type of house was agreed upon, Design 
No. 14149-A in the plan book, a charming 
home with five rooms and a sun parlor. The 
Merrimac Lumber Co. selected and furnished 
all the lumber, graded the lot, put in the cement 
walks and set out attractive shrubbery. The 
home was furnished complete by the local furni- 
ture dealer, and the electric light company fur- 
nished the latest electrical appliances of every 
description. 

A few days before the formal opening the 
Merrimac Lumber Co. ran a one-half page ad- 
vertisement in the local newspapers, calling at- 
tention to the fact that this model home was 
to be open for inspection and that the design 
had been taken from their ‘‘ Merrimac Book of 
Homes.’’ The advertisement invited anyone 
interested in building a home to come to the 
lumber company’s office and talk the project 
over. 


their yards to Director Lueas, who is to codrdi- 
nate them and prepare statistics showing the 
comparative costs, without revealing any names 
or the identity of those supplying the detailed 
information. This data in charted form is then 
to be furnished to the Boston Cost Study Club 
in time for its regular monthly meeting. The 
statistics will be discussed by the dealers. Each 
dealer will recognize his own set of figures, but 
will not know from what yards other tabulations 
of costs came. He thus will have a yardstick 
with which to measure the efficiency and economy 
of the various departments of his lumber busi- 
ness and learn where to concentrate his efforts 
to secure greater efficiency and economy, surer 
profits and more attractive values and service 
for his customers. 

Director Lucas pointed out in his address that 
the surest way to obtain fair profits is from 
decreasing costs. Similar cost study clubs are 
being organized in other sections of territory 
served by the Northeastern Retail Lumbermen’s 
Association. 


LUMBER AND timber products in Mississippi 
comprise 1,435 factories of industries with a 
total valuation of products of $87,503,229. 
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Notes From the Realm of Building 


Building Breaks All Records 


Sr. Louis, Mo., Jan. 4.—All records for build- 
ing in St..Louis were broken during 1925, the 
estimated cost of the improvements amounting 
to $54,877,013, which exceeded 1924 by $15,- 
035,374, and 1923, which was the previous record 
year, by $13,433,258. 

* The number of building permits issued during 
1925 totaled 13,591, which is 855 less than in 
1924, but the buildings for which permits were 
jssued last year were of a more substantial type. 

Building Permits Show Decrease 

BuFFALO, N. Y., Jan. 6.—Building permits in 
this city fell off 6 percent in valuation during 
the past year, as compared with the year pre- 
ceding, and were also below those of 1924. The 
number of permits in 1925 was 9,440 and the 
valuation was $26,774,114. This compares with 
10,364 permits and valuation of $28,582,833 in 
1924, and 10,162 permits and valuation of $27,- 
907,000 in 1928. 

The latest report of the State labor depart- 
ment says that considerable retrenchment in the 
construction of new homes in this city has 
caused a number of building tradesmen to be 
unemployed. However, construction work in 
large projects is holding up pretty well. Most 
of the outdoor work, covering road construce- 
tion etc., has been discontinued until spring. 
This has placed considerable unskilled labor on 
the market, and has left quite an available 
supply of unskilled labor for other work. 


Boston Sets New Building Record 

Boston, Mass., Jan. 6.—The year just ended 
piled up a record-breaking volume of building 
in the metropolitan district of Boston. In Bos- 
ton proper, where about one-third of ‘the 
population is housed, permits were issued for 
construction to cost $70,718,364. This exceeded 
1924, when the record was $53,031,931, by nearly 
one-third. New construction for which permits 
were granted in 1925 amounted to $61,835,205, 
the remainder being repairs and alterations and 
additions, comparing with permits issued in 
1924 for new construction to cost $42,544,643. 
The big month of the 1925 year was September, 
when permits were granted in Boston proper for 
construction. to cost $10,499,691. 

Real estate builders and owners and building 
contractors are prophesying a real estate and 
building boom on Cape Cod this spring and sum- 
mer, and to a slightly less extent in Maine, com- 
parable with the recent sensational developments 
in Florida. The boom along the mighty length 
and breadth of Cape Cod already has been felt. 
Land sites suitable for summer residences which 
went begging a few years ago when priced at a 
few hundred dollars have recently been sold for 
as many thousands. In many instances excited 
owners are holding on for an even sharper rise 
they expect to see within the next few months. 


Not only many fine summer cottages but some 
costly all-the-year homes are going up. The 
State is building a system of splendid highways 
throughout the Cape Cod district. 

New England building contracts recorded 
during the closing week of 1925 amounted to 
$9,937,200, far ahead of the record for’ the cor- 
responding week in any previous year. 


SA SSARSBASLALAaAi 


Three Big Home Building Shows 


Three of the country’s largest home shows 
have been linked in a circuit and will codperate 
in their 1926 enterprises for the mutual benefit 
of exhibitors and of the shows as well. The trio 
of expositions will be known as the Mid-West 
Home Shows Circuit, which embraces the De- 
troit Builders’ & Better Homes Show, Feb. 27 to 
March 10; the Milwaukee Home Show, March 
13 to 20; and the In- 
dianapolis Home Com- 
plete Show, April 10 
to 17. 


In these expositions 
every home _ necessity 
and luxury will be ex- 
hibited. Visitors will be 
able to obtain the best 
ideas in home planning, 
construction, financing, 
furnishing and equip- 
ping. Exhibitors, 
through this arrange- 
ment, will have an op- 
portunity to display 
their products in three 
midwest centers where 
home-building has, by 
these annual shows, 
been developed to the 
maximum. 

The Indianapolis Real Estate Board, which 
inaugurated the first Indianapolis home show 
five years ago, is again sponsoring the exposi- 
tion in the Hoosier capital. J. F. Cantwell, who 
has managed the show since its beginning, con- 
tinues in charge as director. The Milwaukee 
Real Estate Board is backing the show in that 
city. Perry O. Powell is the managing director 
there, and Charles J. Probst is managing the 
Detroit Builders’ & Better Homes Show. 


1925 Building Record Is Largest 


CoLuMBuUS, OHTIO., Jan. 4.—This city closed 
the largest building year in its history as shown 
by the report of the Columbus Building Depart- 
ment covering the twelve months of 1925. Dur- 
ing the year the department issued 7,049 per- 
mits having a valuation of $29,353,700, as com- 
pared with $21,625,900 in 1924; $22,296,800 in 
1923; $18,190,500 in 1922 and $9,265,100 in 
1921. During 1924 the department issued 6,288 
permits, and in 1923, 7,004 permits were issued, 
showing a gain in the number of permits as well 


Indianapolis, Ind., for 














Chicago Building Permits for Five Years 

1921 1922 1923 1924 1925 

M55 ales See 1,306 1,801 1,726 1,610 1,853 
Offices and hotels.... 49 79 126 81 114 
Residences .......... 4,645 6,340 7,852 8,768 9,371 
Halls and churches... 32 53 60 52 78 
Jf 4 ravage 3 8 5 
Apartments ......... 1,466 3,693 5,179 5,235 5,397 
Stores and offices.... 34 11 51 42 46 
Stores and residences 112 166 151 181 244 
Stores and halls..... easels 5 1 6 2 
Stores and apartments 120 347 306 226 293 
Miscellaneous ....... 32 26 39 43 97 
_o. | arr rer 7,890 12,581 15,494 16,253 17,501 
a ree 6,180 10,552 13,180 13,727 15,691 
UMM as co Bigs 'bdve eS widias 1,620 2,029 2,314 2,526 1,810 
Frontage, feet....... 233,025 395,478 474,143 479,712 534,256 
ES a ee ee $124,028,010 $227,742,010 $329,604,312 $296,893,985 $360,794,250 














as in the valuation involved. During the year 
1925 a total of 2,404 dwellings were licensed 
as compared with 1,646 in 1924, which was a 
banner year up to that time in the number of 
residences. 


New Ordinance Fosters Repairs 


INDIANAPOLIS, IND., Jan. 4.—One of the help- 
ful features of the new building ordinance of 
Indianapolis is the withdrawal of many restric- 
tions which have prevented the repairing of old 
buildings in certain restricted zones without 
making drastic modifications against fire haz- 
ards. The feature will permit thousands of 
dollars’ worth of repair work to be done next 
year in vast areas of the downtown district of 
Indianapolis. 

A large number of these buildings have been 
permitted to deteriorate because of repair re- 





Model bungalow bwilt by the Retail Lumbermen’s Association of 


the Home Complete Exposition held in that 
city last April 


strictions, thus increasing the fire hazard in- 
stead of lessening it, as was intended in the 
old ordinance. In the second fire district, third- 
class two-story buildings may be built. Re- 
pairs to old buildings may be made that were 
not possible before. 


Year’s Building Shows Decrease 


DENVER, CoLo., Jan. 4.—Total of building per- 
mits issued in this city during 1925 was $25,- 
182,010, which is $1,128,240 under 1924, al 
though until July all indications were that the 
total would equal, if not excel that of 1924. It 
must be remembered, however, that 1924 was 
the most remarkable building year in the his- 
tory of Denver, and that it established a record 
of almost five million dollars over that of 1923. 


Year Shows Good Building Record 


MILWAUKEE, WIs., Jan. 5.—The expenditure 
for new buildings and building improvements 
in Milwaukee for 1925 amounted to more than 
$40,000,000, according to William D. Harper, 
inspector of buildings. There were 7,993 per- 
mits issued for construction work, which was 
spread fairly well over the entire city and the 
newly annexed territories. The total cost of 
building operations did not reach the point that 
had been predicted, said Mr. Harper, but never- 
theless it was a good showing. 

Kighty-two buildings were erected, the cost 
of each being more than $50,000. Among the 
largest were the Century Building at Third and 
Wells Streets, erected at a cost of $600,000; the 
Eagles’ clubhouse, now under construction at 
Grand Avenue and ‘Twenty-fourth Street, 
valued at $450,000; a new school costing $385,- 
500; and a 72-apartment building on Grand 
Avenue costing $325,000. 

TO BE ABLE to estimate whether a stand of 
timber is over crowded or under stocked, it is 
necessary to know how much space should be 
allowed to the average tree in the ideal forest. 
Trees that are tolerant of shade and will thrive 
in partial sunlight, need less space in the forest 
than intolerant species. Good soil also econo- 
mizes tree space. 
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National Production, Shipments and Orders 


WASHINGTON, 


D. C., Jan. 4.—The following softwood statistics were compiled by the National Lumber Manufacturers’ 


Association: 























Production - ea, “a Orders nee 
Week ended: 1925, Dec. 26; 1924, Dec. 27— 2: ; ; 
ATED CBI ROUEN, 65 b,c ne bb oth .ciw wis o's: 0091565335 06S. SRO Ae we 43,744,441 41,993,542 47,325,068 45,012,853 40,442,584 43,626,858 
West Coast Lumbermen’s Association.........ccccccsccssvccces 55,797,466 47,582,061 74,544,970 65,443,859 69,590,487 62,070,004 
Western Pine Manufacturers’ Association.............0.....208- 16,922,000 9,498,000 18,426,000 20,974,000 16,632,000 20,950,000 
Catiiornia Teswaed ABBOCIRTION o.oo os cc cine ss vibv0. ss ddw vw see ser 4,802,000 6,037,000 4,495,000 5,034,000 6,313,000 6,744,000 
artes. LO Te OCURIIORE oss 5i5's.0.555.5 2050s bee 28 G asad eds 4,044,453 6,108,492 Paatuee 5,869,281 5,333,430 8,083,340 
Northern Hemlock & Hardwood Manufacturers’ Association... 2,204,000 2,339,000 1,461,000 1,070,000 2,158,000 1,439,000 
Northern Pine Manufacturers’ Association...............00006- 7,532,600 4, 632, 000 7,142,600 6,603,500 8,321,000 6,119,000 
En DORN I oon ara heh clang aesip tes itocos Ge nia ww TRIO eI RU “435, 046, 960 “118, 190, 095 158, 813, 752 f 50,007, 493 148,790,501 149,032,202 
Fifty-two weeks: 1925. Dec. 28 to Dec. 26; 1924, Dec. 30 to Dec. 27— : e 
SE CRNOT TE Ee RUNe, PONE 6c 5c nono 6.6 6,5. 0 6G 0 se 2 8's 6-910.0-0 98 S910. 9 ole wine 1948,829 ,054 bey 33 3,941,692,072 4,097,063,075 3,930,785,171 4,034,070, 286 
Wert Coast Lumbermen’s Association. .... 0... ccccccccvcssccces 5,.148,148,138 4,823, 015°724 5,314,323,778 4,935,684,180 5,306,818,132 4,918,424,423 
Western Pine Manufacturers’ Assocaition...............0-e+000- 1,826,322,000 — 558,000 1,654,006,000 1,497,244,000 1,632,461,000 1,514,635,000 
California BReGwood ASSOCIATION. 64.0... 666 ccccsecc ccs cessive wcces vs 385,746,000 439,652,000 362,525,000 352,383,000 366,368,000 256,904,000 
Rr: LOMPOC FING ROBO CIITION cooing vp 6 560 nck wes sandees wees 467,080,185 39 299,628 442,410,926 400,120,105 377,356,350 364,812,305 
Northern Hemlock & Hardwood Manufacturers’ Association... 175,068,000 8,433,000 128,201,000 125,398,000 107,248,000 97,885,000 
Northern Pine Manufacturers’ Association................e+08% 477,615,900 42 8,658, 800 468, 830, 700 442,173,400 433,384,000 450,546,000 
TS TEC MEO SPREE 56 5S Seb eb os Sie eae aOR eae 12,428,809 ,277 1 1,828,9 18,847 12, 311, 989, 476 11,850,065,760 12,154,420,653 11,637,277,014 
*California White & Sugar Pine Manufacturers’ Association, 
RRR Se POE 95.125 hi s/he AG Gaaiiacs SAAR E A hoes eee Ea aies 1,468,161,000 1,147,799,000 1,264,817,000 886,645,000 oe | Cr Tre 
Se REE POS 0 si ib. o5 0 as 6 S39) BROS KS Cow EE ESAS 12,074,000 1,157,000 16,987,000 5,187,000 . 21,216,000 5,104,000 
*Revised figures for fifty-two weeks; not included in general totals; represents about 78 percent of cut in region. 
a e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Jan, 2.—Direct sales of Douglas fir from Dec. 21 to 26 inclusive: 
Sales—— Prices ——Sales—— Prices 
V. g. flooring— No. Feet No. High Low Spread Drop siding, 6” No Feet No High Low Spread 
OR, GREG RAS ORR ee tees ieee 2 10,000 1 SAU. -Sisss  sebas MO. 2 BRE Petter ...6 is cc.es Be 219,000 6 $37.00 $33.00 $4.00 
DRS ee ois Givens kt bdies wea eeusie 34 167,000 i) 44.50 $37.00 $7.50 DEN aibiecy, sissies este cient 18 132,000 9 31.00 26.00 5.00 
No. A ee re eee 15 109,000 6 33.00 27.00 6.00 Common, No. 1 SIS— 
g. flooring— eM eirac nen Tole ne eae here 37 528,000 6 16.50 14.50 2.00 
4” Se D DRG DOSE: ciccnsias 11 72,000 5 30.00 26.00 4.00 Big Soar dias Wincanton ip ine we 19 103,000 9 21.00 15.00 6.00 
OS Re Se aoe ee a eee 9 71,000 5 25.00 20.00 5.00 Dimension 
CS” Noe. 2 and Detlter......csvcccs 10 52,000 5 37.00 33.00 4.00 2x4 BIS a5. ci bela wht eis ce ae 60 249,000 7 16.50 13.50 3.00 
oe ere i er re 6 18,000 4 30.50 26.00 4.50 DP Cac p cabs resdica Wel piece nies 57 188,000 a 20.50 15.50 5. 
Stepping— BIB vei vaaadere ok Oia e orwtehee es 42 112,000 6 19.00 16.50 2.5 
OR a eee 9 15,000 5 67.00 60.00 7.00 1 RE EE Ee eI 20 45,000 6 19.00 16.50 2 
Finish— OR eB BR aie vw. 0:6: 6-0-8 12 19,000 4 24.00 18.50 5 
PT oh Ge Sos an bese ine on .n4 0 12 28,000 8 58.00 45.00 13.00 OCU as piss ewiornat 2 3,000 2 24.00 19.00 
Casing and base......00+.. 10 56,000 cf 65.00 40.50 24.50 Lath— 
Ceiling, %x4”— LE UO R restr eis a yr treat err 9 86,000 5 4.25 3.50 By 5) 
Ne. 2 RARE Detbler... css02 060 32 171,000 6 29.00 26.00 3.00 NS agai srai descr Sieiawkek Wie eR EOE 1 10,000 1 RR ee 
CO ee Sane my ey. 12 116,000 5 21.00 18.00 3.00 oe | lll ed ae ree eo 2 100,000 1 Me 8 ca wise 





National Analysis 
WASHINGTON, D. C., Jan. 4.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Dee. 
26, orders and shipments being shown as per- 
centages of production: 


During During 52 
Week Ended Wks. Ended 
Dec. 26 Dec. 26 


No. of Ship- Or- 
mills ments ders 


Ship- Or- 


Associations— ments ders 


Southern Pine ...... 102 oe 93 100 +100 
Ce oe 99 134 125 103 103 
Western Pine ....... 34 109 98 91 89 
: PAAIT.. PIMOS occ views 24 141 176 86 68 
a Redwood ...... 15 94 131 94 95 
N. Carolina Pine.... 35 134 131 95 81 
N. Hem. & Hdwd.... 17 66 98 73 61 
Northern Pine ...... 9 82 110 98 91 
Southern Cypress .... 11 129 109 §108 §119 
All softwoods..... 346¢ 120 115 98 95 
During During 27 
Week Ended Wks. Ended 

Dec. 26 Dec. 26 
No. Hemlock & Hdwd. ... 122 113 168 172 
Hidwd. Mfrs. Institute S97 127 129 117, i126 
All hardwoods ... 126 126 125 1 33 

All hardwoods and 

softwoods ...... 120 116 99 96 


*Represents 77 percent of cut in region. 

*Units of production. 

tLast week there were reports on this 
from 365 mills and 99 units of production. 

§During 23 weeks ended Dec. 26. 
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Hardwood Barometer 


MEMPHIS, TENN., Jan. 4.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Dec. 26, one hundred twenty and 
one-half units reporting, is as follows: 


Percent of ——-— 
Normal Actual Ship- 





Production* Feet yutput output ments 
Normal (iden- 
tical units). 20,800,000 ee sales ae 
ACTUAL 2.0.26 9.435,490 45 Sas 92 
Shipments ..... 13,009,471 63 137.9 
Orders— 
ree 11,972,909 58 126.9 
On hand end 
i 124,382,279 bis te povigs pate 
Lumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 


*Based on mill log scale. 





os e 
California Redwood Data 
San FRANCISCO, CALIF., Jan. 2.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended Dee. 26: 
-————~— Redwood———_-_.__ White- 








No. of Percent of wood 

mills Feet production Feet 
Production .... 15 4,802,000 Pe 1,070,000 
Shipments ..... 15 4,495,000 93.6 322,000 

Orders— 
Received .... 15 6,318,000 131.4 791,000 
On hand..... 14 26,810,000 4,943,000 
Redwood Distribution for Week 

Shipments Orders 
Northern California* ...... 2,314,000 3,244,000 
Southern California* ...... 700,000 1,565,000 
PP ORETING -cccinkan near vaca GREE ok 9,000 
ESE Gs oat So 891,000 1,084,000 
ROTM IR ia ow gieie we shbiereere 590,000 411,000 
(1 1 SER geen et OA Pav 4,495,000 6,313,0 000 


*North and south of the line 

kersfield to San Luis Obispo. 
+¥Arizona, Washington, Oregon and Nevada. 
tAll other States and Canada. 


running from Ba- 





Oak Flooring Statistics 


The following are statistics for the 
ended as shown and comparative periods: 


weeks 


1925— Production Shipments Orders* 
IPRO. 926. cusdesd 6,763,000 6,440,000 7,962,000 
OC. FO. kcdsxccs 10,881,000 10,673,000 12,249,000 
Sept. 28 to Dec. 

2) Rares 132,250,000 125,467,000 127,583,000 

1924— 

Se pt. 29 to Dee. 
1 AO. 107,775,000 105,732,000 114,472,000 

The figures of Sept. 28 to Dec. 26, 1925, show 


increases over those for the period Sept. 29 to 
Dec. 27, 1924, as follows: Production, 23 percent; 
shipments, 19 percent, and orders, 11 percent. 

*Orders booked for the week ended Dec. 26 
were 18 percent above production, and shipments 
were 5 percent below production. 


Percentages of Thickness, Week Ended Dec. 26 


43 ” 3 ” y,” fx ” 
ProGuction 2. ..66665% 67 19 4 " 
SEDIMOREW. ioe coco» fk 18 5 6 
SOUR. mi dase senss ¥ 69 16 6 9 


Of the total 7,206,000 feet booked during the 
week ended Dec. 26, 70 percent was }3-inch; 16 
percent, %-inch; 6 percent, %-inch, and 8 per- 
cent, ;-inch. L.c.l. sales in addition, it is esti- 
mated, amounted to 721,000 feet, making the 
grand total 7,927,000 feet. 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand Dee. 19: 











Per- 
Stocks Unfilled cent 
on hand orders sold 
Re goskks cee 5,011,000 2,459,000 49 
PE ccc veces 957,000 289,000 30 
BROIL acces cieornceiate 15,758,000 36,793,000 233 
Total 87 3.6.4. 2EiZ6000 39,541,000 182 
oS il ETE 6,924,000 6,465,000 93 
i le eee 7,380,000 2,948,000 40 
TORRD 96” se scs.sis-0 14,304,000 9,413,000 66 
ORG” aisle aie sates 1,737,000 2,696,000 155 
OR ERE: 2,703,000 2,569,000 95 
WOCRl 36" kk voce 4,440,000 5,265,000 119 
etl Rp ear aie 1,013,000 188,000 19 
eS Shs os eee 3,940,000 3,760,000 95 
DOU We” aAiwcecs 4,953,000 3,948,000 80 
Grand total . 45,423,000 58,167,000 128 
Comparative Percentages of Stock Sold 
Dec. 19, Nov. 14, Dec. 13, 
1925 1925 1924 
eee cy Mists pane wae 182 153 216 
Bi. = peer hy g ereate eioetans 66 45 56 
Biers, . vincprstaia ease ei aeere ius 119 97 58 
"ane ern aie SE 80 79 93 
128 105 127 





Western Pine Summary 


PORTLAND, ORE., Jan. 2.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Dec. 26, from 





thirty-four member mills: 
: Percentages of 
Ship- 
Production— Cars Feet Cut ments 
Normal : Die Siectiey eee ee 
Actual cons Le eee ee eee 
Shipments 704 18,304,000 108.89  ..... 
Local deliveries... Lv re er 
Total 18, 18,426,06 BG aiid on ie atate ts 

Orders 

Canceled .. 9 SOGOO. 255h6 navn 
WOW” «vias 635 16,632,000 98.29 90.26 
On deend:..« 2.821 TE BSC COO ccsve. “Svewe 


*Car basis is 26,000 feet. *Local sales included. 


Bookings for the week by thirty-four identical 
mills were 29.29 percent of those of previous week, 
showing a decrease of 6,838,000 feet. 
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Northern Hemlock & Hardwood Data The West Coast Review 
OSHKOSH, WIs., Jan. 5.—The Northern Hemlock & Hardwood Manufacturers’ Association has SEATTLE, WASH., Jan. 2.—For the week 
prepared the following data as to November production and shipments of northern hardwoods ended Dec. 26, 99 mills report as follows to the 
and hemlock, and stocks Dee. 1: West Coast Lumbermen’s Association : 
8 November, 1925, Statistics Stock Summary Dec. 1, 1925 Production . 55,797,466 , 
4 Unsold HARDWOOoD— Shipment ..... 74,544,970 34% above production 
0 Production Shipments Dec. 1 Unsold— CINMON ad cucas 69,590,487 25% above production 
0 MR rnnernys 121,000 663,000 3,948,000 a aiaelheabtaaee sp 733984000 Shipments— 
“ Basswood 1,161,000 5,387,000 26,738,000 sia tial ee “aa — 
0 Secch ....... 142,000 ree Total unsold ...... 160,656,000 DONE anc cccacverdeasscce Se 
= Birch ....... 4,434,000 11,486,000 51,586,000 eae oi — ‘cao ... 45,372,000 rene Ee a CABG). covccviccccenescas SAI Bee 
2 z . papas &s "ROGGE MGINEWOGGR 2nd nc cccscnce 206,028, Lo | ee ene Sl 
. 674,000 2,864,000 15,914,0 sess ous 
eee, FAS SS ; she ° Bes, 15,914,000 eMLocK: Local auto and team deliveries........ 3,254,390 
36 Maple wewreee 6,223,000 13,893,000 61,874,000 Unsold, 1 and 2” POR x 
3 oS Sere 6,000 190,000 596,000 DID ivratariacnksewees 107,553,000 ROU COE Sac osdiad se enscanuaes 74,544, 970 
(0) Mixed hdwds. 9 974, 000 689, 0 ee en ee SERRE 6 eS ae ea ww hace 73,100,000 —_ a 
10) : anaes Jater delivery: 
5 ‘eo i cS ae +, oe ee Total unsold ..... 180,653,000 RANGOON a enwecci wewetees 17,694,233 
0) Total hwds. 15,735,000 35,261,000 160,656,000 Sold, 1 and Be id a wre 10,239,000 RN) alread eweGedae 10,301,864 
0 Hemlock, 1&2” 21,198,000 18,070,000 128,978,000 Other thicknesses ..... 3,111,000 OtaE. Water C40) csiecnceadandzaces 27,996,097 
i ; i" CR USEIEET RUTINNONE a tess sue nwte viene 194,003,000 BEG  Bghe. CMNME va waueiasacedsaadceea 040: Gee 
14 as i TE Se AB, eee ee — Local auto and team deliveries........ 3,254,390 
Grand total 36,933,000 53,331,000 289,634,000 400,031,000 ee WN iA 
7 Hardwood Stocks on Hand Dec. 1 by Grades aimee yoni DOMME Wedccadhewsdeaade 69,590,487 
W) 1 ‘cin » i 4 - ¢ “Seg Or . . si ' 7 , i rders— 
The figures for twelve months, Dec. 1, 1924, to Nov. 30, 1925, make the following percentages | Domestic cargo ..........0.0.eeceee0e- 110,448,059 
of those for the corresponding period of 1923- 1924: i>) | es mage CER ce Wavasiannadeaas 98,522,088 
= ‘ All hardw oods Hemlock Total all woods Rail, 4,444 cars}........eeseee ese eeeeee 133,320,000 
WSR AUEELOID Po o/c sa ol a/e bietalbaeacd ab e/oters ayaa mena Cale ole een 98 99.99 99 a 249 900 147 
IMME os 5 6155.5 a kcale Cele Ree RE eR Re ole wa ealeale ni ole uin baad 97 95 96 Fotal unfilled orders..............:..i 342,290,147 
‘Car basis is 30,000 feet. 
Hardwood Stocks on Hand Dec. 1 by Grades PB sro for yA > ge ary ns ype nag feet; 
: . i s ents, 5,2 323, feet; and orders, 5,306,- 
a —Sold—- _———Unsold— —Sold— = ———Unsold 18-139 f ¢ Ts gy 
‘ a icine yee Ea 818,132 feet) show the following percentage de- 
~ ie Dry & green Dry Green enue Wie. Dry & green Dry Green creases and increases compared with the last 
o "RARER ee eee 104,000 18,000 FAS ......... 15,000 er — Chile tia: adie amc 
Select & better ........ 45,000 ........ Select & better ........ | SR eeneee 1924 1923 1922 1991 1990 
NE tecicltans: -wqacghaes Ee . cicee tes No. 1 & better. 466,000 857,000 17,000 | p is iam mem He ae oe 
0) és i x r : . p Production ....... 6.96 *2.03 17.33 84.59 34.63 
( No. 1 & better. 6,000 128,000 21,000 MiG COM ads «ah beeen 54,000 12,000 “Ps Sass 7 7q 8 FQ 90 75 2 ERA 
0) 4 ‘ ‘ Sed ; Shipments ....... 7.79 *0.69 29.72 88.03 57.78 
No.. I Com...... 160,000 i) re ee Nos. 1 & 2. é tena wes See. 2eeneas Orders 7.90 0.78 26.42 8218 81.38 
0 No. 2 & better. 1,031,000 1,651,000 324,000 No. 2 & better. 1,759,000 6,943,000 1,367,000 een arenes " Fe ae ae ae 
10 No. 2 com..... 209,000 zee No. 2 com..... 42,000 548,000 15,000 *Under. 
50) No. 3 & better. 65,000 33,000 23,000 Og ol | Cree UA eee 
0 No. 5 com..... 480,000 1,168,000 281,000 No. 3 COM...<. 1,317,000 1,141,000 582,000 
( ——— ES —_ = - — ——— - —— — a e 
0 1,951,000 3,281,000 667,000 3,599,000 9,737,000 1,993,000 North Carolina Pine 
Oak HARD MAPLE . ~ . ‘ 
75 War Sotto s eae (PU oe WARE es brea 265,000 1,191,000 28,000 NorFOLK, VA., Jan. 4.—The North Carolina 
: Select & better 6,000 ROO Suceicas PAG G Seleet.... - vs550% rr ee Pine Association makes the following analysis 
‘ No. 1 & better. BUM |e wcpame,  .d/sJajata(erals Ns eee 150,000 oo .. ieoeeeee f figures f thirt ae ills for the week 
No. 1 com..... 25,000 | paar eee POOR INOS Baas ‘en mwmecan (if) ea ee be eures oe hirty-seven mills for the wee 
— No. 2 & better. 93,000 227,000 91,000 No. 1 & better. 2,844,000 6,784,000 —1,098.000 | ended Dee. 26: - 
NO. 2 COM..... 25,000 (| | Now 2 COM. «... 1,545,000 3,282,000 1,161,000 ——Percentage of——— 
BO. S.& DECIR. 5c kccwcee 19,000 4,000 Nos. 1 & 2. 1 »249,000 2,765,000 779,000 Production Ship- 
No. 3 com..... 46,000 170,000 30,000 No. 2 & better. 2/515,000 14,219,000 6,002,000 Production— Feet Normal* Actual ments 
rr ——— No. 2 com..... 1. "709,000 2,614,000 958,000 TA 
214,000 471,000 125,000 No. 3 & better. ..../... 300,000 ........ yerians yy ee ss 
0 _ Bircn— No. 3 com..... 4,617,000 11,229,000 4,119,000 Shipments __: 5799 431 58 123 pee 
Psi raretes ois 544,000 2,215,000 358,000 ————- ————- ——_—— aa... 6202 4: 2 res a7 
: ie itinne mes ee 14,894,000 43,081,000 14,145,000 | Orders .---.--. 6,202,430 6 6182) =—107 
it NE ch aes 103,000 1,121,000 62,000 Sorvr MAPLE- Normal” is based on the amount of lumber 
d No. 1 & better. 1,563,000 -9,394.000 1,586,000 FAS ......... ccceeees 282,000 75,000 | the mills would produce in a normal working day. 
19 No. 1 com..... 1,509,000 3,541,000 839,000 Select & better ........ sey mole Te As compared with last week there was an in- 
0 NOS. 1 & 2... cscs ene. DOMME evan meme No. 1 & better. btn eee 186,000 74,000 crease in orders of 7 percent; last week there were 
3 No. 2 & better. 788,000 7,014,000 2,594,000 No. 2 com: .... 164,000 17,000 34,000 reports from thirty- seven mills. 
; No. 2 com..... 2,322,000 6,707,000 1,641,000 No. 2 & better. 734,000 2,415,000 326,000 
9 No. 3 com..... 6,710,000 10,279,000 3,383,000 No. 2 com..... 121,000 yp rere 
= — ———————— 2 eae i) rr e e e 
y 4 13,555,000. 41,123,000 10,463,000 No. 3 com..... 288,000 734,000 =” 170,000 California Pine Sales 
ene —-——-.- - => ee 
- a /) ar 139,000 543,000 237,000 1,307,000 3,969, 000 679,000 ee eee ee . ’ ‘ ‘ei 
6 ahinnn pc Rock ErmM— . a San Francisco, Cauir., Jan. 2.—The Cali- 
55 Belect ..... +. ++ 15,000 ZOO senna AD eaiatcga ars 20,000 | ee fornia White & Sugar Pine Manufacturers’ As- 
5 No. 1 & better. 1,629,000 4,712,000 542,000 No. 1 & better. 102.000 212000 31,000 sociation reports December sales as of Dee. 24 
a moO; 1 COM. .... 559,000 2,210,000 483,000 No. 1 com..... Os ere Pret eee as follows: , 
9 CME as eleeeioe aoaten 21.000 No. 2 & better. 876,000 — 1,928,000 i, de iemlasimmcaiaian 
y No. 2 & better. 821,000 3,877,000 1,050,000 No. 2 com..... 171,000 325,000 36,000 ; ; ; 
: No. 2 com..... 2,342,000 4.914.000 1,059,000 No. 3 & better. ........ 61,000 5,000 a Witte i iii —— Pine oe 
‘ No. 3 com...:. 2,052,000 5,354,000 63,000 No. 3 com..... 810,000 580,000 3,000 ear, a.W.— © vlCar, &.W.— “ 
de 0 com _ 2,052,000 D8 54,000 ; 1,46: 63,0 ' 0 com 810,000 580, 000 it 000 Nos. 1&2, 4/4 80,500 Nos. 1&2, 4/4 242,500 
0 7,573,000 21,883,000 4,855,000 2,279,000 3,127,000 1,057,000 Ne * ri 318,500 NGA ner 313,000 
83 W/E seeeves 915,000 jj @QE0/4 waeeee old, 
Hemlock Stocks on Hand Dec. 1 by Grades No. 3, 4/4.... 152,000 Nos. 1&2, 8/4 355,500 
—_——__—_ —_—_—41-and 2-inch— rn Other thicknesses No. 3, 5/4& — No. 3, 4/4. 202,500 
3, ‘Unsold, all lengths, dry and green- Sold, dry and green 6/4... eee 222,500 No. 3, 5/4& ; 
1x4 & wider 2x4 & wider 1-inch 2-inch No. 3, 8/4... 214,500 6/4 ececcere 438,000 
2 ry tree “V ‘ree Select, a.w.— No. 3, 8/4... 297,000 
Dry Green Dry Green Dry Green o ‘eiiial ed Ms 
errs 1,094, 000 1,992,000 10,968,000 9,447,000 177,000 812,000 533,000 60,000 C, 4/4 ...... 300,500 Inch shop, com. 181,500 
Merchantable 19,000 3,959,000 36,599,000 20,337,000 663,000 2,246,000 1,011,000 1,054,000 C, 5/4&6/4.. 706,000 Shop, a.w.— 
Cigar nabceet 3.000 2.090.000 11.688,000 8,590,000 784,000 2.641.000 * 23000 2.2... C, 8/4 ...... 486,000 No. 1, S/% __. 
No. 3 Reiale ke.ea ne OR 000 3,468,000 25,231,000 16,762,000 748,000 2,168,000 46,000 384,000 Vea. 359. pe “es 3 Besse: 716.000 
os. 4 & ! 2/354,000 35,000 6.5 DOD iacpctai: -saesauee neesebas aanacen », 5/4&6 »359,5 aw0- 2. Of 2--- 550, 
- =e sep ee ee site Oe . ptebee 575.500 No. 2, 5/4& 
Totals ....... 16,153,000 11,944,000 91,400,000 61,156,000 2,372,000 7,867,000 1,613,000 1,498,000 | Inch shop .... 760,000 P/E cae aeee 1,487,500 
Totals unsold and sold, 1” and 2”.............. 180,653,000 10, 239,000 3,111,000 | Shop, a.w.— No. 2, 8/4... 597,000 
No. 1, 5/4& No. 3, 5/4& 7 
1 1 Gee 609,500 OSS saeduss 500,500 
No. 1, 8/4... 524,500 Mixed Pines 
I- No. 3, 5/4& 
: Hemlock and Hardwood N47, §%s 166,000 Common— 
y . ' , : ’ , ee No. 2, 8/4 548,000 Nn 9 19 22° 
. OSHKOSH, WIs., Jan. 4.—The following is a summary, for comparative purposes, of figures No. 3, 5 No. 3" 1x8 & nama 
: as to the hardwood and hemlock movement supplied to the Northern Hemlock & Hardwood O/E cc cases 880,500 is” gunthobiohgioge 736,500 
ts Manufacturers’ Association by twenty to twenty-five firms that ordinarily ship about one-third White Fir No. 3, 1x12. .1,255,000 
. of the total monthly shipments re ported to the association by all members, and shows averages C&btr. ....... 96,000 i I, oss ses 
for October, November and 1925, and weekly figures for December: No. 3 & btr. Dimension, 1,%,xa.w.— 
H 1 k Hardwood com. 4/4 a.w. 47,500 ) i RIC 452,000 
emloc aradwoo Dimension, ; a.w.— a ere’ 110,000 
P eriod s Cc Shi . s Orders Period- Firms Cut Shi > s Orders No. 1 cere eee »271,000 Siding— Lin. ft. 
Weekly average— 1S ae EE: OR We Winans 1,150,500 B&btr. %x4. 65,000 
| October ....:.. .. 3,999,000 2,455,000 2,263,000 October ..... .. 1,497,000 4,243,000 3,751,000 Douglas Fir C, bev. %x6. 41,000 
: 4 * or D, bev. %x6. 182,000 
265 November . 3,032,000 2,278,000 1,798,000 November 1,358,000 4,071,000 3,610,000 ; os on tase 
| ___ Seeeeeeer .. 3,385,000 2,475,000 2,065,000 cs ance a ¥en .. °3,998,000 3,559,000 3,397,000 | Com. 4/4 a.w.. 307,000 Lath 
:, 1 a Seem 19 2,907,000 1,405,000 1,490,000 Dec. 5......... 19 1,130,000 3,234,000 3,767,000 | Cedar ........ 195,000 Mixed pine— Feet 
= OE Sane 23 4,517,000 2,073,000 2,718,000 Dec. 12......... 28 2,471,000 4,766,000 6,083,000 1 Ss Gey 2,289,500 
* a eee 20 4,839,000 2,358,000 2,495,000 Dec. 19......... 20 1,698,000 4,630,000 3,521,000 Box te Bl "1'290'000 
, i DR vkies sas 21 2,617,000 1,709,000 2,257,000 Dec. 26......... 21 2,048,000 2,652,000 2,682,000 | Mixed pine.... 275,000 Reale 538.000 
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Plans to Secure Shingle Tariff 

SEATTLE, WASH., Jan. 2.—Efforts to secure a 
tariff on shingles are being continued by 
shingle manufacturers. At a meeting held in 
the New Washington Hotel, Wednesday, A. C. 
Edwards, of Everett, presided, and was au- 
thorized to name a committee of fifteen mem- 
bers to go further into the matter. A meeting 
of the committee was held here today, to form 
plans for codperating with the Washington 
delegation in Congress, which has already be- 
come sponsor for two bills now pending in that 
body. The Washington legislature, which is 
now in special session, has passed a joint reso- 
lution supporting a tariff on shingles. 


Holds Greatest Christmas Gathering 


BELLINGHAM, WASH., Jan. 2.—A Christmas 
party, at which the attendance was as great as 
the population of a good sized town, was given 
by the Bloedel Donovan Lumber Mills, Christ- 
mas Eve, in Liberty Hall, which was built by 
the people of this city during the war. The 
hall was too small for the 2,600 who tried to 
gain admittance, and many had to content 
themselves with seeing and hearing what they 
could outside, through open doors. Among those 
present were President J. H. Bloedel, of 
Seattle; Secretary James H. Prentice, Treasurer 
F. KE. Frost, Logging Superintendent J. N. 
Donovan, General Superintendent John Mce- 
Mahon, and other officials of the company. 
Vice President J. J. Donovan was unable to 
attend. 

The hall had been decorated with cedar 
boughs and with a fir tree, electrically lighted, 
that reached from floor to ceiling. The general 
arrangements for the party were in the hands 
of Tom Huston, organizer of the company’s 
annual picnics. 

The program included a dog and pony show, 
act by a ventriloquist, numbers by an or- 
chestra, and dancing, the latter following the 











Christmas tree at Bloedel Donovan Lumber 
Mills party, Dec. 24, 1925 


distribution of gifts to more than 1,000 chil- 


dren. Santa Claus was impersonated very ef- 
fectively by Tom La Fleur. Every boy and 
girl of 12 years of age and under received a 
gift and a bag of candy, nuts ete. 

It was Bellingham’s greatest Christmas 
gathering by a big margin, and was the fifth of 
its kind given by the lumber company, whose 


officials have ever manifested a keen interest 
in the company’s employees and their families 
and takes special delight in making the chil- 
dren happy. 


Changes in West Coast Personnel 

SEATTLE, WASH., Jan. 2.—Two changes are 
notable in the office personnel of the West Coast 
Lumbermen’s Association, with the opening 
of 1926. 





Miss Anna Lemond,  /[ 
who for six years has 
been in charge of the 
telephone counter, has 
resigned that respon- 
sible position, and next 
month will become the 
bride of Carr Sarver, a 
rising young business 
man of this city. Asa 
testimonial of Miss Le- 
mond’s popularity, and 
the high esteem in 
which she is held by the 
West Coast organiza- 
tion, the office force has 
presented her with a 
silver set. 

Irvine Bryne, in 
charge of the West 
Coast mailing room, has 
also resigned, to enter 





Business Changes and Increase of Wat}. 


Shipping Much Lumber to Florida 


PORTLAND, OrE., Jan. 2.—One of the first 
steamers to leave this harbor after the first of 
the year with a lumber cargo will be the 
Robert Johnson, which began loading here to- 
day for Florida on account of the C. D. John- 
son Lumber Co. of this city. This company is 
shipping large quantities of lumber to Florida. 
Another vessel announced to load here for the 














the University of Wash- 
ington, where he is 
studying for the minis- 
try. The fact that he 
has made the West 
Coast offices a_ pre- 
liminary training ground for this ambition is 
regarded with satisfaction by Robert B. Allen, 
secretary-manager, who cites it as showing that 
trade associations are also in the work of the 
uplift, and are of higher merit than some of 
their critics have claimed. 
SaaS ae2aae 
To Enlarge Coast Operations 

BELLINGHAM, WASH., Jan. 2.—In announcing 
the purchase of the Puget Sound Sawmills & 
Shingle Co.’s properties at South Bellingham 
by himself, his father, M. H. Hussey, and his 
brother, Jerry E. Hussey, both of Waukegan, 
Iil., John E. Hussey said that in the immediate 
future the company will treble the capacity of 
the planing mill and the dry kilns and will im- 
prove and enlarge the sawmill, which now has 
an 8-hour capacity of 150,000 feet. The 
shingle mill, which has been idle more than 
year, will resume operations early in 1926. 

Logging operations in the Baker River water- 
shed, where the company has an immense stand 
of timber and twenty miles of railroad, will 
be commensurate with the enlarged mill opera- 
tions. Eventually, the company will employ 
about six hundred men, or nearly twice the pres- 
ent number on the payroll. Two shifts will be 
operated when the improvements have been car- 
ried out. The company, whose name remains 
unaltered, will continue in the cargo business 
and build up its rail trade. In the latter it will 
have the assistance of the line yards operated 
in the middle West by the Husseys. 

The officers and directors of the company 
under the Hussey’s ownership are: John E. 
Hussey, Detroit, who will reside in Bellingham, 
president and treasurer; Jerry EK. Hussey, vice 
president; W. H. Earles, Bellingham, secretary ; 
M. H. Hussey, Jerry E. Hussey, John EK. Hussey, 
James H. Kane, Seattle, and Joseh G. Earles, 
Bellingham, directors, with M. H. Hussey as 
chairman of the board. The old officers were: 
James H. Kane, president; Joseh G. Earles, 
vice president; W. J. Hillier, secretary-treas- 
urer. 

The Puget Sound Sawmills & Shingle Co. has 
been operating here for about twenty-five years. 
This year it suffered the loss of its planing 
mill by fire. It was rebuilt and it and the saw- 
mill were operating when the properties were 
sold. 





Steamer ‘‘ Robert Johnson’? in the Portland harbor loading lumber for 

Florida for the C. D. Johnson Lumber Co. 

the ** Robert Johnson’’ was carrying lumber from the C. D. Johnson 
Lumber Co.’s mills at Toledo, Ore., to California ports 


Before the Florida boom 


same destination is the Monongahela, an old- 
time windjammer. The Monongahela will be 
towed from port to port by way of the Panama 
Canal. 
= SPEEA Ms e - 
Acquires Large Terminal Site 

SAN FrRANcIScO, CALIF., Jan. 2.—The Fink- 
bine-Guild Lumber Co., which recently entered 
the California redwood production field, has ac- 
quired a large terminal site in Marin County, 
across the north bay from San Francisco, ac- 
cording to reports from San Rafael. The site, 
which is situated on Raccoon Strait, adjoins 
the big naval coal station, it was learned today 
when deeds were recorded. Neither the pur- 
chase price nor building plans were made public. 


(SEP a2aaeaaa a 


Veneer Outlet in Automobile Field 

EVERETT, WASH., Jan. 2.—Bruce Clark, sales 
manager Walton Veneer Co., has returned from 
an absence of five weeks, convinced that 1926 
will ‘‘take up the slack’’ in business as com- 
pared with the year just closed. Mr. Clark 
spent most of the time in Chicago, Detroit, Mil- 
waukee, Toledo and Grand Rapids, and from 
those centers placed himself in close touch with 
conditions throughout a broad territory. 

While prices for veneers in 1925 were low, 
he believes that the volume of trade will be 
maintained at higher prices this year. There 
will be plenty of money, he thinks, as con- 
trasted with the stringency of 1925 due to the 
efforts of the industries and of individuals to 
catch up with their debts. A great deal of this 
embarrassment, he thinks, has been removed, 
and transactions during the present year will 
be on an easier basis. 

Mr. Clark remarks the increasing use of 
veneers in automobile manufacturing, an outlet 
developed during the last two years by West 
Coast plywoods. This business was begun by 
the makers of small and inexpensive cars, and 
having been found satisfactory has been ex- 
tended to higher-priced cars. It is a growing 
outlet, and is capable of still greater expansion. 
At present it amounts to probably 20 percent 
of the output of the West Coast plywood in- 
dustry. 

The items include running boards, floor 
boards, tonneau boards, dash-boards, backing 
boards for instrument boards, compartment door 
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liners, and many others. The door liners have 
the advantage of being practically noiseless. 
Trunk rack boards of plywood are being used 
in sedans for backing of the front seats, and 
anels are used for flooring in roadsters having 
rumble seats. Mr. Clark says the tendency is 
to increase the use of plywood in automobile 
manufacture. The stock used is three-ply and 
five-ply, with thickness three-sixteenths and 
three-fourths inch. 


Decision on Loading Lumber Rafts 


San FRANcisco, CALir., Jan. 2.—A recent 
court decision affecting California and West 
Coast lumber manufacturers, has been an- 
nounced here. 

The decision was the result of the case of the 
McLeod Lumber Co. vs. Thomas Crowley, et al., 
on which the court ruled that where rafts of 
lumber are moored alongside of a vessel of a 
common carrier for loading and transportation 
without further orders from the shipper, the 
liability of the carrier commences immediately, 
and the carrier is responsible for loss thereof 
before loading through collision of another raft 
therewith, without the shippers’ fault. 


Review of Redwood Situation in 1925 


SAN FRANCISCO, CALIF., Jan. 2.—‘‘ Sensible 
curtailment was the salvation of the redwood 
manufacturer during 1925,’’ said R. F. Ham- 
matt, secretary-manager California Redwood 
Association, today in reviewing and summing 
up last year’s activities in the State’s redwood 
industry. 


Sales volume was good, continued Mr. Ham- 
matt, but prices were at such a level that the 
mills received very little returns on their invest- 
ments. This condition, 
that of low prices brought 
about by a flooded market 
in which the buyer made 
the price to a great ex- 
tent, may be attributed 
more than anything to 
the fir producer, who, at 
the outset of the year, 
inaugurated an era of 
overproduction, price de- 
clination and trouble. 

Fir prices dropped to 
such low level that not 
only was that industry 
seriously crippled 
throughout the year, but 
the reflection was noticed 
in every phase of the 
lumber trade. 

At the beginning of 
1925 it was evident that 
there would be needed well balanced curtailment 
and the redwood manufacturers faced this problem 
with knowledge that 1925 would be a year of keen 
competition. Price declines were forecast and 
methods considered to meet them. The result was 
sturdy and efficient entrenchment by redwood 
manufacturers with the ultimate result that today 
the redwood manufacturer is probably in better 
condition than any other division of the lumber 
producing industry on the Pacific coast. 

Comparing production during the year with or- 
ders and shipments, the latter are shown to be 
approximately 95 percent of the production. Dur- 
ing the year, redwood has secured a fair foothold 
in southern and southeastern territories where 
business has increased virtually each month of 
the year. 

The acquisition of the Finkbine-Guild interests 
of redwood acreage in Mendocino County, with the 
ultimate plans of manufacturing redwood lumber 
in Mississippi for sale in that territory, shows 
that redwood has become well known in south- 
eastern communities. With the strong marketing 
and manufacturing facilities of the Finkbine-Guild 
company placing California redwood on the market 
in Mississippi, Florida and the southern States, 
the effect is bound to be wholesome to the general 
Tedwood industry. It will mean, among other 
things, the introduction of the lower grades of red- 
Wood into those territories, as well as the upper 
grades, now the only grades finding their way 
that far from the field of production. 


Preparing for Advertising Campaign 


. Continuing the association’s work of open- 
ing up additional outlets for redwood, a pro- 
posed national advertising campaign is now 
being prepared and will be submitted to stock- 
holders at a special session early in 1926. The 
salesman’s contest, which is being conducted 
to gather data for a direct by mail campaign 
and a redwood sales manual, has been ex- 
tended the second time, to close Jan. 15. The 
data will then be compiled and sent to press, 
to be ready for distribution by March 1. 

In addition to the proposed national adver- 
tising .campaign which will carry a redwood 
message to retail dealers of the United States 
through the medium of trade journals, the Cali- 
fornia Redwood Association has announced a 
separate outdoor display for retail dealers on 
a codperative plan. This will include princi- 
pally outdoor signs, following standard de- 
signs as drawn up by the association and de- 
picting along with the dealer’s business, the 
message urging general use of California red- 
wood. 


Beginning Jan. 10 there will be a general 
offer broadcast by the association to retailers 
as follows: 

1. That the association will pay to the retail 
dealer 25 percent of rental value of such boards 
as the dealer contracts from the Foster & Kleiser 
Co. on which the redwood designs are painted. 

2. That if the dealer will select a location, build 
the board according to association specifications, 
the association will paint and service the display 
through its life. 

Each board will be 10x40 or 10x50 feet in 
size with painting surface of redwood or steel 
on a wooden back and surrounded with red- 
wood ‘‘bill-board’’ mold. 


for better homes ths 
REDWOOD siding 


a Lthy & 





One of the standard outdoor signs prepared by California Redwood Association, urging general 


use of California redwood 


Each dealer-built board will receive two 
paints a year, a variation arranged by the 
association to prevent duplication within a 
city. 

During the last year thirty-two progressive 
dealers received billboards by lining up with 
the progressive campaign now under way. 


Improvements Facilitate Shipments 


SPOKANE, WASH., Jan. 2.—A new fast re- 
saw and feed matcher have been added to the 
equipment of the big McGoldrick mill across 
the river further to facilitate prompt shipments 
during periods of peak demand. And for the 
same purpose a more than 25 percent increase 
in shed capacity has been made by the erec- 
tion of sheds which will hold from 2,500,000 to 
3,000,000 feet of lumber. 


These improvements should increase our output 
from 20 to 25 percent, said Milton T. McGoldrick, 
treasurer and assistant manager of the company. 
In these days of quick railroad service, buyers 
want quick loading as well. It is to give a larger 
measure of service to our customers when the 
demand is brisk in the busy months of the year 
that we have installed our new resaw and fast 
feed matcher. 

Our new shed is really not one shed but seven 
adjoining sheds 54x80 feet each with the lumber 
piled vertically along the long sides and a drive- 


way through the center of each. We believe we 
can handle the lumber more efficiently in these 
seven short sheds than in one long one of the same 
size. There is not the distance to go for loads 
and the men are not in each other’s way. We will 
use the sheds as an additional source of supply 
during the shipping season, stocking them during 
the off season. 

Business has been much more active in building 
lines in Spokane than for a good many years. Our 
retail department is increasing its facilities for 
handling this business by building a warehouse 100 
feet long by 20 feet wide near the office. This will: 
be used to store hardwood flooring, Celotex, sash 
and doors and things of that kind. It will be abso- 
lutely dustproof and have a loading platform 
lengthwise of the building with six wide double 
doors opening on to it. The platform will stand 
four feet above the ground to enable easy truck 
loading. 

The McGoldrick mill shut down on Dee. 30 
for the annual overhauling and repairs. It 
will resume about the middle of February. This 
last year, the mill started about Feb. 1 and ran 
until the latter part of the summer with two 
shifts, when one shift was taken off and the 
other continued until last Wednesday. 


Leads World in Lumber Handled 

Los ANGELES, CALIF., Jan. 2.—The Los. An- 
geles harbor leads the entire world in quantity 
of lumber received and handled. According to 
the lumber division of the United States De- 
partment of Commerce, the classification of 
world ports from the standpoint of lumber im- 
ports, is as follows: Los Angeles, first; London, 
second, and Yokohama, third. 

Based upon statistics for the fiscal year ended 
June 30, 1925, the lumber imports of these. three 
world harbors are given as follows: Los Angeles, 
1,300,000,000 board feet; London, 1,245,000,000 
board feet, and Yoko- 
hama, 1,000,000,000 
board feet. It is be- 
lieved that New York 
City handled more 
lumber than any of 
the cities mentioned, 
but New York harbor 
does not rank with 
them from the stand- 
point of lumber han- 
dled at that port. New 
York received a great 
deal of her lumber by 
rail from Wisconsin, 
New England, the 
South and the West. 
The Los Angeles har- 
bor commission esti- 
mated that lumber imports received at Los An- 
geles harbor during 1925 would amount to 
1,282,352,000 board feet, which was slightly less 
than the lumber imports of the previous year. 
The value of lumber received here in 1925 was 
estimated at $43,500,000. The weight was 
given as 2,000,000 tons. 

High mark for lumber imports at this port 
was touched last June with a record of 107,- 
866,850 board feet. May hit a mark of 106,- 
181,138 board feet. July reached 100,724,517 
board feet, and September, 99,328,188 board 
feet. 

Contrasted with this, Los Angeles harbor re- 
ceived 51,796,626 board feet of lumber in 1892. 
Lumber imports for this harbor in 1890 totaled 
48,924,000 board feet, which was less than half 
the amount now received in a normal month. 

Lumber carriers numbering 1,165 brought in 
1,299,872,000 board feet of lumber from the 
Pacific Northwest during 1925, as compared 
with 1,208 carriers with 1,424,602,000 board 
feet in 1924. Fir, aggregating 1,218,718,000 
board feet, was handled by 1,002 carriers, and 
163 ships brought in 71,154,000 board feet. of 
redwood, which compares with 1,192,817,000 
board feet of fir and 231,785,000 board feet of 
redwood brought in during 1924. 





IN THE FIREMAN’S rogues’ gallery, the match 
is exhibit A. 
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Mill and Market News of Hardwood Industry 


Production Reduced by Rains 


MEMPHIS, TENN., Jan. 4.—Little activity has 
been noted in the hardwood market during the 
last week or ten days, as all lumbermen are now 
taking inventory. Rains in the southern hard- 
wood area are again interfering with logging, 
which has been at low ebb for several weeks, due 
to rains and extremely cold weather. It is 
thought that production will not get back to 
normal for several weeks, probably months, and 
it will take about two months of normal pro- 
duction to catch up on orders. Stocks are be- 
ginning to get low on many popular items, and 
it will not take many weeks to exhaust them. 
Though orders are not much wanted now, and 
all salesmen have been off the road, there is a 
rather even flow of business at the prices which 
have prevailed for several weeks. It is felt 
certain that prices will show further advances 
during the after-inventory rush. All sellers are 
turning down orders unless they are offered at 
full current lists. Demand is coming from all 
groups, but the furniture people are the heaviest 
buyers. This group seems unusually eager to 
place orders now, being in need of lumber to 
keep the plants running and take care of orders 
on file. The flooring plants are still buying for 
forward delivery and it is felt sure that they 
‘will’ continue in the market. The interior trim 
plants are also taking a nice volume, as are the 
building trades. Export demand is showing 
some signs of activity, since the holiday season 
is over, and the foreign buyers are willing to 
pay the high prices now quoted. 

Memphis is now the headquarters for the 
G. I. Frazier Co. (Inc.), manufacturer of tight 
staves. The company is capitalized at $750,000. 
It owns and operates eight mills. Headquarters 
were formerly in Nashville, Tenn. 

A number of dry kiln men of Memphis met 
last week and made plans for an organization. 
The meeting was well attended, but permanent 
organization was postponed until Jan. 12, when 
a much larger attendance is expected. 

Sam Ashby, timber buyer of the Arkansas 
Stave Co., was accidentally shot while hunting 
last week. He is recovering. His home is in 
Marked Tree, Ark. ‘ 

L. R. Gale, sales manager Gayoso Lumber 
Co. for a number of years, recently resigned 
to accept a similar position with the Atwood 
Lumber Co. He is in charge of its Memphis 
office, in the Bank of Commerce Building. 
R. P. MeWilliams, traffic manager Gayoso Lum- 
ber Co., has been promoted to sales manager. 
D. L. Gatewood, traffic expert with the South- 
ern Hardwood Traffic Association, will take Mr. 
McWilliams’ work. 


Inquiry Has Become Heavier 


LOUISVILLE, Ky., Jan. 4.—Inquiries during 
the last few days have picked up, and a few 
orders have been received, although there has 
hardly been time for response to inquiries sent 
out. Interest continues active regarding gum 
items, while ash, soft maple, elm and poplar 
are inquired for. There has been very fair in- 
quiry for oak from the hardwood flooring 
people, and some demand from the sash and 
door and interior trim houses. Prices are 
steady. Louisville quotations, carlots, inch 
stocks: Walnut, FAS, $215@220; selects, 
$140@150; No. 1 common, $90@100; and No. 
2, $40@45. Kentucky and Indiana oak, quar- 
tered white, FAS, $142; common, $85; plain, 
$103 and $67; quartered red, $112 and $72; 
plain red, $95 and $62. Poplar, FAS, $100; 
saps and selects, $75; common, $58. Ash, $85 
and $55. Hard maple, $75 and $55. Chestnut, 
$90 and $57. Quartered or plain red gum, $110 
and $70; quartered sap, $65 and $53; plain 
sap, $62 and $45. Basswood, $85 and $55. 
No. 2 common walnut has been hard to dispose 
of, but by cutting it into dimension stock, fair 
sales have been made, especially for use in the 
radio cabinet business. 

H. J. Gates, Louisville Point Lumber Co., 
stated that the company had recently brought 


in a fair supply of walnut logs, and was plan- 


ning to start operating the Louisville mill again 
after several weeks of idleness. 

Preston P. Joyes, W. P. Brown & Sons Lum- 
ber Co., reported that the mill at Brassfield, 
Ark., had started operations again, with thirty 
days log supply in hand, but that the Guin 
(Ala.) mill had been forced down again ac- 
count of shortage of logs. The Zama (Miss.) 
mill is down for a few days, and the Fayette 
(Ala.) plant is running on a hand-to-mouth 
basis as regards logs. The Careyville (Fla.) 
mill is running along quite well. 

Clarence Hoover, of the Wood Mosaic Co., 
reported that the company had managed to get 
logs in at its various plants, and that it was 
running at Louisville, New Albany, Jackson, 
Tenn., Cincinnati and Huntington, W. Va., and 
had hopes of being able to go right on through. 
Mr. Hoover reported a fair movement of lum- 
ber, and very fair activity in veneers and core 
stocks. 


Inquiry Is Showing an Increase 


WarREN, ARK., Jan. 4.—Inquiry for hard- 
wood items has shown quite an increase, so 
the market has an improved tone. A possible 
exception is No. 3 and better oak for hardwood 
flooring mills, some of which have curtailed op- 
erations to five days a week. Gum items, both 
red and sap, are in good demand at good prices. 
Gum trim is moving readily at favorable prices. 
Demand for hardwood flooring is good, but not 
quite as heavy as the mills had hoped it would 
be. Demand from furniture centers is expected 
to increase in the next ten days or two weeks. 
Logs are in good demand at good prices. Pro- 
duction is still low, a good many mills being 
unable to secure logs on account of the woods 
being wet. Current opinion is that hardwood 
production will not show any decided increase 
until spring. — 


Industrials Disposed to Buy Ahead 


COLUMBUS, OHIO, Jan. 4.—Hardwood demand 
has been holding up well, when the holiday 
season is taken into consideration. Judging 
from the number of inquiries, a good trade may 
be expected in January. Industrial concerns, 
such as automobile, furniture and box concerns, 
are good buyers. Many industrials are showing 
a disposition to buy for the future, as their re- 
serve stocks are not heavy. Retailers have just 
completed inventories and are expected to be 
in the market soon. Retail stocks are not large, 
as a rule. Prices on all hardwoods are well 
maintained, and increases are expected in cer- 
tain items. Flooring is the strongest item. 

The southern pine trade is showing consider- 
able strength, although dealers in central Ohio 
are not coming into the market to any extent. 
Inventories are about completed, however, and a 
buying movement is expected toward the latter 
part of January. Rough finish, flooring and 
siding are the strongest items on the list. 

F. B. Pryor, sales manager W. M. Ritter 
Lumber Co., was called to Huntington, W. Va., 
on business soon after the first of the year. 

E. J. Jones of the E. J. & W. E. Jones Co., 
millworker and retailer, is again able to be 
at the office following a rather severe illness 
of six weeks. 


Ships from Twin Cities to Alaska 


MINNEAPOLIS, MINN., Jan. 5.—The Osborn & 
Clark Lumber Co., Minneapolis hardwood 
wholesalers, this week made a shipment which 
will not reach its destination until late in May. 
Lumbermen emphasized this shipment as indi- 
cating the flexibility of the Minneapolis hard- 
wood market. This company, which has received 
orders in the last month from points in Canada, 
Colorado, Oklahoma, Michigan, Montana and 
States in this immediate section, made a long 
distance record when it received an order from 
Douglas, Alaska, for shipment of red gum and 
plain sawn and quarter sawn white oak. This 
lumber is to be carried to Seattle by rail, where 
it will go by boat to Alaska. 





Foresee Stronger Hardwood Market 


BuFFALo, N. Y., Jan. 4.—Wholesalers in the 
hardwood trade say that red gum and 2-inch 
quartered sap gum are quite scarce. The saw- 
mill salesmen in the South have been off the 
road for some days, and a little lull has taken 
place in the market. This is not expected to 
last more than ten days or so, and the mills 
look for higher prices afterward. The situa- 
tion points to a much stronger market, it is said. 

A large party of retail lumbermen will leave 
here on the night of Jan. 24 to take in the 
Northeastern association convention. in New 
York, and details are now arranged by Secre- 
tary K. C. Evarts, of the Buffalo Lumber 
Dealers’ Association. He is to announce soon 
over which railroad the train will leave, as this 
has not yet been determined. Mr. Evarts, 
whose office is in the Morgan Building, would 
be glad to hear from lumbermen from adjacent 
territory who desire to leave with the Buffalo 
party. 

Ganson Depew, former president of the 
Buffalo Lumber Exchange, was elected presi- 
dent of the Buffalo Automobile Club at the 
annual election last week. 


Installing New Indian Mill 


MARINETTE, WIs., Jan. 4.—The Prescott Co., 
of Menominee, Mich., has sent Fred Balzer, of 
this city, to Neopit to install machinery in the 
new Government mill. His brother, Arnold 
Balzer, left the same night for South America 
to remain six months in the interests of the 
Prescott company. 

The Thompson-Wells Lumber Co.’s mill in 
Menominee, Mich., which has been undergoing 
extensive repairs for several weeks, expects to 
resume operations this week and to continue to 
tun without interruption throughout the year. 

The Marinette Manufacturing Co., maker of 
excelsior, placed its employees on a bonus sys- 
tem the first of the year. 
will be based on the amount of the factory out- 
put. About sixty men are employed at the 
local plant, of which August Habighorst is the 
general manager. 


Inquiry Heavy for Northern Woods 


Bay City, Micu., Jan. 5.—The seasonable de- 
crease in hardwood business last week was met 
by the curtailment in production over the holi- 
days. There has been a very heavy inquiry, how- 
ever, during the last two or three weeks, which 
would indicate the need of stock for future ship- 
ment. With reduced stocks in the hands of con- 
sumers, a heavy demand is expected. Hardwood 
manufacturers entered the new year with 
greater confidence and the market more stable 
than during the last twelve months, conse- 
quently prices will be maintained on the present 
basis. 


Auto Body Makers Are Inquiring 


CINCINNATI, OHIO, Jan. 5.—Business has not 
yet pulled out of the holiday rut, but dealers 
look for a rising tide of activity. It is confi- 
dently predicted that 1926 consumption of both 
hardwoods and softwoods will exceed that of 
the year just closed. Automobile body makers 
are in the market with good sized inquiries, and 
a large amount of business is expected to re- 
sult. There has not been much modification 
of prices over the holidays. The undertone is 
firm. It is expected a trend to higher levels 
will develop. 

Murray Seasongood, newly elected mayor of 
Cincinnati, the first to be chosen under the new 
city manager plan, will be the guest of honor 
of the Cincinnati Lumbermen’s Club at its Feb- 
ruary meeting. 

Through a contract just closed, the J. C. West 
Lumber Co. has contracted with several mills 
in Clay County, Ky., for a 1926 output of 
several million of feet of hardwood. The com- 
pany has placed a representative at Heidrick, 
Ky., to look after its interests.. Mr. West him- 
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self has just returned from an inspection trip 
among the mills. 

J. C. West will attend the semiannual meet- 
ing of the board of managers of the National 
Hardwood Lumber association at Chicago on 
Jan. 14. 


Northern Mills Increasing Operations 


MERRILL, WIs., Jan. 5.—Lumber mills in the 
vicinity of Wausau expect to cut about 78,000,- 
000 feet of logs during the winter season, about 
half of which amount will be put in by jobbers. 
The Brooks & Ross mills at Schofield, Wis., have 
been running since Dec. 1, days and nights, and 

lans are to run full capacity until July 1. 
About 22,000,000 feet of timber will be sawed. 
The company has three logging camps and in 
addition nine jobbers. The B. Heinemann 
Lumber Co. has seven camps running to capac- 
ity and expects to cut 30,000,000 feet of tim- 
ber this winter. Beginning next week, the com- 
pany’s mill will put on a night shift. The 
Underwood Veneer Co., Wausau, Wis., expects 
to cut 20,000,000 feet of hardwood during the 
present season. The sawmill will soon be run- 
ning day and night, and the veneer factory will 
continue its day operations. The company has 
five jobbers, and does not maintain camps of its 
own. The Mortenson Lumber Co. has only two 


Proportion of Closed Cars Increasing 


Detroit, Micu., Jan. 4.—Analyses of the 
production total of 4,325,000 cars and trucks 
reported for 1925, indicates that at least 60 
percent were closed cars. Representative mak- 
ers believe that a closed car production of 60 
to 70 percent will be necessary this year. Ex- 
port trade absorbed 550,000 units last year, and 
offers promising possibilities. Production is 
holding up in the various plants, with expecta- 
tions of a marked impetus in buying from re- 
tail channels as the outgrowth of the national 
shows. 

The wholesale market in softwoods is show- 
ing firmness, in view of increased buying fol- 
lowing the completion of inventories. 

B. W. Donaldson, president Detroit Suburban 
Lumber Dealers’ Association, has been made a 
member of the Pontiae City Commission. 

Frank Girard, of the Girard Lumber Co., is 
making a three months’ tour of South America. 

Fred W. Stone, of the American Lumber & 
Coal Co., is ill at his home. 


Unusual Cab Cie Shutdowns 


Macon, Ga., Jan. 4.—While the hardwood 
market is quiet this week, production has been 
resumed in most of the mills. Mill owners be- 
lieve that there will be a continued good de- 








Will Use Knotty Oak for Finish 


DayTon, Oun10, Jan. 4.—Plans and specifications for a fraternity 
house at Denison University, Granville, Ohio, have been prepared 
by Schenck & Williams, prominent architects of Dayton. That these 
architects, who rank as high as any in the country, recognize the beauty 
and utility of knotty oak is demonstrated in the fact that they have 
incorporated in their specifications for this building the following 
clause: “Plain sawn white oak; tight knots will be permitted in the 
selection of this wood, as it is to be given an antique finish.” 


S. S. King, president of the Dayton Lumber & Manufacturing Co., 
who has been taking a great deal of interest in the movement for the 
greater use of knotty oak for interior finish in high class buildings, in 
commenting on this matter, said: “When we can secure the co- 
operation of architects such as Louis Lott, Schenck & Williams, and 
Smith & Chamberlin, all of Dayton, in writing specifications of this 
kind, we feel sure that there should be no trouble in extending this 
sort of work in all of the larger cities. It is only a question of some- 
body selling the architect on doing this sort of thing.” 








jobbers getting out logs, yet is is planning to 
put in 6,000,000 feet of timber for its winter’s 
eut. The mill will work to its capacity day and 
night after Jan. 15. 


Exports Through Baltimore 


BattimorE, Mp., Jan. 4.—The statement of 
November exports follows: 

Feet Value 
37,000 $ 9,239 


Boards— 
Sg osha aren elaale eal Raw eee 567,000 31,143 
EE orca dain eee se meen es ¥e 52,000 5,449 
RE rer te 193,000 28,092 
Other hardwoods .......... 57,000 6,495 
Omer lumber... ssc cs cece 395 36 
IME Sc eéecicmeewnsea semmare 2,000 
NN OUNNEE oi has eeisierc wee. “ecieeaks 100 
Hardwood flooring .......... 46,000 4,125 
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The steamer Torvanger, which arrived here 
Dee. 28 from Vancouver, brought 691,564 feet 
of lumber from the South Alberta Lumber Co., 
of Manoose, B. C., for a consignee represented 
by F. H. Shallus Co., customs broker. The 
same vessel also had aboard 538 pieces of rough 
fir, 204,192 feet, for a Baltimore consignee. 





mand for high class stock throughout the year, 
with possibly some advances in the prices be- 
cause of the scarcity of some woods, especially 
red gum. Shipments to the East and North 
are reported good, considering the season. 
While local mills are running on full time since 
the Christmas shutdown, reports from other 
mills in this territory indicate that production 
is being curtailed by bad weather. Nearly all 
mills had to close down for one day because 
of the coldest weather ever known in December 
in this section, 11 above zero. Some red gum 
has come into sight during the week and is in 
big demand. The demand for ash, especially 
the larger sizes, is also good. Red gum, FAS 
4/4, is fetching $110, while No. 1 common is 
selling at $62. Ash, FAS, 12/4, is selling at 
$120. No. 1 common ash is bringing $90, with 
a good demand. 


Trade Improved Since Holidays 


EVANSVILLE, IND., Jan. 4.—There has been 
some improvement in hardwood trade, both or- 
ders and inquiries coming in freely. There have 
been few changes in lumber prices. Dry stocks 
are still scarce on the local market. Local wood- 
working concerns continue on good time. Ve- 
neer manufacturers report a good trade. Re- 
tail lumber dealers report a good trade since the 








first of the year. Logs continue scarce and 
high. Heavy rains along Green and Barren 
rivers in western Kentucky during the last two 
weeks have caused considerable loss to log and 
tie men. Both rivers passed the danger line and 
caused logging operations to be suspended. 

Elmer D. Luhring, head of the Luhring Lum- 
ber Co. and president Evansville Chamber of 
Commerce, has become president of the city 
park board. 

J. C. Greer, head of the J. C. Greer Lumber 
Co., here has returned from a trip to the South. 
He inspected his company’s stave mills in Ten- 
nessee. 


Leber Reseed Bicheno 1608 


The National Lumber Manufacturers’ Asgo- 
ciation estimates that the lumber production 
last year was slightly larger than in any year 
since 1916. The estimate is based on reports 
of production received by the association from 
regional association mills. The National asgo- 
ciation says: 

According to the totals of weekly softwood re 
ports made to the National Lumber Manufacturers’ 
Association by approximately 350 of the larger 
mills, the lumber production of the United States 
was slightly larger in 1925 than for any year 
since 1916. These mills reported a production of 
12,428,809,277 feet, as compared with 11,828, 948,- 
847 feet in 1924; and slightly more than for 1923, 
hitherto the peak year since the beginning of the 
World War. Applying the accepted ratio of pre 
duction between the reporting and the non-report- 
ing mills, it is calculated that the total produe- 
tion has been between 37,000,000,000 and 38,000,- 
000,000 feet. Graphically stated, this would make 
over 1,000,000 ordinary dwelling houses. 








Pioneer Manufacturer Resigns 


New York, Jan. 4.—Richard Kelly, who has 
been president, general manager and chairman 
of the board of directors of R. Hoe & Co. 
(Ine.), saw manufacturers, since 1920, has re- 
signed after forty years of unremitting ae- 
tivity with the company. H. R. Swartz, presi- 
dent of the Intertype Corporation since 1917, 
has been elected to succeed Mr. Kelly. Mr. 
Swartz has been actively identified in the print- 
ing machinery manufacturing field for many 
years. 

Much of the success of the company is at- 
tributed to the long service records of its em- 
ployees. Six have been associated with the 
company for fifty years or more, thirty-one for 
forty years or more, eighty-seven for thirty 
years or more and 169 for twenty-five years or 
more. 


Wholesale Commodity Price Index 


CAMBRIDGE, Mass., Jan. 4.—The Harvard 
University committee on economic research an- 
nounces its wholesale commodity price index 
for the week ended Dec. 30, 1925, is 151.4, as 
compared with 149.4 for the week ended Dee. 
23, and 150.2 for the week ended Dee. 16. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Jan. 7.—Following are 
f.o. b. mill prices, Dee. 27 to 31, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 
Common Boards, S2S Sap Flooring 
or S48 Edge grain— 


p> oe ie a Bere $23.62 1x3” B&better...$80.15 
p> = oe ae 20.00 Flat grain— 
ESS RE Bacnccs 25.49 = ge ype 52.13 
x4” No. 2 com.. 21.06 
Longleaf Timbers S4S wn 
7a eaed Slee? 1x6” No. 3 com.. 16.23 


Dimension, 2x4”, 16’ 
eidinnntdedan CO WG SD sdesesescdQeae 


‘*THE THREE working principles of forestry 
today are to protect the forests from fire and 
live stock, to utilize forest products without 
waste and to grow new tree crops,’’ said Miller 
Hamilton, of the United States Forest Service, 
recently at Indianapolis, Ind. 
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The Lumber Industry From Tree to Trade 











[Note—This is the fifth instalment of “The 
Lumber Industry From Tree to Trade” by King 
W. Bridges. Previous instalments have ap- 
peared on pages 40 and 41 of the Dec. 12 issue, 
pages 58 and 59 of the Dec. 19 issue, pages 48 
and 49 of the Dec. 26, 1925, issue and pages 58 
and 59 of the Jan. 2, 1926, issue of the AMERICAN 
LUMBERMAN.—EDbITor ] 

We have dealt pretty thoroughly with the 
timber end of the business so now let’s go back 
to the sawmill where we left the boards passing 
from the edger on to the chain just before going 
to the trimmer saws. These pieces strike the 
trimmers at right angles. The saws are spaced 
at 2-foot intervals, with the exception that the 
first saw is stationary in its position and be- 
tween the first and second saws there is usually 
a space of either four or six feet. 

In the most modern mills these saws are op- 
erated by compressed air and the operator is 
situated in a ‘‘crow’s nest’’ overlooking the 
saws. He has before him a set of short levers 
each of which controls a saw, and by moving 
these levers the saws lower, cross cutting the 
pieces as they move against the saws, and then 
return to their original position. To insure 
the proper movement of these pieces against 
the saws there is a workman stationed at a 
point just in front of and to one side of the 
saws. The chains that convey the lumber have 
projecting lugs, and it is the duty of this man 
to see that each piece is properly placed on the 
chain and well butted against the base so the 
stationary base saw will trim only a very short 
end on the base end of each piece. The man in 
the crow’s nest must watch each piece closely to 
trim off bad or worthless ends, bad knots, large 
knot holes ete., and to cut the pieces up into 
2-foot multiples. The work of this man is very 
interesting to watch. 

Occasionally there is congestion at the trim- 
mer saws and it seems there is very little 
brotherly love between one department of the 
sawmill and another, as it always seems to be 
a pleasure for one department to ‘‘snow’’ 
another department under with work. It seems 
the further they get them snowed under, the 
faster they work, until finally, in desperation, 
the sawmill foreman takes a hand and relieves 
the situation by stopping the saws for a time. 
It is during these congestions at times that 
lumber short of the 2-foot multiples is pro- 
duced, and it is simply because the man who 
places the pieces on the chain is overcrowded 
with work and does not have time to butt each 
piece up against the base for trimming by the 
base saw. He possibly jerks them up against 
the base at times; but in the rush of things, 
these pieces hit the base too hard and rebound 
two to five or more inches and where one end 
does not touch the base saw for trimming it 
simply means that when the other end of the 
piece is trimmed, it is going to be short just 
as much as the piece fails to strike the base saw. 

When this piece goes into the planing mill 
this shortness in length will not be discovered 
or corrected unless it so happens that there 
might be some defect in the piece that would 
cause one end to be trimmed. The practice of 
grade marking is causing mills to do better 
trimming at the sawmill than they did formerly 
as they are finding that first class trimming 
furnishes a good clean surface for grade mark- 
ing. 

After Trimmer Saws Comes Green Chain 

After leaving the trimmer saws the lumber 
drops on to another chain usually known as the 
*“green chain’? or the ‘rough chain,’’ so called 
on account of the condition of the lumber when 
it reaches this chain. Some mills make a prac- 
tice of kiln drying all grades of their lumber 
that finds its way to the green chain, and in 
such cases they have a system of chains known 
as a ‘‘drop-sorter.’’ The chains on which the 
lumber moves are so arranged that they sort 
the lengths of the lumber automatically by hay- 
ing the pieces drop off of the chain when a cer- 


[By King W. Bridges] 


tain length passes over a bin designated for 
that length. Then other mills make a practice 
of kiln drying the No. 1 common and better 
grades in 1-, 1%4-, and 14-inch, sending the 
l-inch No. 2 common and lower grades and the 
2-inch No. 1 common and lower grades to the 
yard to be air dried. A number of mills soda 
dip such pieces before sending them to the 
yard, this soda dipping process keeping the 
lumber from discoloring so badly. 

For the sake of our story let us study a mill 
of the last named type and in doing so we will 
have really covered the other type also. On 
this green chain as the lumber moves along 
there is a man known as the ‘‘rough grader.’’ 
He marks the grade on the pieces usually with 
a crayon and the workmen along the green chain 
pull off of it and load on to kiln cars certain 
lengths, grades and thicknesses. These pieces 
are sorted separately in this manner for pass- 
ing through the kilns, and when we get to the 
study of the kilns we will explain why this is 
done. Usually in connection with a green chain 
of this kind there is a rip saw for use in re- 
manufacturing the lumber. When the rough 
grader marks a piece for remanufacture, it is 
pulled off the chain and ripped to a certain 
size or sizes for raising the grade of a portion 
of the piece. 

As an example of this, suppose a piece of 
1x12 No. 2 common was coming over the green 
chain. The main defects in the piece were large 
knots located on one edge and the other edge 
was clear and edge grain in addition. Such a 
piece would have a clear 3- or 4-inch edge grain 
strip ripped off of it for making flooring and 
the price raised $40 to $70 per thousand where 
the balance of the piece would not be lowered 
in grade at all; but possibly it might have to 
be lowered to No. 3 common at a loss in price 


the tank on another set of chains and move 
along until taken off by workmen who assemble 
the pieces for length, thickness and grade on 
dollies or buggies. A mule, horse or tractor is 
hooked to these lumber buggies and they are 
whisked away to the yard for piling and air 
drying. The soda solution in the vat is kept at 
a high temperature as it gives better results 
than a cold solution would. 


Operations in a Lath Mill 


Before getting too far away and before going 
on down to the kilns let us step back to the 
end of the mill and go in and watch them make 
lath. As most of these lath have to be kiln 
dried we can follow them on down to the kilns 
also. After the slabs leave the carriages, and 
the edgings are thrown off of the table behind 
the edgers and take their journey to the 
‘“slasher’’ saws on their way to the burned or 
slab pit, they pass through the edge of the lath 
mil]. There are men there who sort out suitable 
slabs and edgings for making lath which are 
piled up and put through a bolting machine 
and made into bolts. Or in more simple lan- 
guage, these pieces are squared up for size and 
put in better shape for going through the lath 
machine. These lath machines operate at very 
high speed, and it keeps a man busy putting 
these bolts through the machine so that no time 
is lost. 

A lath machine is a series of little saws that 
cut the pieces after they have been bolted so 
that when dried they will be approximately 
3gx1% inches in thickness and breadth, 48 
inches long, as this is the standard size of 
plastering lath. However, there are a number 
of lath manufactured 32 inches in length, but 
the percentage is much smaller than that of 
4-foot lath. These 32-inch lath are the offal 





Bird’s-eye view of trimmer saws which are spaced at 2-foot intervals and are controlled by the 


operator in the crow’s nest at the left. 


These saws trim all the lumber into commercial lengths 


as it passes out of the sawmill 


of say $10 per thousand. Even figuring that 
% of the piece were lowered to No. 3 common 
at a loss of $10 per thousand and 1% of the 
piece raised to ‘‘A’’ or ‘‘B’’ edge grain at 
an advance of $40 to $70 per thousand the mill 
would still be ahead on such a basis of caleu- 
lation. 

Such pieces as are to be soda dipped are left 
on the chain where they follow along and are 
immersed for a soda bath. They come out of 


in manufacturing 48-inch lath, the pieces with 
bad ends being trimmed back to 32 inches and 
raised in grade. They, of course, sell much 
cheaper than the 4-foot lath. 

When the lath come through the lath ma- 
chine or lath mill as the machines are com- 
monly designated they fall across a chain and 
follow this chain across two trimmer saws 
where they are sized up to 48 inches in length. 
After passing these saws, they fall into the 
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hands of the grader and are graded for No. 1 
and No. 2, and at an occasional mill, No. 3. 
The grades are bundled separately when they 
are to be kiln dried and the lath that will not 
come up to the grades are thrown down a chute 
where they finally find their way to the burner. 


Grader Counts No. 1 Lath 


The grader usually counts the No. 1 lath, 
but it would be difficult for him to count the 
No. 2 also as he would have to carry two sets 
of numbers in his mind at one time. There are 
usually about four to five No. 1 lath made for 





every piece of No. 2 lath. The bundling ma- 
chines are fixed in size to accommodate fifty 
lath comfortably, which is the standard number 
of pieces to the bundle. And really in a carload 
of No. 2 lath, even though they are not counted, 
it is almost certain that the law of average 
would make these lath average out at least fifty 
or possibly more lath to the bundle. These 
bundles are tied as a rule with lath yarn or 
wire. Both are good, and different sections of 
the country offer objections to either method of 
bundling. For instance in Chicago the lathers 
will not use lath that are wire-tied claiming 
that cutting the wire dulls their lathing hatchets. 


Possibly a little far fetched, but a problem that 


has to be reckoned with. 

Then some mills say they do not like to use 
yarn for burdling lath on account of the heat 
in the kilns possibly causing it to stretch some, 
and when the lath are dried and shrink some 
there are so many bundles that have to be re- 
tied that it is expensive. There are all kinds 
of arguments for and against. These things 
are not brought out in this article for the pur- 
pose of discouraging or encouraging the use of 
any particular product, but merely as a matter 
of general knowledge that a person encounters 
on visiting a number of mills. 

Then in the matter of kiln dried lath and 
green lath another problem is encountered. Con- 
suming points that are distant from the mills 
use kiln dried or air dried lath because the 
weight is about 50 percent less, and the freight, 
of course is materially reduced. Green lath 
are usually bundled with the No. 1 and No. 2 
lath in the same bundles. This is the custom 
and is known as the New Orleans green grade, 
permitting 75 percent No. 1 and 25 percent No. 
2 in the same bundle. In New Orleans, Memphis 
and some other southern cities they will not buy 
hardly anything except green lath, claiming 
that they are the best for use. Since dried lath 
should be wet before putting on a wall, the 
preference in these cities is green lath, and it 
18 almost useless to talk of selling any other 
kind of lath for this reason. Yet on the other 
hand the writer recalls a claim made by a dealer 
in Kentucky on a shipment of lath claiming they 
Were not properly kiln dried and that the lath 


were still fairly green and for that reason were 
worthless. Yet 300 or 400 miles away in Mem- 
phis that is the only kind of lath that are con- 
sidered of any value at all. The claim on these 
lath was settled for less than the freight charges 
figuring finally that the lath netted the mill 
less than nothing. These situations are en- 
countered occasionally and there is no way of 
convincing either fellow that he is wrong when 
he has his mind made up and a claim made out. 

Then at times there are the fence lath that 
are to be manufactured and utilized by the 
woven wire fence people. These lath are % 


| 


View of a iath mill where waste material is worked into various grades and lengths of lath 


of an inch thick and run up to seven feet in 
length. When the average mill takes on busi- 
ness of this kind it must be on a large contract 
to be profitable and the entire lath output of 
the mill has to be diverted to this channel, be- 
cause to make other lath would necessitate the 
changing and rearranging the saws on the lath 
mill. Numbers of mills do not take favorably 
to the manufacture of fence lath because it 
stops their production of plastering lath and 
kills their opportunity at mixed car business 
where a customer insists on having some plaster 
lath on the order to fill out the car. Then there 
is the problem of the No. 2 fence lath that are 
manufactured, because the woven wire fence 
people do not like to utilize this grade because 
it necessitates their putting out an inferior 
product. This objection is entirely commend- 
able on their part, but still this is a problem 
the manufacturer must face. 


[Note—End of the fifth instalment; the sixth 
will appear in a later issue—Epitor]} 


Christmas Greeting to Employees 

CoLUMBUS, OHIO, Jan. 4.—W. M. Ritter, pres- 
ident W. M. Ritter Lumber Co., of this city, 
gave a striking Christmas greeting to his army 
of employees. Mr. Ritter last Christmas dis- 
tributed about $2,500,000 in stock in the com- 
pany to his employees, which was a notable gift 
in industrial circles and whieh attracted atten- 
tion on all sides. The greeting during the last 
holiday season was: 


The most sacred and ancient of our holidays is 
Christmas, the anniversary of the birth of Christ. 
From Christ dates the beginning of the era where- 
in is manifest more and more, year by year, the 
spirit of the Golden Rule. So at this season, when 
we realize to the fullest the significance of the 
sentiment: ‘Peace on Earth, Good Will to Men,” 
I extend greetings to the “Ritter Clan” and the 
“Red Jacket Tribe’ and wish for all the peace, 
contentment and happiness which should charac- 
terize the Christmastide. 





American Lumber Standards Progress 


WASHINGTON, D. C., Jan. 4.—Inelusion of the 
American Lumber Standards in specifications 
for timber highway bridges is considered one of 
the outstanding features of the new bridge 
specifications of the American Association of 
State Highway Officials, according to the recent 
annual report of its subcommittee on bridges 
and structures on this subject. 

The report says in part: ‘‘The principal 
work accomplished during this year has been the 
preparation of a specification for timber high- 
way bridges. The inclusion of the new Amer- 
ican Lumber Standards in this specification is 
perhaps its most outstanding feature. The 
adoption of these standards by manufacturers 
and consumers removes an almost insurmount- 
able obstacle in the way of writing a lumber 
specification which, to meet the needs of this 
association, must of necessity be capable of gen- 
eral use without reference to locality. Based on 
strength requirements, the American Lumber 
Standards establishes basic grading rules for 
structural timber applicable to all species, 
which insures a dependable product and a de- 
gree of uniformity which it has not heretofore 
been possible to secure under the grading rules 
of the various regional associations of manu- 
facturers. By the adoption of American Lum- 
ber Standards this association will be among 
the first of the national engineering organiza- 
tions to place the stamp of approval on this 
important item in the program of standardiza- 
ion in industry.’? 

The Central Committee on Lumber Standards 
has just recently received official announcement 
that the Shingle Manufacturers’ Association 
of Washington and Oregon has adopted the 
American Standard shingle grades and qualities 
as provided in the ‘‘Recommended Specifica- 
tions for Standard Grades of Red Cedar 
Shingles.’’ 

This forward step on behalf of both the con- 
sumers and producers can well be claimed as 
one of the outstanding achievements in the 
history of the shingle industry. 


Following the American standards the newly 
adopted grade classifications provide for the 
four American standard grades, i. e., A, B, C, 
and D. Grade A is specified as strictly clear, 
edge grain, and free from sapwood; Grade B 
also strictly clear but mixed edge grain and flat 
grain; Grade C clear butts for 10 inches and 
better in 16- and 18-inch shingles and for 16 
inches and better in 24-inch shingles; and 
Grade D clear butts for 6 inches and better in 
all sizes. 

Grades A, C, and D, are to be produced in the 
four standard sizes, namely, 24-inch, 4/2 thick, 
18-inch, 5/214, and 16-inch 5/2, and Grade B in 
the two last named standard sizes. The mini- 
mum width shingle admissible in each grade 
and size is the same as in the recommended 
American standard specifications. 

The recommended shingle specifications of 
the American Lumber Standards do not recog- 
nize the term ‘‘Extra Clear’’ as applied to 
shingle grades. In the A and B grades all 
shingles in a bundle are required to be strictly 
clear throughout their length. In the C and D 
grades all shingles are required to be clear for 
a certain minimum distance from the butt, de- 
pending on the grade and size. The standards 
do not provide a grade made up of a combina- 
tion of shingles clear their entire length and 
clear a portion of their length. In consequence 
the grade known in the past by the name ‘‘ Ex- 
tra Clear,’’? which was in reality a misnomer 
and confusing to the buyer, has been elimi- 
nated as American standard practice. By the 
adoption of the standard shingle grades for 
western red cedar the name and grade ‘‘ Extra 
Clear’’ becomes obsolete. In fact no red cedar 
shingle can be sold in the future as ‘‘ Extra 
Clear’’ and at the same time be purported to 
conform to the recommended shingle specifica- 
tions of the American Lumber Standards. 

Information concerning the new grading 
rules can be secured from the Red Cedar Shingle 
Bureav, Stuart Building, Seattle, Wash., or 38 
South Dearborn Street, Chicago. 
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[Note—This is the second and concluding in- 
stalment of Mr. Dickinson’s paper on “Safe 
Methods of Operating Mechanical Skidders.” 
The first instalment appeared on pages 56 


Safe Methods of Operating Mechanical Skidder 


[By J. H. Dickinson, Lidgerwood Manufacturing Co., New York City] 


put out, or made properly secure against any 
gust of wind that might spread sparks or ashes. 
Oiling or cleaning should never be done during 





and 57 of the Jan. 2 issue of the AMERICAN 
LUMBERMAN.—EDbITOR. | 


To make the logging system safer, a great 
many ingenious devices have been designed 
for giving the signals, for starting and stop- 
ping the operation when skidding logs. In 
using the swamp system a boy is located in 
a position in the woods where the leverman 
operating the engine can watch him and re- 
eeive the simple signals given by hand as 
received from head tong or choker man. 
This signal boy must always be located near 
enough to the tong man so as to receive sig- 
nals and instructions by word of mouth. On 
account of the noise of skidding engine ex- 
hausting, other than hand signals must be 
a whistle, bell or a gong on the skidder op- 
erated mechanically or electrically and loud 
enough for the leverman to hear. A positive 
safe signal system is a very important item, 
especially on any long distance skidding 
system. the time that 

The selection of one to stop when running 
as well as one to start when idle seems to be 
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Fig 12. A steel spar skidder, the type used extensively on the Pa- 
cific coast 

safest. If men are hooking on logs and the sig- tle valve. 

nal man should misunderstand orders and give 

signal ‘‘one’’ to start, he then can 

readily correct the mistake by repeat- 








Fig. 11. A modern cableway skidding engine 


the skidder is in motion. 


All logging engines should have a stop valve 
in the steam pipe just above the throttle valve. 


Also this stop valve 
should be in handy 
reach of the lever- 
man so he can read- 
ily and easily oper- 
ate it. This stop 
valve should always 
be closed before a 
man is permitted to 
climb over the drum 
of the logging en- 
gine or do anything 
that might become 
dangerous in case 
the engine should 
make a lurch due to 
leaking of the throt- 
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Fig. 11.) Also any revolving parts where the 
leverman might accidentally stick his foot should 
be protected, as for instance the crank wheel 


upon a logging engine as shown in Fig. 11. 
Rope guards to protect the gears and other 
parts should be carefully designed and sub- 
stantially made, as poorly designed safety 
protections may not only become a source of 
annoyance upon the equipment but also a 
danger to men around the machine. 

In designing logging machinery the im- 
portance of safety must constantly be kept 
in mind, and a close codperation must exist 
between the field end and draughting room in 
such designing. The natural tendency is to 
increase speed and power of the improved 
methods of skidding so as to increase ¢a- 
pacities. This requires making skidding en- 
gines heavier, and more dangerous and bulky 
to move, unless improved moving methods 
are used. 


Use Steel Spar Skidders 
Upon the Pacific coast, steel spar skidders, 


as illustrated by Fig. 12, are used. The 
spar is mounted upon a 4-post tower by 


means of a universal trunnion which allows the 
top of the spar to yield in any direction, while 
the guys, as illustrated in Fig. 13, take all the 
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Fig. 13. The guys ona steel spar skidder take all 


the side strain 


-100-Foot Spor 


-Loading Engine 





“Myaraulic Jocks’ 


Fig. 14. When moving the skidder the spar is lowered wntil it rests upon 


(See extra stop valve just above 
throttle valve on cableway skidding engine, 


side strain. 
the vertical load and all twisting strains in the 


a car ahead 


Therefore this tall spar only takes 


spar are prevented. When moving the 





ing signal ‘‘one,’’ which would im- 
mediately stop the machine, while a 
complicated signal might be more con- 
fusing at such a critical moment. 


Safety Practices in Operating 
Skidder 


The leverman should carefully ex- 
amine cables, blocks and rigging as 
well as the main parts of the skid- 
ding engine before starting up in the 
morning. A hasty examination is all 
that is necessary providing the rigger 
who attends to oiling the skidder, 
blocks etc., inspects them when oiling. 
Boilers should be correctly filled with 
water each night while hot before 





quitting for the night. All of the 
above precautions means greater 
safety. During the dry season, es- Fig. 15. 


pecially, all fires in boilers should be 
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The heavy skidders used on the Pacific coast are easily 
moved on six trucks or twenty-four wheels 


skidder from place to place the spar 
is lowered until its upper end rests 
upon a ear ahead, as illustrated in 
Fig. 14. Although these Pacific coast 
log-skidding and log-loading machines 
weigh about 300,000 pounds, they now 
move as quickly and safely as the 
smaller skidding equipment of the 
South. The southern equipment is 
moved upon a car with two trucks or 
eight wheels, while the heavier Pacific 
coast skidder, as shown in Fig 15, is 
moved on six trucks or twenty-four 
wheels. Thus flexibility and safety 
has been accomplished. 

Men operating skidders should al- 
ways be protected with a kind of roof 
or guard above their heads to prevent 
any danger of an accident in case 
something overhead, such as a rope, 
block or shackles, should break and 
fall. In the woods, accidents can be 
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avoided if the men hooking on the logs would, 
after hooking on a load, take a position on the 
safe side of the lines before the leverman starts 
in the load. 

The most hazardous work in lumbering how- 
ever is tree felling and accidents due to such 
work can be lessened by employment of only 
men skilled in such work. The overhead skid- 
ding methods have been made less dangerous 


Survey oO 


Good Year for Southern Pine 


New ORLEANS, La., Jan. 4.—Nineteen twenty- 
five has proved one of the most generally satis- 
factory years ever experienced by the southern 
pine industry, according to information con- 
tained in a statistical and economic review of 
the last twelve months made public here today 
by H. C. Berckes, secretary-manager, of the 
Southern Pine Asscciation. 


The year just ended has been singularly free 
of any disturbing influences or conditions in 
the industry, and new high records have been 
established in several instances. Statistics com- 
piled by the association indicate that bookings, 
production and shipments of Southern pine 
lumber and timber during 1925 exceeded any 
year on the records of the association. The 
average cost of producing, distributing and 
selling southern pine decreased a small percent 
below 1924. Wages in the industry were vir- 
tually the same as the previous year and aver- 
age sales prices for 1925 were about 4 percent 
higher than last year. The labor supply, market 
conditions, transportation facilities, operating 
conditions and other pertinent factors in the 
industry, all showed marked stability during the 
year just closed. 


The fact which made 1925 the third successive 
record-breaking year, did not swell beyond the dan- 
ger mark and outstanding economic authorities 
agree that last year was one of unusually large, 
though healthy, volume, said Mr. Berckes. There 
are numerous signs that the period of prosperity 
will continue practically unabated at least over 
the first half of the new year and if business is 
cautious enough to evade temptations toward in- 
flation, there seems good reason to believe that 
it can function for an extended period at approxi- 
mately the same levels now current. The volume 
of industrial production during eleven months of 
1925 has been calculated at 4 percent above nor- 
mal and despite this unparalleled production vol- 
ume, commodity stocks, on the whole, carry no 
cumulative burden. These facts reveal a purchas- 
ing power of tremendous scope and stability, a 
demand of unprecedented strength and a move 
ment in consuming channels heretofore unequalled. 

Wholesale trade is above its level of a year ago 
and retail trade at the close of the year was at 
its highest level for the twelve months. Employ- 
ment conditions are excellent, wages high and 
labor apparently satisfied. In no previous year 
have the railroads handled nearly so much freight 
or moved it with the dispatch and economy 
achieved in 1925. The railroads are reporting 
much better earnings. 

In the southern pine industry operating condi- 
tions have been excellent, the mills running up to 
94 percent of their possible operating time, com- 
pared with 938 percent in 1924. Production of 
southern pine for the eleven months of 1925, as 
computed for 192 identical mills, totaled 5,231,- 
201,500 feet. or 98.23 percent of normal output for 
these mills. This is a gain of 4.3 percent over 
the output in the similar period of 1924. Orders 
booked by these 192 mills for the eleven months 
of 1925, totaled 5,274,862,000 feet, or 99.06 per- 
cent of normal output. This is a gain of eight- 
tenths of 1 percent over the production for the 
period, and it is 1.2 percent heavier than the 
shipments made in this period. As compared with 
the demand in the corresponding period of 1924 
there is a gain of 3.2 percent. Shipments for the 
eleven months of 1925, as computed for these 192 
identical mills, aggregated 5,209,946,000 board 
feet, or 97.83 percent of normal output, an in- 
crease of 1.9 percent over the movement recorded 
for the corresponding period of 1924. Stocks on 
hand Dec. 1, as computed for these 192 identical 
mills, aggregated 1,162,396,000 feet, or 92.07 per- 
cent of normal, a gain over the similar period of 
1924 of 5.2 percent. 

The demand for southern pine has not been 
confined on large scale proportions to the domestic 
trade alone, but this year has witnessed a brisk 
export activity, the second largest for the eleven 


than the ground skidding methods, especially 
where the logs are blocked out by snatch blocks. 
The act of skidding logs in the woods is not 
as hazardous as loading, transporting and un- 
loading of logs. 

Standard skidding machines tend to reduce 
accidents as the working public is more familiar 
with them. Standard skidding equipment also 
assists the woods foremen in their supervisions, 


making it more likely that they will always 
have in the camp men who have had experience 
with such machinery. Good foremen with good 
standard tools will secure lower logging costs 
with less accidents to machinery and men. 

New JERSEY has 2,000,000 acres of land, un- 
suited for agriculture which would make ideal 
forest land. 


Late Southern News _. 


months recorded during the ten years of which the 
Southern Pine Association has_ record. The 
movement through gulf ports totaled 653,324,373 
feet, or 77.7 percent of all species of lumber and 
timber shipped through gulf ports to foreign coun- 
tries during this period. These southern pine ex- 
ports for 1925 reflect an increase of 2.1 percent 
over 1924, and is about equal to the big 1923 ag- 
gregate, falling under the eleven months total of 
1923 by less than one-tenth of 1 percent. 

The cost of producing, shipping and selling 
southern pine lumber, exclusive of interest on bor- 
rowed funds or invested capital, for the ten months 
of 1925, declined 2.4 percent from 1924, but 
showed an increase over 1923 of 2.7 percent. Un- 





spirit in which it is given—a genuine expres- 
sion of good will on our part for your loyal co- 
operation and service.’’ 


Harking Back Thirty Years 


New Or.EAns, La., Jan. 4.—Away back yon- 
der in the ’90s, when the accompanying pic- 
ture was taken, high school classes in the middle 
West used regularly to adopt a class motto in 
Latin which ran, as nearly as an 1890 memory 
serves, about like this: ‘‘Forsan haec olim 
meminisse juvabit’’; and was freely translated 
about as follows: ‘‘ Perhaps this will aid to re- 

member the days of 











m=}  old.’? 

Perhaps the picture 
will enable some of the 
old-timers to do just 

4 that. It was taken in 
ee we, 61896, at Beaumont, 
ae | Tex. The handsome 
gentleman seated at the 
desk upon which re- 
poses his ’96 model 
derby, is none other 
than Guy H. Mallam. 
He was then serving as 
secretary, sales manager 
and business manager 
of the Texas Tram & 
Lumber Co., which in 
those days handled a 
good many millions of 
feet of lumber annually. 

Today the same 
gentleman sits at the 
same desk, but in a New 
Orleans office building, - 
as New Orleans repre- 








Photo taken in 1896 at Beaumont, Tex. Seated at desk, Guy H. Mal- 

lam, then secretary and manager of the Texas Tram & Lumber Co., 

now New Orleans representative of Exchange Sawmills Sales Co. Mr. 
Mallam is using the same desk today in his New Orleans office 


filled order files now average about 2,150,000 feet 
a mill. 

These few facts alone are sufficient to indicate 
the strategical position of the southern pine indus- 
try at this time. It is generally believed that all 
industries economically related to lumber are look- 
ing forward to a continuation of present conditions 
well into, if not throughout 1926, and the immedi- 
ate future for lumber and other building materials 
us a direct consequence, should be considered 
equally promising. 

SAMA BBAAAASa 

Group Life Insurance for Employees 

NEW ORLEANS, La., Jan. 4.—The 350 em- 
ployees of the Joseph Rathborne Lumber Co. 
(Ine.), in Harvey and Ponchatoula, La., have 
received from their employer a_ substantial 
Christmas gift in the form of group life in- 
surance totaling approximately $275,000. The 
entire cost of the insurance will be carried by 
the lumber company. 

Explanation of the plan was made to each 
employee in a written announcement signed by 
President H. P. Dart, Vice Presidents Mrs. 
J.C. Rathborne and R. Leverich, Secretary P. A. 
Boudreaux and Treasurer A. B. Hagen. In 
part the announcement reads: 

‘‘This certificate of life insurance is pre- 
sented to you with the assurance that there ex- 
ists on the part of your employer a personal 
and sympathetic interest in you and those who 
may be dependent upon you. It is issued to you 
with the hope that it may bring to you the feel- 
ing that faithful service is appreciated. We 
trust that you will accept this certificate in the 





' sentative of the Ex- 
change Sawmills Sales 
Co. He hasn’t quite as 
much hair on hand, or 
on head, as he had this 
January thirty years 

ago, but the years have dealt gently with him 
and his friends have multiplied as his acquain- 
tance expanded. The desk carries its years 
equally well, looking as spick and span as when 
it came out of a St. Louis factory in the early 
90s. If it could talk, it might lay claim to 
special distinction for having stood up better 
than any desk of its generation, in constant 
business service, and as having ‘‘ officiated,’’ so 
to speak, and perhaps, at the sales of more 
lumber than any other desk in active service. 


To Erect New Plant in Alabama 


BIRMINGHAM, ALA., Jan. 4.—The C. W. Gray- 
son Lumber Co. of Arkansas has purchased 
through H. H. Wefel, jr., trustee, of Mobile, 
the timber rights on 22,500 acres of lands in 
Fayette, Marion and Lamar counties, Alabama. 
It is estimated that these lands contain 125,- 
000,000 feet of virgin short leaf pine, poplar, 
white oak, mountain oak and red oak. 

All of the Grayson company’s finished lum- 
ber will be steam dried. Fifteen million feet of 
oak will be manufactured into high grade rail- 
road ties. The company is now purchasing the 
very best sawmill equipment, and its plant will 
be in operation by April 1. 

The officers of the company are: C. W. Gray- 
son, president and general manager; D. Gray- 
son, vice president, and Roland L. Jones, secre- 
tary and treasurer, all formerly located at 
Stephens, Ark. The main office and plants of 
the company will be located at Guin, Ala. 
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Jan. 1 
Evansville, Ind. Annual. 

Jan. 12—Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Hotel Peabody, Memphis, Tenn. Annual. 


12—Louisville Branch Southern Hardwood Traffic 
Association, Louisville, Ky. Annual. 

Jan. 13-14—Retail Lumber Dealers’ Association of In- 
diana, Claypool Hotel, Indianapolis, Ind. Annual. 
Jan. 14—Forest Products Association of Maryland, Balti- 

more, Md. Annual. 


Jan. 14—Philadelphia Wholesale Lumber Dealers’ Asso- 


2—Evansville Lumbermen’s Club, Vendome Hotel, 


Jan. 


ciation, Manufacturers’ Club, Philadelphia, Pa. 
Annual, 
Jan, 14—Pittsburgh Millwork Estimators’ Club, Fort 


Pitt Hotel, Pittsburgh, Pa. Annual. 


Jan. 14-15—Southern Illinois Retail Lumber Dealers’ 
Association, Halliday Hotel, Cairo, Il. Annual. 


Jan. 14-16—Mountain States Lumber Dealers’ Associa- 
tion, Shirley-Savoy Hotel, Denver, Colo. Annual. 
Jan. 15—British Columbia Loggers’ Association, Van- 

couver, B. O. Annual business meeting. 

Jan. 15—Indiana Hardwood Lumbermen’s Association, 
Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 15—Southern Hardwood Traffic Association, Hotel 
Peabody, Memphis, Tenn. Annual. 

Jan, 15—California White & Sugar Pine Manufacturers’ 
Association, San Francisco, Calif. Annual stock- 
holders’ meeting. 

Jan. 16—East Texas Mill Managers’ Association, Hous- 
ton, Tex. 

Jan. 18—Lumbermen’s Association of Chicago, 
House, Chicago. Annual, 

Jan. 18-21—Union Association of Lumber & Sash & Door 
Salesmen, Neil House, Columbus, Ohio. Annual. 
Jan. 19—Canadian Forestry Association, King Edward 

Hotel, Toronto, Ont. Annual. 

Jan. 19-20—Georgia Retail Lumber & Millwork Associa- 
tion, Henry Grady Hotel, Atlanta, Ga. Annual, 
Jan. 19-21—Ohio Association of Retail Lumber Dealers’ 

Neil House, Columbus, Ohio. Annual. 


%21—Northwestern Lumbermen’s Association, 
West Hotel, Minneapolis, Minn. Annual 


Jan, 20-22—Ontario Retail Lumber Dealers’ Association, 
King Edward Hotel, Toronto, Ont. Annual. 

Jan. 21-22—Carolina Retail Lumber Dealers’ Association, 
Greenville, S. C. Annual. 


Jan. 25—Eastern Millwork Bureau, Hotel Pennsylvania, 
New York City. Annual. 


Palmer 


Jan. 





Jan. 25-26—Northern White Cedar Association, Minneap- 
olis, Minn. Annual, 


26-28—American Wood Preservers’ Association, 
Cleveland Hotel, Cleveland, Ohio. Annual, 
26—Northern Pine Manufacturers’ Association, 
Radisson Hotel, Minneapolis, Minn. Annual. 
Jan. 26-28—Northeastern Retail Lumbermen’s Associa- 
tion, Hotel Pennsylvania, New York City. Annual. 


27-29—Southwestern Lumbermen’s Association, 
Kansas City, Mo. Annual. 


27-29—Western Retail Lumbermen’s Association 


Jan. 


Jan. 


Jan. 


Jan. 


cengnee), Fort Garry Hotel, Winnipeg, Man. An- 
nual, 
Jan. 27-28—National Lumber Exporters’ Association, 


Neil House, Columbus, Ohio. Annual. 


Jan. 28-29—National Association of Railroad Tie Pro- 
ducers, Cleveland Hotel, Cleveland, Ohio. Annual. 


Jan. 28-29—West Virginia Lumber & Builders’ Supply 


Dealers’ Association, West Virginia Hotel, Blue- 
field, W. Va. Annual. 
Jan. 28-29—Pennsylvania Lumbermen’s Association, 


Bellevue-Stratford Hotel, Philadelphia, Pa. An- 


nual. : 
Jan, 29—Northern Hemlock & Hardwood Manufacturers’ 
Association, Milwaukee, Wis. Annual. 


Jan, 29—West Coast Lumbermen’s Association, Seattle, 
ash. Annual stockholders’ meeting. 


Feb. 2-3—Kentucky Retail Lumber Dealers’ Association, 
Phoenix Hotel, Lexington, Ky. Annual. 

Feb. 2-3—Hardwood Manufacturers’ Institute, Hotel 
Roosevelt, New Orleans, La. Mid-winter business 
meeting. 

Feb. 2-4—Canadian Lumbermen’s Association, 
Royal Hotel, Montreal, P. Q. Annual. 
Feb. 3-4—Ohio Forestry Association, Ohio State Uni- 

versity, Columbus, Ohio, Annual. 

Beb. 3-4—Southeastern Iowa Retail Lumbermen’s Asso- 
ciation, Ottumwa Hotel, Ottumwa, Iowa. Annual. 

Feb. 3-5—Michigan Association of the Traveling Lumber 
& Sash & Door Salesmen, Statler Hotel, Detroit, 
Mich, Annual. 

Feb. 3-5—Retail Lumber Dealers’ Association of Penn- 
sylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual, 

Feb. 3-5—Michigan Retail Lumber Dealers’ Association, 
Statler Hotel, Detroit, Mich. Annual. 

Feb. 4-5—New Jersey Lumbermen’s Association, Hotel 
Traymore, Atlantic City, N. J. Annual. 

Feb. 10-11—National Association of Commission Lumber 
Salesmen, Congress Hotel, Chicago. Annual. 


Mount 


Feb. 10-12—Nebraska Lumber Dealers’ 
conjunction with Knot Hole Clubs, 
Omaha, Neb. Annual. 

Feb. 10-12—Illinois Lumber & Material Dealers’ Associa- 
tion, Edgewater Beach Hotel, Chicago. Annual, 
Feb. 11-12—Tennessee Retail Lumber Dealers’ Associa- 
tion, Hermitage Hotel, Nashville, Tenn. Annual. 
Feb. 16—Western Red Cedar Association, Davenport 

Hotel, Spokane, Wash. Annual. 

Feb. 16—Lumber Trade Club of Boston, Boston, Mass, 

Annual. 


Association in 
Hotel Castle, 


Feb. 16—Northern Wholesale Hardwood Lumber Associa- 
tion, Milwaukee, Wis. Annual. 
16-17—Trade extension conference of National 

Lumber Manufacturers’ Association, Congress Hotel, 

Chicago. 

Feb. 16-18—Wisconsin Retail Lumbermen’s Association, 
Hotel Pfister, Milwaukee, Wis. Annual. 

Feb. 17-18—Southwestern Iowa Retail Lumbermen’s 
Association, Iowana Hotel, Creston, Iowa. Annual, 

Feb. 18-20—Western Retail Lumbermen’s Association, 
Multnomah Hotel, Portland, Ore. Annual institute. 

Feb. 19—Eastern Iowa Retail Lumbermen’s Association, 
Lafayette Hotel, Clinton, Iowa. Annual. 

Feb. 20—Province of Quebec Retail Lumber Dealers’ 
Association, Chateau Frontenac, Quebee City, Que. 
Annual, 

Feb. 22-27—National Association of Builders’ Exchanges, 
Coliseum, Oklahoma City, Okla. Annual. 

Feb. 23-25—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo Commercial Club, Fargo, N. D. Annual. 

Feb. 24—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual. 

March 1-3—Get-together Conference of Southern Naval 
Stores Producers and Distributers with Land and 
Timber Owners, St. Charles Hotel, New Orleans, La. 
Annual, 

March 3-4—Central & Northeastern Iowa Lumbermen’s 
Association and Northwest Iowa Retail Lumbermen’s 
Association, Fort Des Moines Hotel, Des Moines, 
Iowa. Joint annual conventions. 

March 10-11—South Dakota Retail Lumbermen’s Associa- 
tion, Coliseum, Sioux Falls, S. D. Annual. 


March 17-18—Southeast Missouri Retail Lumber Deal- 
ers’ Association, Cape Girardeau, Mo. Annual. 
March 26-27—Millwork Institute of California, Stock- 

ton, Calif. Quarterly meeting. 


April 10-17—Home Complete Exposition, Manufacturers’ 
Exposition Building, Indianapolis, Ind. Annual. 


Feb. 





Kentucky Retailers’ Convention 

LOUISVILLE, Ky., Jan. 5.—Secretary J. Crow 
Taylor, of the Kentucky Retail Lumber Deal- 
ers’ Association, announces that the annual 
meeting will be held on Feb. 2 and 3, at the 
Phoenix Hotel, Lexington, Ky. A Lexington 
committee composed of James G. Combs, John 
W. Smith, Sam E. McCormick, Ben P. Eubanks 
and L. L. Hanks is arranging for entertainment. 
At the suggestion of Newt Combs, Lexington, 
first president of the association, an effort is 
being made to hold a re-union of the past 
presidents of the association over a period of 
twenty years, all being alive except Alfred 
Struck, Louisville; C. H. Sherrill, is spending 
most of his time in the South; W. K. Hall, 
formerly of Fulton, is in California; George 
Tomlinson is mayor at Winchester. J.C. Stone, 
president ef the Burley Growers’ Co-operative 
Association, and L. R. Putman, of the Southern 
Pine Association, will probably be the principal 
speakers. 


Western Retailers Plan Annual 

SPOKANE, WASH., Jan. 2.—Plans are rapidly 
being completed for the twenty-third annual 
institute of the Western Retail Lumbermen’s 
Association which will be held at the Mult- 
nomah Hotel, Portland, Ore., Feb. 18, 19 and 
20. A number of vital subjects will be dis- 
cussed, and outside of business hours, ample en- 
tertainment will be furnished with the Portland 
Hoo-Hoo Club acting in the leading réle of 
entertainer. 

Among the subjects to be discussed are the 
future of the lumber yards, side lines, cost ac- 
counting and modern bookkeeping, national ad- 
vertising by the manufacturers, odd and short 
lengths, mill stock and quick delivery, why a 
home should be built of wood, the delivering of 
certified material by the retailer, creating 
winter business, lawn furniture and barn yard 
furniture. The speakers who have been lined 
up to give addresses and lead discussions are 
among the prominent men in the lumber indus- 
try in the West. Among them are H. A. Tem- 


pleton, president of the association; James S. 
Taylor, Morrison-Merrill Co., Salt Lake City, 
Utah; Robert Anderson, Anderson & Sons Co., 
Logan, Utah; B. J. Boorman, Boorman Lumber 
Co., Oakland, Calif.; R. M. Graham, Monarch 





An Appreciation 


The AMERICAN LUMBERMAN 
takes this opportunity to express 
its appreciation of the many holi- 
day greetings that have come to 
it from friends and well wish- 
ers in all parts of the country. 
Christmas and New Year cards, 
letters, calendars, souvenirs— 
whatever their nature — they 
have all breathed a spirit of good 
will that is refreshing and heart- 
ening and encourages every 
member of the organization to 
resolve to make the AMERICAN 
LUMBERMAN in this good New 
Year a more potent influence for 
the betterment of the great lum- 
ber industry. 











Lumber Co., Great Falls, Mont.; George M. 
Cornwall, Portland, Ore.; F. Dean Prescott, 
Valley Lumber Co., Fresno, Calif.; C. W. Gam- 
ble, Boise-Payette Lumber Co., Boise, Idaho; 
George Peter Thompson, United Lumber Yards, 
Modesto, Calif.; George M. Wood, Wood Lum- 
ber Co., Santa Cruz, Calif.; and "John Dower, 
John Dower Lumber Co., Tacoma, Wash. 


Carolina Lumbermen to Meet 


CoLuMBIA, 8. C., Jan. 4.—The annual winter 
convention of the Carolina Retail Lumber Deal- 
ers’ Association, comprising lumbermen in 
North Carolina and South Carolina, will be held 
at Greenville, 8. C., Jan. 21 and 22. P. W. 
Lowry,. secretary-treasurer of the association 
for the last few years, has resigned, and one of 
the matters to come before the lumbermen is 
that of electing a successor. In connection with 
the business meeting there will be a social 
session. 


Date for Georgia Retailers 


ATLANTA, GA., Jan. 5.—A comprehensive and 
interesting program has been prepared for the 
annual meeting of the Georgia Retail Lumber 
& Millwork Association which will be held here 
Jan. 19 and 20 at the Henry Grady Hotel. The 
first morning’s session will be devoted to the 
reports of directors, officers and committees, fol- 
lowed by an address by C. B. Harman, secre- 
tary of the Southern Sash, Door & Millwork 
Manufacturers’ Association, on ‘‘ Association 
Work,’’ and by J. R. Nunnelley on ‘‘100 Per- 
cent Distribution by the Retailer.’’ 


At the afternoon session a number of im- 
portant addresses will be made including a 
talk on cost accounting by W. C. Moore; on 
the importance of building and loan associa- 
tions to the lumber industry, by Frank A. 
Chase, of the American Savings, Building & 
Loan Institute; on ‘‘Lumber Merchandising 
as the Wholesaler Sees It,’’ by L. L. Dougherty, 
of Dougherty, McKey & Co.; on the Georgia 
forestry situation, by B. M. Lufburrow, State 
forester; and on grade-marked lumber by L. R. 
Putman, merchandising counsel of the Southern 
Pine Association. An informal dinner and gen- 
eral discussions by members will be held at 
6:30 p. m. that evening. 

At the Wednesday morning session a num- 
ber of important subjects will be brought up 
for discussion including a survey of retail con- 
ditions in Georgia; whether the association 
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should go on record as opposing the anti-shingle 
ordinance; making the association pay divi- 
dends by insurance inspection and auditing, 
led by Oscar Venable, of Dargan, Venable & 
Whitington (Ine.) ; peddling bids, led by R. C. 
Morrison; model lien act; and should a 5 per- 
cent discount from roofing manufacturers be 
insisted upon. Committee reports will then be 
heard, followed by election of officers. 

The entertainment program will consist of a 
golf tournament at Druid Hills Golf Club and 
a sight-seeing trip for those who do not play 
golf. 


Southwestern Iowans’ Plans 


Arton, Iowa, Jan. 4.—Official announcement 
is made by R. O. Treichler, secretary of the 
Southwestern Iowa Retail Lumbermen’s Asso- 
ciation, this city, that the organization will hold 
its twentieth annual convention on Feb. 17 and 
18 at the Iowana Hotel, Creston, Iowa. 


(RARER AAAEa: 


Northeastern Business Convention 


RocHESTER, N. Y., Jan. 5.—Stressing the 
fact that any dealer who wants to keep upto- 
date and improve his business should for that 
very reason not fail to attend the annual con- 
vention of the Northeastern Retail Lumber- 
men’s Association to be held Jan. 26, 27 and 28 
at the Hotel Pennsylvania, New York City, the 
program announcement emphasizes that the va- 
rious subjects chosen have been selected by the 
lumbermen themselves and it therefore behooves 
them to attend for their own benefit. 

In addition to the better homes and busi- 
ness getting methods prize contests and an- 
other for the best ideas on time and labor sav- 
ers, a number of subjects have been chosen 
which the dealers are earnestly requested to 
consider and come to the convention prepared 
to take part in the discussions thereon. The 
subjects include getting reasonable profits; 
meeting competition from manufacturers whose 
salesmen sell to the retailer’s customers; mort- 
gages to safeguard credits and profits; present 
and proposed lien laws; trends in purchasing 
and the feasibility of codperative buying; good 
advertising and selling methods; the efficient 
yard and the efficient office; prospects for 1926. 

The entertainment features will be as elab- 
orate and on as large a scale as any heretofore 
offered by the association and include a smoker, 
a theater party, and special entertainment for 
the ladies. Hoo-Hoo will concatenate on Mon- 
day evening, Jan. 25, and members of former 
excursion parties will meet that evening also 
at a get-together dinner. 


Southern Illinois Dealers’ Plans 


Caro, Iuu., Jan. 4.—Final plans have been 
drafted for the twenty-ninth annual convention 
of the Southern Illinois Retail Lumber Dealers’ 
Association,.to be held at Halliday House, 
Cairo, Jan. 14 and 15, and all indications point 
to one of the snappiest and best annual sessions 
in the history of the organization, according to 
announcement made by Secretary H. L. Zeigler, 
of this city. 

The program will open with registration on 
the first morning and continue until noon, when 
a complimentary luncheon will be served at the 
Masonic Temple, the Cairo lumbermen acting 
as hosts to visiting dealers and convention 
guests. O. B. Archibald, president of the Cairo 
Lumber Co., will preside at the luncheon, and 
Mark Fergus, of the East Side Lumber Co., 
Johnston City, will conduct a ‘‘pep’’ session 
with songs and cheers. 

At 1:30 the program proper will open in the 
convention hall of the Masonie Temple with 
an invocation followed by an address of wel- 
come by Mayor Walter Wood. The response 
will be given by President Archibald, of the 
Southern Illinois association, after which Sec- 
retary Harry L. Zeigler will read his annual re- 
port. An informal discussion by the dealers 
present will then take place, the topic for dis- 
cussion being, ‘‘Need of Economy in Operat- 
ing Retail Yards.’’ 

_Ray Durham, of the Dorris Lumber Co., Har- 
risburg, will talk on prospects for 1926. W. W. 
Tilden, of the Corn Belt Lumber Co., Blooming- 
ton, will discuss ‘‘General Yard Management 


and Arrangements.’’ Joseph J. Springman, of 
Alton, will speak on. ‘‘Office Management, 
Equipment and Operating Systems.’’ Rolla 
Treece, of West Frankfort, will tell the assem- 
bled group ‘‘ Who’s Who and Why in the Retail 
Lumber Business,’’? and L. R. Putman, of the 
Southern Pine Association, will tell the story 
of national standardization and grade marking 
of lumber. The session will close at 4:15 with 
the appointment of committees. 

During the afternoon the ladies in attendance 
will be guests of the association on a boat trip 
along some beauty spots of the Mississippi 
River. 

The evening festivities will open with a 6 
o’clock banquet at Halliday House, which will 
be a gala affair with music, favors, and flowers. 
At 8 o’clock the ladies will be given some spe- 
cial entertainment, including a theater party, 
and the male partakers of the banquet will at- 
tend the Hoo-Hoo concatenation. P. T. Langan, 
of Cairo, Hoo-Hoo counselor for southern Ili- 
nois, is in charge of this feature of the pro- 
gram; and, as ‘‘Pete’’ is well known for his 
Hoo-Hoo enthusiasm and activity, this promises 
to be a lively affair. 

The program on Jan. 15 will include a talk 
by H. P. Barnes, of Harrisburg, on ‘‘ Pressing 
Needs of Lumbermen;’’ a discourse on ‘‘Some 
Sins of Manufacturers and How to Correct 
Them,’’ by Harry Hargrave, of Hillsboro; and 
‘*A Friendly Chat with the Dealers,’’ ri Julius 
Seidel, of St. Louis. Following these addresses, 
the committees will make their respective re- 
ports, officers will be elected for the ensuing 
year, and adjournment will be made for lunch. 

In the afternoon dealers and convention dele- 
gates will visit the oak flooring plant of the 
E. L. Bruce Co. and the cypress plant of 
Gregertsen Bros., both of which are located at 
Cairo. ; 


Quebec Province Dealers’ Annual 


MontTrREAL, QuE., Jan. 4—J. 8. Bourbon- 
niere, this city, secretary of the Province of 
Quebec Retail Lumber Dealers’ Association, ad- 
vises that the organization’s annual convention 
will be held Feb. 20 at the Chateau Frontenac 
in Quebee City. A committee is at work on 
the program, announcement concerning which 
will be made shortly. 


Michigan Program Ready 


GRAND Rapips, MicH., Jan. 5.—The program 
for the thirty-seventh annual convention of 
the Michigan Retail Lumber Dealers’ Associa- 
tion, to be held Feb. 3, 4 and 5 at the Statler 
Hotel, Detroit, has been prepared and indi- 
cates that it will be well worth the time of 
lumbermen to attend. The first morning will 
be devoted to registration, with the usual Old 
Guard dinner taking place at 12 o’clock noon. 
The first business session, on Wednesday 
afternoon, will begin with addresses of wel- 
come by Mayor John W. Smith, of Detroit, 
and J. A. Braun and.B. W. Donaldson on 
behalf of the Detroit and Suburban lumber 
dealers’ associations. Then will follow the re- 
ports of the president and secretary and the 
appointment of committees. The annual meet- 
ing of the Lumber Dealers’ Mutual Insurance 
Association will be held, followed by an ad- 
dress by C. W. Beck, of the insurance depart- 
ment. W. L. Stewart, of the National Retail 
Lumber Dealers’ Association, will then ad- 
dress the convention, after which there will 
be a general discussion on business conditions. 
A Hoo-Hoo banquet and concatenation will be 
held in the ball room at 6 p. m. 

George T. Yerkes, of Detroit, counsel for 
the Detroit Lumber Dealers’ Association, and 
James T. Drought, counsel for the Wisconsin 
Retail Lumbermen’s Association, will start 
the business session Thursday morning with 
discussions on lien laws. Harry Colman, of 
Chicago, will lead in a discussion on cost ac- 
counting, followed by W. H. Kittle, A. T. 
Allen and F. L. Lowrie, of Detroit, and A. J. 
Hager, of Lansing. Fred L. Lowrie and 
Adolph Pfund, president and secretary, re- 
spectively, of the National Retail Lumber 
Dealers’ Association, will tell of that organi- 
zation’s activities. 

The annual meeting and banquet of the 


Sawing high grade aro- 
matic Tennessee 
Red Cedar 






These cedar 
)} boards, of 
good widths 
? and lengths, 
carefully 
sawn, will 
merit anybuy- 
ers consider- 
ation. 


Tennessee Red Cedar 


Good Tennessee Red Cedar logs well manufac- 
tured, produce the kind of lumber that will save 
some of the waste caused by poor lumber, badly 
sawn. Waste considered, poor lumber costs more 
than when you buy the best. We offer the best, 
either air or kiln dried. 


Any quantity, delivered anywhere 


Our shipments are made to suit user’s conveni- 
ence, and there will be no disappointments from 
lack of stock when your orders are placed with us. 


Wire our expense for prices. 





1-9-26 











Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s ‘total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost, of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 

OF NEW YORK 
511 Locust St. 1045IIl. Mer. Bank Bid. 
| St. Louis. Mo. Chicago, Ill. 








80 Maiden Lane 
New York, N. Y. 


























SHIPPING & COMMISSION 
Export Lumber arels or Cargoes 


direct from 
Shingles — Lath Reliable Mills, to 
ResponsibieWholesaleY ards or Distributors 


Atlantic Coast, California and Foreign Freight Engagements 
Made and Vessels Chartered. Inspection Service, 
Documents and Insurance. 


EDWARD H. SCHAFER 
Board of Trade Vancouver, B. C. 
Building, Canada 


ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New -and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bidg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchan¢ge. CHICAGO 
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West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 




















White P ine MINNESOTA 
WESTMONT 





| LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 














be B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 














A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL™ “THE WOODS? 
“IN, FOREST: LAND,” ETC F 











£78 (8E 





Douglas Malloch is known all over America, 
wherever people gather to hear clean stories, 


happy evenings, and read aloud or listen 
to verse such as his, filled with homely senti- 
ments and a happy spirit. “The poct who 
anakes lrving a joy,” they say of him. 
This new collection contains favorites that 
Mr. Malloch has read or recited throughout 
the country. All sides of life and humor are 
eepresented, but perhaps the commonest note is 
the one struck in the lines, “His Heritage,” 
where a father says to bis boy: “I know you'll 
get along,” and adds: 


“I know, somehow or other, 
Because you always hed 

A whole lot of your mother, 
And a little of your — 


Ns GEORGE #1. DORAN COMPANY : Publishers : New York 
a 


A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poe.’ that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 


yourself, and to send to the absent. 
Postpaid, $2. Address: 


SF 
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431 S. Dearborn Street, Chicago 











Michigan Association of the Traveling Lum- 
ber & Sash & Door Salesmen will be held at 
12 o’clock noon. At 1 0’clock a luncheon will 
be tendered the visiting retailers by the De- 
troit and Suburban dealers, who will conduct 
their regular weekly meeting at the same time. 

The business program of the association 
will be resumed at 3 p. m. with talks by 
Charles L. Weeks and Secretary Arthur M. 
Manning on ‘‘Our Association, Past and 
Present.’’ Wilson Compton, secretary-man- 
ager of the National Lumber Manufacturers’ 
Association, will then address the convention 
on ‘‘ Advertising, Merchandising and Lumber 
Trade Associations,’’ followed by discussions 
on group organization led by the secretary of 
the Suburban association and >articipated in 
by Herbert North and Lou Burgess. 

At the Friday morning session a discussion 
on the association’s plan book service will be 
led by a representative of the Architectural 
Plan Service Bureau, of Chicago. John H. 
Kirby, of Houston, Tex., will then deliver an 
address on ‘fLumber Industry and Patriot- 
ism,’’ followed by an address on model build- 
ing and loan associations and defects in the 
Michigan laws by a selected speaker. The 
convention committees will then make their 
reports followed by the election of officers 
for the new year. 


'SHEEEBLBAEZaEE: 


Southern Naval Stores Men to Meet 


NEw ORLEANS, La., Jan. 5.—The third get- 
together conference of southern naval stores 
producers and distributers with land and timber 
owners will be held March 1, 2 and 3, at the St. 
Charles Hotel here, according to an announce- 
ment made by O. H. L. Wernicke, general chair- 
man of the conference. Arrangements will be 
made to have several representatives of the 
Mellon Institute of Industrial Research, of the 
University of Pittsburgh, at the conference to 
explain the progress made during the last year 
in developing the greater use of rosin by the 
large soapmakers, and in what respect turpen- 
tine is superior to substitutes. Carl F. Speh, 
secretary-manager of the Turpentine & Rosin 
Producers’ Association, is chairman of the ar- 
rangements committee and is preparing an ex- 
tensive program, which will be announced at a 
later date. 


Program of Mountain States’ Dealers 


DENVER, CoLo., Jan. 4.—Final arrangements 
have been made and the program completed 
for the annual convention of the Mountain 
States Lumber Dealers’ Association, which will 
be held here Jan, 14, 15 and 16 at the Shirley- 
Savoy Hotel. At a meeting of the board of 
directors last week it was decided that the 
first morning session will be given over to reg- 
istration of delegates. At the afternoon session 
the officers will make their reports followed by 
several discussions—one on whether lumber 
grade marking is best for the best interests of 
the retail dealer and his customer, led by James 
Counter, of Brighton, Colo.; on the results of 
a survey on the cost of doing business made 
by the university extension department, led by 
Dr. Sowers; and on how far instalment selling 
should go, led by Marley Brown, of Sterling, 
Colo. Convention committees will then be ap- 
pointed, followed by a Hoo-Hoo concatenation. 

The opening address at the Friday morning 
session will be made by Adolph Pfund, secre- 
tary of the National Retail Lumber Dealers’ 
Association, Chicago, on the ‘‘Model Lien 
Law.’’ Glenn Foster will address the conven- 
tion on the National cost accounting system. 
Discussions at the afternoon session will cover 
the question of having building material ex- 
hibits at the 1927 convention, led by W. E. 
McClung, of Colorado Springs; on increasing 
membership dues, led by Thomas C. Hurst; 
and on affiliation with the National association, 
led by T. J. Vincent. M. L. Cooper, of Denver, 
will make an address on ‘‘Dog.’’ Committees 
will then report, followed by the election of 
officers. In the evening the Denver Knot Hole 
Club will entertain the dealers and their ladies 
at a banquet and entertainment. 

The Saturday morning session will open with 
a discussion on ‘‘ How Can the Cost of Business 


Be Reduced; by Efficient Methods in the Yard 
—in the Office?’’ C. J. Hoch, of Yuma, will be 
the leader. Five-minute talks will then be made 
in a humorous vein by young lumbermen or 
ladies of three years’ experience or less on how 
they could run a business and how the boss 
should run it. Miss Lois E. McClung, of Colo- 
rado Springs, will be the leader. O. D. Neill, 
of Greeley, will lead a discussion on how group 
activities can be stimulated. Following ad- 
journment a meeting of the new board of di- 
rectors will be held. 

The convention will be marked for its numer- 
ous discussions which will be led by members 
of the association and participated in by those 
who have any views to express on the subjects. 
A number of new features have been intro- 
duced with the hope that this will be the most 
interesting 3-day meeting ever held in this 
district. 


To Discuss Traffic Matters 


MEMPHIS, TENN.,, Jan. 4.—Traffic matters of 
utmost importance will be discussed at the 
thirteenth annual meeting of the Southern 
Hardwood Traffic Association which is to be 
held at the Hotel Peabody on Jan. 15, starting 
with a luncheon at 12:15 p. m. Replies re- 
ceived from invitations extended show that 
more than 300 hardwood producers and railroad 
men will be in attendance. The official pro- 
gram will probably list a speech from one promi- 
nent railroad man, but the rest of the time will 
be devoted to discussions on some of the more 
important traffic matters which have come be- 
fore the traffic body in the last year. 


Date Set for Ohio Forestry Annual 


Wooster, OHIO, Jan. 5.—The annual meeting 
of the Ohio Forestry Association will be held 
Feb. 3 and 4 at Ohio State University, Colum- 
bus. The program is being prepared by Secre- 
tary C. A. Alderman and will be completed 
within the next two weeks. 


Pennsylvanians Abandon Tour 


PITTsBURGH, Pa., Jan. 5.—Western Pennsyl- 
vania wholesale and retail lumber dealers, who 
had planned a southern tour in a special train, 
to leave Pittsburgh the first Saturday in Febru- 
ary, immediately following the close of the 
annual convention here of the Retail Lumber 
Dealers’ Association of Pennsylvania, have 
abandoned the idea. The reason is so many 
of the lumber dealers who would have made the 
trip have already gone to Florida for the winter 
that the party would not have been as large ‘as 
had been planned. 


Railroad Tie Producers 


St. Louts, Mo., Jan. 4.—Announcement of 
the completion of the program for the eighth 
annual convention of the National Assdciation 
of Railroad Tie Producers on Jan. 28 and 29 
at Cleveland Hotel, Cleveland, Ohio, was made 
today by John 8. Penney, secretary. 

The principal address will be made by Chief 
Forester W. B. Greeley, who will be the speaker 
at the association’s annual banquet which will 
be held on the first evening of the convention. 

The address of welcome will be delivered by 
John J. Bernet, president of the New York, 
Chicago & St. Louis Railroad, Cleveland, with 
response by Timmons Harmount, Harmount Tie 
& Lumber Co., Chillicothe, Ohio. After reading 
of reports by officers, John C. Howell, chief, 
commodity department, Brookmire Economic 
Service (Inc.), New York, will discuss ‘‘The 
Business Outlook,’’? and Wilson Compton, secre- 
tary-manager of the National Lumber Manu- 
facturers’ Association, Washington, will deliver 
an address on ‘‘Tie Siding; How to Sell 
It and Where.’’ The remainder of the first 
day will be given over to reports of district 
directors on general conditions in the tie in- 
dustry and of committees. 

Addresses on the second day of the conven- 
tion follow: ‘‘The Importance of the Tie In- 
dustry in Our Program of Forest Thrift,’’ 
R. D. Garver, assistant chief, section of indus- 
trial investigations, Forest Products Labora- 
tory, Madison, Wis.; ‘‘Cross Ties in Europe,’’ 
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Dr. Hermann von. Schrenk, consulting engi- 
neer, St. Louis ; ‘‘ Tie Specifications and Changes 
They Have Wrought,’’ E. R. Ross, Marsh & 
Truman Lumber Co.; ‘‘ The Effect of Railroad 
Consolidations,’’ E. T. Howson, editor Railway 
Engineering & Maintenance and western edi- 
tor, Railway Age, Chicago; ‘‘ Future Cross Tie 
Requirements of the Railroad,’’ J. H. Water- 
man, superintendent of timber preservation, 
Chicago, Burlington & Quincy Railroad, Gales- 
burg, Ill. 

Routine business the second day will include 
reports of the audit, resolutions and nominat- 
ing committees, election of officers, instalation 
of officers and selection of meeting place for 
1927. 


Program for Wood-Preservers’ Annual 


The twenty-second annual meeting of the 
American Wood Preservers’ Association will be 
held Jan. 26, 27 and 28, at the Cleveland Hotel, 
Cleveland, Ohio, and will be featured with a 
program crammed full of interesting addresses 
and discussions from beginning to end. The 
convention will be opened Tuesday morning, 
Jan. 26, with the president’s address by S. D. 
Cooper, reports of the officers, appointment of 
committees and an address on wood preserva- 
tion in relation to forestry by Aldo Leopold, 
assistant director, Forest Products Laboratory. 

The Tuesday afternoon session will be given 
over to the discussion of various methods of 
wood preserving and to committee reports on 
preservatives and treatment of ties. Committee 
reports on the treatment of fir ties, car lumber 
and fir piling will be given Wednesday morn- 
ing; and on non-pressure treatment of poles, 
inspection and tie service records, Wednesday 
afternoon. At this session also will be given 
addresses by E. T. Howson on ‘‘ Does the Wood 
Preserving Industry Need Publicity,’’ and by 
Reuben W. Smith, assistant professor, New 
York State College of Forestry, on ‘‘ Wood 
Preservation and the Forestry Schools.’’ 

Thursday morning will be given over to the 
clearing up of all convention business, the elec- 
tion and installation of officers and the selec- 
tion of a meeting place for 1927. The conven- 
tion will adjourn at noon. 


Western Red Cedar Association 


SPOKANE, WASH., Jan. 2.—The annual meet- 
ing of the Western Red Cedar Association will 
be held Feb. 16, instead of Jan. 11 as originally 
planned, according to announcement made by 
Secretary F. S. Fulwiler, of this city. Head- 
quarters will be at the Davenport Hotel, Spo- 
kane. Regular matters concerning last year’s 
activities will be discussed as will plans for the 
future. Reports of the various committees will 
also be heard. It is probable, states Secretary 
Fulwiler, that the convention will be in session 
for two or three days. 


Hemlock-Hardwood Date 


OSHKOSH, WIs., Jan. 4.—The Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
advises Secretary O. T. Swan, this city, will 
hold its annual meeting on Jan. 29 at Mil- 
waukee, Wis. It is not believed there will be 
any set addresses, and the members have been 
written to asking for their suggestions as to 
matters in which they are most interested and 
which they would like to discuss themselves or 
have some expert discuss. The proposed re- 
vision of hemlock grading rules will be thor- 
oughly gone over, as will the present hemlock 
grade mark and grade-mark brand. Regarding 
this, Secretary Swan says: 

There is a strong demand that the word “Hem- 
lock” and the word “Association” and a mill num- 
ber be incorporated into our present trade mark. 
or perhaps a new design. It has also been pointed 
out that hemlock is one of the easiest woods to 
creosote and that changing conditions in the tie 
market, particularly with respect to woods to be 
creosoted, offer a field for the exploitation of hem- 
lock ties; that is, means by which this ean be 
brought about will probably be up for discussion. 
It has been proposed that data on the preservative 
treatment, costs ete., with respect to various 
woods, be assembled for the information of the 
hemlock producers and those interested in the 
preservative treatment of ties. 


: Secretary Swan states that the program out- 
lined is more or less tentative and if the mem- 





bership suggests more important subjects, they 
will of course crowd out the others as only a 
one-day session will be held. 


Oa mew ae 


Fourth Annual Hardwood Institute 


MEMPHIS, TENN., Jan. 4.—Official announce- 
ments of the fourth annual meeting of the 
Hardwood Manufacturers’ Institute have been 
mailed out by J. H. Townshend, executive 
vice president, to all hardwood producers and 
members of the organization. The meeting 
which is termed a ‘‘ business meeting strictly ’’ 
will be held Feb. 2 and 3 at the Hotel Roose- 
velt in New Orleans. 

Judging from replies which have been re- 
ceived asking for hotel reservations there will 
be more than §00 producers of hardwoods rep- 
resented at this meeting, which will be one 
of the largest ever held. Responses are being 
received from all parts of the United States 
and it is felt certain that the meeting will be 
one of great interest to all. 

An interesting program is being arranged and 
will be announced in a few days. Axel Oxholm, 
chief of the lumber division, Department of 
Commerce, and Wilson Compton, secretary- 
manager of the National Lumber Manufactur- 
ers’ Association, will be among the speakers. 
M. W. Stark, Columbus, Ohio, chairman of the 
statistical committee of the institute, will make 
an address on ‘‘Statistical Information and 
Trend of the Market,’’ which will be illustrated 
by charts now being prepared by the statistical 
department of the institute. B. F. Dulweber, 
of Greenwood, Miss., will also be on the pro- 
gram for an address on ‘‘ Standardization and 
Standard Form of Contract.’’ 

A large number of new members have been 
accepted by the membership committee of the 
institute in the last few weeks and the reports 
issued are beginning to show up much heavier. 


Northern Pine Association 


MINNEAPOLIS, MINN., Jan. 5.—Notices are 
being sent out by Secretary W. A. Ellinger, of 
the Northern Pine Manufacturers’ Association, 
this city, that the association’s twenty-first an- 
nual meeting will be held on the afternoon of 
Jan. 26 at the Radisson Hotel, Minneapolis. 
Election of officers, reports of the various offi- 
cers and committees and discussion of other im- 
portant matters will constitute the business of 
the meeting. 

British Columbia Loggers 

VANcouvER, B. C., Jan. 2.—The British 
Columbia Loggers’ Association does not hold 
an annual convention but simply a business 
meeting for the election of officers and this will 
take place on Jan. 15 in this city, according to 
a statement made by Secretary L. R. Andrews, 
of this city. 


Detroit Suburban Dealers Elect 


Detroit, Micu., Jan. 4.—At the annual busi- 
ness meeting of the Detroit Suburban Lumber 
Dealers’ Association on Wednesday evening, 
Dec. 30, officers of the organization were re- 
elected as follows: 

President-—-B. W. Donaldson, Pontiac. 

Vice president—Joseph Dallavo, Sibley. 

Treasurer—Joseph F. Graves, Royal Oak. 

Hunter J. Gaines was elected secretary of 
the association to succeed Kenneth L. Mac- 
Donald, who resigned recently. Mr. Gaines has 
represented a number of lumber companies in 
the Detroit territory for the last ten years. 
He is withdrawing from the selling end of the 
business to give his full time to the secretarial 
work of the organization with enlarged offices 
on the seventh floor of the Donovan Building. 
Mr. Gaines also was the first secretary of the 
Detroit Hoo-Hoo Club and is at present acting 
in that capacity. His success in promoting or- 
ganization work is evidenced by his record for 
having obtained more members for Hoo-Hoo 
than any other member of the order in this 
country. It was largely through his untiring 
efforts in this connection that the Hoo-Hoo 
club was revived on such a large scale in this 
city. 

Following the report of President Donaldson 
showing a present membership of forty-seven 





Country Yard 


Eastern Iowa 
FOR SALE 


Must Sell Quick — A Snap Buy 


Population of town 300—Churches 2— 
Banks 1 — City Water Works — Electric 
Lights — Consolidated School 12 Grades. 


One yard in town. 
Competitive conditions the best. 


1% miles west 


: 1 “east 
Territroy 10 2 cout 


40 “* north 
Sales past year $29,000.00 
Net profit past year after deducting 
Manager’s salary and _ depreciation 
$4500.00. 
Price $6500 for sheds, Real Estate, etc. 
Price $2500.00 for residence. 
Stock at the market. 
Sale must be cash. 
No joker in this— can examine books. 
Address, “R. 101," Care American Lumberman 











salto Furniture Factories 


or other woodworkers? 


If so, we can help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 
Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 

Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
subscriber. For rates ask for Pam- 
phlet No. 49-C. 


LumBermen’s Crevit AssociATION 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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WELDON. WILLIAMS & LICK 


The Coupon Makers 


FORT SMITH, ARK. 
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Tien Caling Specialists 


%" and 4%" CEILING. 
4%" and %* BEVEL SIDING. 


STOVER LUMBER CO. 











MOBILE, ALABAMA. 4 





orthern Woods 








Northern 
Hardwoods 


BASSWOOD 


3 cars 4/4” Ist & 2nds 

fcar ix4—5'/2" | & 2 Face 
Clear 

7 cars 4/4” No. { Com. & Sei. 

5 cars 4/4” No. 2 Com. 

2 cars 5/4” Ist & 2nds 

3 cars 5/4” No. | Com. & Btr. 

2 cars 6/4” Ist & 2nds 

3 cars 6/4” No. | Com. & Btr. 

t car 6/4” No. 2 Common 


BIRCH 


9 cars 4/4” No. | Com. & Sel. 
8 cars 4/4” No. 2 Common 
5 cars 5/4” No. | Com. & Sel. 
4 cars 5/4” No. 2 Common 


The Adams-Thom 
was.” Lumber Co. 





Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!*’ 








Hemlock—Complete Stock 


Birch No. 1 Com. & Btr.. 350,000 Maple No. 2Com....---. 60,000 
Birch No. 2 Com. 175,000 Maple No. 3 Com._____- 150.000 
Birch No.3 Com. ...-.- 225,000 Basswood No. 1 Com. & Btr. 30,000 
Maple No. 1 Com. & Btr. 50,000 Basswood No. 2 Com...__. 8,000 


Write for description and prices. 


Hales Timber Co., Inc. 


FIFIELD, WIS‘ INSIN 


JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 


Le J 

















Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


17 





Manufacturers of 17 different species 
of Northern Hardwoods 


1 17 


THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S, Dearborn St., Chicago, Ill, 








yards in the association covering all of the sub- 
urban communities in the Detroit district, short 
talks were made by F. L. Lowrie, president of 
the National Retail Lumber Dealers Associa- 
tion; Fred A. McCaul, of the McCaul Lumber 
Co., Royal Oak, and J. C. Cremer, secretary of 
the Detroit Lumber Dealers’ Association. Mr. 
Cremer particularly emphasized the value of or- 
ganized activity and pointed out that the lumber 
industry never before presented such splendid 
opportunities for codperative effort on the part 
of various factors represented therein. 

The suburban association is making plans to 
have its employees obtain the benefits of the ed- 
ucational courses sponsored by the Detroit as- 
sociation. 


New Jersey Salesmen Elect 


New York, ‘Jan. 5.—W. P. Reese was re- 
cently elected president of the New Jersey 
Salesmen’s Association. More than thirty-five 
salesmen held a get-together meeting in Newark, 
marking a new epoch in the lumber trade. The 
vice president is Thomas M. Young, and C. H. 
Hershey is secretary-treasurer. 


New Secretary of Retail Association 


Boston, Mass., Jan. 4.—Granville B. Fuller, 
treasurer G. Fuller & Son Lumber Co., and re- 
cently elected secretary of the Massachusetts 
Retail Lumber Dealers’ Association, is thought 
by his fellow dealers to be one of the youngest 
lumbermen ever honored by selection for such 
an important office in an organization of the 
size and standing of the Bay State retailers’ 
association. He has been engaged in the lumber 
business since the war, associated with the 
prominent Greater Bos- 
ton firm which bears 
the family name. As- 
sociated with him are 
his brother, George S. 
Fuller, as secretary of 
the company, and his 
father, Will S. Fuller, 





G. B. FULLER, 
Boston, Mass. ; 


Secretary Massachusetts 
Association 





as president. His home 
is in Waban, one of 
the delightful residen- 
tial villages included in 
the Boston suburban 
city of Newton. 





course of a pleasant chat with the news repre- 
sentative of the AMERICAN LUMBERMAN, Mr, 
Fuller spoke of his appreciation of this new ap- 
pointment and his eagerness to obtain experi- 
ence in association work connected with the 
lumber industry. 

A. Wayland Wood, of the P. W. Wood Lum- 
ber Corporation, Worcester, Mass., who has 
given valuable and devoted service for the last 
six years as secretary of the Massachusetts Re- 
tail Lumber Dealers’ Association, turned over 
his records to his youthful successor the first 
of the year. 


. 
(Sa eaaaaaas: 


Montreal Wholesalers Elect Officers 


MONTREAL, QUE., Jan. 4.—At the recent an- 
nual meeting of the Montreal Wholesale Lumber 
Dealers’ Association the following officers were 
elected: 

President—J. A. Laferte, Montreal. 

Honorary president—A. H. Campbell, Montreal. 

Vice president—W. B. Blair, Montreal. 

Directors—W. B. Blair, J. A. Laferte, G. H. 
Church and F. Power. 

Mr. Church and Mr. Power were elected to re- 
place A. H. Campbell and W. T. Mason, who 
retired after being on the board for two years, 


Hear Talk on African Trip 


Detroit, Micu., Jan. 6.—A large number of 
lumber wholesalers and retailers attended a 
banquet given by the Detroit Lumber Dealers’ 
Association at Hotel Statler, Tuesday evening, 
Jan. 5. Joseph A. Braun, president of the 
association, introduced Dr. James W. Inches, 
former Detroit police commissioner, who de- 
scribed experiences on a recent African hunting 
trip in company with three other prominent 
Detroiters. Moving pictures taken by the offi- 
cial photographer of the Inches expedition 
were shown in connection with the talk. 





HOO-HOO DOINGS 














It was but natural 
that the new Massa- 
chusetts dealers’ secretary should enter the 
lumber business, as it had been the family trade 
for many years and the firm of G. Fuller & Son 
Lumber Co. had been in the family since it was 
established in 1837. The business was incorpo- 
rated in 1923. Will S. Fuller, father of the 
Fuller brothers, Granville B. and George 8., is 
the present owner and he represents the third 
generation to operate the enterprise in this lo- 
cation, now 550 Western Avenue, Brighton, 
Mass. 

Granville B. Fuller was graduated from Dart- 
mouth College in 1916 and then entered the 
Tuck School of Business Administration, from 
which he was graduated the following year. As 
soon as the United States entered the World 
War he enlisted and soon went overseas, where 
he served until May, 1919. When he received 
his honorable discharge he was a first lieutenant 
in the ordnance department. 

Immediately upon getting back to American 
soil and shedding his uniform, Mr. Fuller 
started in at the lumber yard. He has devoted 
all his time to the yard management and selling 
end of the business. Mr. Fuller has from the 
first been greatly interested in trade association 
work and is an ardent believer in the value of 
this efficient form of codperation, wisely di- 
rected and energetically followed. He now also 
holds the important office of vice president of 
the Lumber Trade Club of Boston. In the 








Boston Club’s New Officers 


Boston, Mass., Jan. 5.—U. M. Carlton, of the 
Dix Lumber Co., Cambridge, former Supreme 
Bojum of Hoo-Hoo, has been elected president 
of the Hoo-Hoo Club of Boston, succeeding B. F. 
Howe, of New Bedford, Supreme Bojum. Other 
officers chosen by the Boston Hoo-Hoo are: Vice 
president, Harry L. Folsom; secretary-treasurer, 
F. W. Whitty; directors, B. F. Howe, H. E. 
Lewis, Charles E. Dodge, J. J. Bertholet and 
G. M. Tyone. i 

The regular meeting night has been set for 
the third Monday of each month at the Boston 
Square & Compass Club. 

Donald B. Hyde, of Newtonville, has been ap- 
pointed Vicegerent Snark of Massachusetts. 
Nate B. Richards, of South Manchester, Conn., 
has been reappointed Counselor of the Nutmeg 
State. John A. Dodd, of Middletown, Conn., 
has been reappointed Vicegerent Snark of Con- 
necticut. 


Memorial Service for Founder 


St. Louis, Mo., Jan. 5.—The luncheon of Hoo- 
Hoo Club No. 6 at the Chamber of Commerce 
auditorium today was devoted largely to a 
memorial service for the late Bolling Arthur 
Johnson, founder of the order and Mrs. John- 
son. Resolutions were adopted declaring that 
‘‘out of the depths of a great heart and from 
the recesses of a magnificent mind, Bolling 
Arthur Johnson gave to the lumber industry of 
the world a deeper sense of the beauties of 
friendship and fellowship, of sentiment and 
service,’’ and, ‘‘that we who remain to carry 
on the happy service he launched and so ar- 
dently fostered throughout his long and useful 
life, have found in the example he gave us in- 
spiration for wider and more useful service in 
our own lives and a deeper appreciation of 
the joys and beauties such service gives’’; and 
expressing the deep grief of the industry at his 
passing. I. R. L. Wiles, president of the club, 
presided. J. Carl Anderson will be in charge of 
the next meeting two weeks hence. 
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Diversified Program for Southwestern 


Kansas City, Mo., Jan. 5.—‘‘ Diversity’’ ex- 
plains the program of the thirty-eighth annual 
convention of the Southwestern Lumbermen’s 
Association to be held Jan. 27, 28 and 29 at 
Convention Hall, this city. During the 3-day 
session there will be some topics, some discus- 
sions and some speakers that will appeal to 
every lumberman, but the program will not be 
top-heavy. There will be three business ses- 
sions, all held in spacious Convention Hall 
where the exhibit, one of the most extensive 
and gorgeous in the history of the association, 
will be made. 

Wednesday morning, the first day of the con- 
vention will be devoted to registration and 
visits of the exhibit. Men will register at Con- 
vention Hall and the ladies at the Hotel Muehle- 
bach. At the first business session Wednesday 
afternoon, Charles E. Kiefner, Perryville, Mo., 
president of the Southeast Missouri Retail Lum- 
ber Dealers’ Association, will be the principal 
speaker. Mr. Kiefner is one of the most suc- 
cessful and popular lumbermen in the State 
and is a congressman from the thirteenth dis- 
trict. 

Two nationally known men will appear on the 
program Thursday morning. Bishop E. L. Wal- 
dorf, of the Methodist Episcopal Church, who 
is now assigned to the Kansas City district, is 
one of them. He has gained prominence in 
organizing and promoting the Lincoln and Lee 
University, construction of which will begin 
soon. Bishop Waldorf has traveled widely, and 
brings many of his personal experiences and 
travel incidents into his addresses which are 
extremely interesting. The other national figure 
to appear on the program is A. J. Hager, 
Lansing, Mich., Snark of the Universe of the 
Coneatenated Order of Hoo-Hoo. His talk will 
center around Hoo-Hoo, but will not be ex- 
clusively devoted to it. 

For the Friday morning program, J. F. 
Goodman, Kansas City, and L. R. Putman, Chi- 
cago, have been secured. Mr. Goodman is a 
member of the Southwestern and has been ac- 
tive in standardization work for the last two 
years. He has recently been honored with the 
chairmanship of a very important committee 
on short lengths which will have much to do 
with working out the remaining details in con- 
nection with the American Lumber Standards. 


Splendid Program 


INDIANAPOLIS, IND., Jan. 4.—The stage is all 
set and arrangements complete for the annual 
meeting of the Retail Lumber Dealers’ Asso- 
ciation of Indiana, which will be held at the 
Claypool Hotel in Indianapolis, on Jan. 13 and 
14, O. D. Haskett, of the O. D. Haskett Lum- 
ber Co., president of the association, says that 
a splendid program has been arranged—one that 
will be of interest not only to the members but 
to all others as well, and he is looking forward 
to the largest attendance ever recorded at a 
convention of this association. President Has- 
kett, Secretary C. D. Root, of Crown Point, and 
other directors and members of the program 
committee all have been devoting a lot of time 
and attention to arrangements for this meeting, 
and there is every reason to believe that their 
expectations of making it the best in the his- 
tory of the association will be fulfilled. 

The directors will meet on the afternoon of 
Jan. 12 and that night there will be held a past 
presidents’ dinner, with Walter Crim, of Salem, 
Ind., as chairman. Registrations will occupy 
most of the first morning. In the afternoon the 
Rev. Edward Haine Kistler, of Indianapolis, 
will give the invocation. He will be followed 
by John L. Duvall, mayor of Indianapolis and 
Col. John B. Reynolds, secretary of the In- 
dianapolis Chamber of Commerce. 

L. R. Putnam, merchandising counsel of the 
Southern Pine Association, will talk on ‘‘ Grade 
Marking of Lumber.’’ He will be followed by 
the reports of officers and Earl Conder, Indi- 
anapolis, attorney for the association, will dis- 
cuss the lien law and garnishee decisions. He 


Mr. Putman has been traveling throughout the 
country for some time, representing the 
Southern Pine Association in its grade marking 
and standardization work and has a reputation 
for being a very pleasing speaker. 


There will also be many talks by dealers on 
how they have successfully solved their mer- 
chandising, collecting and operating problems. 
Ample provision has also been made for round- 
table discussion. The subjects will be timely 
and the discussions will be led by men of ex- 
perience. 


The association has asked the Kansas City 
Hoo-Hoo Club to take complete charge of the 
entertainment of the convention, and the club’s 
committee has been working on the details for 
several months. Special attention has been 
given to the ladies’ entertainment. Instead of 
giving out theater tickets as has been the cus- 
tom in past years, the committee has arranged 
a complete vaudeville show of six acts to be 
given at Convention Hall the evening of Jan. 27. 
After the show there will be dancing. Thurs- 
day evening, Jan. 28, there will be a compli- 
mentary banquet for the ladies at the Hotel 
Baltimore. Friday morning the ladies will be 
taken’ on an auto ride in large motor busses 
which will wind up with a visit through a biscuit 
company plant. There will be a musical tea 
for the ‘‘Lumber Sals’’ Friday afternoon at 
the Hotel Muehlebach, and Friday evening there 
will be a dance at Convention Hall. 


The big social event of the convention will 
be the ‘‘Soiree’’ Thursday evening at Conven- 
tion Hall. Dancing will play an important 
part in this event but there will also be several 
unusual features. In addition to these social 
events there will be a concatenation and Hoo- 
Hoo banquet at the Hotel Baltimore, Thursday 
evening, while the women are banqueting. Both 
banquets will adjourn in ample time for the 
‘“Soiree.’’ 


A reduced rate of fare and one-half for the 
round trip is an added inducement for retailers 
in this part of the country to attend. Presi- 
dent J. H. Foresman has devoted much time to 
planning the convention and feels that a pro- 
gram, a little different from the usual run of 
conventions, has been prepared which will 
prove very successful. 


for Hoosier Annual 


will be followed by Al Hager, Lansing, Mich., 
Snark of the Universe of Hoo-Hoo. 

A discussion on advertising will be led by 
John Suelzer, Fort Wayne; Elmer Luhring, 
Evansville; John Binford, Crawfordsville, and 
Wallace Wolf, Lafayette. Committees will be 
named at the session which will close with the 
Long-Bell four-reel motion picture. The Hoo- 
Hoo dinner and concatenation will be held that 
night. 

Thursday morning Roy Johnson and W. H. 
Voorhees, both of Logansport, will lead a dis- 
cussion on credits. Talks will be made by Will 
Ferguson, of Rockville, on financing new home 
building; by John Suelzer, of Ft. Wayne, on 
‘* Application of Roofing on Time Payments; ’’ 
by Will Thornhill, of Parker City, on ‘‘Prob- 
lems of the Dealer in the Smaller Cities;’’ by 
Herman Wallace, of Logansport, on ‘‘Group 
Buying of Merchandise;’’ and by C. Disher, 
assistant manager of the Lumber Insurance 
Agency, on keeping yards clean. R. S. Whit- 
ing will tell of the work of the Red Cedar 
Shingle Bureau. 

Reports of the club meetings will be given 
by the following: Wallace Wolfe, Lafayette; 
Fred Wehrenberg, Ft. Wayne; Walter Crim, 
West Baden; W. J. Steube, Terre Haute; Roy 
Johnston, Logansport, «nd G. F. Barruss, of 
South Bend. 

Harry J. Colman, of Wolf & Co., will talk 
on ‘‘ Frenzied Merchandising and What the Na- 
tional Retail Lumber Dealers’ Association Is 
Doing to Correct It.’’ 

The cost accounting discussion will be led 

















Look Over This List 


if you are in the market for big 
values in Northern Hardwood - 
ber. All stock dry and well manu- 
factured. Write or wire for prices. 


50M’ 4/4” No. | Com. Basswood 
150M’ 4/4” Ne. 2 Com. Basswood 
35M’ 5/4” F. A. S. Basswood 
60M’ 4/4” F. A. S. Birch 

100M’ 4/4” Sel. Birch 

200M’ 4/4” No. | Com. Birch 
300M’ 4/4” No. | & Btr. Birch 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 












HARDWOOD FLOORING 
Maple - Oak - Beech 


3 ai Birch 












NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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rer mice White Pine 
(alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


ast LOUIS WUICHET, Inc. 
Room 712 Railway Rashenge CHICAGO, ILL. 
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The Polleys 
Lumber Co. 


Manufacturers of 


ee 


Pondosa 
Pine 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Missoula, Mont. 


































CALIFORNIA 
White Pine 


BOX, SHOP AND 
CLEARS 


H. B. Hewes, C.D. Terwilliger 


President 
Sec.-Treas. @ 
W.T. Virgin 
Vice-President Gen. Mer. 
R. H. Downman F. E Walker, 
3; W. McWilliams Asst. Sec. 


@ Treas. 


Tell us your 
needs today. 


Clover Valley 


Lumber Co. tora ion 


NED RNE 





























Buying Lumber 
Favorably 


is frequently a matter of getting the right 
buying connection. 


Our business is to be ambassador to firms 
at distant points and help them buy their 
Pacific Coast lumber needs favorably on | 
wholesale or commission basis. | 





Rail or Water Shipments. 
Established 1920. 


Ambassador A. G. Chase 


% Billings Lumber Co. 
TACOMA—LumberCapital of America 


























Machine Molder Practice 
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by the following: Harry C. Scearce, Moores- 
ville; B. M. Forbes, Indianapolis; Charles A. 
Wood, Muncie; John Suelzer, Ft. Wayne; R. 8. 
Foster, Indianapolis; Hugo G. Maas, Indi- 
anapolis; C. Wolflin, Evansville; J. P. Kenower, 
Huntington; Charles Pierson, Terre Haute; W. 
J. Steube, Terre Haute, and Fred Wehrenberg, 
Ft. Wayne. George L. Carr, of Loyd & Thomas, 
will discuss the appraisal of lumber yards. 

A silent prayer for those who have died dur- 


ing the last year will follow. Franklin Dickey, 
secretary of the Indianapolis Retail Lumber- 
men’s Association, will make an address. He 
will be followed by Findley M. Torrence, secre- 
tary of the Ohio Association of Retail Lumber 
Dealers. Committee reports will follow and the 
directors will meet at the close of the conven- 
tion. A big banquet will be held at the Claypool 
Hotel in the evening. 


Better Profits in 1926, Northwestern Keynote 


MINNEAPOLIS, MINN., Jan. 5.—With a back- 
ground of a 35 percent average increase in 
business in the last year, retail lumbermen of 
the Northwest will turn attention at their forth- 
coming thirty-sixth annual convention of the 
Northwestern Lumbermen’s Association in Min- 
neapolis, Jan. 19, 20 and 21, to ‘‘ Better Profits 
in 1926.’’ 

W. H. Badeaux, secretary of the organiza- 
tion, today forecast that the attendance at the 
coming convention will set up a new record. 
He bases that prediction on the contention that 
for several years the lumbermen have been dig- 
ging themselves out of a depression which struck 
the industry sharply in 1920. ‘‘ Business in 
1925 was 35 percent better on the average than 
in the preceding year,’’ Mr. Badeaux said. 
‘‘Lumbermen throughout the territory today 
feel that they can afford to come to the con- 
vention.’? They are ‘‘coming up for air,’’ he 
said. And the association has outlined a pro- 
gram which will give them a whirl as Minne- 
apolis’ guests. 

The program has been so arranged that the 
moment they step from their trains—some of 
them coming in special coaches—they will be 
in the hands of the reception committees to be 
led through a series of constructive business 
sessions and a flood of entertainment. 

‘*Never before have such pretentious arrange- 
ments been made,’’ Mr. Badeaux said. ‘‘We 
have outlined our largest. convention. The at- 
tendance, we estimate conservatively, will be 
2,000.’? 

‘‘Better Profits in 1926’’ is to be the key- 
note of the convention. That thought will run 
through all the business sessions. Men well 
versed on the subject will speak to the dele- 
gates. These will include L. E. Streater, L. 
E. Streater Lumber Co., Minneapolis, and A. 
A. Hood, of the Thom mpson Lumber Co., also of 
Minneapolis. Some of the most prominent men 
in the manufacturing and producing branch of 
the industry will be in Minneapolis to mingle 
with and speak to the retailers, according to 
information received at the association’s head- 
quarters. One of these visitors will be P. E 
Kendall, of the Weyerhaeuser interests at 
Spokane, Wash. 

The business sessions are to be conducted at 
the Minneapolis city hall while the headquarters 
and some of the entertainment features will be 
at the West Hotel. At this hotel, also, will be 
the largest display of builders’ materials ever 
arranged in the Northwest. There will be 
eighty exhibitors, showing everything in the 
diversified lumber and building material field. 
There will be model houses and model farm 
layouts. For the first time the general public 
is to be urged to attend this building show with 
a view to becoming informed on home construc- 
tion and the advantages of home ownership. 
Architects of the lumbermen’s association will 
be on hand to discuss home ownership with the 
visitors. 

There are assurances today that retailers from 
Minnesota, North and South Dakota, Iowa, 
Nebraska, Montana and Wisconsin and even 
some points in Canada will be in Minneapolis 
for the convention. According to Mr. Badeaux 
the association never before has recorded such 
pre-convention enthusiasm. The railroads are 
codperating closely with the association head- 
quarters. <A special rate of fare-and-a-half has 
been announced for all points in the States 
covered by the association. Even Wisconsin is 
to share in the reduced rates. 


Herbert Hoover, secretary of commerce, has 
been invited to be the principal speaker at the 








convention. His 


awaited. 


There will be novelty features, including at- 
tendance and registration prizes. All persons 
attending the convention are to be registered. 
An added event will be smoker and musical 
comedy Tuesday night which will have as an 
outstanding feature fifteen specialty acts. At 
the door to greet the delegates to this smoker, 
as a reception committee, will be oldtime log: 
gers, in the picturesque garb of the lumberjack. 
The whole event is to carry the atmosphere of 
a lumbermen’s meeting. A fun-master will 
intensify the entertainment. A Dutch lunch is 
planned. 


Hoo-Hoo events are to be crowded into the 
program. Wednesday at 6:15 p. m. at the 
Radisson Hotel a banquet will be served to all 
of the lumbermen and an address is.to be de- 
livered by Snark A. J. Hager. This banquet 
is to be followed by a concatenation. There will 
be a large class, which is expected to bring the 
membership to the full limit allowed by the 
international organization. 


The heavy business program will be on 
Thursday. On that day committees will report 
and officers will be elected, to be followed at 
noon by the annual meeting ‘of the association’s 
directors. 


To top off the convention and to allow the 
visitors to have no lagging moments while in 
Minneapolis, a farewell theater party series has 
been arranged for Thursday afternoon. These 
parties are to take place at the Orpheum and 
Shubert theaters. 


Urges Shipments in Wooden Boxes 


SEATTLE, WASH., Jan. 2—At the regular 
meeting of the local Hoo-Hoo elub, held Dec. 
24, a resolution signed by Horace McClure, 
C. D. Moore and P. G. Hilditch, urgently -re- 
questing that the Coneatenated Order of Hoo- 
Hoo use wooden containers in making its ship- 
ments of various kinds, was unanimously 
adopted, as follows: 


A consignment of merchandise, packed in fiber- 
board container, was received in Seattle by a mem- 
ber of the Supreme Nine, the shipment having 
come from Hoo-Hoo headquarters in St. Louis. 


Official notice was taken of the incident, and at 
the same time the attention of the lumbermen 
present was directed once again to the following 
facts: 

_ 1. The serious inroads of substitute containers 
in the field of wooden boxes. 


9 


2. Absolute necessity of the wooden box to the 
lumber industry for the absorption of the lower 
grades from the log. 


_ 3. United action by all branches of the lumber 
industry to encourage the use of wooden contain- 
ers. 


4. The emphatic and unqualified support of trade 
publications in furthering this movement in the 
interest of the lumber industry. 

5. Necessity for the full and complete endorse- 
ment of this campaign by the Hoo-Hoo clubs and 
by the members of Hoo-Hoo everywhere. 


Whereupon, the following resolution was passed 
unanimously by the Hoo-Hoo Club of Seattle: 


That the attention of H. R. Isherwood, secre- 
tary of Hoo-Hoo, be directed to the foregoing facts. 


Furthermore, that the Hoo-Hoo organization, 
at its international headquarters, be requested 
most respectfully to use chemaively wooden con- 
tainers in shipments of supplies and bulky mer- 
chandise to district organizations and to Hoo-Ho00 
clubs throughout its jurisdiction. 


All to the end that the lumber industry may 
receive from within its own ranks the support 
that is its due, and at the same time that the 
life-and-death menace of the fiber container may 
be overcome. 
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South Bend Hardwood Club Annual 


SoutH BEND, IND., Jan. 5.—Predictions that 
the hardwood men of this district will do a 
good business in 1926, at least from present 
indications, were expressed at the annual meet- 
ing of the South Bend Hardwood Club, held 


here at the Indiana Club yesterday. Officers 
were elected as follows: 

President—Bernard R. 
Lumber Co. 

Vice president—Paul B. Berry, Berry-May Lum- 
ber Co. 

Secretary—Harold Shafer, C. C. Shafer Lumber 
Co. 

Club members expressed the opinion that 
while business should be good during the com- 
ing year, most of them having fair sized orders 
on their books, there was some trouble in get- 
ting stock to fill and some items were too high 
in price while others were too low. This situa- 
tion, however, would soon remedy itself, it was 
believed. 

A feature of the meeting was the presence of 
F. E, Stonebraker, of the Bonita Lumber Co., 
of Bonita, La., who told of conditions at the 
hardwood mills, there having been too much 
rain of late, with the woods consequently 
flooded, making the securing of sufficient logs 
to operate difficult. Just how soon this would 
be remedied, Mr. Stonebraker said, was prob- 
lematiecal. 

The South Bend club meets at noon every 
other Monday, at the Indiana Club, and con- 
siderable of its activities during the last year 
have been devoted to charitable matters. Cash 
donations are frequently given to the orphans’ 
home here and the children are treated from 
time to time with a show, as at Thanksgiving, 
gifts of toys at another time. On Christmas 
day the home was presented with a radio. Visit- 
ing lumbermen are cordially invited to attend 
the meetings of the club at any time they 
happen to be in South Bend. 


Myers, Powell-Myers 


(SAB BLGaELLEa: 


Hardwood Grade Marking Club Topic 


CINCINNATI, OHIO, Jan. 4.—Discussion of the 


proposal for the grade marking of hardwood ° 


lumber by the manufacturer took up most of 
the time of the monthly session of the Cincin- 
nati Lumbermen’s Club, held at the Chamber 
of Commerce dining room tonight. The subject 
was proposed by D. G. Purdy, chairman of the 
special committee charged with arranging 
roundtable discussions at each meeting. 

President Edward Barber said that while he 
could see how manufacturers of southern pine 
could look with favor on grade marking, he 
did not regard it as feasible for hardwoods. 
He said that much confusion would result and 
there would be no benefit to the consumer be- 
cause of the large number of small manufac- 
turers who would be grading different kinds of 
stocks. 

Earl Hart, former president of the club, de- 
¢lared that he could not see what benefit grade 
marking would be to the consumer inasmuch 
as the branding of lumber did not make it any 
better and there might be unfairness to the 
wholesaler or consumer in grade marking. It 
would entail additional expense without any 
advantage to the trade. 

E. W. DeCamp expressed opposition to grade 
marking because of the fact that mills make 
more or less different grades of lumber. By 
branding lumber, it would tend to place a high 


grade mill on a plane with a less reputable mill, 


whose product might be inferior to that of the 
same grade of the high class mill. 

E. M. Bonner, of the Atlas Lumber Co., de- 
clared that the best way to handle the matter 
would be to have licensed national inspectors 
whose grading would be final, subject of course 
to reinspection also by national inspectors. 

Alex Schmidt, hardwood lumber exporter, de- 
¢lared that the branding of lumber would lead 
to endless trouble because of different ideas of 
imspectors. He pointed out that no inspector 





is infallible and that the grade marking might 
be done on the grading of an incompetent in- 
spector and when reinspected by a competent 
man would lead to useless and troublesome dis- 
cussion. 

O. P. Stratemeyer, of the Stratemeyer Hard- 
wood Lumber Co., said that it would result in 
endless trouble and cause endless disputes be- 
cause of reinspections. 

J. R. O'Neill, general manager of the Ten- 
nessee Lumber & Coal Co., objected to grade 
marking on the grounds that it would make 
3,000 wholesalers and 50,000 retailers subject 
to the ideas of about 375 manufacturers. 

Others engaged in the discussion with the 
opinion unanimously expressed that the objec- 
tions to grade marking of hardwoods out- 
weighed any possible advantages. 

Theodore Davis, chairman of the transporta- 
tion committee, made a report on the Florida 
situation and advised against any shipments 
to Florida points in less than car lots. He 
said the congestion was very bad with em- 
bargoes generally still in effect. 

The Western Lumber Co. was elected to mem- 
bership. 

A communication from the special committee 
addressed to Judge Thomas H. Darby, of the 
Hamilton County (Ohio) common pleas court, 
declared that if the verdict of the jury in the 
case of Thomas Dix vs. MeWilliams & Schulte 
was allowed to stand, it would establish a prec- 
edent contrary to the established custom of 
the lumber trade in handling good lengths of 
No. 2 common oak. 


Memphis Club Installs Officers 


MEMPHIS, TENN., Jan. 6.—New officers of the 
Lumbermen’s Club of Memphis were installed at 
the regular semimonthly luncheon held at the 
Hotel Gayoso on Thursday noon. R. C. Stim- 
son, retiring president, introduced the new presi- 
dent. The new officers are: K. L. Emmons, 
president; R. H. Goodspeed, first vice president ; 
H. K. Love, second vice president; 8. A. God- 
man, secretary-treasurer. The new directors 
are: H. D. Munel, W. S. Sims, and William C. 
Whitman. Holdover directors are: J. Clayton 
Johnson, J. W. Runyan and Milton Schmith. 

President Emmons named the following 
standing committees: 

Membership—-C. W. Parham, chairman; W. A. 
Stich, J. P. Wilhelm, Ellis Williams, F. V. Ford. 

Entertainment—W. L. Evans, chairman; Frank 
Conklin, W. M. Solomon, Joe Thompson, Herbert 
McGrath, R. A. Taylor. 

House—H. B. Weis, chairman; H. G. Rosson, 
O. M. Krebs, H. K. Houston, J. M. Clements. 

Law and insurance—W. H. Dick, chairman; R. 
a Wises, K. M. Spurrier, A. G. Fritchey, Fred Dar- 
nell, 

Traffic—C. A. New, chairman; T. E. Sledge, M. 
B. Eustler, Bruce Neely, R. P. McWilliams. 


Resolutions—J. W. McClure, chairman; Harry 
Schadt. H. J. M. Jorgensen, J. W. Welch, J. C. 
Steele. 

Lumber inspection—J. D. Allen, jr., chairman ; 
F. D. Smith, Bruce Baird, Charles G. Labbe, F. W. 
Duggan. 

Publicitvy—J. H. Townshend, chairman; H. B 


Phillips, W. M. Lynch, C. P. Bodine, Erskine Will- 
jams. 

Welfare—George C. Eheman, chairman; Sam 
Nickey, Frank Bruce, E. L. Page, J. R. McFadden. 


Maine Spruce Cut Will Be Light 


Banoor, Me., Jan. 5.—Adverse conditions for 
eastern spruce manufacturers in 1926 are fore- 
seen by President Perey R. Todd, of the Bangor 
& Aroostook Railroad, who says: 


We will have to anticipate a large cessation in 
manufacturing lumber for the southern New Eng- 
land market, due to the prices at which Pacific 
coast fir, which comes in direct competition with 
Maine spruce, is being sold in Boston and sur- 
rounding territory owing to the low vessel rates 
made through the Panama Canal, on which no tolls 
are exacted on American bottoms. The result has 
been very serious to the manufacturers of spruce 
lumber in Maine and has already closed a number 
of lumber manufacturing mills. 


Co PACIFIC COAST Co 


2x4 


No. | or No. 2 Common 


S458 


DRY bright stock cut from Upland 


West Coast Hemlock 


You’ll like it. 
Straight cars of 16’ or 18’ if desired. 


PACIFIC STATES LUMBER C0. 


TACOMA, - - WASHINGTON 

















REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
F.W.Smith, - - .O. Box 288, Rockford, Ill. 
K. J. Clarkson, 833 McKnight Bldg. , Minneapolis, Minn. 
i x 745, Sioux Falls, S. D. 
oseph Lean, P.O. Box 4, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 

















Sumpter Valley 


Soft Textured Pine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. S -) 


H. J. Anderson Lumber Co. 


Manufacturers and Wholesalers. 


301-338 Northwest 
=< Portland, Oregon 











WINDOW .recn Gara 
N O Doors, Garage 
Doors, Colonial 
FI oy 
ters, il, 
DOOR FRAMES ss ech 8 
K.D. Mouldings and 
other items of 
Fir Lumber. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE, WASH. 


C7mtl bge Su 


Ma nupaclurers of High rade 











Abriiee and Sit Lauaneer 
Sacoma: vashunglon. 








THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


- Carefully dried —Well manufactured. 

Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 








/ oN 


Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers 


YELLOW FIR LUMBER 


We specialize in soft, old-growth, 
kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 


North Portland, Ore. 


N +S 











We Specialize in 
FIR 
Long a 
Joists = 


Service 


Plank 


Timbers 





Long Dimension 


The Griswold 


SALES AGENTS: 

Lumber Co, = Gt#vold-Grier 
Gasco Bldg., Evergreen Lumber 
PORTLAND, ORE. Company. 




















7 
Sitka Spruce 


We cut our own timber, in a modern 
Band Mill, equipped with latest type 
Kilns and High Speed Planers. 


OUR SPECIALTY IS SHOP 
We Also Manufacture 
FIR AND HEMLOCK 
LUMBER AND LATH 
Capacity 150,000 Feet 8 Hours. 


| 


Winchester Bay Lumber Co. 


SALES OFFICE: 
910-11 Porter Bldg., PORTLAND, ORE. 


Mill at Reedsport, Ore., (on Winchester Bay) 























Southwestern Hardwood Club Holds Annual 


[Special telegram to AMERICAN LUMBERMAN] 

New Orueans, La., Jan. 6.—The annual 
meeting of the Southwestern Hardwood 
Manufacturers’ Club, held at the Roosevelt 
Hotel today, proved highly interesting and 
enjoyable, though weather conditions over 
the southern hardwood belt prevented as 
large an attendance as was hoped. 

President W. J. Stebbins called the meeting 
to order at 11 o’clock and by way of annual 
address briefly reviewed the important fea- 
tures of the year’s work. First among the 
year’s services he listed the compilation of 
cost statements and the distribution of con- 
solidated monthly reports. These are, he sug- 
gested, more helpful to the club membership 
than the reports issued by the larger organi- 
zations, since they do not cover so wide an 
area and accurately reflect conditions in the 
club’s own territory. In second place he 
named the study and field investigation of 
gum stain, its causes and cure. Club members 
raised a fund that enabled the Forest Prod- 
ucts Laboratory to conduct this survey. Two 
reports have been issued already by Messrs. 
Knauss and Teasdale, of the laboratory staff, 
and the work will save gum manufacturers 
thousands of dollars. Third was the accom- 
plishment of the club’s committee on Louis- 
liana taxation, headed by Chairman T. R. 
Thames. This committee last year secured 
and consolidated the inventories of twenty- 
four Louisiana manufacturers, thus placing 
before the State tax commission in concen- 
trated form a composite picture of yard 
stocks and their values. It not only earned 
the thanks of the commission, but aided in 
bringing about a fair valuation of hardwood 
stocks for tax purposes, with benefit to the 
entire industry. In conclusion, Mr. Stebbins 
thanked the members and his fellow officers 
for their codperation throughout the year. 


Secretary Makes Interesting Report 


Secretary George R. Schaad, jr., reported 
nine new members enrolled during the year 
and one member resigned, leaving a net gain 
of eight and a present membership of fifty- 
four. Eleven meetings were held—seven at 
New Orleans, three at Shreveport with the 
West Side Club, and one at Beaumont with 
the Hardwood Manufacturers’ Institute. His 
financial report showed a balance on hand, 
with some dues still to be collected. Among 
the year’s notable developments he mentioned 
the Federal Supreme Court’s decision in the 
Maple Flooring Case, which benefits the in- 
dustry and sustains the position taken by the 
club. The club actively aided the effort to 
secure larger appropriations for the Forest 
Products Laboratory, and there is hope that 
the appeal will be granted by Congress. Mr. 
Schaad urged a continuance of active interest 
by every member, and asked that each enlist 
his neighbor if the latter is not already en- 
rolled. Finally, he appealed to all Louisiana 
members to send their inventories to the tax 
committee immediately. Its conference with 
the tax commission is scheduled for Jan. 14. 
The reports must be in hand and consolidated 
before that date for the committee’s and the 
commission’s use. It was suggested that the 
wet weather is delaying the January inven- 
tories. In that case, Mr. Schaad proposed, 
the December inventories might be forwarded 
for the committee’s use. The vital thing is 
to get as many inventories into the commit- 
tee’s hands as possible and as quickly as 
possible. 


Operating Conditions Reviewed 


The canvass on operating conditions showed 
the heavy rains in this immediate territory 
forcing close-downs, water in the swamps and 
over the tracks and log supplies at mill prac- 
tically exhausted. Wet weather and high 
water have interfered with operations in 
Texas territory also. It was indicated that 
while green stocks are in fair volume on mill 
yards, dry stocks are subnormal and in con- 





siderable degree covered by orders already 
booked. One mill reported virtually all dry 
stock sold, another two-thirds sold. A few 
had fair supplies of unsold stock in shipping 
condition. Estimates of duration of shut- 
downs by present high water ranged from ten 
days to three weeks. 

President Stebbins called attention to the 
Hardwood institute’s meeting in New Or- 
leans, Feb. 2-3. Secretary Schaad reported 
that he was trying to arrange a joint meeting 
of the Southwestern and West Side clubs for 
the same dates, with the idea that the insti- 
tute folk might sit in. The project is in the 
correspondence stage, with no definite an- 
nouncement as yet possible. 


Tupelo and Black Gum Discussed 


A discussion of tupelo was prompted by an 
inquiry. It appeared by consensus of the ex- 
pressed opinions that the mixing of tupelo and 
black gum indiscriminately is tupelo’s prin- 
cipal trouble. Superficially the woods resem- 
ble each other, but where tueplo is easily fin- 
ished and worked, black gum lacks these 
qualities and buyers of tueplo who get black 
gum experience grief and vexation of spirit. 














Cc. H. SHERRILL, 
New Orleans, La. ; 
Elected Vice Presidents of Southwestern Club 


J. B. EDWARDS, 
Oakdale, La.; 


Several manufacturers reported satisfactory 
tupelo sales and satisfied customers, but 
others not. It was suggested that some of 
the railroads are buying tupelo ties, finding 
them satisfactory where treated, and that if 
the chemists would work out a special creo- 
sote treatment for tupelo, its markets could 
be readily widened. The drawing of a well- 
defined line between tupelo and black gum 
was advocated by others. 


V. H. Sonderegger asked if anybody had 
noticed a difference between fresh water and 
tide water tueplo. Two of those present re- 
plied that the tide water species seemed to 
work more easily and is of softer texture. 
Mr. Sonderegger recalled that tueplo and 
other gum species have been tested and found 
excellent raw material for paper making, 
which might before long supply another mar- 
ket for the wood. Taking up the utilization 
of low grade and waste materials, he told of 
instances where manufacturers are cutting 
their waste and low grade stuff into standard 
small sizes and marketing it profitably. He 
suggested the establishment of a clearing 
house to study such utilization methods and 
search out markets for such products. It de- 
veloped that several of the members are work- 
ing on small stuff specialty orders, and it was 
agreed that this offered a promising field for 
better utilization of hardwood materials, 
much of which now are left in the woods or 
sent to the burners. 

Messrs. Morgan, Knox and Sanguinet were 
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named to the nominations committee, and a 


10-minute recess was taken. 
Officers Elected 


The committee nominated the following 
officers for the ensuing year, its ticket being 
elected by acclamation: 

President—W. J. Stebbins, Lyon Lumber Co., 
Garyville, La. 

First vice president—C. H. Sherrill, Sherrill 
Hardwood Lumber Co., New Orleans, La. 

Second vice president—J. B. Edwards, Hillyer 
Deutsch Edwards (Inc.), Oakdale, La. 

Third vice president—J. W. Bailey, Eastman- 
Gardiner Hardwood Co., Laurel, Miss. 

Secretary—George R. Schaad, jr., New Orleans. 

Directors—T. R. Thames, Natalbany Lumber Co., 
Natalbany, La.; A. C. Havens, South Texas Lumber 
Co., Houston, Tex.; G. H. Jones, Newell Lumber 
Co., Eunice, La.; S. B. Adams, Lucas E. Moore 
Stave Co., Mobile, Ala.; A. N. Smith, Bomer-Blanks 
Lumber Co., Blanks, La.; W. D. Lurry, Iatt Lumber 
Co., Colfax, La.; O. N. Cloud, Peavy-Byrnes Lum- 
ber Co., Shreveport, La.; G. H. Henderson, Ange- 
lina County Lumber Co., Ewing, Tex.; W. B. Mor- 
gan, S. T. Alcus & Co., New Orleans, La. 

The usual excellent luncheon was then 
served in the meeting room, with informal re- 
marks punctuating the luncheon courses. 

J. B. Edwards proposed that arrangements 
be made once a year for an ‘‘all members’’ 
meeting, with a special program that would 
attract every member of the club. Some mem- 
bers, he noticed, were seldom present at the 
monthly meetings, but might turn out at such 
a special meeting and get the habit of coming 
regularly. 

Suggests Survey of Louisiana Hardwoods 

C. H. Sherrill spoke eloquently on the serv- 
ice rendered by the club to its members and 
to the hardwood industry at large, enumerat- 
ing its accomplishments and the good work 


done by movements in which it has taken the 


initiative. ‘‘Every member,’’ he declared, 
‘‘receives from this club more than he puts 
in.’’? He thanked his fellow club men for the 
loyal support and active codperation they had 
given him during his service as president of 
the Hardwood Manufacturers’ Institute. 
Turning toward the future, Mr. Sherrill then 
suggested and asked discussion on the advisa- 
bility of securing a Government survey of the 
hardwood resources of Louisiana, taking 
stock of existing stands and species and the 
future of the State’s hardwood industry. 

The discussion revealed sharp divergences 
of opinion, several suggesting the difficulty of 
securing an accurate survey and the prob- 
ability that an inaccurate and misleading one 
would do more harm than good. It finally 
was decided to invite State Forester Hine to 
discuss the project at the club’s next meeting. 

Mr. Edwards’ proposal of an ‘‘all mem- 
ber’’ meeting was then discussed, and it was 
agreed that the directors should try to ar- 
range two such meetings—one in the spring 
and the other in the fall—with special pro- 
grams and an extra effort to secure the at- 
tendance of every member. 

Frank R. Gadd, of the Hardwood institute, 
spoke on the statistical service of that organi- 
zation, stressing the importance of having 
every member send in his individual reports 
regularly as requested, in order to make the 
compiled information as complete and as ac- 
curate as possible. Mr. Gadd urged all manu- 
facturers to attend the institute meeting here 
next February, and heartily seconded the pro- 
posal that the Southwestern and West Side 
clubs arrange a joint meeting for the same 
date. 











Authorized to Abandon Line 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Jan. 7.—Division 4 of 

the Interstate Commerce Commission has issued 
a certificate authorizing the Superior & South- 
eastern Railway Co. to abandon operation as to 
interstate and foreign commerce. Somewhat 
more than thirteen miles of its line is in Bayfield 
and Ashland counties, Wisconsin. No objection 
to the granting of the application was presented 
to the commission. The portion of the line to be 
abandoned extends from its junction with the 
northwest terminus of the logging road of the 
Edward Hines Hardwood & Hemlock Co. The 
applicant informed the commission that aban- 
donment of this portion of the line was deferred 
until this time in order that the Namekagon 
Lumber Co. might ship its products. This com- 
pany has now cut out.its standing timber and 
shipped its: manufactured lumber and there is 
no traffic. The rail is rented and the applicant 
desires to abandon the line while the ties are in 
condition to permit removal of the rail. 


Revenue Freight Loading Data 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Jan. 7.—For week ended 

Dee. 26 loading of revenue freight totaled 701,- 
079 cars, distributed as follows: Forest prod- 
ucts, 45,798 cars; grain and grain products, 33,- 
267 cars; livestock, 22,729 cars; coal, 122,350 
cars; coke, 14,832 cars; ore, 10,432 cars; mer- 
chandise, 200,372 cars; miscellaneous, 251,299 
cars. 

WASHINGTON, D. C., Jan. 4.—Cars loaded with 
revenue freight continue to exceed all previous 
years, the total for the week of Dec. 19 having 
been 967,886 cars, according to reports filed by the 
carriers. This was an increase of 67,232 cars over 
the same week last year and 90,259 cars in excess 
of the same week in 1923. It also was a substan- 
tial increase over the corresponding weeks in 1920, 
1921 and 1922. Due to the usual seasonal decline 
in traffic, however, the total for the week of Dec. 
19 was a decrease of 40,938 cars under the pre- 
ceding week, all commodities showing reductions 
with the exception of coke, which reported a small 
increase. 

Coal loading for the week of Dec. 19 totaled 





187,398 cars, a decrease of 4,486 cars under the 
week before and 3,449 cars below the same week 
last year. Compared with the same week in 1923, 
it was an increase of 4,022 cars. 

Loading of grain and grain products amounted to 
54,159 cars, a decrease of 4,393 cars under the 
week before, but 6,976 cars over the same week last 
year. It also was an increase of 6,720 cars over 
the same week in 1923. In the western districts 
alone, grain and grain products loading totaled 
32,545 cars, an increase of 3,030 cars over the 
corresponding period last year. 

Forest products loading totaled 69,467 cars, 
2,744 cars under the week before, but 2,053 cars 
over the same week last year and 2,274 cars over 
the same week two years ago. 


PASSES EL EEE SE 


Cases Assigned for Hearing 


WASHINGTON, D. C., Jan. 4.—The Interstate 
Commerce Commission has assigned for hearing 
at its offices here Feb. 1, beginning at 10 a. m., 
Docket No. 16,383—Adams-Banks Lumber Co., 
et al. vs. Aberdeen & Rockfish Railroad Co. 
et al. The complaint of the Southern Pine Asso- 
ciation and others against the same carriers is 
assigned for hearing with this case as Docket 
No. 16,383, Sub. No. 1. The commission also 
has combined with these two complaints Investi- 
gation and Suspension Docket No. 2,479—Lum- 
ber and Forest Products between Southern 
Points and Destinations in Virginia, Examiner 
Cassidy will preside. 


Rates from Pacific Coast to Canadian Points 

Division 3 of the Interstate Commerce Commis- 
sion in a decision in Investigation and Suspension 
Docket No. 2,503 held that the proposed readjust- 
ment of rates on lumber and related articles from 
south Pacific coast States to Canadian points, 
which would result in both increases and decreases, 
has not been justified. The suspended schedules 
are ordered canceled and the proceeding discon- 
tinued without prejudice to the filing of new 
schedules establishing rates in conformity with the 
views expressed by Division 3. 


Florida Lumber Tariff Ruling 


The Interstate Commerce Commission has en- 
tered an order in Investigation and Suspension 
Docket No. 2,577 suspending until May 5 the opera- 
tion of certain restrictions as published in Agent 
J. H. Glenn’s Florida Lumber Tariff, I. C. C. No. 
A-534. The schedule contains commodity rates on 
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Waite Service satisfies everybody in 
Product, Price and Promptness ! 


H. B. WAITE 


LUMBER CO. 
MINNEAPOLIS, MINN. 


is widely known for its good lum- 
ber— its dependability — and its 
promptness in filling all orders! 


BIG TIMBERS 


Long Fir Joist, “Bridal Veil” 
Bungalow Siding, Fir, Cedar, 
Spruce, Western Pine Lum- 
ber and Red Cedar Shingles 
shipped direct from our mills 
at Granite Falls, Wash. or 


MIXED CARS 


from our yards at 
Minnesota Transfer 


Get Our Favorable Prices! 
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Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


White rng ll P IN E 


and North Coast |_umber, Box Shooks, 
Cut Stock, Mouldings 


*S$ Genk Building" SAN FRANCISCO 

















ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 














Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages. 5x7 inches, red water- 

rained flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St, Chicago, Ill. 
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To the Minute ! 


DETEX 


“ECO” 


Portable Watchclock System 
Gives Exact Time Registration 


There are many plants and institutions where watch- 
men must visit certain spots at exact times For such 
requirements the Detex ECO Portable Watchclock 
System is uniquely fitted. It records the time of regis- 
tration practically to the minute. No other watch- 
clock built is so precise. 

In addition to its ultra-precision, it is a durable clock 
and makes a beautifully clear-cut punch record which 
cannot ' be imitated, altered or tampered with in any 
way. For plants requiring such exact time recording 
for 6 to 20 stations, the ECO has no rival. 


Write for literature describing this 
unusual watchclock system 
DETEX WATCHCLOCK CORPORATION 
4142 Ravenswood Ave., CHICAGO 


71 Varick St. 28 Beach Street 
NEW YORK BOSTON 















Other DETEX 
Watchclock 
Systems 


Patrol Portable 
“Newman Portable 
Alert Portable 





Boston (Magneto Type) 








Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 


Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chi 
ewYo' Ringe 


San Francisco 














Yellow Pine 


Timbers, Lumber 
Lath and Shinégles 


For our high grade dressed stockh— 
**Ask the Wholesaler ’’ 


The Alger-Sullivan Lumber Co. 


CENTURY. FLORIDA 











Established 1847 


Foreign Forwarders, 


C.B. Richard & Co. 


29 Broadway, NEW YORK § £ustoms Brokers. We 
a cargo, collect invoices 

Ocean Freight — &incrin creat 
i4r ok ers for Exports& Imports 


Special department handling export lumber shipments 











WARREN AXE & TOOL CO. 


WARREN, PA. 
were puareee aret GRAND PRIZE 
AR ETRE SSR 


honors Panama - Pacific 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


Bebe daar talelar tm ~> sie) Sieieia] 
AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes & Tools 





lumber in carloads from Pensacola and other points 
in western Florida to destinations in Florida. The 
suspended restrictions propose to make rates 
named in the schedule inapplicable in constructing 
through rates on combination on interstate traffic. 

Following a conference with southern carriers 
the commission ordered railroads in that region to 
forward traffic from and to Florida points by the 
routes most available to expedite its movement 
and prevent congestions, without regard to the 
routing by shippers or carriers from which the 
traffic is received or ‘to the ownership of the cars. 
All rules and regulations and practices of the car- 
riers with respect to car service were suspended 
and superseded so far as they conflict with the 
commission’s order. 


Makes Bonus Distribution 

PENSACOLA, Fua., Jan. 4.—The Southern 
States Lumber Co., here, distributed checks 
amounting to $40,000 to its employees the first 
of the year. The amount of each check was 
based on the term of employment of each indi- 
vidual, This company has recently exhausted 
its standing supply of timber and has ordered 
the mill at Muscogee, Fla., to be closed and 
abandoned. 





Export Concern Is Headed by Woman 


CINCINNATI, OHIO, Jan. 4.—Although women 
increasingly are coming into active participa- 
tion in business, the fact of a young woman 
being the active executive head of a successful 
hardwood exporting concern is still sufficiently 
unusual to make the story of general interest. 
For the last year and a half Miss Helen C. Me- 
Cabe has been at the head of the Menzies Lum- 
ber Co., hardwood exporter, of this city, and 
the fact that the business during that period 
has increased in volume by about 300 percent 
is sufficient testimony as to the success of her 
administration. 

Miss McCabe’s connection with the Menzies 
concern began at the time of its organization 
in 1917, when she became secretary to Stuart 
Menzies, who was then senior member of the 
firm. In 1921 she acquired an interest in the 
company, and in 1922 
became half owner. Mr. 
Menzies, who died sud- 
denly in 1924, had been 
active in a number of 
other companies, so that 
at the time of his death 
Miss McCabe was prac- 





HELEN C. McCABE, 
Cincinnati, Ohio; 


Head of Hardwood Lum- 
ber Exporting Concern 








tically in charge of the 
business. Incidentally, 
it is of interest to note | 
that she is also on the | 
board of directors of | 
three other concerns. 7 

Notwithstanding her | @ 
success in the lumber ~~ 
business, she had no experience in that line of 
business prior to becoming connected with the 
Menzies company in 1917. She had, however, 
a very thorough business training, having been 
secretary to the head of a financial concern in 
this city. 

Asked by the AMERICAN LUMBERMAN’S rep- 
resentative for an expression of her views re- 
garding women in business, and especially in 
the lumber business, Miss McCabe said: 

I have always contended that there is no differ- 
ence, so far as brain power is concerned, between 
the sexes. I do not believe that it is any more 
difficult for a woman to succeed in a given field 
than it is for a man, but it undoubtedly is true 
that up to the present time there seem to have 
been few women who have had the singleness of 
purpose that has animated most men who have 
succeeded. I believe that anyone having the will- 
ingness to work about eighteen hours every day, 
plus the mental ability to perform the necessary 
work, is sure to attain the measure of success to 
which he or she is entitled. The secret of the 
whole thing, it seems to me, is a sound basic edu- 








cation, and then intense work. When you have 
said this, I think you have said it all. 

Although devoting herself unreservedly to 
business during business hours, like other nor- 
mal young women Miss McCabe has varied in- 
terests, thoroughly enjoying outdoor sports, and 
never missing a football game when possible 
for her to attend. She also admits a partiality 
for bridge. 





Farewell Banquet to New Executive 


BEND, ORE., Jan. 2.—James P. Hennessy, who 
has been general manager of the Shevlin-Hixon 
Co. operation in Bend for four years, will leave 
here soon for Minneapolis, where he will take 
over his work as vice president and general man- 
ager of operations for the Shevlin, Carpenter & 
Clarke Co. 

Competitors, associates and employees joined 
with business and pro- 
fessional men of Bend 
in a big farewell ban- 
quet to Mr. and Mrs. 
Hennessy, who have 





JAMES P. HENNESSY, 
Bend, Ore.; 
Wins Merited Promotion 





lived in Bend _ since 
1916. 
Mr. Hennessy has 


been with the Shevlin 
interests for nearly 
twenty years, going 
from the managership 
of a small North Da- 
kota retail lumber yard 
to work as a clerk in the 
Bemidji (Minn.) office 
of the Crookston Lumber Co. in April, 1906. 
He advanced rapidly and in taking over now 
the place left vacant by the death of the late 
Tom McCann, he is following for the third time 
directly in the footsteps of Mr. McCann. Mr. 
Hennessy went to Libby, Mont., to become gen- 
eral manager of the operation there when Mr. 
McCann came to Bend as first general manager 
of the Bend operation. The death of Tom 
Shevlin had made a change in the company’s 
officials and Mr. Hennessy was asked to come 
to Bend as assistant to Mr. McCann with the 
idea of succeeding him as manager. He ac- 
cepted, arriving in Bend sixty days after the 
sawmill was first started. Another change in, 
plans kept Mr. McCann in Bend until 1921, 
when he was transferred to Minneapolis. Mr. 
McCann’s death last October saw Mr. Hennessy 
promoted to the vice presidency of the company 
he entered as a clerk less than twenty years ago. 
He is 45 years old and was born in Renfrew, 
Ont. 

Herbert E. Allen, assistant general manager 
of the Brooks-Scanlon Lumber Co., was one of 
the speakers at the farewell banquet, paying 
tribute not only to Mr. Hennessy as the head 
of a competitor organization, but as a citizen 
and neighbor. C. S. Hudson, president of the 
First National Bank of Bend, in presenting a 
gift to the guest of honor, said that he might 
leave Bend safe in the knowledge that he had 
yet to make an enemy. Charles L. Isted, former 
general manager of the Crookston Lumber Co. 
at Bemidji, Minn., who succeeds Mr. Hennessy 
as manager of the Bend operation, paid tribute 
to Tom McCann, who builded the Shevlin-Hixon 
Co. organization, and to Mr. Hennessy, who had 
carried it en so successfully. 

A silent tribute to Tom McCann was paid by 
the guests at the banquet, who almost without 
exception had known him intimately during his 
residence here. 
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Roots of the American chestnut tree are very 
rich in tannin. Sound root bark contains about 
30 percent and root wood more than 17 percent. 
This is twice as great as that obtained from 
the trunks and limbs of the tree, the most im- 
portant domestic source of tannin for commer- 
cial purposes. 
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Some folks rush to Florida 
The minute that it snows. 
And some to California 
The minute that it blows, 
But for a place to winter in 
(And here’s the gospel truth), 
I’d rather be up North ag’in, 
Say, up around Duluth. 


This vear I got the flivver out 
And drove a million miles, 

And nearly shook my liver out 
On roads of many styles. 

Folks said how happy we would be, 
But I ain’t happy yet; 

I guess the proper place for me 
Is up around Marquette. 


No place I ain’t a-runnin’ down 
For folks who want a thaw, 
But I was born in Bangor town 

And raised in Saginaw; 
And for a place to winter at, 
To really stretch a leg, 
I’d go a little north of that, 
Say, up to Winnipeg. 


For I was born a lumberjack, 
And raised on pork and beans, 
And I’m more used to tamarack 
Than palms and tropie scenes. 
And when I pass the pearly gate, 
Wherever others go, 
I hope I find my future state 
Has got a little snow. 


We See b’ the Papers 


A pessimist is a man who observes that 26 
is twice 15. 

The bankers say that the outlook is good; 
and it is, for a banker. 

A Chicago girl tried to commit suicide be 
cause she couldn’t write poetry. We wish some 
of the others would think of that. 

They are trying slippery elm bark to break 
up London fogs. Or perhaps they drink the 
syrup so they won’t mind the fog. 

A total of 126,710 persons visited Lincoln’s 


tomb in 1925, but the person we pity is Cus- _ 


todian Fay, who had to hear their remarks. 

If all the 900 miles of pavement that were 
laid in Illinois in 1925 were laid end to end they 
would reach almost as far as the tax bills would. 

The farmers want us to sweeten our coffee 
with corn syrup, but the trouble is that, if an 
American can get the corn, he won’t drink the 
coffee. 

In Chicago they have locked up William Mou- 
zakiotis for something or other, and if they 
don’t be careful he will take his name and saw 
his way out. 

Dr. Castellani, sleeping sickness specialist, 
who has arrived in New York, says it is caused 
by a fly. Not in this country, doctor; here it is 
caused by the night before. 

In Providence a church bell fell and killed 
an organist, but nothing like that ever seems 
to happen to these organists who play in the 
movie houses, darn the luck. 


Chicago started the new year with seven fatal 


automobile accidents; but maybe you are one ° 


of those fellows who park with the left side 
of the car to the curb yourself. 


A new style uniform is to be selected for the 
Army, and we want to warn the Government, 
if they put that kind of pants on our heroes, 
there is likely to be a revolution. 


A woman wears a tenth of the clothes that a 
woman did 400 years ago, but thank heaven 
she at least wears more than she did 4,000 years 
ago, if we are to believe Mr. Bryan’s computa- 
tion of time. 

Premier Mussolini has decided to abolish the 
Italian Senate, and you can’t blame him. We 
had a Senate over here once, and then some- 


body thought of electing them direct, and now 
look at the darned thing. 


Just when we were all set to say something 
about women who visit over the telephone we 
read about this Chicago man who talked to a 
girl over the phoné for an hour and a half. 


Between Trains 

KALAMAZOO, MicH.—This is the town where 
they make paper, among other things. A paper- 
man once told us (and we hope the Kalamazoo 
Rotary Club, which was our host on this ocea- 
sion, will not feel offended if we repeat the 
remark) that there was no particular reason 
why Kalamazoo should have been selected as 
one of the paper centers of the universe, but 
some fellow came here and started to make good 
paper, and then another fellow came along and 
made good paper, and the first thing you knew 
Kalamazoo had achieved a reputation for good 
paper, and, if a man wanted to create the im- 


pression that he made good paper, the simplest ° 


thing to do was to start making it in Kalama- 
z00. In other words, Kalamazoo’s chief asset 
in the paper industry isn’t its mills but its good 
name. 

Yet a lot of fellows will take an inventory of 
their yards or mills this year without giving 
that a thought as an asset. In spite of the 
fact that no man’s, or institution’s, or cor- 
poration’s, reputation is ever represented by a 
0. It is always on one side of the ledger or 
the other. It is always either an asset or a 
liability. It is left out of most inventories and 
trial balances, but it is never nothing. It is 
either less than nothing or more than something. 

Kalamazoo did something for itself when it 
built up a good name as a paper town. A 
man does something for his business when he 
builds for himself a good name. Scripture says 
that a good name is more to be desired than 
great riches. He would go farther and say that 
great riches are not to be had without a good 
name. We recall a number of fellows in the 
lumber business, exceptions to the general rule, 
who tried to get rich by sharp practice, but we 
don’t know where they are now. They never 
became factors in the business or figures in the 
trade. 
now, but they, too, will disappear. 


Close Enough In 


I have read all the ads of the real estate men 

(And I’ll say that they wield a most eloquent 
pen), 

But in spite of their words telling all of the 
charms 

Of their various plats of their various farms, 

There is one thing I still am uncertain about: 

Is it close enough in, and yet far enough out? 


When we build us a house, when we buy us a lot, 

If it’s this or it’s that doesn’t matter or not, 

But we want to be close to the town and its joys, 

And yet far enough out so we don’t hear the 
noise. 

Here’s a thing to decide, when to look you be- 
gin: 

Is it far enough out, and yet close enough in? 


And a whole lot of folks in a whole lot of ways 

Seem to follow that rule through the whole of 
their days. 

They want to have fun, but without any toil, 

They want to have buds, without tilling the soil, 

They want within reach all the pleasures about, 

Have them close enough in, and yet far enough 
out. 


So I’ll live me a life, and I’ll buy me a lot, 

Where I’m sure of the peace, whether distant or 
not, 

And I’ll thank the good Lord for a place and a 
task 

For I’m ‘willing to work for the joys that I ask, 

And I’ll build me a house far away from the 
din— ‘ 

If it’s far enough out, then it’s close enough in. 


There may be others who are trying it | 
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lf You Would 
Get More 
Flooring Sales 


we recommend that you try 
selling Meadow River Oak, 
Maple, Birch and Beech Floor- 
ing. In these floorings you 
will find sales getting qualities 
far above the average. All our 
flooring is made from finest 
West Virginia Mountain 
growth trees which are gener- 
ally recognized as the cream of 
the timber of the famous Ap- 
palachian district. 


The stock that goes into our 
flooring is unsurpassed for 
soft, beautiful texture and 
close grain. This fine stock 
lends itself to perfect machine 
work and the result is a floor- 
ing of unusual selling qualities. 





FLOORING— 


White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 


Oak 
Chestnut 
Maple 
Poplar 
Basswood 


Also all West Va. Hardwoods 
—air dried or kiln dried. 











Samples will convince you read- 
ily of the superior sales quali- 
ties of Meadow River Flooring. 
Write for them. 


THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 


You'll find our prices 
right and our quality 
unexcelled in 


y 
S Partition, Ceiling, 
Ge Moulding, Trim, 
s Lath, Dimension, 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9th Floor Union H 
Trust Building, Baltimore, Maryland 








Talk About Values 


You sure get your share of 
them when you buy our 


N. C. Pine gi" 


dene and Yellow Pine *oveh and 


Car and Cargo Shipments, \ 


Ellington & Guy, Inc.,""tuldee Richmond, Va. | 













QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully: Kiln dried. 
Rowland Lumber Co., “°rfolk: ;. 














Operating John L. Roper Lumber Co. 
Peerless Patent 


WIGGI NS Book Form Cards 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve __ their 
smooth edges 
andexcellence 
of engraving. 






SOTEEL COMPANY 
PITTSBUROH, PA. 
CIGHER OV! 
CHIcCAsO 


Lome 


The John B. Wiggins Company 





Established 1857 
Engravers Plate Makers Die Embossers 
1108 South Wabash Avenue, CHICAGO 
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Law and Order Triumph in Australia 
[Special correspondence to AMERICAN LUMBERMAN] 

PERTH, WESTERN AUSTRALIA, Nov. 19.—If Aus- 
tralians can judge by the attention of the world’s 
press to their recent Federal election, then no appeal 
to the people has ever awakened such intense inter- 
est. Probably the reason is that for years past Aus- 
tralia has led the way in electoral reforms, from the 
days of the institution of the ballot box to these when 
electors are compelled to vote or pay for their neg- 
lect. The conservative, or nationalist government, 
accepted the challenge of the disrupters to appeal 
to the people on an issue which involved the main- 
tenance of law and order, or the introduction of 
those destructive elements which painted Russia 
“red,’”’ a color which appears to have a peculiar 
fascination for the kink-eyed crowd who yearn to 
see modern society destroyed. 

The shipping strike had almost paralyzed the 
ports of Australia; the manufacturers were daily 
shortening hands and closing down their plants; 
sawmillers could not export their lumber, and food- 
stuffs could only be moved about at very great 
cost and uncertainty. The people clamored for 
drastic remedies, enforcement of the laws against 
those who, in a striking minority, nevertheless be- 
came rulers unto themselves. The Federal Gov- 
ernment responded to the challenge, and then 
found itself rendered impotent to act, for in five of 
the six Australian States there are labor govern- 
ments, i.e., governments of a political faith op- 
posed to them. When called upon to put the 
Federal laws into force they each and all either re- 
fused absolutely or side-tracked them by subter- 
fuges and delays. The result was that the police 
forces in each of those States were rendered as 
helpless as children. 

It was only when the ship-owners, playing the 
reds’ game themselves, declared certain ports 
“black,” i.e., refused to permit their vessels to call, 
that some of these labor governments woke up to 
the dangers of the situation and withdrew their 
hamstringing ukases against the police. The re- 
sult was that at Fremantle, the chief port of West- 
ern Australia, when several. long-detained steamers 
made preparations to depart, manned by a major- 
ity of the men who had been on strike, there im- 
mediately ensued one of the worst riots ever re- 
corded in Australia. 

The agitators and the irreconcilable strikers, 
armed with all manner of murderous weapons from 
big bolts to bludgeons, some loaded with lead, some 
studded with nails, met on the wharf and at a sig- 
nal swept down upon a body of fifty police and 
swarmed over the vessels. For a period the police 
simply held their ground, subjected to brutal as- 
sault and insult, and then the word was given to 
retaliate, and a real battle followed, although the 
police were armed with nothing more than their 
waddies. In a quarter of an hour the police had 
won, a large number of themselves as well as the 
strikers were more or less injured, some disfigured, 
and a big lot of the strikers arrested. The strike 
at Fremantle thereupon collapsed, and the detained 
vessels have since departed, but job control tactics 
still prevail. 

Queensland Farmers Help Load Ships 


Somewhat similar incidents happened elsewhere. 
In Queensland the farmers, desperate at the hold- 
up of their produce, went themselves to certain 
ports and loaded ships with coal and produce. The 
ships they loaded are ‘‘black’”’ in the eyes of work- 
ers at subsequent ports. These occurrences com- 
ing on the eve of the election greatly impressed the 
moderate electors, especially those who, under the 
compulsory enactment had to vote or be fined, and 
the appeal of the Federal Government for a man- 
date to preserve law and order and open channels 
for trade and industry had a double spur to suc- 
cess. 

The election campaign itself developed all the 
bitterness anticipated, and many a good candidate 
was unable to address the electors owing to well- 
organized obstruction. Much use was made by the 
agitators of the striking British seamen. ‘These 
men, for the most part young, many of them mere 
lads, went round the halls and indulged in vitriolic 
language against both the country and those who 
opposed their nefarious plans. Except in very bad 
cases, the police, although always present in num- 
bers, did not eject them. The influence of the 
labor ministers over the chiefs of the police was 
most marked. The tactics availed nothing to those 
who indulged in them; they rather helped the con- 
servatives to wider sympathies and support. 

\s the election day drew nigh, the labor policy 
was to ridicule the communistic danger as bogey, 
but the Federal prime minister, Mr. Bruce, refused 
to divert his charge, and kept it steadily ‘before the 
people, and he was amply justified by the result. 
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Going to the country with a majority of 17 he is 
likely to meet Parliament with a majority of 26, 
at least 25, in a House of 75, so that he will have 
a greater majority than any other government has 
had in that House. In the Senate, or upper cham- 
ber, where each State has equal representation— 
six members, half of whom retire every three years 
~—he is expected to sweep the whole Common- 
wealth, so that whatever drastic legislation he 
deems necessary to translate the people’s verdict 
will not be maltreated and emasculated by oppos- 
ing forces. ; 
Preferential Election System Prevails 

The labor party had fondly hoped that if it went 
down in the House of Representatives it would 
somehow secure a victory in the Senate owing to 
cross-voting in the preferences. The preferential 
system prevails in Australian Federal elections, 
but for the lower house they were mostly straight- 
out contests and the danger of cross-voting was 
eliminated. In the Senate, however, there was a 
fair amount of conflict owing to numerous candi- 
dates, and the labor party hoped for advantages 
from the preferences. The first preference figures 
are so heavily against it that it now admits defeat. 

There has been immense relief throughout the 
community at the result of the elections. The at- 
mosphere is clear for at least another three years, 
and if the Government will prove as strong and de- 
termined as it foreshadowed on the hustings, then 
these destructive elements should be effectually 
checked. 

It is a gratifying feature of the press these last 
few days to read in the cables editorial reflections 
not only from British papers, but from American, 
Canadian and European papers. New York papers 
appear to have devoted unusual space to the elec- 
tion. A striking feature of the detailed voting is 
that in almost every strong labor seat there has 
been a big slide to conservatism, and if State elec- 
tions could be held at this juncture labor would be 
severely defeated and an end would come to the 
reign of its governments. 

The world must take notice of the effects of the 
compulsory voting. Hitherto fleets of automobiles 
were necessary to get indifferent voters to the 
polls. This time they were rendered unnecessary 
because people had to vote, so they got there and 
did their duty. They went early and in serious 
mood. There was no wild rush at the last minute. 
A more regular and orderly polling has not been 
known. Compulsory voting has much to recom- 
mend it. It is expected that over 90 percent voted. 


Douglas Fir Shipment to Trinidad 


WASHINGTON, D. C., Jan. 7.—Henry D. Baker, 
American consul in Trinidad, has transmitted an 
interesting report concerning the arrival there of 
a consignment of 500,000 feet of Douglas fir from 
Vancouver, B. C., on trial. The leading dealers 
agreed to divide the shipment and give Douglas 
fir a trial. American pitch pine has been the 
standard there for many years. The shipment ar- 
rived at Trinidad on one of the steamers of the 
Pacific-Argentine-Brazil Line, operating for the 
Shipping Board from Pacific coast points to the 
east coast of South America via the Panama Canal. 
The trial shipment of 500,000 feet was arranged 
because the Trinidad dealers were advised that 
was the minimum quantity that could be shipped. 
It comprises rough boards, planks, scantling and 
dressed lumber of merchantable grades, and aver- 
aged $43 per thousand feet, c. i. f. Trinidad. The 
shipper’s price for this Douglas fir was about $20 
per thousand feet below the price of pitch pine as 
lately imported from Gulf ports of the United 
States. 

“There is naturally interest in the Trinidad lum- 
ber and building trades over these shipments of 
Douglas fir and in the possible effect such com- 
petition may have on the well established trade in 
southern pine, so generally used throughout the 
colony for building purposes,” states Consul Baker. 

“The main question asked is, ‘Can it stand up 
against the ravages of insects? It is believed that 
it will take about ten months testing of the 
Douglas fir to have a reliable answer to the above 
question. If it can resist these tropical insects 
as well as pitch pine it might eventually supersede 
pitch pine in this market, owing to its much lower 
price. For certain purposes, such as wooden der- 
ricks in the local oil districts, it is believed that 
Douglas fir will be sure to meet a steady sale, as 
these derricks are protected from insects by the oil 
if it is obtained, and if it is not obtained the der- 
ricks are likely to be of no use anyway.” 

The consul adds that Washington and Oregon 
could supply the same kind of lumber as that 
shipped from British Columbia, but there is a 50 
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percent preferential tariff rate favoring the Cana- 
dian product. 


Parana Pine Industry of Brazil 


WASHINGTON, D. C., Jan. 4.—Commercial At- 
taché W. L. Schurz, Rio de Janeiro, reports to the 
Department of Commerce that the Parana pine in- 
dustry of southern Brazil includes a couple of 
large mills and about two hundred small mills. 
The annual production is about 200,000,000 feet, 
for only about 25 percent of which is there dry 
kiln or dressing equipment, such facilities being 
located at the large mills. A plan is on foot to 
install a transit dressing plant at a railroad point 
in the State of Santa Catharina with the idea of 
kiln drying and dressing much of the rough lumber 
from the small mills. 


Britain’s Lumber Import Trade 

WASHINGTON, D. C., Jan. 5.—Commercial At- 
taché Butler has cabled the Department of Com- 
merce from London this summary of the 1925 lum- 
ber trade of the United Kingdom: 

“The lumber import trade of Great Britain was 
marked by steadily declining values until late fall, 
when Finland and Sweden established minimum 
prices. The consumption of northern European 
softwood was heavy throughout the year. Fall- 
ing prices were caused by Russia and Finland 
forcing sales in consequence of France and Ger- 
many failing to resume buying on the prewar scale 


and because the anticipated reduced production 
due to the mild weather of the winter of 1924-25 
in northern Europe had failed to materialize. 

“Leading importers of hardwoods purchased 
heavily during the low price period and consider- 
able quantities are as yet undelivered. Stocks 
are heavy and demand light. Little forward buy- 
ing is expected during the first quarter of 1926. 

“Consignments again proved detrimental to 
American trade. Southern pine prices were main- 
tained throughout the year, but moderate imports 
were sufficient for the small demand. Douglas fir 
is increasing in favor, but the low prices of Rus- 
sian pine make business difficult.” 


Swedish Lumber Conditions in 1925 


WASHINGTON, D. C., Jan. 4.—Commercial At- 
taché T. O. Klath cables the Department of Com- 
merce from Stockholm that conditions at the close 
of 1925 reveal a considerable improvement in Swe- 
den. This is noticeable in the foreign trade re- 
turns, in industrial operations, in the money mar- 
ket and on the stock exchange. Unemployment is 
at a very low figure for the season, so that the 
prospects for the coming year are bright. It is 
expected that amicable wage agreements in the 
most important lines will be reached. Lumber 
sales for the entire year are estimated at close to 
two billion feet. Lumber prices, however, remain 
depressed, despite the 10 percent gain in volume 
of sales over 1924. 


Machine Cuts Cost of Bunching Logs 


The accompanying illustration depicts an ‘“Amer- 
ican’ gasoline log buncher and roadbuilder on con- 
tinuous chain treads employed in bunching logs in 
the difficult terrain of the Fruit Growers’ Supply 
Co.’s tract at Susanville, Calif. This gasoline log 
buncher, with a crew of only five men, cut the cost 
of bunching logs with teams and tractors from $1 
to 30 cents a thousand feet, the equipment bunch- 
ing 15,000 feet an hour—over 100,000 feet a day— 
and saving the company more than $70 a day. 
This gasoline log buncher has been recently devel- 
oped by the American Hoist & Derrick Co., of St. 
Paul, Minn., and it will be noted from the illustra- 
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ment enumerated by the American Hoist & Derrick 
Co. are the following: The machine is of steel con- 
struction throughout, even to the cab, the frame 
being integrally cast of gun iron. The buncher 
mounts two Waukesha gasoline motors, one of 75 
horsepower for traction and line work, and the 
other of 45 horsepower for driving the air com- 
pressor, which is located at the rear of the ma- 
chine, supplying air at 125 pounds pressure to the 
two-cylinder crowder engine on the shovel boom. A 
heavy duty lattice type boom is provided for bunch- 
ing work, this boom being 25 feet long and so ar- 
ranged that it can be raised or lowered at will 


Bunching logs in tract of Fruit Growers Supply Co. at Susanville, Calif., with “American” gasoline 
log buncher and roadbuilder 


tion that the logs are heeled up against the boom 
of the machine. 

The ‘American’ combination gasoline log 
buncher and roadbuilder is powered with an inter- 
nal combustion engine, and possesses abundant 
power, speed and flexibility to operate economically 
under the most difficult conditions. The machine 
lays its own track over boggy swamps or sandy 
places; it goes through underbrush or heavily 
wooded sections; it climbs 15 percent grades with- 
out a halt. This buncher snakes out imbedded logs 
with ease, and puts them within convenient reach 
of the “big wheels,” which in conjunction with 
Best tractors have proved very successful in log- 
ging operations. In addition to bunching logs, the 
“American”? log buncher can be utilized as a short 
line skidder, also as a shovel, and is equipped with 
an air compressor for rock work, emergency repairs 
and for operating the crowder engine on the shovel. 
Among the construction features of this equip- 


when machine is traveling through the woods. The 
boom may be moved through a full 90-degree arc. 
For shovel work, a second boom of even heavier 
construction is furnished, this boom being 21 feet 
long, with 17-foot dipper arm and %-yard bucket, 
giving a dumping radius of 32 feet. The crowder 
engine is of the same general type as used in steam 
shovel practice and is similarly mounted. The tail 
swing of the machine is 10 feet 1 inch. The treads, 
direct driven through bevel gears, measure 11 feet 
over all. Two skidding drums are mounted on the 
front end of the buncher, one behind the other. 
The drum barrels are 12 inches in diameter, each 
carrying about 450 feet of line. The buncher can 
attain a traveling speed of 11%, miles an hour, and 
ordinarily travels under its own power from place 
to place, but for long shifts it can be easily loaded 
on to a flat car. The daily gasoline consumption 
is 40 gallons, and the tank capacity of the machine 
is about 60 gallons. 
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The cutting and _ |i 
wearing qualities _ |||} 
of Simonds Band 
Saws result in 
greater economy 
of mill operation. | 
They run true, | 
cut better lumber : 
and give greater ! 
freedom from mill _ |iji|/} 
trouble. | 


Simonds Band 
Saws are compos- 
ed of tough, wear- 
resisting nickel al- 
loy steel, and are 
made by expert 
saw men. They 
are perfect in me- 
chanical construc- 
tion and are 
ground to a thou- 
sandth part of an 
inch. 





You get exception- 
ally high grade , 
saws when you : 
specify Simonds. 
(MONDS | 
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Try Our New 





















eg WholesaleDept. 
rt Leaf Pine . 
pti Save money by taking ad- 
ong eee vantage of our new direct from 
incase ne the mill service. Above we 
Washington show dry sheds of a fine, big 
Red Cedar mill in Idaho with which we 
Tennessee rece 
srapneence * ntly made arrangements for 
Pondosa Pine sateen 
Cal. White & Ss 
Siar Pine’ | Pondosa Pine 
Redwood 
phe We have connections with 
Oak Flooring other mills for direct shipping 
me of Fir, Spruce, Cedar, Yellow 
Flooring. Pine, Redwood, California 


White and Sugar Pine and 
Hardwood Flooring. 


$e BER CO, 


St.Louis,Mo. 

















The Logger Knows 


the kind of logs which make the 


best lumber. Our woodsmen 
and “‘drivers’’ in the log ponds 
keep our mills well supplied 
with the finest quality 


Goldsboro 
N. C. Pine 


In fact, all employees exercise ex- 
treme care in the milling, grading and 
shipping of our products. If you are 
interested in lumber that se!ls on merit 
and builds a good repeat order business, 
get ia touch with us. 


Johnson & Wimsatt 
WASHINGTON, D. C. 























Variety—The Spice of Deliveries 


They say that variety is the spice of life. It 


of business and it certainly is 
in the delivery system. There is nothing monoto- 
nous about the delivery system of the Newton 
Lumber Co., of Pubelo, Colo., as far as the drivers 
and the management is concerned, for the company 


also is the spice 


has several varieties of trucks and a system so 


almost any condition which 
may arise in connection with long hauls, short 
hauls, small orders and big ones. If you have a 
small order of goods, it will be a small truck 
which will deliver it. If you order building ma- 
terial weighing six tons, it will be a six-ton outfit 
which will deliver it. 

Long ago the company determined that the back- 
bone of the lumber business was service. Delivery 

quick and at a distance—is one of the big ele- 
ments in service, so the truck system was con- 
structed on the idea of economical and quick 
service. For that reason the firm operates no 
teams now—the last two horses being so old that 
they are on a pension. A dozen motor trucks are 
operated, six 1-ton, one 2-ton, one 3-ton, and four 
Whites. Two of the Whites are equipped with 
semitrailers, making their capacity six tons in- 
stead of three. 

The big trucks never go out of the yard unless 
they have a load. It may require three or four 
orders to make up a load, but a load they must 
have if they go out of the gates. The gasoline 
consumption and the wear br tear on the ma- 
chines are too great to permit small deliveries to 
be made with them. In fact, it is said a small 
load is hard on the cars because of the vibration 
over rough roads. Small trucks therefore get the 
small jobs. 

The yard superintendent is a sort of chief dis- 
patcher. He calls out the trucks to fit the jobs. 
He routes the stuff according to districts, and, 
should th re be sufficient small orders in one dis- 
trict to make a capable load, he summons a big 
truck and = possibiy a trail-r to handle the job. 
One of the small trucks is held for special de- 
liv ries—that hurry-up stuff which is so expensive 
when a lumber dealer applies the tonic of service 


constructed as to meet 


to apathetic business or a temperamental = con- 
tractor or small home owner. 

The yard superintendent has a fairly accurate 
idea of where every truck is during the day, and, 


knowing the town, the character of the driver and 
the nature of the load he is delivering, he has a 
good idea of how soon that truck or any truck 
will be back for another load, and he is the better 
able to apportion the work and keep the deliveries 
going out of the yard on a regular, smooth-running 
schedule. 


Employ Only Experienced Chauffeurs 


In the same way that a railroad would not trust 
«a locomotive and string of cars to an inexperienced 
engineman, and pays high salaries for experienced 
men and to keep them in its employ, the Newton 
Lumber Co, will not trust any of its trucks to in- 
c«xperienced men. . The highest grade of chauffeur 
is employed for truck work and high salaries are 
paid to keep them. It is better business for sev- 
eral reasons. One is that an inefficient driver can 
ruin an expensive truck in a-very short time. An- 
other is that the longer a man stays with the firm, 
the more he absorbs the firm's policy and is a har- 
monious part of the organization. Since the truck 
drivers also help unload and load building ma- 
terial, it takes experience to learn the proper way 
to handle materials. A coal truck driver can not 
handle building material as well as he can coal. 
So the firm strives to keep men on the trucks who 
know how the firm wants building material un- 
loaded. Furthermore, the longer a man stays on 
one truck, the better he knows that truck and 
how to handle it. Most any of the drivers can 
make the usual minor repairs and adjustments to 
their trucks, and, since the delivery territory ex- 
tends within a radius of twelve or fifteen miles 
from Pueblo and often trips of thirty and forty 
miles are made, it is necessary to have men who 
can take care of their equipment on long hauls 
without undue loss of time and expense. 

To keep the cars in condition, the firm employs 
a first-class mechanic. He goes over the trucks 
regularly every day to see that they are in good 


condition and once a year they are thoroughly 
overhauled in the company’s own shop. The 


mechanic has a service car equal to those operated 
by many garages and in case of a break-down he is 
on the spot shortly after the driver has phoned in 
his troubles. This mechanic also looks after the 


company’s business cars—-the machines of the 
salesmen and officers of the company, making a 


total of twenty machines und‘r his care. 

Along in December the trucks are taken, one at 
a time, to the shop for thorough overhauling and 
painting. While this is being done, the drivers 
are on duty around the shops, the mill or the yard. 
No driver is idle because he hasn‘t a load to take 
out, for the yard superintendent usually can find 
some work for him around the yard. In other 
words, the drivers are competent yard men as 
well as competent drivers. 

Sometimes it is possible to save time by loading 
the trucks late in the afternoon for deliveries the 
first thing in the morning. However, this is not 
a general practice of this company because of the 
damage to the trucks by standing overnight with 
a load on their wheels and tires. But in case such 
a plan is practical and necessary, the trucks are 























The first vehicle to cross the magnificent new 
bridge over the Delaware River at Philadelphia, 
Pa., was a Ford truck, one of a fleet equipped with 
Warford transmission used to operate on a spe- 
cial runway to carry cement across the span. 
These trucks have to be hoisted to the runway. 
The bridge, when completed, will be one of the 
finest in the country, with an imposing entrance, 
well kept lawns and fountains 





loaded but the weight removed from the rear 
wheels by jacks. Several pairs of jacks are util- 
ized for this purpose. 


Motor Equipment Replaces Mules 


“We are replacing all of our horse-drawn vehicles 
with motor equipment,” states W. A. Chandler, 
superintendent of the Great Southern Lumber Co., 
Bogalusa, La. “For heavy duty trucks, such as 
5-ton, we are using Internationals; for light haul- 
ing we utilize Fords, and for clean up around the 
plant we employ Fordson tractors with trailers. 
All the lumber stacked on the yard, which was 
formerly pulled by mules, is being handled with 
Fordson tractors and one battery car. On clean 
up work, we find that the Fordson tractor replaces 
three teams, and for handling lumber on yard one 
tractor replaces four mules.” 


Employs Trucks for Long Hauls 


Six trucks are utilized in the delivery service 
of the Remington Lumber Co., wholesaler and re- 


tailer, of Hibbing, Minn., the motor equipment 
including three 2-ton and one 1-ton Whites, all 
equipped with pneumatic tires. The Remington 


concern uses two old 3-ton trucks in the yard for 
moving rough lumber from the storage piles to 
the mill and also from the mill to the dry sheds. 
“We are using these trucks for long distance de- 
livery only,” states the company, “employing teams 
on the shorter hauls about town. We find that 
at certain seasons or during rainy spells it is hard 
to deliver the materials where the customer may 
direct with the motor equipment, while teams can 
pull in on soft ground and get up close to the 
buildings to 


make delivery.” 
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TACOMA, WASH. 


Jan. 2.—The outlook for the lumber industry is 
better than it has been for some time, according to 
the consensus of Tacoma lumbermen at the regu- 
lar meeting of the Tacoma Lumbermen’s Club last 
Wednesday. The meeting was devoted to a gen- 
eral discussion of market conditions, in which all 
those present took part, and showed a decidedly 
more hopeful tone among the manufacturers and 
wholesalers alike. It was agreed that prices have 
been firmer during the last week, that the recent 
advance of $1 in the Atlantic coast market has 
been stabilized, and that even higher quotations 
may be expected. California is reported as resum- 
ing buying, with prices showing an upward tend- 
ency, and the offshore market has also improved. 
In general prices are up $1 and $2 on practically 
all items. Several of the manufacturers reported 
that their representatives in the East expect the 
building program to continue at the present rate 
for at least three months more, and that eastern 
buyers are showing a willingness to place orders 
at the higher quotations. Many of the local mills 
reported themselves out of the market for the pres- 
ent and this fact, in connection with the ‘annual 
holiday curtailment, is expected to have its effect. 


President Frost Snyder read several letters prais- 
ing the banquet put on by the club two weeks ago, 
and declaring the affair to have been the most suc- 
cessful gathering of lumbermen in the history of 
the industry. 

The club adopted a proposed change in the by 
laws by which the retiring president is made an 
ex-officio member of the board of trustees for the 
succeeding year. 

It was announced that the Tacoma Sash & Door 
Co. has taken out a membership in the organiza- 
tion. 

Tacoma lumbermen will codperate in the civic 
movement to get every eligible voter in the city 
registered for the spring elections. The matter 
was discussed at the last meeting of the Tacoma 
Lumbermen’s Club, and it was agreed that while 
the club could take no part in the work, the indi- 
vidual lumbermen would pledge themselves to put 
the matter before their employees and endeavor to 
get every voter to the polls on election day. 

Predictions by leading Tacoma lumbermen this 
week indicate that 1926 is to be a better year for 
the industry. Among those who discussed the 
matter were the following: 

Everett G. Griggs, president St. Paul & Tacoma 
Lumber Co.—‘‘We worked to capacity during 1925 
but worked for nothing. Maintenance of big pay- 
rolls was the only benefit to Tacoma this year. 
Many of us kept running because we felt our re- 
sponsibility in this regard. I feel curtailment is 
necessary to get the price where it ought to be.” 

John Buffelen, president Buffelen Lumber & Man- 
ufacturing Co.—‘‘Next year is going to be more 
conservative and a better year for the industry. 
The volume of business will be no greater than in 
1925, but the business will do us more good. Last 
year was a buyers’ year, and the buyers beat us 
at every turn and got all the cream.”’ 

August Von Boecklin, president Washington 
Manufacturing Co.—‘We feel very hopeful for 
1926. <A strong market is opening up and we look 
for good business this spring. Business in 1925 
was fair. We would have had better results with 
more intelligent marketing.” 

George J. Osgood, general manager Wheeler, 
Osgood Co.—‘“‘We look forward to good business 
and better prices in 1926. But no one can see 
farther ahead than a few months. Building is 
heavy all over the country, but how long it will 
keep up no one knows. Volume was satisfactory. 
Our firm made 20 percent more doors than during 
1924.” 

Frost Snyder, president Clear Fir Lumber Co.— 
“Prices are up now, and it looks as if they would 
remain so. As far as we can see now, the spring 
months are going to furnish a good, firm demand. 
We are looking for a better year in 1926.” 

Lumber carriers at the Tacoma docks during the 
present week included the following: Wheeler, Os- 
good Co., Brookdale, California, 600,000 feet (part 
eargo), and Wapama, California, 195,000 feet (part 
cargo). Baker dock, Iowan, Atlantic coast, 10,175 
common doors, 471 garage doors, 1,352 bundles 
broom handles and 90,000 feet cross arms (part 
cargo), and Jacox, California, 200,000 feet ties 
(part cargo). Portacoma piers, Ipswich, Atlantic 
coast, 450,000 feet (part cargo); Loch Katrine, 
Europe, 3.000 doors (part cargo) ; Dorothy Winter- 
mote, California, 200,000 feet (part cargo); Yo- 
shida Maru No. 3, Japan, 1,000,000 feet (part 
cargo) ; Cape St. Martin, Australia, 1,000,000 feet 
(part cargo), and Providencia, Mexico, 150,000 feet 
(part cargo). Dickman Lumber Co., Colusa, west 





coast South America, 700,000 feet (completing) ; 
West Ison, Japan, 1,000,000 feet (part cargo) ; 
Wapama, California, 200,000 feet (part cargo) : 
Comliebank, Japan, 300.000 feet (part cargo), and 
Dorothy Wintermote, California, 200,000 feet (part 
cargo). Puget Sound Lumber Co., Comliebank, 
Japan, 1,225,000 feet (part cargo), and Dorothy 
Wintermote, California, 300,000 feet (part cargo). 
Defiance Lumber Co., Stanwood, California, 500,000 
feet (part cargo), and Robin Hood, Atlantic coast, 
1,000,000 feet (part cargo). Milwaukee dock, Af- 
rica Maru, Japan, 100,000 feet (part cargo). Tide- 
water Mill Co., Dorothy Wintermote, California, 
500,000 feet (completing). Shaffer terminal, Lena 
Luckenbach, Atlantic coast, 2,500,000 shingles 
(part cargo), and Makiki, Hawaiian Islands, 1,000 
doors (part cargo). St. Paul & Tacoma Lumber 
Co., Dorothy Wintermote, California, 400,000 feet 
(part cargo), and Comliebank, Japan, 500,000 feet 
(part cargo). 

Lumber production by the sawmills of the Ta- 
coma district during 1925 is estimated at 1,162,- 
000,000 feet, according to tabulations made by 
local statisticians from reports of the mills. This 
is believed to be a record for the district. Mills 
actually in the city, on the contrary, were some- 
what behind last year’s record due to the curtail- 
ment in the early part of last year in which prac- 
tically all the city mills took part. The cut of the 
city mills for the year was estimated at 752,000,000 
feet. The estimate of the cut by the city mills is 
tabulated as follows: 


Feet 

Coe rar esa cc cc eeicevetens 36,000,000 
DeGanee Simmer COs 6... cc se cccee css 55,000,000 
poe Tae CO... ke cee cewals 36,000,000 
CIES PE OOo coe cede ence wees 12.000,000 
ne BCR oe conse ced eae 20,000,000 
North End Lumber Co............... 14,000,000 
Tacoma Harbor Lumber Co.......... 25,000,000 
Puget Sound Lumber Co............. 50.000,000 
St. Paul & Tacoma Lumber Co........ 220,000,000 
Shin Lumber Nel Co. 2. cs cccccciens 13,000,000 
SR URIINE. TIRE OARS oon 6 iis co eic we deca oi 40,000,000 
OG Ne RN ia a bide hensieoee wees 15,000,000 
Western Fir Lumber Co.............. 20,000,000 
Wheeler, Osgood Co. (sawmill)....... 96,000,000 
PERS NOE WOOTEN... 6 cc escevcgceus 100,000,000 

OEE. scientist echéinaesdtanawatans 752,000,000 


Extra car building at the local plant of the Chi- 
cago, Milwaukee & St. Paul railway will be started 
next week, and 200 additional men will be em- 
ployed, according to an announcement by F. D. 
Campbell, assistant master car builder. With the 
additions now being added to the plant, it will have 
a daily output of ten new cars in addition to the 
regular repair work. 

The Triangle Logging Co., organized more than 
a year ago by Henry Hewitt, B. Krakenberger and 
Donald C. Lyle, filed articles of incorporation last 
week. The company will log off a tract of timber 
in the Hood Canal district. It is capitalized at 
$30,000. 

Dan H. McGinn, for several years in charge of 
the Tacoma office of the Henry D. Davis Lumber 
Co., has been appointed to cover Seattle and points 
north, while his place in Tacoma has been taken 
by J. W. Steele. 

C. S. Chapman, forester for the Weyerhaeuser 
Timber Co., has been appointed a member of the 
new advisory council for the Pacific Northwest Ex- 
periment Station. The council consists of seven- 
teen representative lumbermen and foresters, who 
have been invited by the secretary of agriculture 
to work with the Federal authorities. 


VANCOUVER, B. C. 


Jan. 2.--Logs and lumber in British Columbia 
will both go up $1 a thousand on all grades Jan. 
4. Manufacturers have recognized that low quota- 
tions have left them without adequate profit. With 
prospects of increased demand, the price has been 
advanced. Even at the new basis mills are not 
keen to quote past February deliveries. Log prices 
have been so low all season that many camps were 
not inclined to operate and none made any effort 
to extend their production. When operations re 
open the first week in January, log prices will be 
increased $1. New quotations will be: Fir, $11, $16 
and $22; cedar, $8, $17 and $26; hemlock, $11.50. 

Two large mills on Vancouver Island will be 
ready early in the new year to add their quota to 
lumber production. One of these, an entirely new 
plant, erected during 1925 by the Great Central 
Lake Lumber Co., on the lake of that name in the 
interior of the island, is about ready to cut. It is 
a modern plant, electrie drive applied to all ma 
chinery, and it will be served by a branch of the 
Island Railway, built during the year. M. B. 
King of the King Farris Lumber Co., accompanied 
by officials of the Dominion Bank, has just re- 














Our Specialties 








GOODFELLOW 


Four of 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 


Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 





OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 


Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


Lumber Company 


Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 
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26 Railroads 
toShip Over 





By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 86 years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


BOECKELER 
LUMBER COMPANY 


St. Louis, Mo. 
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10,000,000 Feet 


Missouri 
Cypress 


and Hardwoods 


Cut from our 
own timber 





Our Cypress is all Swamp Sec- 
ond Growth of the sound knot- 
ty type—-practically no peck or 
shake, even in the grades of No. 
1 and No. 2 Common. 


Random or Dimension. 





Can Surface or Resaw. 





Write for 


New Idea Stock List 
“Nothing Picked Out” 


WISCONSIN LUMBER CO. 
CHICAGO 
Band Mills: Deering, Mc 
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Finish and Trim 
In the Same Car 


It is no longer necessary for you 
to overstock your yard, tie up 
your money, etc., when you can 
order these three fine quality 
items in the same car. 


McMinnville soft textured Oak 
is unexcelled for beauty or dura- 
bility. It pleases the most ex- 
acting builders. Order any quan- 
tity of our Oak flooring, finish and 
trim in straight or mixed cars. 
You'll like our quality, milling 
and service. 


ILLE 
MIN NY GGo. 


MCMINNVILLE,TENN. 























turned from an inspection of the new mill, in 
which his company is heavily interested. 

The other mill is on Alberni Canal, at Port Al- 
berni, and it has been taken over by Bloedel, Stew- 
art & Welch, who propose to recondition it and fit 
it for cutting large timbers for export trade. A 
wharf to berth deepsea lumber ships will be built 
and this will be used as a lumber assembly plant 
for smaller mills as well as serving the new export 
mill. 

A second shingle mill has been built at Malakwa, 
in the Eagle River district west of Revelstoke, in 
the interior of the Province, by Blais, Coueffin & 
Blais. It will begin operations at once. E. D. 
Mayhue, owner of the other shingle mill, has 
doubled his capacity. L. Marceau is operating a 
sawmill, and many camps in the district are work- 
ing on ties, shingle bolts and fence posts this 
winter. 


ABERDEEN-HOQUIAM, WASH. 


Jan. 2.—Logging camps of Grays Harbor are 
down, and it is not definitely determined when 
they will resume operations. There are a number 
of mills down, among them the Woodlawn mill, 
Hoquiam; Robert Gray Shingle Co., Joe Creek 
Shingle Co. and Ripley Cedar Co. 

Vessels loading today are: For Atlantic sea- 
board, the Suportco, Grays Harbor Commercial 
Co.; West Nilus, Anderson & Middleton Lumber 
Co.; Wm. Perkins and J. R. Gordon, Port Terminal, 
and Commercial Pathfinder, Donovan No. 2. For 
California, Carlos, Donovan No. 1, Point Loma, 
American Mill, and Solano, North Western Lum- 
ber Co. For Japan, Yehime Maru, North Western 
Lumber Co.; Asaka Maru, Hoquiam Lumber & 
Shingle Co. ; Meigen 


tary J. H. Prentice, Treasurer Frank B. Frost and 
C. 3. Donovan, in charge of operations in Clallam 
County. 

Anacortes mills cut 177,000,000 feet of lumber 
in 1925. The cut by companies was: BE. K. Wood 
Lumber Co., 65,000,000 feet; Morrison Mill Co., 
46,000,000 feet ; Anacortes Lumber & Box Co., 42,- 
000,000 feet; Fidalgo Lumber & Box Co., 24,000,- 
000 feet. 

Business on the Milwaukee between Bellingham 
and Seattle has reached the point where another 
barge has become necessary. It was placed on the 
run this week. Its capacity is twelve cars. George 
W. Blair, freight agent, says that six barge trips 
are made between these ports each week. 


EVERETT, WASH. 


Jan. 2.—Logging operations are at a standstill, 
with the camps of the Loggers’ Information Asso- 
ciation inactive for thirty days from Jan. 1. The 
Sauk River Lumber Co. and the Sultan Railway & 
Timber Co. are working a considerable number of 
men on construction, with a plan of resumption of 
logging Feb. 15. There is a good demand for fir 
and hemlock logs, most supplies having passed 
from the loggers to the mills. There is a heavy 
accumulation of cedar logs, due largely to the shut- 
down of the shingle mills. : 

Tom Fields, well known lumberman, who has had 
wide experience in West Coast manufacture and 
sales, has become manager of the newly organized 
Fallers’ & Buckers’ Bureau, with headquarters on 
the second floor of the First National Bank Build- 
ing. The bureau, it is understood, will operate sim- 
ilarly to the Puget Sound Log Scaling Bureau. 
While the log scaling bureau deals with logs in 





Maru, Port Terminal, and 





Kureyha Maru, Grays 
Harbor Lumber Co. The 
Knockfierna is loading at 
Anderson & Middleton’s 
mill for Australia. 

All records for offshore 
shipping from the port of 
Grays Harbor were bro- 
ken during 1925, when 
272 freighters cleared for 
eastern or foreign ports. 
About 600,000,000 feet 
was carried. Deepening 
of the harbor permitted 
an increase in the aver- 
age cargo from 1,700,000 
to 2,200,000 feet. Japan 
ranks first among foreign 
ports, and New York first 
in intercoastal trade. 

E. L. Connor, of the 
Grays Harbor Sales Co., 
Hoquiam, returned last 
week from a six weeks’ 
business trip through the 














South and East. Mr. 
Connor is’ enthusiastic 
over the outlook. 

A. W. Middleton, of the 
Anderson & Middleton 
Lumber Co., has returned 
from an extended eastern 
trip. . aie 
Wm. Donovan, sr., of the Donovan Lumber Co., 
is ill in a Portland hospital. 


BELLINGHAM, WASH. 


Jan. 2—All logging camps in this district will 
be operating within another week. The Clallam 
County works of the Bloedel Donovan Lumber Mills 
will become active Jan. 4, and within a few days 
thereafter they will be running six sides. The 
camps of the Campbell River Lumber Co., Hoff & 
Pinkey and Puget Sound Sawmills & Shingle Co. 
are active, and those of the St. Paul & Tacoma 
Lumber Co. and Wuerkla Bros. will resume next 
week. In this city the Morrison Mill Co. is oper- 
ating its sawmill and box factory. The Bloedel 
Donovan Lumber Mills is running one side of its 
cargo mill and its box plant; this week it began 
laying the foundation for the 2,000-kilowatt turbine 
which is to furnish electrical energy for the water- 
front plants. 3 

About 5,000,000 feet was moved by water this 
week: Bloedel Donovan Lumber Mills, Ipswich, 
3,000,000 feet, Atlantic coast; schooner Vigilant, 
1,700,000 feet, Hawaii. Morrison Mill Co., 650,000 
feet of box shook, Australia. Puget Sound Saw- 
mills & Shingle Co., Daisy Gray (due), 1,350,000 
feet, California. E. K. Wood Lumber Co., Lassen 
(due), 300,000 feet, California. 

Officials of the Bloedel Donovan Lumber Mills, 
and superintendents and foremen in its logging de- 
partment, lunched here this week. Among those 
present were Vice President J. J. Donovan, Gen- 
eral Logging Superintendent J. N. Donovan, Gen- 
eral Mill Superintendent John McMahon, Secre- 


Hawaiian Islands. 


The accompanying illustration shows two of the famous outrigger, 
canoes made from the straight bolos of the old koa trees native to the 
The canoes have been fashioned by hand from 
sound trunks. The outrigger is also hand made from hau, a very light 
wood, which floats easily and aids in keeping the boat balanced 


the water, the Fallers’ & Buckers’ Bureau will 
scale logs in the woods, in that way keeping an ac- 
curate check on operations. The organization is 
new to the industry here. 


The J/acoz is at Mukilteo loading lumber at the 
Crown Mill for California. The Akibasan Maru, 
from Kobe, is loading a part cargo of lumber here, 
and will complete cargo at other Sound ports. The 
Tokuyo Maru has sailed with 1,500,000 feet of 
lumber for Japan. The Yoshida Maru, after load- 
ing 500,000 feet of lumber here, is completing 
cargo in Seattle. 

Recent orders of machinery booked by the Sum- 
ner Iron Works include Sumner electric dogs with 
complete head-blocks for the Topsy Lumber Co., at 
Dorris, Calif., delivery in January; an 8-foot Sum- 
ner band mill for the St. Paul & Tacoma Lumber 
Co., Tacoma, Wash.; a set of lath machinery for 
the Canyon Lumber Co. and a similar set for the 
Clark-Nickerson Lumber Co., Everett. The new 
band mill is the first 8-foot size to be manufac- 
tured by the Sumner Iron Works, the previous ma- 
chines being 9- or 10-foot. The 8-foot size is 
planned along the same lines as the typical Sumner 
band mill. The lath set is composed of a 6-saw 
machine and a 5-saw bolter. The Clark-Nickerson 
company has also placed an order for a 4-inch 
edger. 

A. C. Edwards, Dean Carpenter, George Berg- 
strom and other shingle manufacturers of this city 
were in Seattle Wednesday attending the shingle 
tariff meeting. 

The Irving-Dougherty Co. has moved its offices 
from the Wisconsin Building to the site of the 
mill and bolt operation at Blackman’s Point. 
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SEATTLE, WASH. 


Jan. 2.—Roy A. Dailey, Coast manager National- 
American Wholesale Lumber Association, presided 
at Tuesday’s luncheon of local wholesalers. All 
the lumbermen present reported business as mark- 
ing time, due to holiday inactivity. 

Ernest Dolge, of Tacoma, former president West 
Coast Lumbermen’s Association, has accepted an 
invitation to be guest of honor at the next regular 
luncheon of the Hoo-Hoo Club of Seattle. It is ex- 
pected that Mr. Dolge will review conditions in 
Florida, from observations gained during a recent 
visit to that State. 

The Wallace-Ballord Lumber Co., L. D. Carpen- 
ter, manager, has moved to 5507 White-Henry- 
Stuart Building. 

The Bratnober Co. has moved its offices to 904 
White Building. 

Cc. H. Edwards has moved from the Arcade 
Building to 929-30 Henry Building. 


SPOKANE, WASH. 


Jan. 2.—Inland Empire lumbermen feel that 
there is a strong buying movement just ahead with 
a consequent but not too great stiffening in prices, 
as returns were not satisfactory to the manufac- 
turers during much of 1925. There has been no 
change in quotations during this last week, but the 
tendency to greater strength has been noticeable 
notwithstanding the usual slackness of the holiday 
season. 

The White Pine Lumber Co., of Oro Fino, Idaho, 
is installing a new mill on the Whiskey Creek road 
five miles from Oro Fino. ‘This will have a daily 
capacity of 30,000 feet and is on the site of the 
old Falen mill on the E. U. Falen place. The com- 
pany recently purchased 2,000,000 feet of western 
pine from the Clearwater Timber Co. The company 
has just completed a 40,000-foot capacity mill near 
Grangemont, which will start to operate March 1 
and cut 4,000,000 feet of white pine. The other 
mills of the company will make a combined cut of 
10,500,000 feet during 1926. 

Industrial plants at and near Chewelah, Wash., 
are humming with activity, according to E. Oppen- 
heimer, a pioneer stock buyer of that place, during 
a recent visit at Spokane. 

The National Sash & Door Co. is logging and 
milling six miles southeast. The Morris company 
is operating its planing mill in town, and several 
other companies are lining up for spring work. 

Frank Weatherwax has established a winter 
camp at Kulzen Spur, near Valley, Wash., and will 
log for the Long Lake Lumber Co. 

John Humbird, vice president and manager of 
the Victoria Lumber and Manufacturing Co., Che- 
mainus, B. C., and Mrs. Humbird were in Spokane 
for a few days at Christmas time with his parents, 
Mr..and Mrs. T. J. Humbird. 

L. M. Bullen, president Bullen Lumber Co., Spo- 
kane, returned home last week from a short trip to 
Colorado points. 

Mitchell Stewart, of F. S. Murphy & Co., Salt 
Lake, Utah, who was formerly sales manager Hum- 
bird Lumber Co. at Sandpoint, Idaho, with Mrs. 
Stewart spent Thursday in Spokane. They were 
on their way to the Coast. 


COOS BAY, ORE. 


Jan. 2.—Mills and camps in Coos County lost 
less time during the present holiday season than 
in several past years. The camps lost very little 
time. This winter the Coos Bay Lumber Co. camps 
have been unable to supply the two mills, and sev- 
eral suspensions of one to three days occurred. In 
this connection A. H. Powers, head of the Smith- 
Powers Logging Co., said that the shortage was 
evidently overcome, as the camps are all running 
and two new ones have been opened, while a drive 
of 7,000,000 feet was recently brought out of the 
north fork of the Coquille River. The Bay City 
mill of the Coos Bay Lumber Co. and the Stout 
Mill B resumed cutting on Dec. 28, the main mill 
of the Coos Bay Lumber Co. on Dec. 31, and the 
Stout company Mill A resumed Jan. 4. All veneer 
plants worked every day save Christmas, and one 
worked on Sunday to make up for that loss of 
time. Veneer is in great demand. The Bay Park 
mill in North Bend is also operating, making a full 
operation of lumber and lumber products plants on 
Coos Bay. 

December offshore shipments are expected to 
equal those of any of the present year, although 
the report is not out. Six or seven large steamers 
took cargoes away, and all the craft took larger 
amounts. Offshore business for January is not ex- 
pected to be large, according to the Coos Bay 
Stevedore Co., which had word of but three steam- 
ers scheduled. 

Production on Coos Bay for 1925 increased over 
that of 1924, although operators complained they 
Were often running at a loss. R. T. Bourns, of the 
Stout Lumber Co., said that concern would have 
manufactured 10,000,000 feet more by Jan. 1 than 
was put out in 1924. The Coos Bay Lumber Co., 





Manager Jeffrey said, had increased its output as 
well, and is now averaging 551,000 feet daily in 
its two mills, with a grand total for the year of 
about 150,000,000 feet. 

The Moore sawmill, at Bandon, in 1925 cut 28,- 
000,000 feet of lumber. This mill is the largest on 
the Coquille River. Its owner, George W. Moore, 
looks for an increased demand for lumber in 1925. 

The middle fork of the Coquille River, center of 
the white cedar logging operations, in 1925 dis- 
gorged 41,000,000 feet of logs, according to local 
statisticians who have totaled the output. 


PORTLAND, ORE. 


Jan. 2.—All of the logging camps and a number 
of mills are idle. Camps in the Columbia River 
district closed down before Christmas, and only 
one or two are planning resumption at an early 
date. While there is no snow in the timber dis- 
tricts this year, heavy rains of two weeks ago have 
made the ground very soft, so that in many in- 
stances operation of logging trains would be haz- 
ardous. Curtailment of mill operations is in effect 
throughout western Oregon, and if a seasonable 
business develops, lumber prices are bound to 
stiffen. 

Japan was the heaviest overseas purchaser of 
fir during 1925, according to figures compiled by 
the Merchants Exchange, of this city. Japan took 
97,292,610 feet; China, 51.226,073 feet, and Aus- 
tralia, 46,921,537 feet. The total exports from 
Portland were 270,177,023 feet. 

Russell Hawkins, president of The Whitney Co. 
(Ltd.), has returned from his eastern trip, and 
passed through Portland a few days ago on his 
way to Garibaldi, Ore., where the company oper- 
ates its large sawmill. 


DULUTH, MINN. 


Jan. 4.—Sawmills in northern Minnesota are 
making good shipments of northern pine for Janu- 
ary delivery. This business is claimed to have 
reached much larger proportions than had been 
originally figured upon. Buyers for line yards, 
and contractors, are showing greater readiness to 
place forward orders, believing current price lists 
are likely to be firmly held. Improved inquiry for 
box lumber was experienced on this market during 
the last ten days. Box manufacturers in this dis- 
trict have considerable business on hand and their 
plants are operating full time. The larger saw- 
mill operators at Duluth, Cloquet, Virginia and 
International Falls are going ahead on heavy 
production programs, while the smaller interests 
that cut largely pulpwood and ties are doing com- 
paratively little. Railroads are practically out of 
the tie market but they are picking up some hard- 
wood ties in Wisconsin districts. 

A conference of rangers on the Superior na- 
tional forest was convened at Grand Marais, Minn., 
on Jan. 4 by A. L. Richey, supervisor. Each 
ranger had more extensive plans for developments 
of fire fighting facilities than the funds provided 
for. Supervisor Richey will meet later with other 
supervisors from the Lake States, and a compre- 
hensive fire fighting program will be outlined. 

The Peppard & Fulton Co., contractors, Supe- 
rior, Wis., is building bridges on the Southern 
Illinois & Kentucky railroad, of pile and timber 
construction and requiring 1,000,000 lineal feet of 
piling and 5,000,000 to 6,000,000 feet of timber. 
J. L. Fulton is in charge, with headquarters at 
Mount Vernon, Ill. 


MACON, GA. 


Jan. 4.—Following mill shutdowns the last of 
December, because of the coldest weather ever 
known here for that month and the Christmas 
holidays, shortleaf production was resumed this 
week, but on a limited scale because of rains. Mill 
owners reported that it was difficult to get labor 
to work in this sort of weather. The demand is 
light, but there is a good movement on orders 
placed before the holidays, and some of the lumber 
is going into Florida under permits, which are 
being issued a little more freely than heretofore. 
The cargo movement from Georgia to Florida ports 
is hampered by congestion in receiving ports and a 
shortage there of common labor. Prices of roofer 
stock, of the quality turned out by the members 
of the Roofer Manufacturers’ Club, remain un- 
changed at $21 and $22. Roofer manufacturers 
expect the year to be even better than 1925, which 
was probably the best year for the lumber industry 
of Georgia. 

Production of longleaf pine in southwest Georgia 
and southeastern Alabama was also slowed up by 
the cold weather and the Christmas holiday. How- 
ever, most mills resumed operations on a capacity 
basis this week, with interruptions because of gen- 
eral rains. Railroads continue to take the output 
of the mills, and their orders for big stock are 
being placed for delivery during the year. There 
is no change in prices. 





Beauty and Wear 
At Moderate Cost 


That is what every builder desires 
today in hardwood flooring. 

Architects, contractors, builders and 
dealers know that Michigan Hard Ma- 
ple Flooring is the hardest floor that 
can be obtained. They also know that 
Michigan Maple, Beech and Birch 
floorings fulfill every requirement of 
the builder. 

You'll look far and wide to find bet- 
ter quality or milling than we offer 
in our 


=MAREESBIRGH 





We have manufactured more Maple, 
Birch and Beech flooring than any 
other manufacturer, in fact, we have 
furnished probably 20% or better of 
this flooring sold. This fact is evidence 
of the superiority of our products and 
of their salability for dealers. 


Is Your Name on Our 
Mailing List? 
If not, just fill out and mail the coupon 
below and we will see that you receive all of 


our stock lists and special offerings as they 
are issued from time to time. 


We also manufacture Maple, 
Beech, Birch, Elm and Hemlock lumber 


Grand Rapids Trust 
Company 
Receiver for WILLIAM HORNER 
Perkins Building, 


~ GRAND RAPIDS, MICH. 
Plant: 
Revide ~ Newberry, Mich. 
a 
Grand Rapids, Mich. TODAY 


Gentlemen:—Please send me Re 
your latest stock list of Hardwood 

Flooring, also see that my name is put ™ 
on your regular mailing list. Thisdoes not g 
obligate me in any way. | 


| 
| 
| Perkins Bldg., —_ 
| 
| 
| 
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Factory Men Who 
Have Tried Us Know 


that there is a difference in 
where they buy their hardwood 
requirements. They know that 
the quality of raw material they 
use does make a difference in 
the satisfaction their products 
render customers. Try some 
of our 


Delta Hardwoods 


OAK—GUM—ASH—ELM 


You, too, will find that it is a 
big asset to be able to have your 
salesmen tell customers that you 
are using finest quality Arkansas 
Delta Hardwoods. You,too, will 
find that using quality raw ma- 
terials helps to bring sales. 


Let us ship you a trial car. 
THE 


BREECE-WHITE 


Manufacturing Co. 
ARKANSAS CITY, ARKANSAS 

















ROUGH OR DRESSED 


|) MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


| 
ae i 

| 
— 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. - 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMFANY, 


Perry, Fla. 


SAVANNAH RIVER LUMBER . 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











PHILADELPHIA, PA. 


Jan. 5.—Business showed the falling off usual at 
inventory period. The temporary dullness, how- 
ever, has not lessened the firmness of prices in any 
way. White pine items maintain their steady 
position, with prices firm, though the movement 
is not active. Southern pine shows no change 
in price; buying is very conservative. The heavy 
buying at South Atlantic points has probably con- 
tributed more than any other factor to the steadi- 
ness of North Carolina pine in this market. Short- 
leaf dealers report that sales for the last half year 
in this group have been decidedly satisfactory. 
With curtailed production, lack of space and great 
falling off in transits, West Coast fir and hemlock 
have retained their recently reached higher figures 
without difficulty. Movement of these items con- 
tinues steady, apparently little affected by inven- 
tory slack. Eastern spruce lath remains at the 
$9 price, with western creeping up gradually to 
that level also. <A large volume of lath and shin- 
gles has gone to Florida and points south from 
this port. 

At a recent meeting the Philadelphia Lumber 
Board of Trade voted to reéngage the firm of Gregg 
& Co. as managers and engineers. John E. Lloyd 
appointed the following committee to make nomi- 
nations for officers at the next annual meeting: C. 
Frank Williamson, J. W. Hunsberger, Wm. J. Jones, 
H. A. Russell and Amos Y. Lesher. 

On and after Jan. 1, it is announced, the busi- 
ness formerly conducted by John W. Coles under 
his own name will be carried on under name of 
John W. Coles Lumber Co. with offices at 822 
Perry Building, 16th and Chestnut Streets. 

Hallowell & Souder have recently announced the 
admittance of Andrews Knight Borda to an inter- 
est in the firm, which now consists of Ralph 
Souder, Ralph Souder, jr., and Andrews Knight 
Borda. 

The members of the firm and the employees of 
Hallowell & Souder held a very delightful Christ- 
mas party in their offices on Christmas Eve, with 
a beautiful Christmas tree. Gifts were presented 
to everyone. 


BOSTON, MASS. 


Jan. 4.—The lumber trade has been seasonably 
quiet in New England. Demand for spruce frames 
has been about all that it is reasonable to expect, 
and the three large manufacturing companies 
whose saws are still running have been able to 
maintain the base price at $45. The market for 
random lengths of spruce is dull, and there is a 
wide range of prices. Eastern and northern boards 
are very quiet, and prices are barely steady. The 
lath market will bear close watching. Eastern 
spruce lath are in light supply and prices are firm 
at recent advances. While mill shipment quota- 
tions on West Coast lumber are firm, there have 
been offers of transit lots of fir and hemlock at 
concessions of $1@4. The southern pine trade is 
quiet, but prices are firm throughout. Hardwoods 
are firm, demand is improving and the outlook for 
the first quarter of 1926 is encouraging. 

The Stathatos has finished unloading here 807,- 
154 feet of fir and hemlock from Port Alberni, 
B. C., and 56,043 feet from new Westminster con- 
signed for sale in the local market. 

C. G. Ferguson, of the Central Lumber & Supply 
Co., New Bedford, speaking for the Southeastern 
Massachusetts Lumbermen’s Club, says that busi- 
ness in the Fall River and New Bedford districts 
was not as good during 1925 as it was in 1924, al- 
though on Cape Cod the 1925 lumber trade showed 
increased volume. Mr. Ferguson thought the out- 
look for 1926 is hardly up to the 1925 standard 
because of the depression in the textile industry 
in the two big mill cities, but this year’s business 
on Cape Cod promises to run ahead of last year. 

IIal A. Bellows, of C. P. Chase & Co., Springfield, 
says there are many in the Connecticut River val- 
ley who think that business this coming spring 
will not be as snappy as it was the previous year. 
Mr. Bellows is the newly elected president of the 
Massachusetts Retail Lumber Dealers’ Association 
and a prominent member of the Connecticut Valley 
Lumbermen’s Club. Some of the new yards in that 
district report a 380 percent increase in 1925, 
others a 10 percent decrease from their 1924 trade. 

William H. Sawyer, of the Sawyer Lumber Co., 
Worcester, says that dealers report business in 
the central part of the State increased in 1925 
an average of about 71 percent. 

The Washburn Lumber Co., operating a large 
retail yard in the south end, reports what may 
be a long distance sales record for the retail lum- 
ber trade of the country. This Boston company is 
selling lumber in Florida, shipping it from Bos- 
ton by boat. All the lumber is sold f. o. b. Boston. 

Fred R. Basley, of the Basley Lumber Co., New- 
tonville, who retired as president of the Massa- 
chusetts Retail Lumber Dealers’ Association at 
the December convention, recently gave a delight- 
ful dinner party at the Copley-Plaza Hotel in 
Boston, to express to his co-workers and friends 





his appreciation of the support they had given him 
during his two terms. 

Stanley V. Putnam, of 118 Riverway, Boston, is 
now representing in Rhode Island: and eastern 
Massachusetts the recently organized Christy Lum- 
ber Corporation, which has headquarters at 149 
Broadway, New York City. This company has suc- 
ceeded J. L. & C. R. Christy, jr. 

The Strong & Hale Lumber Co., Portland, Conn., 
recently gave its second annual banquet to em- 
ployees and friends. The affair was staged in the 
large and comfortable home office with about forty 
guests enjoying the company’s hospitality. There 
was a very interesting after dinner program, in- 
cluding music and addresses. President John C, 
Barry aroused enthusiasm with an address on 
“Looking Forward.” ; 


PITTSBURGH, PA. 


Jan. 5.—Activity has not yet resumed following 
the holiday lull and inventory period. The yards 
are not interested in immediate buying and are 
supplying only their actual needs. Inquiry is be- 
ginning to show renewed activity, however. Whole- 
salers expect increased buying within thirty days. 
Industrial demand generally is very good, having 
been showing a steady improvement for months. 
There have been no material price changes, but 
advances are expected in western pines. Higher 
levels in Idaho white pine are expected any day, 
which means that Pondosa and California white 
and sugar pines will follow. The southern pine 
situation is a good deal stronger than it has been 
for some time. If Florida business continues, 
strong prices will prevail. The position of spruce, 
hemlock and fir continues about the same. Hard- 
woods generally are more active, with a strength- 
ening trend in prices. The gum market is re- 
ported quiet, with no particular demand. Re- 
tailers are very optimistic over the outlook on 
account of the continued improvement in the in- 
dustrial trade and a much better outlook in the 
building line, especially for home building, for 
which many plans are being figured. 

F. R. Babcock, of Babcock Lumber Co., left 
New Year’s night for Florida in the interest of 
the Babcock Carrier & Florida Co. He planned 
to stop at the plant of the Babcock Lumber & 
Land Co. at Maryville, Tenn. 


WINNIPEG, MAN. 


Jan. 4.—Figuring for spring work in the city is 
already active, and dealers feel very optimistic. 
Already large contracts have been awarded. Last 
week one for a large pulp mill, to be erected at Fort 
Alexander, was closed. There is the likelihood of 
a large sugar factory being built. Work on the 
Hudson’s Bay store is also being rushed along and 
last week local dealers were asked for tenders on 
a million and a half feet of spruce for con- 
crete forms. A nice volume of repair business was 
done in the last two months. Most local retailers 
have had a much larger volume than in 1924. 
Country trade is very quiet, although much more 
figuring is being done this year than last. Whole- 
sale prices show signs of growing firmer, especially 
on mixed cars of Coast stock. Northern spruce 
prices still remain the same. 

W. P. Dutton, general manager Dutton-Wall 
Lumber Co., has left for a two months’ trip to Eu- 


KANSAS CITY, MO. 


Jan. 5.—Sales managers here say last week 
probably saw the lowest mark in demand for the 
season, and at that the total really was larger than 
they expected it to be. Sales are starting off well 
this week, and lumbermen believe there will be 
great buying activity developed in the next three 
weeks. Orders recently were practically all for 
mixed cars for immediate requirements. The mar- 
ket apparently is in a sound condition, from both 
buying and selling standpoints. Prices have held 
firm over the old year, and there appears to be no 
reason to look for any loss of strength at any 
point. A few “fliers” have been put out, but noth- 
ing to create any disturbance. Sales managers say 
the volume of industrial business is very encourag- 
ing, and they believe that it may assume larger 
proportions. Reports received by B. E. Line, sec- 
retary-manager of the Southwestern Lumbermen’s 
Association, indicate retailers in the middle West 
generally had a good year. Local dealers last year 
enjoyed the largest trade in their history. 

The yard at Highteenth Street and Garfield Ave- 
nue, formerly operated by the E. J. Bannister 
Lumber Co., has been taken over by the Scott- 
Crozier Lumber Co. 

H. C. Shedrick has opened a general commission 
lumber office at 415 Hall Building, this city, and 
will represent southern pine, hardwood and West 
Coast companies, operating under name of H. C. 
Shedrick Lumber Co. Mr. Shedrick has been asso- 
ciated with the lumber business in Kansas City 
ever since he left high school in 1915. He has been 
associated with A. L. Houghton & Co., wholesale 


the 


ing 
rds 
are 
be- 
le- 
ys. 
ing 
hs. 
but 
her 
ay, 
ite 
ine 


les, 
ice, 
ird- 
‘th- 

re- 
Re- 


in- 
the 
for 


left 
of 
ned 


7 is 
tic. 
ast 
‘ort 

of 
the 
and 

on 
on- 
Was 
lers 
24. 
ore 
ole- 
illy 
ce 


Vall 
Eu- 


reek 
the 
han 
vell 

be 
ree 
for 
nar- 
oth 
eld 
» no 
any 
oth- 
say 
rag- 
rger 
sec- 
en’s 
Vest 
year 


A ve- 
ster 
‘ott- 


sion 
and 
Vest 


|SSO- 
City 
jeen 
sale 


JANUARY 9, 1926 


AMERICAN LUMBERMAN 79 








hardwood dealers, as salesman for some time, and 
has a wide acquaintance and considerable experi- 
ence in this field. 


TORONTO, ONT. 


Jan. 4.—December is usually a quiet month, but 
a little larger volume than usual is reported by 
some wholesalers. This increase is.attributed to 
the fact that weather has been very favorable to 
construction. Hardwood lumber conditions are 
improving throughout Ontario. Automobile buy- 
ing has taken most of the surplus stock off the 
market. Birch and maple in 4/4 Nos. 1, 2 and 3A 
common are extremely hard to get, owing to the 
fact that the local flooring factories are very busy. 
Basswood in all thicknesses is in good demand. 
Large quantities of mahogany, walnut and gum are 
being consumed by the furniture factories and 
there is considerable inquiry in regard to oak. 

W. E. Savage, Toronto, has been elected mayor 
of Mimico. Mr. Savage has already seen service 
on the Mimico council. 


MILWAUKEE, WIS. 


Jan. 5.—The holiday decline in business was not 
as much as in previous years, for most lumbermen 
and retail yards had orders which they were re- 
quired to fill as soon as possible. The abundance of 
contracts in the millwork factories and in the 
wood-using industries did not permit these plants 
to limit their production for inventory. Some of 
them reported that they did not close at all. No 
price advances’ were made during the last week. 
Lumber items are holding very firm and strong. 
Lumber from the West Coast was the firmest of all, 
with hardwoods close behind. Advances were made 
on the lower grades of hardwood, as an apparent 
shortage looms due to the heavy takings of the box 
factories. The other hardwoods show a strong up- 
yard tendency, and the lumbermen look forward to 
increases in the next few weeks, especially after 
the stocks are checked over. Construction work 
continued to absorb a good amount of lumber dur- 
ing the week. The entire market seems to be in a 
better condition than it was at the beginning of 
last year. Some lumbermen stated that their cus- 
tomers are taking lumber in larger blocks than they 
did last year, and that prices are better. The im- 
plement manufacturers are seemingly active in 
the market, but have not booked any heavy orders. 
They are sending out feelers. The flooring manu- 
facturers are still active buyers, and their orders 
for oak and hard maple have resulted in shortages 
of some items. It is expected that announcements 
will be forthcoming of large building projects for 


the spring. 
NORFOLK, VA. 


Jan. 4.—Demand for rough Nos. 1 and 2 low 
grades in North Carolina pine has been rather 
good. Other items have been rather quiet. There 
is a disposition on the part of northern and eastern 
buyers to look for lower prices, notwithstanding 
the good demand from Florida that has cleaned up 
many items at most mills, causing an advance in 
price not only on these items but on other stock as 
well. Most mills have again started operations or 
will do so within the next day or so. The weather 
continues very cold. Mills are not disposed to sell 
much stock, believing prices will be higher shortly. 

There has not been much demand for 4/4 edge 
No. 2 and better, but prices are not likely to 
weaken. No. 2 and better 4/4 stock widths have 
not been very active, and buyers are not favorably 
inclined toward circular sawn stock. Mills are 
quoting high, however. Edge 4/4 No. 3 has been 
quiet, but No. 3 stock widths are moving better. 
Prices obtained recently have been slightly higher. 
Edge No. 2 and better, 5/4 and 8/4, has been quiet, 
hut 6/4 is in good demand and searce. Nos. 1 and 
2 bark strips, rough and dfessed, have been quiet. 
Miscuts are in good demand but scarce. 

Sales of 4/4 edge and No. 1 box, rough, for 
water shipments have been heavier. Some buyers 
have been inclined to buy for future delivery, but 
mills are not disposed to sell ahead very far. 
Local box makers are more inclined to purchase in 
raged quantities, but do not expect higher prices. 

. 1 4/4 stock box, rough and dressed, has been 
ol active; higher prices rule and a further ad- 
vance is not unlikely. There is not much good air 
dried stock available and will not be until spring, 
80 that kiln dried is strong. Edge 4/4 No. 2 box, 
rough and dressed, has been moving better. Sev- 
eral large sales have been made, one of 750,000 feet 
at $21 Norfolk, less 2 percent. No. 2 4/4 stock 
box, and firm red heart, have been in very good 
demand and prices show a strong upward tendency. 
Large sales have been frequent. Edge box, 5/4 and 
6/4, is in good demand, but both thicknesses seem 
Scarce. Box bark strips, 4/4 rough, resawn rough, 
and dressed, have been very active also, and prices 
ire higher, with further ‘advances in prospect. 
Low grade gum, poplar and other hardwoods are 
moving better, rough and dressed, and mills are 
getting good prices. 


There has not been much demand for flooring, 
thin ceiling or partition. Prices are strong and a 
brisk demand will immediately cause advances. 
Kiln dried roofers have been very active and at 
higher prices. Air dried roofers have not been 
active in the East, but prices are strong, for mills 
are still selling a lot of stock for shipment into 
Florida. Lath are not so active, but are still 
scarce. Dressed framing has been more active. 


BEAUMONT, TEX. 


Jan. 4.—Following the slight slump in orders 
for southern pine during the holidays, a distinct 
revival of buying is now manifesting itself. Prices 
of all items are holding strong. Conditions were 
so satisfactory when the holidays set in that it is 
expected good sales will continue for some time. 
Agricultural conditions over the State are better 
than at this time last year, and give promise of 
prosperity for the lumber trade in 1926. 

While the holidays brought about almost a com- 
plete cessation of hardwood buying, prices are 
holding firmly at levels reached in early December. 
Hardwood men are of the opinion that the pres- 
ent condition of stocks will cause buying to be re- 
sumed much earlier this January than is usual, 
and further price advances are looked for before 
the end of the month. 


HOUSTON, TEX. 


Jan. 5.—The lumber situation looks encourag- 
ing to Houston sales managers, in spite of the un- 
usually quiet weeks just passed. Owing to the ex- 
tremely bad weather continuing over some two or 
three weeks, production has been held down, but 
the mills will have much better assortments for 
January business. Logging crews are still work- 
ing under difficulties in many parts of eastern 
Texas, and hardwood production especially has 


suffered, 
LAKE CHARLES, LA. 


Jan. 5.—Three days of exceptionally cold weath- 
er followed by rains slowed down southern pine 
operations last week and made logging conditions 
very unfavorable. Most mills remained idle a good 
part of the week, so production will be far below 
normal. Buyers preferred to delay placing orders 
for a week or ten days. There was, however, the 
usual small lot buying from most sections of the 
South, where building activities are heavy despite 
the bad weather. Uppers are fairly firm, but com- 
mon stocks, especially shiplap and dimension, 
showed weakness. Very little export business was 
booked, and the outlook is not unusually bright. 
Order files are still fairly heavy. Except on a few 
items, such as 1-inch common, where a slight ad- 
vance was noted, prices are unchanged but firm. 
Most mills will resume operations during the com- 
ing week. 


HATTIESBURG, MISS. 


Jan. 4.—Several days of continuous rain caused 
the crecks and rivers in this section to rise up to 
flood stage, and practically all the smaller mills 
have had to close down. Many of them had 
hardly started after the holiday recess. Orders 
were already behind shipping time, and now a 
further delay will come. Shipments from mill 
yards are reduced temporarily, as stocks are thor- 
oughly soaked and it will take time to dry them 
out. The mills are beginning the new year with 
order files full, stocks rather low, and _ prices 
strong. It is likely that there will be an increase 
in prices on most items, as the mills are not de- 
pending altogether on the demand from sections 
of the country where the severe cold handicaps 
building. The entire South is using much lumber. 


WARREN, ARK. 


Jan. 4.—-Inquiries for Arkansas soft pine are 
being received in good volume, and some business 
is being placed. The market is rather quiet, how- 
ever, largely because dealers are just getting over 
their inventory period. Prices have held firm, and 
the general opinion is that they will rule higher 
within the next few weeks. Very little straight 
car buying is being done. Quite a nice volume of 
interior trim business is coming from yards, a good 
many of them trying to place their orders for fu- 
ture requirements. Business from other industrials 
is fairly good. Car stock is still weak, there being 
very little demand. Production has been somewhat 
reduced. Some mills are down and others are in- 
active for a day or two during inventory taking. 
Shipments have been slightly heavier than pro- 
duction, and new business has just about equaled 
production. Inventories at a good many plants are 
lower than at the beginning of 1925, especially in 
upper grades items. The weather has been good, 
and mills that have run have been able to main- 
tain log supplies. Production by small mills has 
been about normal, as they have been able to op- 
erate and haul to planers and railroads. 


Cc ALABAMA C— 


The PIONEER 
LUMBER CO. 


MANUFACTURERS 





pane, 


VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edge and Flat Grain. 


Write or wire for prices on 
Pioneer’s 


No Waste 
Endless Flooring 


ELROD, ALABAMA 








SIPSEY VALLEY 








SHORTLEAF PINE 


Here is virgin Shortleaf Pine 
that dealers will find unsur- 
passed for retail yard sale in 
finish, flooring, siding, ceiling, 
boards, shiplap. 


150,000 feet Daily. 


SIPSEY VALLEY LUMBER CO. 


BUHL, ALABAMA 














TUSCALOOSA, ALA. 
Mills « TUSCALOOSA _ and JERICHO, ALA. 





oo ALL TIMBERS FACTORY FLOO RING — 
Good Old Fashioned Board ds 




















Logging Ralph C. Bryant 


Have you a problem to solve in I ogaing, log 

transportation or harvesting ae n bar an 

turpentine economically? ’ will 

tell you how. An invaluable Losing’ book 

for loggin BoP erence timber owners, 
tc. t 


$4.50, postpaid. 
. 1 So. Dearborn St. 
American Lumberman “ Chicago. Ti. 
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Cc LOVISIANA Coo 
2 
Deep Bayou 


Willow 


for the discriminating buyer 
who is interested in produc- 
ing the BEST finished pro- 
ducts. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LA. 


Red and Sap Gum, Sycamore, 
| Cottonwood —Tupelo. 
peas Z 



































UYERS will find our band sawn 
hardwoods well manufactured. 
Grades guaranteed under rules of 


National Hardwood Lumber Association. 


HARDWOODS 


We solicit your inquiries. 


Bonita Lumber 
Company, Inc. 
BONITA, (Morehouse Parish) LA. 
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HAMMOND,LA. tore 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 














We can most always furnish orders for 


se wuire” Oak Cross Ties 


Standard 6x8-3' 0” 
Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 


WINNFIELD, LA, Company, Inc. 
























Manufacturers 


Short Leaf Pine and Hardwoods 





LAUREL, MISS. 


Jan. 4.—Last week local southern pine manu- 
facturers did little in the way of soliciting busi- 
ness, most salesmen being off the road. There is 
no question whatever as to the firmness of the 
market. Stocks are more or less broken, and mill 
order files are fairly large. General indications 
point to a considerable demand, especially on the 
part of retailers in smaller towns. Special cut- 
tings and timbers of all sorts are in heavy de- 
mand. Car material is more sought after than 
for some time. The export market continues 
quiet. 


H. D. Bastin, general manager Harrison County 
Lumber Co., at Cynthina, Ky.; R. T. Goff, of the 
Bastin Lumber Co., Lancaster, Ky.; Tudor Jones, 
of the Mayfield Planing Mill Co., Mayfield, Ky., 
and G, A. Callaway, representing Eastman, Gardi- 
ner & Co., in Lexington, Ky., are all here this 
week. 


KLAMATH FALLS, ORE. 


Jan, 2.—The Klamath Boom Co. has been in- 
corporated as subsidiary of the Weyerhaeuser in- 
terests to handle several billion feet of logs in the 
Klamath River, and it is proposed to establish 
booms opposite the Weyerhaeuser company’s Sut- 
ton mill site, located about five miles below 
Klamath Falls. At this point in the river the com- 
pany owns extensive mill sites bordering either 
shore, the Sutton site comprising about 200 acres 
and the Holliday site on the opposite side some 
600 acres. Asked what significance might be at- 
tached to the organization of the Klamath Boom 
Co. Jackson Kimball, local representative of the 
Weyerhaeuser interests, has been quoted as fol- 
lows: “This is simply a matter of the company 
making plans to begin operations in Klamath 
County immediately upon the railroad controversy 
between the Southern Pacific and the northern 
lines, now in the hands of the Interstate Commerce 
Commission, being settled in a manner satisfactory 
to our interests.” 


The county court of Klamath County has en- 
countered a snag in its proposed re-cruise of some 
500,000 acres of timber land in this county, when 
representatives of several of the largest concerns 
owning timber here, with Weyerhaeuser interests 
taking a most active part, met with the court last 
week and entered a bitter protest against the 
continuation of the cruise;—objecting to the cost, 
which was claimed to be excessive. Jackson Kim- 
ball, representative of the Weyerhaeuser interests, 
claimed that the open conditions encountered in 
the Klamath pine forests, lack of underbrush and 
general plateau nature of the timber lands, made 
the cost of cruising here around half the cost that 
might apply in the western Oregon fir sections, 
which are extremely rough. He said that a cruis- 
ing firm would be glad to take the contract for 
cruising the local timber at half the price the local 
court had paid for the 100,000-acre cruise. No 
definite action has yet been taken on continuing 
the re-cruise, and the court has stated merely that 
it has taken the matter under advisement. 


NEW YORK, N. Y. 


Jan. 5.—The New Year opened auspiciously for 
the lumber trade of the metropolitan district. In- 
ventories have proved that most of the firms en- 
joyed a prosperous year. Prices have advanced 
slightly since Jan. 1, and will continue on the up- 
grade for the rest of the month at least. 


Mills in the South are extremely uncertain in 
their quotations for shipments within the month, 
and many of them are out of tke market for the 
time being. One wholesaler in southern pine said 
that he found the market exactly where it was on 
Dec. 5. His view was expressed as follows: “We 
ean give no figures in advance on pine. We have 
quoted prices and have suffered from advances 
that came before the lumber arrived.’ 


There is every indication that a very active buy- 
ing season will be inaugurated immediately in New 
York. Yards are short on many items. Many of 
them are shorter on fir than for months. There 
are few yards equipped with large stocks of pine. 
Cypress is finishing out a good season, but the 
yards have no stocks to speak of. Fir surplus 
stocks have been disposed of and today the market 
is in healthy condition. In fact, fir is opening 
1926 in a very much better position than it was 
when 1925 began. 

Inland Empire lumber has never been in a bet- 
ter position. Shipments are coming through 
promptly, but they are arriving short on many 
items, and here too price conditions are very un- 
certain. 

F. T. Satterford, formerly with Carstens & 
Earles, has taken up his residence in New York and 
shortly will become active in this city. 

Harold L. Bent is now representing the Nettle- 


ton Lumber Co. He was formerly with the A. C, 
Dutton Co., Poughkeepsie. 

W. E. VanWert, who has been in the lumber. 
business in New York for many years, has an- © 
nounced that he will retire to enter the real estate 
business. 

Thomas I. Hussey and George C. Williams have 
just incorporated the Hussey-Williams Co. (Inc.) 
at 3506 Bedord Avenue, Brooklyn. 


NEW ORLEANS, LA. 


Jan. 4.—While the market has not yet recovered 
from the holiday influences, comment on the out- 
look is almost uniformly confident and cheerful. 
Relatively light holiday call is balanced by light 
production, due to shutdowns for the holidays, for 
overhauling and on account of bad weather, which 
has made operations difficult in some parts of the 
South. Season considered, the volume of current 
inquiry is rated encouraging. In practically all of 
the woods, it appears, prices are firm at the pre- 
holiday levels, and the opinion is expressed that 
any significant changes during the early months of 
the New Year will be in an upward direction. 

Advices from Natchez, Miss., under date of Dec. 
29, announced the sale of the Black River Lum- 
ber Co.’s plant at Willets, La., together with its 
large timber holdings and other equipment, to 
J. F. MeIntyre & Son (Inec.), the reported con- 
sideration being $750,000. Several months ago the 
company’s sawmill was damaged by fire, which also 
destroyed considerable lumber on the yards. Opera- 
tions have been continued, but on a reduced scale. 
It is reported that the purchasers will rebuild the 
mill and continue operation on large scale. A box 
factory and veneer plant are included with the 
property transferred. 

A New Year’s gift to Corinth, Miss., is the Ajax 
Lumber Co., scheduled to begin business in that 
city on Jan. 2. The enterprise is headed by Albert 
T. Ajax, who for some years has been connected 
with one of the large lumber concerns operating 
in that territory. It is announced that the con- 
cern will engage in the manufacture of wholesaling 
of southern pine, specializing in short dimension 


stock. 
TUSCALOOSA, ALA. 


Jan. 4.—Indications point to a resumption of 
southern pine buying about the middle of this 
month. Production was low during the last week, 
and it is believed that it will be less than normal 
during the next thirty days, and that costs will 
be higher than normal. Inclement weather is hin- 
dering woods and mill operations, and is prevent- 
ing the hauling of lumber to the railroads. The 
small mills operated only about half time. Stocks 
of both mills and consumers are lower than usual 
at this season. Shipments from concentration 
yards last week ran to about 70 percent of 
normal. Orders amounted to about 50 percent of 
normal, Inquiry for car material is heavy, and 
this item is fairly strong. A well rounded mill 
stock finds an attractive market if quick shipment 
can be given, for a few wanted items bring pre- 
miums of $2 a thousand for immediate delivery. 


The hardwoods are in good demand, but there 
has developed some resistance to price advances, 
and even to the figures that prevailed during the 
pre-holiday period. 


(SRA EEAALAAD 


Orchestra Valuable Asset to City 


MINNEAPOLIS, MINN., Jan. 5.—E. L. Carpenter, 
president Shevlin Carpenter & Clarke Co., of Min- 
neapolis, as president of the Minneapolis Orches- 
tral Association, believes the Minneapolis Sym- 
phony Orchestra is one of the city’s most valuable 
assets. F . 

Mr. Carpenter has been one of the most enthu- 
siastic supporters of this cultural development and 
has done much to build the orchestra to its pres- 
ent nationwide prominence. 


“Tt may truthfully be said that this orchestra has 
done more to advertise Minneapolis in other cities 
than any one organization in the community,” Mr. 
Carpenter said. ‘‘The greatest advertising for the 
city comes from the tours made by the orchestra, 
which, as a rule, are self-supporting. During its 
life the orchestra has played in more than three 
hundred cities in the United States and Canada, 
and each year the orchestra travels on an average 
of 10,000 miles and visits at least fifty cities. 
From San Francisco to Boston and from Winnipeg 
to New Orleans the orchestra has carried, in tri- 
umph, the name of Minneapolis. 


“One of the direct results of these tours has 
been to bring many people from other communities 
to Minneapolis, not only to visit the city but to 
establish residence. 

“The various schools of music in Minneapolis 
owe their origin largely to the interest in music 
created by the symphony orchestra.” 
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R. A. WATT, who covered western Ontario 
for Terry-Nicholson-Cates (Ltd.), passed away 
on Dec. 18, at the age of 52. He had not been 
in good health for some time. He was a son 
of the late Robert Watt, lumberman of Wiarton, 
Ont., and was born near Palmerston, Ont. His 
father and grandfather before him were engaged 
in the lumber business. After working in his 
father’s plant for some time, Mr. Watt ran mills 
of his own at White’s Siding and Wiarton and 
entered the wholesale lumber business with his 
father and brother at Wiarton. Later, he spent 
a number of years in British Columbia, where 
he was engaged in lumbering and other activ- 
ities. On his return to Toronto he joined the 
sales staff of the late W. J. Lovering, with 
whom he remained until 1916, when he went 
with Terry & Gordon (Ltd.), and on the forma- 
tion of Terry-Nicholson-Cates (Ltd.), he joined 
that organization. Mr. Watt is survived by his 
wife, two daughters and one brother, Arthur 
Watt, a lumberman of Bracebridge, Ont. 


DOUGLAS J. LANDERS, of the D. J. Lan- 
ders Lumber Co., Springfield, Mo., died on Tues- 
day morning, Dec. 15, at his home in that city. 
Funeral services were held in St. Agnes Cath- 
olic Church, high mass 
being read by the pastor 
and the responses being 
made by the children of 
the St. Agnes school. 
The services were at- 
tended by a large num- 
ber of mourners. It was 
said that the floral trib- 
utes coming from all 
parts of the United 
States, were the most 





THE LATE 
DOUGLAS J. LANDERS 





profuse ever seen in 
Springfield. Services at 
St. Mary’s cemetery fol- 
lowed, the body being 
placed in the Landers 
mausoleum § there. 
Plants and offices of all 
local lumber companies 
were closed during the 
funeral services. Mr. 
Landers was one of 
Springfield’s most prom- 
inent business men and 
was held in high esteem in that city. His death 
followed an attack of bronchial pneumonia. His 
widow, his father and two children, all of 
Springfield, survive. 

Douglas J. Landers went to Springfield with 
his father, John Landers, in 1903, and the two 
became active in the city’s business life, being 
largely instrumental in building up the present 
prosperous business standing of that city. They 
were interested in many local commercial and 
industrial enterprises among which the D. J. 
Landers Lumber Co. was one of the most im- 
portant, operating a wholesale lumber business, 
planing mill and yards in a number of Missouri 
and Arkansas cities. They were both inter- 
ested also in the Landers Lumber & Cement 
Co., doing a large retail business in Springfield. 

THOMAS MOORE, of Woodstock, Ont., died re- 
cently after an illness extending over several 
months, at the age of 86. Mr. Moore first en- 
tered the lumber business with the Robert Kirk 
Co., at Collingwood, Ont., of which he later be- 
came superintendent. He then decided to con- 
duct his own sawmills, in Sullivan Township. 
His next move was to Chesley, Ont., where he 
established a sash and door factory. Later he 
went to Oliphant, where he invested in timber 
lands and a sawmill. On his retirement a few 
years ago he handed the business over to his 
son. Mr. Moore is survived by two sons and 
two daughters. 

NELSON HAMPTON, for many vears the vet- 
eran lumberman of the Millstone Creek section 
of Letcher County, Kentucky, died at his home 
there after a brief illness on Thursday, Dec. 31, 
following by a few weeks the death of his aged 
Wife. He was 80 years old. Uncle Nelson, as 
he was familiarly called by eastern Kentucky 
people, was first engaged in lumbering and log- 

ng operations over sixty years ago—when 
there were trackless forests all over the Ken- 
tucky lumbering section—and several times 
operated old fashioned splash dams in the early 


days of Kentucky lumbering. Later he operated 
sawmills. 


WILLIAM NELSON FANT, 35 years of age, 
winberman of Flemingsburg, Ky., was shot and 
illed when bandits raided the Paramount Club, 
exington, Ky., on Saturday evening, Dec. 26. 
Mir. Fant resisted when an effort was made to 
remove a diamond ring, given to him by his 
mother, and manhandled one of the bandits, the 
+ aed stepping into the room and shooting him 
© death. The two bandits were captured be- 








fore they had cleared the business section of the 
city. Mr. Fant had just come into the city with 
his wife to attend a social function. Leaving 
her at the hotel he had dropped in at the sports- 
men’s club for a few minutes. 


JOHN BLAND ALLAN, Ottawa, Ont., man- 
ager for and a director of Robert Cox & Co., 
lumber importers, of Liverpool, England, died 
at Ottawa Saturday, Jan. 2. He was well- 
known in lumber circles throughout eastern 
Canada and the United States. Born at Lachute, 
Que., he entered the lumber business as a young 
man. He held the position of Ottawa manager 
for Robert Cox & Co. for 25 years, and was 
executor of the Robert Cox estate in Canada. 

JOHN B. NADEAU, a former resident of 
Marinette, Wis., and connected for 31 years with 
the lumbering industry in that city, died at 
Quebec, Canada, of angina pectoris, while visit- 
ing his two daughters there. He was born in 
Concord, N. in 1850 and went to Canada 
with his family when he was a child. In 1890 
he went to Wisconsin where he engaged in the 
lumber business at Marinette. He retired in 
1920 and since that time had lived in Green Bay, 
Wis. He is survived by two sons and five 
daughters. Burial was in Marinette. 


GEORGE M. ARNOLD, prominent lumberman 
of Longview, Miss., died on Dec. 21, at the age 
of 54, from injuries received about a week pre- 
viously when a log fell upon him. Mr. Arnold 
was a native of Pinson, Tenn., but had made 
his home in and around Houston for a number 
of years. He leaves a widow, one sister and 
three brothers. 


ALMOND H. NEFF, 62 years old, and asso- 
ciated in the lumber business in Denver for the 
past thirty years, died at his home there Dec. 
31 after a brief illness. He went to Denver in 
1890 from Fremont, Ohio, and for a time was 
employed with the Hallack & Howard Lumber 
Co. For the last twenty years he had been with 
the E. W. Robinson Lumber Co. 

JANE ANN STEPHENS, of Toronto, Ont., 
mother of J. L. Campbell, the well known whole- 
sale lumber dealer, who is associated with J. P. 
Johnson & Son, of Toronto, passed away on 
Dec. 27, in the 98rd year of her life. Her death 
was the result of old age and the end came 
quietly and peacefully in her sleep. 

DAVID FERGUSON, who operated logging 
camps at Saxon and Nooksack and sawmills at 
3ellingham and Lake Whatcom, Wash., died at 
San Diego, Calif., Dec. 26, aged 76, after a 
month’s illness. He operated in Whatcom 
County, Wash., for eighteen years. 

BENJAMIN HUDSON RYDER, electrical en- 
gineer for the American Steel & Wire Co. of 
Chicago, for the last twenty-four years, died 
suddenly at his home in Chicago on Dec. 26. Mr. 
Ryder was widely known in electrical and rail- 
road circles throughout the country. He was 
born in Hudson, N. Y., Dec. 3, 1877. 


TIMBER LAND SALES 


SPOKANE, WASH., Jan. 2.—The Federal Match 
Co. was the successful and only bidder for four 
sections of State timber, at a price which was re- 
ported as $335,000, and considered by State of- 
ficials as the best bargain Idaho ever has made on 
its timber. The white pine stumpage brought $8 
a thousand, which is said to be $2 above the price 
paid a short time ago by the Weyerhaeuser inter- 
ests for what is known as the Turrish timber. 
Weippe, in the Orofino section of Idaho is greatly 
elated over the sale, which means active opera- 
tions in that district by the company, as the tim- 
ber is near that point. The State land board, in 
making the sale to the Federal company, has speci- 
fied strict regulations for the protection of other 
timber by burning the slash and in other ways. 








EVANSVILLE, IND., Jan. 4.—The purchase of the 
largest tract of timber land in the State, or what 
is believed to be the largest, was made a few days 
ago by the S. J. Peabody Lumber Co., of Colum- 
bia City, Ind., when F. F. Morsches, superintendent 
and general manager of the company, closed the 
deal. The company acquires the timber on 3,000 
acres of land in the Kankakee River district in 
Indiana. The timber was owned by the Indiana 
Land Co., the Straus Bros. Co., and others and is 
situated about fifteen miles south of Valparaiso, 
Ind. The sale price was not made public. The 
company has begun to rig up three portable mills 
and hopes to have the mills in operation in about 
three weeks. The timber consists of oak, elm, 
soft maple and other kinds of hardwoods. 





SPOKANE, WASH., Jan. 2.—The Hedlund Box & 
Lumber Co. is high bidder on 67,000,000 feet of 
timber in the Colville National Forest near Marcus. 
The timber is on Sherman Creek and adjoins other 
timber of the company. It covers 8,300 acres and 
is mostly pine on which the bid was $3.56 a thou- 
sand. The total amount of money involved will 
be about $200,000, according to D. E. Hedlund, 
president of the company. 
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THE MARK OF 


WE 


ON EVERY STICK 


—and no other 
mill does it! 


To start the New Year off 
right we want to tell you 
again that HDE manufac- 
tures hardwood lumber in a 
different way than any other 
mill, 


HDE cuts a timber out of 
every log. 


That means the heart de- 
fects do not appear in the 
lumber, and that the com- 
mon boards are just a little 
better than the usual com- 
mon boards. 


Factories, therefore, can 
get a higher percentage of 
clear cuttings out of an HDE 
board than the grading rules 
call for, with the resulting 
profit to the factory. 


We invite you to get ac- 
quainted. Eleven years of 
prosperity in manufacturing 
hardwood lumber has proved 
to us that we are giving a 
real service. 


Hillyer Deutsch 
Edwards, Inc. 


Hardwood Lumber 
Oakdale, Louisiana 


BRANCH OFFICES:— 
CHICAGO DETROIT 
223 Railwa 11-239 General 
Exchange Bldg. Motors Bldg. 
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| CHICAGO 


OAK FLOORING 
‘‘ SPENOAK ” 


Manufactured by Miller Bros. Co., Johnson 
City, Tenn., for our exclusive account in 
Chicago, Detroit and Milwaukee territory. The 
best of Tennessee Oak for the best of Flooring. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Il. 











Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
Conway Bidg., CHICAGO, ILL. 








Lumber and ‘ 
HUTCHIN Storage Co. Lat hag 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND,ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 











GILBERT NELSON & CO. 


Public Accountants 
Il SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











OUR 
Service Satisfies 


the retailers and the 


manufacturers in three 
large consuming cen- 
ters. 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Bldg.,. KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 


Member National Association 
of Commission Lumber Salesmen. 


Money !<« 


Liberal Cash 
Advances 











against open book ac- 
counts, notes and trade 


acceptances. 
. and at a rate that is at- 
Confidential tracting a large volume of 
business from progressive 


Service 
lumber manufacturers 
and jobbers. 


Inquiries will have our 
immediate attention. 


Manufacturers & Dealers 


“Commercial Bankers” Finance Corp. 
CHICAGO, ILL. 


137 So. LaSalle St., 








J. J. Comerford, jr., of the Detroit Lumber Co., 
Detroit, Mich., was in Chicago this week on busi- 
ness. 

O. E. Morgan, of Gresham, Wis., northern opera- 
tor, was in the city this week calling on the 
wholesalers. 


Ed. Munger, of the Ed. Munger Lumber Co., 
Lafayette, Ind., and Mrs. Munger were visitors in 
the city Tuesday. 


R. A. Joy, of the Joy-Tarbell Lumber Co., whole- 
sale and commission firm, has been visiting lumber 
centers on the West Coast. 


A. G. Nortz, president of the Nortz Lumber Co., 
Minneapolis, Minn., operator of a line of retail 
yards, is back at his office again after seven weeks’ 
illness. = 

W. J. Kellogg, representative of the Hilgard 
Lumber Co. in eastern and northern Ohio, was in 
Chicago this week for a conference with officers of 
the company. ; 


A. E. Boatright, of the A. B. Boatright Lumber 
Co., and family, were holiday visitors at Mr. Boat- 
right’s old home at Stuart, Iowa. Mr. Boatright 
returned to Chicago last week. 


Frank R. Adams, sales manager in charge of the 
Chicago office of the Pacific Lumber Co. of Illinois, 
left this week for the East on a business trip that 
will probably keep him away a week. 


John W. Miller, president of the Coast Fir & 
Cedar Products Co., arrived in Chicago the first 
of the week to call on the trade and confer with 
his local representative, Fred J. Schnell. 


Cc. H. Larrabee, of Houston Bros., Vicksburg, 
Miss., has been spending the holidays at his former 
home at Slidell, La. Mr, Larrabee represents 
Houston Bros. in Chicago and contiguous terri- 
tory. 


A. T. Brink, treasurer and manager of the 
Kansas City office of the Tri-State Lumber & 
Shingle Co., was in the city this week conferring 
with L. L. Emerson and Mr. Woodcock of the 
local office. 


J. A. Gillespie, manager of the Chicago office 
of the Peavy-Byrnes Lumber Co., has returned to 
Chicago after a pleasant holiday visit in Pitts- 
burgh and Philadelphia. He was gone about ten 
days in all. 


F. E. Andrews, who was in charge of the Chi- 
eago office of the Stephen-Jarvis Lumber Co. until 
the recent dissolution of that firm, has joined the 
Vangsness Lumber Co. and will cover Chicago and 
Wisconsin territory. 


J. W. Russell, lath manufacturer of Roosevelt, 
Minn., was in the city this week on business. Mr. 
Russell spent considerable of his time here in 
conference with Molin & Eccles, who represent 
him in this territory. 


James D. Lacey, of James D. Lacey & Co., tim- 
ber land factor, who is spending the winter in 
New Orleans with Mrs. Lacey is in Chicago to at- 
tend the annual meetings of the various com- 
panies in which he is interested. 


R. G. Maislein, of the Maislein-Dawson Lumber 
Co., Sheboygan, Wis., which was just recently or- 
ganized, made a short stopover in Chicago this 
week on his way South to line up mill connections. 
His first stop was to be at Memphis. 


G. A. Griswold, of the Griswold Lumber Co., 
Portland, Ore., who has been spending the last 
month in this section and in the East looking over 
business conditions and ealling on his many 
friends, passed through Chicago this week on his 
way home. 


B. A. Cannon, general manager of the Sugar 
Pine Lumber Co., Fresno, Calif., who has been 
spending the holidays at his old home in Michigan, 
passed through Chicago this week on his way to 
Fresno. He was accompanied by his father who 
will spend the winter in California. 


Lawrence F. Braun, who for the last several 
years has been associated with Burnaby Bros. 
Lumber Co., has become associated with the Van- 
landingham-Cook Lumber Co. Mr. Braun will call 
on some of the city yards but will devote most 
of his time to retail yards in the outlying suburban 
districts, 


Phil P. Philippi, secretary and treasurer of* the 
W. C. Landon Lumber Co., Wausau, Wis., was a 
business visitor in Chicago this week. A curtail- 
ment in logging operations throughout the North 











is imminent if the present warm weather continues, 
according to Mr. Philippi, but, in general, prospects 


favor a normal input for the season. While busi- 
ness has been quiet around the holidays, the ex- 
cellent demand in November has left the mills low 
on some items, notably No. 3 birch and maple, and 
6/4 and thicker No. 1 and better maple. 


T. D. Higgins, manager of the Chicago office of 
Turner Farber Love Co., Memphis, Tenn., together 
with his family, has been spending the holidays 
with relatives at Clarksville, Tenn. The last few 
days Mr. Higgins has been at Memphis in consulta- 
tion with officers of the company and looking over 
the situation at the mill. 


The Harnischfeger Sales Corporation, manufac- 
turer of P&H cranes and excavators, with head- 
quarters at Milwaukee, Wis., announces that its 
Birmingham (Ala.) office has been moved from 
suite 431 in the First National Bank Building to 
401 in the Pioneer Building. J. Van Buskirk, dis- 
trict manager, remains in charge. 


E. W. Kettlety, sales manager of the Interna- 
tional Lumber Co., International Falls, Minn., who 
makes his headquarters in Chicago, made a short 
business trip to Minneapolis this week. O. H. 
Paddock, Mr. Kettlety’s assistant, left this week 
for Florida, where he will spend the next three 
months. 


W. C. Brown, of the recently organized Williams 
Bros. Lumber Co., Pittsburgh, Pa., was in the city 
this week transacting business and calling on some 
of his acquaintances in the trade. Both Mr. Brown 
and his employers were formerly associated with 
the C. V. McCreight Lumber Co., of Pittsburgh. 
Ile returned by the way of Detroit, Mich. 


The Prepared Roofing Association, which for- 
merly maintained offices in the Conway Building, 
111 West Washington Street, has closed its Chi- 
cago office and has moved to 350 Madison Avenue, 
New York City, where it should be addressed un- 
der the new title of the Asphalt Shingle & Roofing 
Association. Both the change in name and loca- 
tion of headquarters became effective Jan. 1, 1926. 


R. C. Clark, Chicago representative of the Tre- 
mont Lumber Co., Rochelle, La., accompanied by 
Charles L. Schwartz, of Naperville, Ill., and James 
H. Brydon, of the Lord Lumber Co., La Grange, 
Ill., left Thursday for a 10-day trip in Texas and 
Louisiana. 
Trinity County Lumber Co., at Groveton, Tex., 
and will then visit the plant of the Tremont com- 
pany at Rochelle. 


A. H. Learman, of the Vaughan Lumber Co., 
Houston, Tex., stopped off in Chicago this week on 
his way home from Wisconsin, where he has been 
visiting of late. Connected with the shingle de- 
partment of the Vaughan organization, Mr. Lear- 
man has been engaged in the promotion of the use 
of red cedar stained shingles in Texas territory and 
reports that they had become very popular in the 
South and are now in good demand. 


Charles L. Baxter, of the Charles L. Baxter Lum- 
ber Co., returned this week from a three weeks’ 
trip through southern mill and market centers. 
After leaving Chicago, his first stop was at War- 
ren, Ark., where he called on the Bradley Lumber 
Co. From there he proceeded South to his former 
home at Chilton, Tex., and after spending Christ- 
mas there left for a swing through Texas and 
Louisiana markets and Mississippi mill centers. 


H. S. Gilkey, of Pendleton & Gilkey, Minneapo- 
lis, Minn., was severely injured recently when the 
automobile in which he was riding was struck by 
a street car. The automobile was almost com- 
pletely demolished, and Mr. Gilkey had five ribs 
broken and suffered other body bruises, besides 
being cut by broken glass. He is at a Minneapolis 
hospital, and is reported to be recovering. His 
firm is a producer and wholesaler of northern white 
cedar. 


The A. E. Boatright Lumber Co. this week moved 
from suite 1620 in the Conway Building, 111 West 
Washington Street, to larger quarters in the same 
building. The firm is now nicely located in suite 
1758-1768 where it will be better able to take care 
of its expanding business. Mr. Boatright an- 
nounces that the firm’s telephone number will re 
main the same. Miss Eva Scott, who was for- 
merly employed in the office of. the George T. 
Mickle Lumber Co., has entered the offices of the 
Boatright organization. 


R. H. Seanlon, vice president and general man- 
Scanlon Lumber Co., Massack, 


ager of the M. J. 


They will stop at the mill of the 
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Calif., who is making his first visit to this section 
of the country in several years, stopped off in 
Chicago this week for a short visit before going 
on to Minneapolis. While in the city, Mr. Scan- 
lon called on the AMERICAN LUMBERMAN and ex- 
pressed his surprise over the rapid manner in 
which Chicago has grown since his last visit here. 
Many local lumbermen are acquainted with Mr. 
Scanlon through his ten-year connection with 
the Brooks-Scanlon Lumber Co., as manager of 
its Pell River operation. For the last three years 
he has been in California operating in white and 
sugar pine, and he says that there is a growing 
appreciation of the qualities of these woods. 


Two exclusive accounts of the Tri-State Lumber 
& Shingle Co. recently had their mills destroyed by 
fire. They were the Couchwood mill of Weaver 
Bros., Shreveport, La., Dec. 18, and that of the 
Stout Lumber Co., Thornton, Ark., Dec. 26. The 
planing mill of the Weaver operation also burned, 
put work of rebuilding has already begun, and offi- 
cials of the company announce that it will be ready 
to operate in thirty to sixty days. Eight million 
feet of lumber were consumed in the fire that swept 
the Stout operation, bringing the total loss up to 
$750,000. The company is planning to rebuild 
immediately. 


Harry H. Maus, of the Harry H. Maus Lumber 
Co., South Bend, Ind., was a much appreciated 
caller at the offices of the AMERICAN LUMBERMAN 
this week. He was in Chicago on business for 
several days and spent some time visiting friends 
at the American Furniture Mart. The outlook 
for the hardwood business in his territory is very 
good, to judge from present indications, he said, 
and most of the dealers have orders on their 
books, the only difficulty being to get stocks 
promptly, the mills in the southern hardwood pro- 
ducing sections having been handicapped of late 
by excessive rains. 


Sea aasaaaaai 


Sports Hoo-Hoo License Plate 


BEAUMONT, TEX., Jan. 4.—W. A. Nichols, of 
Ww. A. Nichols & Co., claims to have the only real, 
genuine, concatenated Hoo-Hoo automobile license 
number in Texas. It is No. 99,999. Mr. Nichols, 
former Gurdon of the Hoo-Hoo Supreme Nine, had 
set his heart on securing this number for his car 
and enlisted the aid of Tax Collector J. Wesley 
Garrett. Mr. Garrett located it at Brownwood 
and wrote the owner, stating Mr. Nichols’ reasons 
for desiring the number. Upon the payment of the 
transfer fee, Mr. Nichols was enabled to secure the 
number for his license plates, which he is proudly 
sporting on his personal car. 


Holds Birthday Party 


The twentieth anniversary of the founding of 
Russell J. Matthias Co., local wholesale firm, was 
fittingly celebrated Friday evening, Dec. 29, by a 
dinner at the Union League Club followed by a 
theater party at the Apollo theater at which the 
members of the company’s sales force and their 
wives or lady friends were guests of the organiza- 
tion. 

The dinner was served in true birthday style, 
with a large cake surmounted by twenty candles 
occupying a place of honor at the center of the 
table. The favors consisted of a fine engraved 
gold key chain for the men and a beautiful stick- 
pin for the ladies, gifts of the company. 

Russell J. Matthias, president of the company, 
was presented with a pair of gold and platinum 
cuff links and Mrs. Matthias with a beautiful cor- 
sage bouquet of orchids. Overcome by this wholly 
unexpected token of his employees’ esteem, Mr. 
Matthias was at first at loss for words but finally 
Tesponded with a short speech in which he thanked 
them for the remembrance and urged them to look 
forward to greater things for the company as it 
had not yet attained the legal age of twenty-one 
a and was still growing, with a brilliant future 
ahead. 


At the conclusion of the dinner, the party left 
for the Apollo theater where the rest of the eve- 
ning was spent in enjoying Al. Jolson’s antics in 
his latest stage success, “Big Boy.” 


Hardwood Board of Managers to Meet 


The semi-annual meeting of the board of man- 
agers of the National Hardwood Lumber Associa- 
tion will be held. in Chicago Thursday, Jan. 14, 
according to Frank F. Fish, secretary of the asso- 
ciation. The conference will attract lively interest 
48, in addition to considering important business 
Matters, the board will decide on the place and 
date for the annual meeting of the association. 








Announces Changes in Organization 
The Chicago Lumber Sales Co., local wholesale 
concern, has made several changes in the personnel 
and officers of the company which will be of inter- 
est to the lumber fraternity. James H. Lang, 
treasurer and manager of the company, has an- 
nounced the election of Donald F. Kaehler and 
W. V. Wilson to positions of vice president and 
the appointment of John C. Hardaway as sales 
representative in Chicago territory. 

. Mr. Kaehler, who, ever 
since he entered the busi- 
ness world, has been con- 
nected with Mr. Lang and 
associates, is a native of 
Chicago. He received his 
education at Howe Mili- 
tary School and the Uni- 
versity of California. 





DONALD F. KAEHLER, 
Chicago ; 
Newly-elected Vice Presi- 
dent 





Upon finishing school he 
took a position as man- 
ager of a branch retail 
yard at Monticello, Ind., 
and at the time of the 
organization of the Chi- 
cago Lumber Sales Co., in 
May, 1919, he became 
affiliated with it as sales 
representative. He served 
in the World War as a marine aviator. Mr. 
Kaehler will continue as sales representative. 

Mr. Wilson, who has been western manager of 
the Chicago Lumber Sales Co., with headquarters at 
Portland, Ore., for the 
last six years, is a gradu- 
ate of Valparaiso Univer- 
sity, Valparaiso, Ind. He 
has an enviable war rec- 
ord, entering the war as. 
a private and retiring as 


a captain. He was con- 
nected with the Southern 
Pacific Railway, before 





W. V. WILSON, 
Portland, Ore. ; 
Newly-elected Vice Presi- 
dent 





joining the Chicago sales 
organization. He is well 
known in the West, and 
his many friends on the 
Pacific coast will be 
pleased to hear of his 
promotion. Mr. Wilson 
will continue his work as 
western manager for the 
company. 


Mr. Hardaway comes to the Chicago Lumber 
Sales Co. with experience in many phases of the 
lumber industry, and being especially familiar 
with the selling of railway and car material, 
will fit in well with the 
work of his new concern. 
He is a native of Ala- 
bama. For a number of 
years he operated a saw- 
mill of his own at Hard- 
away in the central part 
of the State, and then be- 
came affiliated with E. 
M. Ivy & Co., Birming- 








“JOHN C. HARDAWAY, 
Chicago ; 
Sales Representative 





ham, Ala., as a buyer. He 
later was connected with 
L. F. Driver & Co., Thom- 
asville, Ga., as salesman 
in Chicago territory, 
which position he has 
held for the last seven 
years. He will serve in 
the same capacity with 
the Chicago Lumber Sales 
Co. 

The Chicago Lumber Sales Co. is a prominent 
wholesaler of Douglas fir and southern pine car 
material and yard stock, and with these changes in 
its personnel and officers, feels that it will be better 
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Buy Your Lumber 
From These Firms 


By cutting the selling costs of 
the mills whose lumber they han- 
dle, the following firms are fre- 
quently able to pass on worth 
while savings to their customers. 
They deal only with thoroughly 
responsible mills and have fully 
demonstrated their own reliability. 


Submit your next order to these 
firms and let them convince you 
that it pays to buy from them. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, IIl. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 
332 So. Michigan Ave., Chicago, Ill. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (Wa8ds 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 
Canton, Ohio 


HAYES LUMBER CO. 
38 So. Dearborn St., Chicago, IIL 


LUCAS LUMBER CO. 
605 No. Michigan Ave., Chicago, Hl, 


R. D. HUNTING LUMBER CO. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


W. E. ALLEN LUMBER CO. 
30 No. LaSalle St., Chicago, Ill. 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


( Other members of association are 
invited to join in this advertising. 
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CHEROKEE LumBER Co. 


LUMBER, GENERAL MILL WORK 
BUILDING SUPPLIES 


Knoxville, Tenn. 


May 7th, 1925. 


Appalachian Flooring Co., 
Knoxville, Tenn. 


Gentlemen: 


In reply to your letter of 
May 6th regarding your Hardwood 
Flooring. 


We can say that we have 
always received perfect satis- 
faction in every respect from all 
the Hardwood Flooring purchased 
from the Appalachian Flooring 
Co. Up to the present we have 
not received a complaint on any 
of your flooring, and our inten- 
tion is to continue using the 
APPALACHIAN HARDWOOD FLOORING 
exclusively. 


Respectfully Yours, 
Cherokee Lumber Co. 


FW/jb By: Fred H. Williams. 





APPALACHIAN 
FLOORING CO. 


Manufacturers of 


Oak and Maple Flooring 
KNOXVILLE, TENNESSEE 











F YOU use BOX SHOCKS or cut 
to size stock in any of the follow- 
ing woods and will give us an oppor- 

tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 
a Pondosa Pine 

Prices «Engelmann Spruce 
Mountain Red Cedar 
| Mountain Hemlock 


Sullivan Creek Lumber Co., Lrp. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B. C. 


TT [UMBER COMPANY 


ie RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
ae. 


Anywhere. 






























Office, 
RUSTON, LA. 











CGummer Gypress Go. | 


Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 











able to continue the efficient, reliable service that 
has always been characteristic of the company’s 
business dealings. 


Tells of Conditions in Florida 


Lee H. Shepherd, secretary of the W. L. Shep- 
herd Lumber Co., of Montgomery, Ala., and man- 
ager of its Chicago office, returned last week from 
Montgomery where he had been spending the holi- 
days. Mr. Shepherd was one of the hosts to the 
party of northern lumbermen who toured the South 
and Florida during the early part of December as 
guests of the W. L. Shepherd Lumber Co. and had 
been visiting at Montgomery since about the mid- 
dle of December when the party broke up at Tampa. 

One of the features of the trip, according to Mr. 
Shepherd, was the big catch of fish that members 
of the party made at Cortez Beach, near Braden- 
ton, where 600 pounds were taken in. The small- 
est fish caught ran around three pounds in weight 
and the largest as high as fifteen pounds. 

Mr. Shepherd remained in Florida for a short 
time after the party broke up to look over the 
building situation and reports that it is going on 
at a rapid pace with no signs of abatement. Sky- 
scrapers are going up rapidly in Tampa and Miami 


ee 


is also enjoying a great development. The W. LI, 
Shepherd Lumber Co. recently bought a tug and 
three barges for freight duty between Tampa and 
St. Petersburg and these are also being used for 
lighterage in the bay. With this equipment ang 
its own docking facilities at both cities, the Shep. 
herd company can ship its lumber to Tampa, un- 
load it promptly and dock it without the least 
delay. 

Although there is considerable fir coming to 
Florida by water, Mr. Shepherd says that southern 
pine is not being affected adversely and that, in 
fact, southern pine prices are slightly higher now 
than in December. Mr. Shepherd left this week 
for a trip through Michigan and Ohio territory, 


A Correction 


Through the use of three entirely unnecessary 
ciphers in connection with an item printed op 
page 47 of the Dec. 26 issue of the AMERICAN LuM- 
BERMAN, the startling information was conveyed to 
our readers that “the estimated timber cut in Que- 
bec for 1925-26 is 1,500,000,000.000 feet.’’ Of 
course this should have been 1,500,000,000 feet, 
this being the figure reported from Montreal. 





Sash and door mills in the Minneapolis-St. Paul 
(Minn.) district this week began to feel the im- 
petus of the new discount card, and orders for 
stock goods are coming in more freely from the 
retail yards. The next two months are expected 
to bring a large volume of business from the re- 
tailers who are anticipating their needs for the 
late winter and early spring. Orders being placed 
this week generally are for future delivery. Re- 
ports from the country districts say that inquiries 
are coming in more freely, indicating that farm 
construction and building in smaller communities 
will reach a higher level than in the year just 
ended. 


Mills in Columbus, Ohio, are working to the 
usual capacity and orders are coming in fairly 
well when the time of the year is taken into con- 
sideration. Orders previously booked are taking 
the attention of mill owners, although scouting 
for new business has been brisk. Indications point 
to a good home building demand during the com- 
ing year, although office and apartment building 
is not expected to be brisk as in 1925. Door and 
sash factories are busy accumulating stocks for 
the spring. Prices are still rather uncertain, al- 
though cutting is no more prevalent than formerly. 


Not much business was placed with Kansas City 
(Mo.) millwork plants last week, but this week 
is starting out well and sales managers are look- 
ing for an increase in demand this month, includ- 
ing a fair volume of trade from the country. 


The Buffalo (N. Y.) door factories and planing 
mills are starting up again after the holiday shut- 
down. The amount of building immediately in 
sight is not heavy, but there is a prospect that 
many dwellings will go up in the spring, particu- 
larly in the sections adjacent to the city. 


Much construction is in progress at Baltimore, 
Md., and new operations are planned, so that there 
is every prospect for a good year. Whatever may 
he said about overbuilding as far as the erection 
of houses by speculative builders is concerned, 
many other undertakings of the better sort are 
on the program, and the requirements, especially 
in the way of extra sizes of sash and doors prom- 
ise to be large, with prices either well sustained 
or tending higher. Profit margins are fairly nar- 
row, but not more so than the keen competition 
might lead one to expect, while the inquiry is of 
gratifying proportions. 


The sash and door factories of Los Angeles, 
Calif., have completed inventories, and during the 
coming week they will be ready to start opera- 
tions to take care of orders now on hand, as well 
as to build up a reserve stock. A big increase in 
business is expected for this year. 


Buys Planing Mill Property 

LOUISVILLE, Ky., Jan. 4.—The planing mill 
property of the Star Wood Products Co., at Louis- 
ville, has recently been sold to Olaf Anderson, head 
of the Anderson Manufacturing Co., Louisville 
Planing Mill Co., and other concerns, who is plan- 
ning to incorporate a new company as the Ander- 
son Wood Products Co., which will operate the 
old Star plant, probably as a planing mill opera- 
tion. The Star company produced poplar siding, 
molding and trim specialties principally. The 
Star company for some months past has been on 





the market, and endeavoring to liquidate, it having 
been known for three or four months that Mr, 


Anderson was a prospective buyer. Just recently 
the Star company was reported to have sold about 
a million feet of hardwoods, principally poplar, 
oak, chestnut and basswood, to the Louisville Point 
Lumber Co., and to have offered a settlement of 
75 cents on the dollar to its creditors, it being 
understood that this offer was accepted. 


Company Holds Annual Convention 


SAN ANTONIO, Tex., Jan. 4.—The second annual 
convention of the executives, managers and sales- 
men of the Steves Sash & Door Co., was held in 
the general offices of the company in this city on 
Dec. 29 and 30. The meeting was attended by the 








i i 2 

















Above is reproduced a sticker designed by the 
Morgan Sash & Door Co., Chicago, which that 
concern is affixing to all its mail going to lum 
ber dealers. A number of association secretaries 
have written the above named company to et: 
press their appreciation for this codperation in 
boosting attendance at the coming conventions 





officers of the company, the managers of the five 
branches of the organization (located at San An- 
tonio, Fort Worth, Houston, Wichita Falls, and 
Corpus Christi) and twelve salesman. A very it 
teresting program had been prepared, including 4 
number of discussions on live topics, and the meet: 
ing was very successful in every way. 

While the sessions were devoted mainly to round 
table discussions, there were a few set addresses 
including one on “Following Through,” by Gerald 
E. Melliff, president Melliff-McAllister Lumber Co. 
of San Antonio. A theater party was held 0 
Tuesday evening, and on Wednesday evening 4 
banquet was given at the Menger Hotel, at which 
Walter Steves, secretary of the company, was 
toastmaster. 
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Latest Reports on Lumber Prices 








Review of Current Lumber Trade Conditions Appears on Page 35 


SOUTHERN PINE 


The following f.o.b. mill prices are taken from sales made during week ended Jan. 2 in sections named: 











Hat- Kan- 
Alex-_ ties- sas 
andria, burg, City, 
La. Miss. Mo. 
Flooring 
1x3” EG  aameeasiae 
5 oN Ra wetere 
ad ee erty 
No. 2 
FG B&better.. 
1 
Ne 2 
eT ee kv ines 
FG Baaietter. 
No. 1 
No. U 
No. 3 we 
is” No, 2 C. M... 
me. & ©... Mec 
Ceiling 
Mad” BEBetter 2... 2.56 39.65 40.29 
_ Ri ccenee see neta old 34.20 34.14 
Me Riksvews. eves 19.75 22.50 
% x4” Ba&be ‘tter .. 50.50 
Finish 
B&better rough 
Pe BE ciieeve avens 50.97 
Siero Ecos i Sore 45.82 
MEE. Sercsateerne wens 50.22 
Or Grakk sc waawuy es 52.97 
ned and Macias - nme 59.05 
Reem panel ea kane 63.49 
1uxd WO me stsine -Sivsie | kere 
BO Suciiavisce vdaxs «seen GOene 
1% and 2x4 to 12” ..... TSS -isnss 
O78 Ge SEES. nce cece: cose 62.59 
Bk&better surfaced: 
he: ere --- 59.30 
BE dbo oa we aK ES 53.50 54.20 ..... 
1 ERA esr acer 5.50 53.08 62.21 
BE weve ewhvave “comets 55.01 64.00 
tgp and 30"...... 65.50 65.44 71.00 
DME a p.6c4 oeseis bese 65.50 71.96 76.27 
De cass cic Levees Meee 68.42 
DOM, CRORE ick Recen 4 ae 
 bbapnoxes teas 75.64 85.40 
re ee PI vices (Kecas suene 62.50 
C surfaced: 
| rarer -t 
 Siceh een e eae ts 
ME Gin peters dip sta ease awl f 
BS ioverg a ares cx ia Wl catered 5.0! 
oe a rr b. 5% 
ME ccccsceetsak. “Kean TP tcwes 
De Shs ek ecen. weve GL.TS sas 
MEN oceania a a earn ene 63.50 





Hat- 
Alex-_ ties- 
andria, burg, 
La. Miss. 
; Bevel Siding 
ene ING ED cccunee Keene 39.00 
Partition 
1x4 & 6” B&better. 48.98 
RD audidkatew axed 43.88 
Casing and Base 
B&better: 
SGM Caciscens cannes 34.5 
S GOO BP vccivecs 66.00 69.29 
Fencing, S18 
No. 1, 1x4”, 16’ ... 16.50 
CT ee 
BE a NO kes 6s eke nwa 
a MS? vcees secac 
No. 2 (all lengths): 
Ee ncakeaans sccen wanes 
BU auetdaceu “acsce  cetes 
No. 3 ~~. lengths) : 
1x6” GieGsameneeweue ces kas 
Boards, 818 or 82S 
No. 1- 
1x 8”, i SS eee re 
COmer TR ccker ceene 
TR 5 Rs. otnta Sewds 
GON SEEM cece cwece 
EMNe 9 SOEs cece enn 
Ce Sc ceae “cases 
No. 2 (all 10 to 20’): 
PE: Kdamaneewauta. wanes 23.24 
BME susycecnacee 23.36 
EE -ceccceeanune uwece 23.58 
* 3 (all lengths): 

Be seu aas caus 18.09 
1210” Suaeeeteadinn sxaiens 18.55 
DG cwhewdenseus 18.71 

No. 4, all widths and 
errr 7.93 
ee 
So kckeswan 22.72 
Shiplap 
No. 1— 
ix 8,4 &@& 1¢:. es 
Other igts. ..... 
1x10”, 14 & 16’.. Ge éeacs 
Other Igts. ... 35.00 
No. 2 ie to 20’): 
RE Jasdwand 17.00 22.90 
EWM. ocxenna’s 18.00 22.87 
No. 3 Bag le 2ngths): 
Me cxenwuek, oxeees 17.78 
1210” Pane dee Wkeas 17.70 


Kan- 
sas 
City, 
Mo. 





22.50 
24.00 
28.30 


18.14 
18.25 
19.00 


36.06 
36.06 








Hat- 
Alex-_ ties- 
andria, burg, 
Miss. 
Dimension, SIS1E 
No. 1— 
ok a 26.00 23.51 
ee cdbacahe 27.20 24.53 
EO eéuwaes CS eee 
18 & 20’ 34.91 28.90 
10’ to 20 35.00 ..... 
SEG ser eaacecd \dudaapraweue 
Bee adatens 26.00 23.86 
Me wanecae 25.97 25.93 
18 & 20’.. 29.50 26.71 
10’ to 20’.  eed<a 
Sn ee neecdkecas Se ened 
12 pace. ao 
Tee “ccans 
waunre 27.54 
2x10”, , i, eee 
1 30.00 27.79 
32.00 26.60 
33.00 28.90 
2x12”, Ct eer 
35.00 27.52 
alge 29.62 
reer 31.43 
43.00 wae 
No. 2 
ee BE dckivce steee Gen 
a - heuenn 22.00 21.62 
Pe” wiedeens 24.67 23.12 
18 & 20’... 27.43 24.55 
EO te Ss. SO cece 
SEO Ie  eweeess I eee 
me pbwdend 22.00 20.53 
a -atedaes 25.00 21.06 
19° 2 FOO ccees 
De eececce avenue. ates 
Da ‘vkeeden “Kdees 21.44 
De acenvas Sa ecnes 
Seta mcs sanac- 5 2.24 
I to 20... 2BGO cece 
SU os De .. cekaens , 3 ere 
18 & 20 sce aaeee 
REM SE kceskas Sclaus 41 
Dr Jateuees tonne Se 
18 & 20’... 30.50 25.15 
10’ to 20’ GE vac wis 
No 3 2x6” eeetccee sesee cosce 
ME ceenusad. edewe Keanes 
DET eek@nen. “aeea cxeoue 
MM Séaddee “dana bane 


eeeee 


22.21 
20.71 
25.11 
30. 01 








Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
La Miss. Mo. 
Dimension, S1S81E 
No. 2 & ne log run: 
2x 4” o  @0uaeae. senke - * ae 
2x 6”, is’ ebeenec See ecese 
Se ieee acaseds saces , oes 
we deudade ahaes y & 
ee GR ae ad. “wean TG seas. 
F !) gt ar ere ree eee Genes 
; i i” gape ee TG Seuss 
Ie Se Waa anes 25.49 
Drop Siding 
1x4 or 6” B&better.. ..... 47.63 48.80 
MON R fauna fevkus 40.56 ..... 
Me had -saade 24.76 28.00 
Nee O Sivse adeea » tree 
Longleaf Timbers 
No. 1 Sq.E&S S48, 20’ and under: 
We ck acneencdseude, whens 26.65 28.03 
We  dsdautacnnawce dane eden 33.56 
DM waseeeavsewade’ waeka 42.98 30.70 
De” iseavaeisnaded’ eedae-aeues 36.52 
Shortleaf Timbers 
No. 1 S48, 20’ & under: 
es deacdekadadn ecaws , 8 ee 
i ‘sceuacdnessecnd,. weed sk eee 
1 a , ene 
We egevevaunadaks Wee éadas 
Plaster Lath 
ek aa ee a eecasce waded 6.16 5.22 
NG Dy Se a Oe dakeadaa: eaede. éaaes 4.07 
Car Material 
(All 1x4 and 6”): 
Bewettes, OOM sacss caccs 51.79 
& 20’ 

SE Ws nrcicece: cosss Se 
IO Di WR ewisace cane awwks 16.00 
Car Sills 

S48, SqE&S: 
ye Se | rere 42.00 
Cp Oe 36", Se ae ae eckee tetas 58.00 
Stringers 
ek BS ee saewte Saane 64.04 
og ee 51.72 





Jacksonville, Fla., Jan. 4.- 





Following is a recapitulation of f.o.b. 


mill prices obtained in this territory for the two weeks ending Jan. 2: 

















Week ended— Jan. 2 Dec. 26 Week ended— Jan. 2 Dec. 26 Week ended— Jan, 2 Dec. 26 Week ended— Jan. 2 Dec. 26 
Flooring Siding Boards Longleaf Dimension, No. 2 and 
eA BS better oc es cc wens $49.00 Novelty, 1x6”— B&better- i . Better D4S 
No. 1 com........ $41.33 48.00 WODOUGE csccrid ce te Sec: $50.00 IxS D4S .........666 eee $62.50 | Random length Straight cars 
No. 2 com........ 19.85 24.89 ING> 2 COM ccucnccn es $40.00 45.00 No. 2 common BN cd ratnxerutetivn $35.83 
No. 3 com........ 17.25 12.50 No. 2 com........... 24.00 27.00 ¢ : ox ¢ ST itsincdncuatnisecatel 36.50 
PCR “cides aeksane vende 25.24 
ERG PDEHIEr 2. kis seen 59.50 Square edge, 1%4x6” WN oso wrcd- tind xo na ewe 26.00 Ceilin 
Oe i ack cece oo | oo. a ie Ea sect en ace a ee ie $45.00 
PEO 2 COM a5 seed & coins 20.86 B&better ........... 2 D0 sane 1x8 Shiplap ........§22.50 ..... x31 oN . ge “ee o. 
are a a aie 14.00 Petey %sx3% No. 1 com..... $36.00 ..... 
: Lath, Std., 4-Foot No. 3 common No. 2 com..... Rae ‘cadas 
En6. No... 2 com... ....: i ee ‘ ot, re Xt eee ¥sx3% No. 1 com. . | | eee 
me of Comm... 2. 15.00 ..... IG Rh caetadae cen awe n suet $ 7.00 1x6 Shiplap ........ ij ees No. 2 Com..«... Ree \awees 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Jan. 1: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain— ¥x3 1x4 B&better “Cc” No. 1 No. 2 No.1 No.2 No.3 
seae ” 9 * : = i ~ od. 5 16.75 
BE feisar os oaiewc eral de mals SIG ba. Gari tcecececnacuss $65.00 $52.00 0 1x 6” .......... $36.50 $22.25 $ 
B&better o.oo. $81.50 71.00 | 1x6 & 87.00 II 68.50 54.00 | 12,14 10,08, 7 ae 1x 8% eee eee 35.00 "23.50 18.00 
Le CTE EE 69.50 1x5, 10, SOE late 72.50 56.00 $27.00 $29.00 2x 4” $24.50 $26.00 MEG wavunceddavdeeee ‘ u 
1%, 11%, 2”x4 to 8”. (| ee 2450 26.75 2x6” 2150 23.25 Ceiling and Partition 
Flat grain— 1%, 1%, 2”x5, 10, 12”. 78.00 ..... . le x ay) 29 ps het o " 
. ‘ jee we 26.00 28.00 2x 8” 22.50 24.25 %, 5% % % 
Bé&better ........... 60.00 50.50 Peneten and Geaete 26.75 28.75 2x10” 23.75 25.50 Gig. Clg. Clg. Part. 
‘i 48.00 42.50 9 , 28.50 30.50 2x12” 25.75 27.00 | B&better .$40.00 $42.25 $45.00 $50.00 
Ne eae paterd aa grcccee 23.50 23.25 No. 1 No. 2 No. 3 , Seape 6.00 38.00 ..... 1.50 
, na *et.00 $17.75 915.0% Casing and Base oh eeneapeange SRE evcks anges 
Moldings BRE. Scsavwaces 36.50 22.25 16.50 
. Die Kedeemaxwe 34.00 23.50 18.00 B&better Lath ” 
15% and under...26 percent discount BNE - a/e scanned 37.00 28.50 18.00 nO ye eee eee TS OPEC ee $75.00 No.1 No. 
4 and over....21 percent discount | 1x12” .......... 50.00 26.75 19.50 WERE (8 cccededunedsacene neces 80.25 4) errr $5.50 $4.40 

























Edge, rough— No. 2 & better No. Box Cull & red heart 
Sf res eee $50.00@54.00 “ 6038. “4 $23. 50@24. 4 $20.00@21.00 
3) ee eee ee 54.00 58.00 6.00 38.0 ee. 3S er 
C/E ccevcrisrecccce BOHOO BED0 38. 00 40. bo 25.00 26.00 Mies LC Sieees 
BVA wesbiccacs seuss 6L.00: G5:00: 42,00 S600 niskee 250s. 9 c0e5%. Snoe 


— 4/4— 
ee ee 56.00 58.00 40.00 42.00 27.00 28.00 23.50 24.50 


10” Een re reas - 58.00 60.00 43.00 45.00 28.00 29.00 24.50 25.50 

Ie” skkecsweteseeae 64.00 67.00 46.00 48.00 29.50 31.00 25.00 26.00 
Bark strips, Nos. 1 & 2.$31.50@33.00 Bark strip partition, 

BO scaawe 15.00 16.00 PIG: FA Seas esa can $43.00@45.00 

Cull fed Rare. 0665653 10.50 11.50 
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| NORTH CAROLINA PINE 


Norfolk, Va., Jan. 4.—The following "ene for North Carolina pine have been obtained f.o.b. Norfolk: 





No. 2 & better 

Lath, No. 1.$ 7.25@ 7.60 Roofers, 6”.$27.00@28.00 D4S, 6”.$54.00@60.00 

No. 2. 5.00 5.25 8”. 28.00 29.00 8”. 56.00 62.00 

Factory, 2”. 28.50 82.00 10”. 29.00 30.00 10”. 58.00 64.00 

Sizes, 2”.... 21.50 28.00 12”. 30.50 32.00 12”. 64.00 67.00 

Finished widths— No. 2 & better No. 3 No. 4 

Flooring, 18 X2% and. Ss” PIL. 0035 sSBC ROD EI0 ccGies..cecas dcesms 

Zee, B OHO B56" 6a vs:550:0 50.00 60.00 $40.00@45.00 $24.50 @26. 50 

RTI ka voie sic Shiv oie eivie cusie-oacag 28.50 30.50 24.50 25.56 15.50 17.00 

a" BiG E IB Ate eh Ede o BhEck AIO NO 30.00 33.00 26.00 28.00 17.50 19.00 

POCUMON, FE ealnnc bees sees eer 51.00 61.00 41.00 46.00 25.50 27.50 

























CoMMON Boarps, RoucGH— 


6’ 8’ 10’ 12’ 14&16’ 18’ 20° 

No. 1, 87 ....ce00e $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 
10” 20000000 61.00 63.00 69.00 71.00 66.00 71.00 71.00 

12” ..ccccces 65.00 68.00 75.00 75.00 70.00 75.00 75.00 

No. 2, 87...ccesee 38.00 40.00 47.00 49.00 47.00 53.00 55.00 
ID” 00500000 41.00 43.00 50.00 50.00 47.00 53.00 55.00 

AS caeuseiwes 46.00 48.00 57.00 57.00 52.00 60.00 63.00 

No. 3, 87 ..eseceee 29.00 31.00 33.00 32.00 33.00 33.00 33.00 
BU scswavons 29.00 31.00 33.00 33.00 33.00 33.00 33.00 

1D ene scees 31.00 32.00 34.00 34.00 34.00 34.00 34.00 


For all white pine, Nos. 1 and 2, add $1. 

Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. 

For Sl or 28, add 75 cents; $1815, add $1; for resawed, add $1. 

Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. 


No. 1 PIECE aoe, neal 


10’ 12’ 14’ 16’ 18’ 20’ 
2x 4.2.00. $26.00 $28.00 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 
2x 6” ....0 26.00 27.00 29.00 29.00 28.00 30.00 32.00 32.00 
BE SB” vsxince 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 
2x10”...... 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 
2x12” ....0- 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 
BRIG” ov 000% 37.00 38.00 40.00 42.00 40.00 40.00 43.00 43.00 


No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 
or S4S, add $3. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


NORTHERN PINE 


Duluth, Minn., Jan. 5.—The northern pine market is firm, prices f.o.b. Duluth being: 


FENCING, RoucHo— 





8’ 10,12&14’ 16’ 18&20’ 

6”, $55.00 $60.00 $62.00 $61.00 
41.00 42.00 44.0 4.00 

28.00 29.00 30.00 30.00 

., 53.00 55.00 61.00 63.00 
38.00 39.00 45.00 47.00 

27.00 29.00 30.00 29.00 


No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 

5” fencing same as 6”, 

All white pine, Nos. 1 and 2, add $1. 

$1 or 2S, add 75 cents; S1S1E, add $1. 

Flooring, %- and %-inch ceiling, or beveled well tubing. add $2. 
Drop siding or partition, add $1.50. 

Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO 20’— 
4” 


6” ” 6” 
BOC? osiecseveccas $40.00 ay RD Wiis sattete ware Rearin Ooes $20.00 $22.00 
aT iéeicwatinmuns eee cus 33.00 8.00 Norway, Cé&better... 34.00 36.00 
WD. wists so ckcsinie sles 28.00 3. 00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 


Siding run to O. G., $2 a thousand extra; product of the strip as it 
grades. 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 

































WEST COAST LOGS 








Hemlock: No. 2, $18@13.50; No. 3, $11@11.50. | 1x 4”, ih and 8”, 10 to 20’. — 00 $66.00 $45.00 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] (Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Jan. 2.—Following are f.o.b. 
Portland, Ore., Jan. 5.—Present log quota- Portland, Ore., Jan. 5.—The following are | mill: 
tions are: f.o.b. mill, and f.o.b. Chicago shop, prices on . . 
-O.D. ’ .O.D. ', P N ‘ P NE, ‘ - 4 — 
Cedar: $15 to $17. Pondosa pine: wrens — = i’ ® apg No.3 No.4 No.5 
Yellow fir: $24, $18 and $12. Boards, S2S No.2 No.3 ER $42.50 $34.00 $20.00 .....  ... cas 
Red fir: $16, $15 and $14. , m. Be crete cere 43°50 36:00 22:50 woccs cues 
Spruce: $26, $18 and $12. Tae fe (UE Ce | Sa ene Sees 2 i Ere 41.50 S000 2E.BO .ncce saves 
Hemlock: $10 and $12. SEO | ae OD 6.00knscbosesececvvenes : k Bs wcesisiniese 4i50 SU00 ZEGO cass caising 
aes at = , css ‘ y > 2 Sebel oars 45.00 30.00 22.00 $1066 “i 
= : : x 0 16’. .cccccccccoees eeccceee : ; WAL ccc 6os0% seen  wever 16.50 = $8. 
ee ey a A ee ONO TE ee OME se ninciess 185.00 25.00 | poxposa Pine SHoP, S2S— 
: oO. oO. 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. " com. com. vo. TT. *.— <.°" 
C ‘Yedar: Rafts of shingle logs only, $18 base; 1x4 and wider eee ewes eres eseseeeeeee $15 50 $ 8 00 a“ & 6/4. . .$66.50 $51.50 $33.50 $22 50 , a 
25 cents added for each one percent of lumber Select, S2S — Rerkinewaiae 76.50 61.50 43.50 22.50 ..... 
logs. “B&btr.” “Cc” “pH” BEE Saethinerenes. Cates. Kodo. -searts $28.25 




















Spruce: No. 1, $26; No. 2, $19; No. 3, $13. REGU cccenesgubesereesescexs 77.00 57.00 7 
Rea ee eee ieee 93:00 88.00 67.00 ‘ 0.2 No.3 No.4 No.5 
1x13” and wider............ 98.00 93.00 72.00 | #7 ---------- 33 : Ne -00 $22. 50 cones teens 

CALIFORNIA PINES 5/4, 6/4x4" & wdr., 10 to 36° 96.00 91.00 74.00 ay Serene re i; ae ese 
8/4 and wider...........ss0e 98.00 93.00 76.00 | ,8, vr-rrr00 =. an ae 
San Francisco, Calif., Jan. 2.—The following Shop, S2S, f.o.b. Chicago eS sa bcmanpareaee “isg0 MGC Gre kecce comes 
are average prices of California pines, f.o.b. Mot. SiGe Ose 14" Be Waves sotece aeene grees $19.00 $8.00 
mills, for the month of December as reported by are BUG 6/2 os oisis:c0c02 sue wewe $63.00 $48.00 $38.00 | Wuirr Fir, 6 To 20-Foor, INcH— 
the California White & Sugar Pine Manufactur- | 8/4 .«....-..- teeeee teeees eee 73.00 58.00 38.00 4” 6” | 8&10" 12” 4”&war. 
ers’ Association: Above prices are for shipments of No. 3 and No. 1 & 2....$23.50 $25.50 $26.50 $27.50 ..... 
better, shop. For straight cars of specified | No. 3........ 19.50 20.50 21.50 22.50 ..... 
California White Pine Sugar Pine grades, add $5. Os Bissaseass SaRG -beeSC tenes. Weeds $16.50 
Clear, a.w.— Clear, a.w.— 
Nos. 1&2, 4/4.$ 77.75 Nos. 1&2, 4/4.$104.83 


Nos. 1&3, 5/4 Nos. 1&3, 5/4 a WEST COAST SPRUCE RED CEDAR SHINGLES 


& ae, chistes 77.50 | , eee 93. 
No: 8 8/4. 600 53.25 Nos. 1&2, 8/4. 102.71 {Special telegram to AmmRicaN LUMBERMAN] Seattle, Wash., Jan. 2.—Eastern prices f.0.b. 
No. 3, 5/4864 64.50 No. 3, 4/4 pies ie 60.48 Portland, Ore., Jan. 5.—The following are mill are: 
No. 3, 8/4..... 80.75 a > + wae 4 gd prices for mixed cars prevailing here today: Per square Per M 
Select, &.W— = 4) Inch ‘shop, com. 42:85 | Finish, 1x12 ...... TR wee ee $75.00 4 bunches 4 or 5 bunches 
Cc 5/4&6/4.... 69.75 Shop, a - : one to el probs vios sean eeeewie rae First Grades, Standard Stock 
UE iésitacnck 7.00 No. 1, 5/4&6/4 56 84 evel siding, 4x eS eco necccoceesscces BERS | Mxten atere, 6/8.....00++. S000 $2.85 
adele tees) Me BARE Gest | BOMB oirtcsens>-.s.2>- {sincantenensnsneteeen GR ~ ee > Aegeabepbeeenene he Het 
D874 vets ae No 45.75 | Factory stock, 1 ”.........006 jmoabaeenies 28.00 | > ue eee vlan 4° ‘ 
pisleivoie.w.e ‘ . senes 20.0 ” erfects, 5/2...cccccssecee S13 3.90 
Inch eed ee 32.67 No. 3, 5/4&6/4 25.50 if: CRIES Se eee ee eee niece ooo WDUVCKAB .iccccccceces eevee 2.77@2.81  3.80@3.85 
Shop, a eee Wiede g Bui itiretssesescecsceceees SED | Dertections ....cccecceeces 8.04@S.08 4.8004. 
ea 1 "5/48&6/4 7. Common— =" coe e cree ccecsenecens . a First Grades, Rite-Grade Inspected Stock 
No. 2 b/486/4 33.00 NOs TSG +-* 95-20 | Box lumber, green.....0200000IIIIII too | Extra stare, 2000000003 +08 
ta. 3, 6/4&6/4 23:36 No. 3, 1x8 & 10 20.86 TOSEIS CIGATS 6.0:00.06:0.0069.00% 2.80 Het 
















No. 3, 1x12. 22.08 














PGPTIeCte, B/Aiscccccces aces 


3.17 
White Fi No. 4, 4/4 16.23 MURPOROE 066000006 ceenbes - 2.84@2.86 i S003. 96 
aes 0. 4, 4/4xa. Ww CYPRESS SHINGLES & LATH | 2¥eis 284 





“capac $ 45.09 Dimension, 19,xa.w.— agi Perfection® ......ccccccccs 
No. 3 if btr. eo. 1 sialoteieeors 19.60 cg Ohio, Jan. ne following are Second Grades, Standard em, 
com. 4/4 a.w.. 19.50 Cp ares oar .00 average wholesalers’ carlot prices today f.o.b. omm tars, 6/2........$ .88 1.10 
Dimension, ~% a.w.— Siding— Cincinnati: See a. Bio. ere + ' 1.25 
oa : eee eeeee ae cig lag oh er Shingles Common clears ......+0+.- 1.56 i 95 
cuonaiain D, bev. %x6.. 26.50 | 9» Bont ey Economies British Columbia Stock, Seattle Market 
ppt Lath OLIMAR ane: 6.70 4.85 $3.90 oe OBBEMIBN) onicikcicccceccccvevers $3.75 
Com. 4/4 a.w...$ 82 BO. forte Pentre Guan 6.95 5.45 4.30 XXXXX CU. Ss.) ecccce éoceceeree 4.15 
i ee eee 1.50 Mixed pine— RY ei ee 6.95 5.45 4.30 Eurekas Cece ereseccessccces 3.49 4.80 
Box OY Us os caxsen ~ ae ie (MRM lag is Td a . , POTIOCUODE ovcccccacccs eee 3.68 5.00 
a, MU wiscce ee 4.28 Lath, 4-Foot, exte- Inch XX 6/2 16” (Canadian). ‘cea ei 1.60@1.70 
Mixed pine ....$ 18.75 G2 ic ccie sairanies TEGO AMINO) Aiba swnwieers * $8.90 INOS Bs icisaeivs eeeeee$7.90 | XX 6/2 16” (U. S.).....0-. 1.45 1.80 








carr 


~~ -_-~ 








26 


».50 
7.00 
1.00 
7.50 


6” 
22.00 
36.00 


is it 


r.o.b. 


onan 


Se oe we oY 


Stet ae 


-o 


rs 
= 
=> 


« 


— i — a 


January 9, 1926 


AMERICAN LUMBERMAN 87 








DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Jan. 6.—The following prices 
paid for yard items, f.o.b. mill, were reported 

today: ; : ; 
Vertical Grain Flooring 

Pre- 
High Low vailing 
prices prices prices 
1x4" No. 2 Clear ....60..000% $44.00 $40.00 


ths OS Sesser enacecweaes 31.00 A ee 
Slash Grain Flooring 
1x4” No. 2 and better....... $29.00 $28.00 $29.00 
SR ree er eT 24.00 20.50 22.00 
1x6” No. 2 and better....... 36.00 35.00 35.00 
GE eaevauescacerekan® 30.00 yt | ee 
Stepping 
No. 2 clear and better...... $66.00 $61.00 ..... 
Finish No. 2 and Better 
ix8 and 10”.............-+--$60.00 $45.00 ..... 
Casing and base..........6. 63.00 56.00 ..... 
Ceiling 
5x4” No. 2 Git... & Dbl sec ecci $28.00 $24.00 $27.00 
WG OG adebatsaracccecns GU Be exe's 
1x4” No. 2 clr. & btr........ 29.00 26.00 ..... 
We © ccectchebosveiccaes SOO Ge. cvens 
Drop Siding 
we’ Noe. 3 cle: & WE iccccces $35.00 $33.00 $34.00 
Np GIs ccccencvenunes 28.50 27.50 27.50 
No. 1 Common Boards and Shiplap 
REGAN UO pa cencscus de asees 7 50 $14.50 ..... 
1 gil Pe rire rere ee OO cesses anus 
Dimension, No. 1 pli S4S 
Mel. 18 UO 88 ci viseccrceccs $16.00 $15.00 $15.50 
Plank and Small Timbers, No. 1 Common 
ie 4”. $2 to 16° S46... .ccce $20.00 a. be $19.00 
$012", 12 to 16’ S4S.....:000 2050 20:00 ..cc 
Timbers, 32’ and Under, No. 1 menieis 
GEE OAD kiddie tcc wrest eacenes $21.00 $20.00 $20.00 


Shop 


4/4 Kiln dried, rough, sSelect............... $24.00 
8/4x5-6- 10- 12- 10/20 Door stock, kiln dried, 
$2S1E 


Beeet AM WOGlOR.. v6 kirececc ocsewxesaaes 39.00 
Le eee ee a rrr ere 
BERS SO nner eGeeinetaccsninasdskadunwereeds 18.00 


4/4x6 & w Hemlock, kiln » Sanen, S2S, com.. 22.00 


[Special where to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 5.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 





ee eS CU cicteccccctasbeccccesecuwns $45.00 
i: Ae MANS 6.5.6646 cde en bdeenceeeueuencs 42.00 
NOG QUO i-c.0k4c4 500 K0CCeR CEC eUeKECR RCS 27.00 
1x3 and 1%” No. 2 clear and better........ 45.00 
Wik. ©. ClOR Ric ccsccwsassscecsvee 32.00 
Slash Grain Flooring 
1g’ NO. 2 CIES GNA HSttOl. ccs cccccccccscs 28.00 
INOv © GIMGE sicccctccuce ERO COCT EE OC 23.00 
iz@” No. 2 clear and better... cccccccccees 36.00 
Gs @ GIOME kicnceecacsdscvcuctesccuces 28.00 
Vertical Grain Stepping 
1% and 14%” No. 2 clear and better........ 60.00 
Finish 
Os 2 CORP GHG DOCG c.csssss de scicccdesesis 50.00 
Ceiling 
5x4” a 2 ClIOAP and HECtEP.. ..scccccccese 27.00 
co CEE POLE PCE TOC OEE 21.00 
1x4” Ne 2 Cen NCEE wacdacanencadaecaaaas 28.00 
PEG SOM P ce hhetrkcencdacdeheakere e's 22.00 
Drop Siding and Rustic 
EEO” Noi FONE DOUEP ic cicsskcsccscecncaese 34.00 
Oe OCI stawereecescecieieceqeciees 27.00 
Boards 
BA aeraks iiuelsta to weuue cue ase wad aens - 00 ty - 
No, 2 peilannnanonmnecienis inca mantneyy~ _— 
Dimension—2x4-Inch, S4S 
Oe ah 18 BI TE aoy.cicone dee kecacseeouneweda 16.50 
No. 2’, NOM HL OH KEREROONEREEKEOEREOCKCE REM OE 12.00 
Timbers 
Cecekanenscucanes sae iene denis dmenn ae 
nee IG NNO i i6s' 60s vaenbinisndeacecescaes 19.00 
Miscellaneous items 
California, random ....., 9 -eessecececes 15.00 
RR WI adi way oe ps Uicaiac en deauus on 7.25 


Seattle, Wash., Jan. 2.—Prices of red cedar 
lumber, NB 8- 18’, f.o.b. mill, are: 


Bevel Siding, gua 


Width— “ea”? “RB” 
6-inch ee Ce Te $36 00 $33.00 $20.00 
2) renege 27.00 16.00 
Rp 28.00 26.00 17.00 
BNE RE eapoagde 40.00 2) ee 

PO ere SOIGG . iweeln ance 
Clear Bungalow Siding, 34-Inch 

I adissPiraew ice tomanthed abadagie aceaeein $53.50 

+ NN farce 2d Pg MD we ciples dl See SA ee 63.50 

RE acta gt orem Rees opening a ese ie 70.00 








CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
es Bacto = 
_ 


Tank AS 630 Box Peck 
4/4”.,..$118.50 si03. 50 ry aa 50 346 0 7 50 be 50 
5/4”... 123.50 108.50 981.50 6.50 34.50 
6/4”... 126.50 111.50 84.50 a Hy 36 50 a4 50 
8/4”... 185.25 119.25 92. = 69.25 35.25 35.25 

10/4”... 141.26 125.25 98.25 75.25 .ccce cccce 
12/4”... 141.26 125.25 98. rH Gee weace 
16/4”... 146.25 180.25 103.25 80.25 ..... 47.60 
Common, $1S or S2S to 13/16-Inch, 8- to 20-Foot 
No. 2 No. 3 No. 4 
$41.50 $32.50 = bs 
43.50 - Zz 
41.50 30:60 
45.50 35:80 30.50 
50.50 36.50 30.56 


Nos. 1 and 2 matinee lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 


7 bog # egy i" to 20- a 


sae to 10°... “$104.0 00" ¢ $9. 00 $ a. 00 $84 00 svi 00 
MN éxeeens 00 107.00 102.00 92.00 81.00 
"ver 5/4 and rrr in D grade, add $3; for 8/4, add 
$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, '/-inch, Standard Lengths 





Cincinnati, Ohio, Jan. 5.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough re | 
IL SEO C CT COT ETT TOTTI TC TT Cer $69.25 $44.25 
DFE eiwdendcdedcedcadnsseeusadies 79.25 56.25 
OSE Feseasi Séaddiddddudedeenecuean 82.25 59.25 
DR cer eadded tin decndewsdéauaies = a 66.00 
Common, Rough— No. 1c No. 2 com. 
1”, random widths and lengths. $53. 25 $42.25 
Finish, S$1S or S2S— 

caer 

Hea CG D 
56 46:32" oo kccee $10 , 30 $07 50 $92. 50 $382. ¥? os 50 


For 5/4, add Fs 6/4, add $8; 8/4, add $ 
YELLOW CYPRESS— 


Factory, Rough— No.1 Rand. widths 


FAS Shop No.1 No.2 
Es waa $75@85 seo 85 $37@42 $33 $25 
5&6/4 .... 80@90 70 52 = 38 27 
SEO a. caesss 90@95 80 a 57@62 41 30 
Boards— No. pe No. 2 com. 
BG UN Oo veddadccradeueas $40.00 $33. Pe 
PUIG GUO EM 6 ccidewacesecadsa 47.00 30.0 


St. Louis, Mo., Jan. 4.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 








A B Cc D New Grades 
4. 6 OF OC. cassis $45.25 $45.75 $41.75 $28.75 Factory 
i Tank Selects Shop Box 
Bungalow Bevel Siding, 8 Inches Wide GE. Fintaawnae’ $116.75 8.75 $48.75 $32.75 
— “¢ —-™ —From 5/4 Stock— i er ee 121.75 78.75 60.75 34.75 
C& A B  C&btr. CLP essa cccuxcus 123.75 81.75 63.75 34.75 
$53: 15 $45. 15 4375 3 aan Jd cas ] . Tee 131.75 94.00° 71.50 33.50 
¢. 1 55.75 3.75 ” $71.25 $62. 4 Co 77 eee 19076 (108760 TES cc 
cages %” = =—-71.25 60.25 = Ee Se ae 136.75 10876 TEM kde 
Ser Sarg Se ; 107.75 82.25 ..... 
“Lath, 4-Foot No.1 No.2 | Peck Fandom 4/4”... .cececeeeeescececeeeees $24.75 
© siccvinivudsuwsauses Jabiecad 0 K Common Rough— No.1 No.2 No. 
%x1% $9.00 $8.00 | x4 1 (Ra oe MSM Peart ener $52.75 $43.75 $31.75 
RED CYPRESS, OLD GRADES— BMAM dds4uawudeusoasenuads 59.75 48.75 31.75 
Factory, Rough— No.1 No.1 No. 2 Add $2 for specified lengths on common grades. 
FAS Selects shop com. com Finish, S1S or S2S— 
4/4 +++ $100. 00 $ 90.00 $ 55.00 $50.00 $40.00 Clear 
5/4 - 105.00 95.00 70.00 50.00 40.00 art B Cc D 
6/4 .... 107.00 95.00 70.00 50.00 40.00 | 1x4—10” $104 00 $ 99. 40 $ 92.00 $ 82.00 $72.00 
8/4 .... 110.00 100.00 80.00 650.00 40.00 | 1x12” ....... 110.00° 108.00 110.00 90.00 79.00 
10/4 .... 185.00 120.00 95.00 ..... ieee VR danas 127.00 122.00 112.00 104.00 ..... 
19/4 .cce TOS «61 BGO kc ees sadde | EMMI deixwiste 137.00 132.00 122.00 115.00 ..... 
16/4 .... 145.00 130.00 100.00 ..... ++e+ | Bungalow Bevel Siding— he B C&btr. 
Boards, ~——- No. 1 com. No.2 com. Peck | 14x 8” .........ccececcccees $74.75 $65.75 $63.25 
yo a ee $53. 50 $43.00 avec RAMONE ys cae cewakediaswawel 79.75 70.25 68.25 
IID" a neseeeeteeceeseee 60.5 52.00 pare Bevel Siding— A B Cc D 
seni is S uC acieaa . MER fee ovacedacwants $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— E YELLOW CYPRESS— 
Factory, Rough— No.1 No. 1 No.2 | Factory— No.1 No.1 No.2 
FAS Selects shop com, com FAS Select shop com. com. 
1. ere $6. 09 $64.00 $43.00 $39. 00 $32.00 7) | eee $ 75 $60 $38 $31 $26 
SL 69.00 55.00 33.00 B/E ceccecace 80 63 50 35 29 
a as oe 0 69.00 5.00 43. 00 Co ee 80 65 52 35 29 
8/4 ..... 100.00 76.00 60.00 44.00 34.00 Yh cowudaans R.. ae 56 37 31 
Boards, Rough— No. 1 | ee, 0 oa — 
: 9 Selects com. com. Peck Boards— No. 1 com. No. 2 com. 1” random 
SO seavecdas $75.00 $44.00 $37.00 $29.00 | 1x 6” ............. $42.50 Co” eee 
1x GeadcéuKs 75.00 44.00 37.00 SEO TES on cccccvawnns 42.50 S66) @ © xe 
TMI” ccccasecs THOM 44.00 38.00 TEGO | ISI wicicvadcuas 43.50 ee 
TAU ce ccccenae 85.00 v4. 00 41.00 SEO EMIS caccsacéxices 53.00 TC oe 
a” RGD -andé sense 206©=- do adeae0t(ts wc -00 PEE CENEE Wiwadeaddede jq.§ $2660 $23.00 
The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 
Bevel Siding, /Yo-Inch, S1S1E Clear and Tank, Rough or S2S, 8 to 20’ 
r—Clear——, -—‘A’’——, _ “B”’ ‘ — ” ” ” i B49" 
3°-7' 8°-20° 3°-7" 8-20" 3°-20° | wcge oo a 
ean ie ee ae ae 8 eee $107 $107 $108 $109 $107 
eooeccsccecos 40 he 2. e ° ” 
peers 26.25 36.25 22.25 $2.26 26.256 | * “ccrccccceeesceeeee a ee eS 
Bungalow Siding, S1S1E, 4 to 20-Foot Finish, Rough, $2S or S4S 
%x8 5x8 5x10 %x8 %x10 %x12 i" . 
Clear ..... $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 Clear “All Heart” — A. > 
WE cwnca 35.25 42.25 51.25 64.75 66.75 68.75 | 1-inch— 3-4%" 5-7’ 8-20" 3-4%’ 5-7" 8-20 
E D — Ss a wesewe $50.50 $60.50 $72.50 $42.50 $49.50 $62.50 
RE ai iam Oe sadeegs 50.50 60.50 72.50 42.50 49.50 62.50 
— oe ees B a 59.50 69.50 81.50 51.50 58.50 76.50 
iy SRR, crcccescscncecn NEE CR CREE Oo csscees 52.50 62.50 72.50 44.50 51.50 62.50 
Ae 50 40.75 34. Be siniins 69.50 74.50 77.50 59.50 64.50 67.50 
Prices of 7” based on shipping 5 percent 4-7 Se coswaite 79.50 81.50 81.50 69.50 74.50 76.50 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- | jo” ‘17" "7! 81.50 83.50 83.50 71.50 76.50 78.50 
ra. a 
Random Ghee, Maven er OR 0 0 OF Ee SAS aE? WRN Siscds cue 72.50 
5” to 12 $48.50" $81.50 855.50 — Re ee 
v2 12”. .$43. 5 . PP  wabieas $55.50 $65.50 $82.50 $47.50 $54.50 $72.50 
14” & up.. 53.50 62.50 63.50 OOS 55.50 65.50 82.50 47.50 58.50 72.50 
$75.00 $73.00 $77.00 eae 64.50 74.50 88.50 61.50 71.50 83.50 
Wide Clear Finish, sind Heart,” Rough or $2S 57.50 67.50 82.50 51.50 61.50 72.50 
Random, 8-20’ eee 78.50 81.50 87.50 73.50 76.50 82.50 
1” 1%4-114” oe 3” ” ” NOt Scaaaus 90.50 93.50 96.50 85.50 88.50 91.50 
14”, --$107. 50 $116. 0 $116. 50 $126. 00 $131. 00 $184.50 | 12% .....<. 92.50 95.50 98.50 87.50 90.50 93.50 
16”... 110.50 119 8.50 136.00 139.50 Ota ce. Saawd. veaes GREG Siew “deans 84.50 
18”... 113.50 122. 0 121 50 136 00 141.00 144.50 : 
20”... 116.50 125.50 124.50 141.00 146.00 149.50 | 2-inch— 
22”... 119.50 128.50 127.50 146.00 151.00 154.50 BP es cuaai $54.50 $64.50 $80.50 $46.50 $53.50 $65.50 
24”... 122.50 131.50 130.50 151.00 156.00 159.50 a” lccccces 54.50 64.50 80.50 46.50 53.50 65.50 
26”.:. 127.50 136.50 185.50 156.00 161.00 164.50 SY cccccce 63.50 73.50 86.50 55.50 62.50 71.50 
28”... 182.50 141.50 140.50 161.00 166.00 169.50 | MET TL TT 56.50 66.50 80.50 48.50 55.50 65.50 
30”... 137.50 146.50 145.50 166.00 171.00 174.50 ae 73.50 78.50 85.50 69.50 72.50 72.50 
14” & LS 87.50 89.50 89.50 79.50 79.50 79.50 
war. 112.50 50 120.50 131.00 136.00 139.50 | 12” ....... 89.50 91.50 91.50 81.50 81.50 81.50 
Add for S48, ea, add for specific lengths, ty CS Wav cs secee hewse We nase. vetas 78.50 











88 


AMERICAN LUMBERMAN 





JANUARY 9, 1926 





st 


“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Jan. 5.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia, and Tennessee hardwoods today: 


























QUARTERED WHITE OaK— Hickory— 4/4 5/4&6/4 8/4 BrEcH— 
4/4 5/4k6/4 8/4 ieee ae ee Oe! aS a ee 
FAS ...... - -$135@145. $145@155 $155@165 No. 2 com..... . 35 ”. a 40 -Nov2eomii::) 37 30 36 «83 «83 BS 
LL ae 105 110 110 115 115 120 
Mo, 1 com 80 85 85 90 90 95 MAPLE— , 5/4&6/4 8/4 10&12/4 Hoe 
eee Se z URNS 6 sisi ei coun seeessseuaee ssa 88 $ 88@ 92 $ 92@ 97 $100@110 $115 @120 
A a we ie: i a a pepe keaton one 57 70 70 75 80 90 95 100 
he ” - Ds oO |. <a céeereun setelecnbeis 40 45 42 47 45 50 48 52 50 55 

QUARTERED RED OaK— WHITE ASH— 

Be 110@11 _ peer tiseeeeee eed 95@100 $107@112 $112@117 125@130 155@1 
Ran Si BO ieee 6 ae we Oe a I a Be 

0. ee 0 BS sss es0 “sss 68s i. Swe Qeuwee essence eoeevcccece 5 

PLAIN WHITE AND RED OAKkK— 
FAS su loins Oe $105@108 $115@125 $130@140 VALLEY HARDWOODS 
ge 9 ha = i: oo os 4 <4 Cincinnati, Jan. 5.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
a : py binfadeua or 4 4 SF = 4 “a on 4/4 5/4&6/4 8/4 CoTTONWOOD— 4/4 5/4&6/4 8/4 
Sound wormy.. 43 48 55 60 55 60 FAS ....... $110@115 $115@120 $115@120 Lia a oe eS 
: 0. 1 com. 0 7 % $0 86 ‘S85 niu... 2 

aoe ™ i s sad sii Qtrd. ed, sap — defect ; INO. 2 COM 66s 6s 31 33 33 35 
PAS... +++» 220 He $ bt he $ = FAI B cee 4 es 70 75 QUARTERED WHITH OAK— 

No. 2 com..... 28 31 33 38 38 43 eros i rs ~~ - -$123@128 $128@133 $133@138 

CuestNuT— aera 100@105 105@108 19s@110 | Selegta --..... 92 6 6 oo 

mie ” No.1 com... 65 70 70 % 75 # £80 : ae. 

eee $105@110 $115@120 $125@130 tie: No.2com..... 40 45 45 50 50 655 
No. Seom:.... 20 21 3) 32 Bt 92 | — Bxbds. 13.17” G5@ 70 Quaaemeso Reo Oax— 

+ a nD nl ”” 
Se zee. 38 40 40 42 42 44) ,& wider... 55 60 GO@ G5 G60@ 65 | Noam ee te lL II 
Sd. wormy and No. 2 COM... ¢ 40-40 5 5 ssc. Me 9 cea aan aso com 

No. 1 . No. 2 com... 24 25 26 28 28 30 : Grae nee Sie i 

better ..... 40 44 45 47 47 49 —-- - PLAIN WHITH AND Rep OAK— 

pot worms N. 

Birch— log run. .$ 42 $ 57 $ 60 eed 63° 88 . 88 te 2 ent 
|) eee $115@120 $120@125 $125@130 Sort ELmM— 4/4 5/4 6/4 8/4 No. 1 com..... e3 oe be é 62 67 
No. 1 com. a FAS ........$65 $67 $67 $70 No. 2 com..... 36 39 40 45 45 650 
(rae 67 72 %2 7% %%2 77 No. 1 com.... 47 50 50 55 No.3 com..... 20 22 22 25 25 30 
No, 2 com..... 33 35 35 40 40 £42 No. 2 com.... 25 27 27 28 Sound wormy.. 33 35 39 44 44 48 

Cincinnati, Ohio, J — i 
Present hardwood prices, f.o.b. lower Michigan mills, are as follows: average canine —— pig ee Roe 
pas iit No.1 No.2 No.3 iia « sala No.1 No.2 No.3 _ = — Lone dl peas, from Virginia, 
Ss elects com. com. com. elects com. com com e rginia, Kentucky and Tennessee, and on 

BasSSwoo 0.1 No.2 No.3 Sorr E.mM— Mississippi Valley = 

it: .$ 50 bg $ ae 4 $ ‘s@ = pal 4 ee 12/4. 110 115 95 100 85 90 50 55 ...... | Sorr Texturn— 5/4&6/4 

6/4. J 4 y4 4 53 «BB 33 35 22 24 wae ela 110 115 100 105 55 60 ...... Sad x popes ow ie 98a 105 ; eee s105@iy2 

8/4. 80 85 70 7 60 G65B 38 40 ...+..- ee 

6/4: 95 300 #59015 4S BO LT iP “Bo' wo ts go go goss seow| Netcom. 9s gf to 1B 

BrecH— P 4 @ 

i.” te. tems ne wen uen| f: 32 Se eee efi ree SF Te ee 

Hw. G0 BOS S08 8 BT Bilas iti: kme eae eee ae 

s/t. SO 0 eo te? 5 30 82 19 21 0/ 1 115 95 100 85 90 45 50 23 25 1. ear geee 87@ 92 $ 70° 98 $ 98@103 

sae woo 1 Go se ge ar ig | iit HS He Hae HS te 1) gb ge Me 2 | Rema Rstlcts” Go eee 

. Sigil ae eS ee 
we 8 90 7 80 60 65 40 42 19 21 | 1674 155 160 140 145 130 135 60 55 ...... No. 2 com. A.. 33 35 37 oO 40 2 
IRCH— 
4/4 105@110 s5@ 90 50@ 83 30@32 17@19 eee MAPLE FLOORING me) » oon wen No. 2 com. B.. 25 27 26 28 27 80 
1 lib 90 95 65 68 32 35 19 21 | 4/4+ -eeeeeee ceveeees 
. eae 2s 52 65 32 35 22 26 

6/4. 110 115 90 95 60 65 87 40 19 21 

$74, 118 120 95 100 70 75 40 45 ...... Sorr MarLe— POP LAR BEVEL SIDING 

10/4. 120 125 100 105 85 90 50 55 ...... 4/4. 70@ 75 60@ 65 45@ 50 28@30 18@20 Cincinnati, Ohio, Jan. 5.—The following are 

12/4. 125 130 105 110 90 95 50 55 ...... 5/4. 80 85 70 75 55 60 33 35 20 22 | average wholesalers’ carlot prices, Cincinnati 

5074, 200 246 280 ERR TRO FEB occcce. cece 6/4. 80 85 70 75 55 60 38 40 20 22 | base, quoted on poplar bevel siding: 

Sorr ELM— 8/4. 85 90 75 80 60 65 40 45 20 22 : i 1 No. 9 

4/4. 65@ 70 50@ 55 40@ 456 28@30 18@20 | Enp Driep WHITH MAPLE— . 

s/f: fB@ eT? be aS? 50 80782 20-22 | 4/4. 110@116........ 85@ 90 ...... ee, $3800 315.00 $32.00 $22. 106 
oe Se 8 See 8 eg Soc Bam OSS IR Se ae Beg 
95 75 80 60 65 40 45 ...... ° err ksawse Seene ° ” ¢ 
10/4. 100 108 «83 «90 «75~«80 60 65 wots. 8/4. 125 130 0... ae anc a Sah Seeeannanns 48. 007-00 21.00 1700 

. Louisville, Ky., Jan. 4.—A slightly better de- 
Following are prices of Wisconsin hardwoods f.o.b. mill points: mand is reported for poplar siding, while prices 
FAS Selects ~ a" a FAS Selects _ rey = pte en 

. . : R ' f.o.b. Louisville, are: 

ASH— Rock ELM— : No.1 No.2 

4/4 $100@105 $ 85@ 90 $ 62@ 65 $33@35 $19@21 4/4 SMD AD. 6s0s008% 45@ 47 25@28 19@21 r m. 

5/4 thee 95 100 67 70 38 40 21 23 s/4 Ae  etennene he 53 307 32 20 32 I ing ciiin uhins al i $30.” 28 

6/4 115 120 100 105 80 85 45 48 23 24 6/4 7 ae 55 «660 32 35 #20 22 SO OR ae 55 42 30 22 

8/4 120 125 105 110 85 90 50 52 23 24 10/4 4 +4 Sepa eee 4 4 bo 4 21 23 ee 40 24 18 

Basswooo— go 2. .33&§} | 20/4 (96 98 ........ 70 75 46 60 ... ee 

BB/E 200 TOS avsicscns 7. ‘SO 60 5S sex 

4/4 68@ 70 58@ 60 48@ 50 28@31 20@22 on 

ye ee Be oo tO oF foe 82 22724 | Harp Marie— HARDWOOD DIMENSIONS 

6/4 78 80 68 70 58 60 84 36 238 25 4/4. 7@ 80 65@ 70 55@ 60 30@33 16@18 

8/4 88 85 73 75 68 65 38 40 ... 5/4 80 8 70 75 0 65 35 388 18 20 Chicago, Jan. 6.—Actual sales of clear short 

Bracu— ma cin hoe 8 Be & eG | weameeameeseeh mas oaks tak Gee 

f f e same price as oak, were made f.o.b. cago 

5/4 yg 30@ . ne S e008 soe 1074 105 110 2 100 0 85 4 =) cians this week at the following prices: ‘ 

6/4 116 120 96 100 60 65 40 45 20 22 a a a ee a Sane Furniture stock— Plain oak Gum 

8/4 120 125 100 105 75 80 45 50 20 22 Sorr MaPLe— 2 Eee re Te ee 3 48.00 

10/4 1225 180 105 110 90 95 55 60 ...... 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 ou ae x1 PRA Rt ea EAERS NT + EO Oe re} 

SBIR: Seéensss. sasdsces OB 200 sess Sines Yr 4 * 4 a ge Hr po 2 4 i ill ar Mibikisekeeeecies 65.00 65.00 

= 244X214x30" ......000000. ee 70.00 

we “eo 70 58@ 60 42@ 45 25@28 21@23 Pe 8 90 75 80 60 65 40 45 21 23 3yhx30" Lae wenAhennesaasinrs ‘ $0.00 75.00 

8 8 650 AK— Chair stock— 

6/4 80 85 70 75 55 60 32 35 23 256 4/4 95@100 75@ 80 60@ 65 38@40 20@22 | 1x4” and wider x 19”........... 55.00 55.00 

8/4 85 90 75 80 60 65 35 40 23 25 5/4 100 105 80 8&5 5 70 40 42 22 24 14%x4” and wider x 19”......... 60.00 60.00 

10/4 95 100 85 90 70 75 50 55 ...... 6/4 105 110 85 90 70 75 44 46 22 24 2x4” and wider x 19”..........+. 75.00 70.00 

12/4 100 105 90 95 75 80 55 60 ...... 8/4 110 115 90 95 7 80 47 50 28 25 1x2%4x40” o0-00.6.68 Cvetwes vvcces SUD 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 

No. 1 HpMLocK Boarbs, 818— HEMLOCE, ” Be 81S81E— 

8’ -1 6’ 18-20’ 8-1 10- 16’ 18-20’ 22-24’ 

1x 4” yy sears. 00 “oy 00038. 50 7. pon: 00 $32. ose. 50 7. soa. 00 2x 4” $30. S002. 00 $30. 00032. 00 3. 50@32.00 ey at ny ro $35. see. 00 

ve he HLS) i500 428) 009 Hoo aces 4005 F985 Hun nae | ee SS HS) HS HS Wee ek ae eR dete 

x A A s : 
Ixiz” $8.80 3400 3400 36:00 36:00 36-00 89:00 39.80 35:00 36:50 aaie” 20-60 31.00 3860 hod S480 S800 88.00 800 $7.00 38.00 
x t a A ‘ e d i x 0 
For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. 3 ie rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. oink $18@20 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Jan. 4.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended Dec. 29, as reported to the Hardwood Manufacturers’ 













































































Institute: 
lai cabiede 
RED GUM TUPELO -CONTD POPLAR SOFT ELM-CONTD CYPRESS -CONTD 
tered 
Figured Wood Plain Quartered 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Yo. 1 Com & Sels 13-17" Box Boards No. 1 Com & Sels No. 3 Common No. 1 Shop 
44 80.50 oe AA 68.00 vee 44 58.75 eee 64 20.00 eee 4-4 44.50 eos 
Firsts & Seconds 10-4 24.25 coe 54 57.25 eee 
Quartered 3-4 44.50 ove Plain 12-4 24.25 eve 64 54.75 eee 
Firsts & Seconds 44 49.00 eee 84 61.25 eee 
44 128.00 +» |/No. 1 Com & Sels 13-17" Box Boards COTTONWOOD No. 1 Common 
84 135.75 ove 44 40.75 ooo 44 68.25 eee 44 39.00 coe 
No. 1 Com & Sels Firsts & Seconds Firsts & Seconds No. 2 Common 
84 87.25 eee WHITE OAK 58 eco 99.00 sat eve 4-4 29.25 ere 
SS 4-4 102.00 113.75 ||No. 1 Com & Sels 64 32.25 cee 
Plain Quartered 54 108.00 123.75]) 4-4 43.75 e+ || Peck 
Firsts & Seconds Firsts & Seconds 64 108.00 eee |} No. 2 Common 4-4 26.75 ecco 
44 124.75 ec5 44 eee 150.00 8-4 118.00 eee 4-4 33.00 
No. 1 Com & Sels 54 «++ 162.75 |] Selects 
58 59.00 coe 6-4 155.25 174.50 44 82.75 CHESTNUT © 
4-4 75.00 cee No. 1 Com & Sels No. 1 Com ‘* Sels 
54 78.00 eee 1-2 62.25 ope 44 67.50 Plain 
64 . 79.00 eee 44 86.50 92.00]|/No. 1 Common Firsts & Seconds 
84 74.00 eee 54 99.50 eee 44 55.00 eee a4 - 105.00 
No. 2 Common No. 2 Common 54 57.00 eee 54 eee 128.25 
4-4 43.25 44.50 44 59.25 eee 84 «+ 78.75 6-4 «++ 126.00 
64 47.00 eee No. 2 A Common 8-4 “eee 131.00 
Plain ca 38.00 44.75 ]/No. 1 Com & Sels 
SAP GUM 104 51.50 eee 4-4 eee 64.200 
oe eee Firsts & Seconds : 54 eso 74625 
Quartered 1-2 68.75 eee No. 2 Common 
Firsts & Seconds 4% 104.50 113.75 4 cece 33,00 
44 70.00 eee 54 126.50 133.00]| Pirsts & Seconds 
5-4 75.00 eee 64 eee 128.00 34 eee BASSWOOD 
64 83.25 eee 84 eoe 137.25 44 122.50 coe ‘ 
84 84.75 eee No. 1 Com & Sels 54 110.50 eecel|/ Firsts & Seconds 
No. 1 Com & Sels 1-2 52.25 eee 64 112.00 eee 44 eee e 
44 55.50 eee 34 51.00 eee 84 eee 108.50]/No. 1 Com & Sels 
54 56.75 ove 44 70.25 71.75|| No. 1 Com & Sels 344 ece 55-50 
84 70.75 eee 5-4 72.75 85.00 3-4 46.50 eee 44 ere 63-50 
10-4 74.75 eee 64 78.50 87.50 +4 61.00 eee 5-4 eee 67.50 
8-4 68.00 eee 64 72.50, eee 
Plain No. 2 Common 8 4 97.25 78.50 SYCAMORE 
13-17" Box Boards 44 52.25 51.25]/104 137.25 eee 
4-4 72.50 eve 54 52.75 55.00]/12—4 142.25 eee Plain 
13" & Wary. Y.A.S. 6-4 eee 55.00]] No. 2 Common Firsts & Seconds 
5-4 75.50 oe No. 3 Common 44 33.75 42.25 54 62.75 eee 
Firsts & Seconds 4-4 34.25 30.75 54 35.50 e+e||/ No. 1 Com & Sels 
4-4 66.00 eee 54 35.75 eoel}. No. 3 Common 54 52.75 eve 
54 66.25 eee 8 4 eee 30.00 5-8 13.75 eee 
64 62.25 eee Sound Wormy 3-4 20.75 . MILLOW 
No. 1 Com & Sels 44 eee 55-50 4-4 24.00 
58 34.25 eee Firsts & Secents 
344 24.00 RED OAY SO’T MAPLF 44 68.00 
a8 49.50 eve a tee No. 1 Com & Sels 
54 50.75 eee Quartered No. 1 Com & Sels 4-4 44.00 . 
Py 53.00 eee No. 1 Com & Sels 44 -« 55.00 
- 2 Common 44 76.09 or MAGNOLIA 
ei 24.75 eee HICKORY 
f4 29.00 eee Plain No. 1 Com & Sels 
No. 3 Common No. Common a4 51.25 e 
44 +18,00 eee Firsts & Seconds 84 64.75 ose 
1-2 53.75 eee}| Noe 3 Common CYPRESS 
BLACK GUM 5-8 76.00 coe 84 23.75 —— 
Soa 3-4 87.50 eee Firsts & Seconds 
Quartered 44 97.25 110.00 SOFT Eli! 4a 5-4 91.50 wee 
"irsts & Seconds 54 122.25 Per seidiaimssiiivicaaid 64 88.25 eee 
44 52.75 e+e |] No. 1 Com & Sels Firsts & Seconds 84 100.25 — 
58 50.25 eee 64 63.75 eee} 10-4 134.00 eco 
TUPELO 44 67.75 66.50]] 104 89.25 eeef}/ 124 127.25 eee 
54 7-75 69.50}| No. 1 Com & Sels 164 141.00 eee 
5 Quartered 64 ee 68.50 64 48.75 eee|] Selects 
irsts & Seconds 84 ’ 73.2511 104 74.25 eos 44 73.00 79.75 
8 a4 75.00 eee I] No. 2 Common No. 2 Common 54 81.25 84.75 
No. 1 Com & Sels 5-8 31.25 cee 64 29.25 ote 64 80.00 84.7% 
84 60.00 eve 44 51.25 49.50 8-4 85.25 90.25 
5 4 54.75 “xa 
St. Louis, Mo., Jan. 4.—Current quotations on southern hardwoods f.o.b. St. Louis: 
Goum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Qtd. red: QuARTERED RED OAK— 
ee. nkaween $120@125 $120@125 $120@125 | / | eee ee $105@110 $120@125 $130@135 
No. 1 com... 72 75 78 80 82 85 No. 1 com..... 65 68 70 % 75 77 
No. 2 com... .38 40 40 42 45 48 No. 2 com..... 44 46 50 53 57 60 
Qtd. red, SN.D.: P - 82 PLAIN WHITE OAK— 
mas eenneg SO SS Tee 80@ 82 | eieaniaeageets 92@ 94 108@110 118@120 
el. ...... 52 54 5S 57 70 72 PO a a i ek 
No. 2 com... 30 31 33 = 85 38 40 gp lig a ‘ 
No. 2 com... 40 42 43 45 45 48 
Plain red: No. 3 com..... y Maree 24 26 24 26 
zAs eamae a 115@120 115@120 120@125 Sound wormy.. 36 38 48 49 55 £57 
0% 1lcom... 68 70 78 80 82 85 — 
No.2 com... 38 40 40 42 45 48 Pain Rep Oak 
| eee 88@ 90 98@100 108@110 
Plain sap: No. 1 com. and 
PAS ....... 58@ 60 60@ 62 72@ i wasmnces 58 60 65 67 67 70 
No.l com... 43 45 46 49 60 62 No. 2com..... 38 40 42 43 43 45 
No. 2 com. ‘ 24 26 28 26 28 peesee 
Corroxwoop— ~~ 
PAS ......... 58@ 60 60@ 62 he oe TO) sacviss:. ae p~4 100@105 105@110 
No. 1 com... 39 42 44 geen Saps and sel.. 65 72 7 78 80 
No.2 com..... 34 S oe WE ees si No. 1 com..... 49 St 49 50 51 £52 
Qu EVES No. 2 com. A.. 33 34 36 38 37 38 
— WHITE pe 135@140 150@155 No. 2 com. B.. 27 28 30 31 31 £32 
No. 1 com. and @ Sorr Mapuze— 
Wie sécesece 80 82 84 90 95 Log run...... 40@... 55@ 60 65@ 70 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 


of maple, 


beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ 


As- 


sociation, averaged as follows f.o.b. cars flooring 
mill basis during the week ended Jan. 2: 


MAPLE— 
#$x146” 
ee vedecewene 


Terre. 


rr 


Clear No. 1 Factory 
$355.10 core 
on ee”) | awa $37.95 
éaa Saeaee 70.68 38.83 
72.86 44.27 
pace Wiel ae. ae eare 72.13 ere 
73.00 36.16 
76.88 38.75 
sew CES S940"  caeas 
--- 80.90 GaSe  aweas 
anes 40.78 
con Ge  wéwvee © ~eeuen 
0.6) eee _——— canes 
Sk sree 

ove eee =—Saten 


eeeee 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Dec. 26, as reported by the Oak Flooring Manu- 
facturers’ Association : 


qEx1I4L” j§x2Ky” —_— ” %%x2” 
Clr. qtd. wht....$128.94 $131.51 -- $102.28 
Clr. qtd. red.... 100.91 100.26 .:.... eadad 
Sek. Gis Wieces caaas pe ee a 
Clr. pln. wht.... 77.77 91.33 $62.39 67.01 
Civ. pie. red.... S@.14 84.50 58.38 62.38 
Sel. pln. wht.... 68.34 78.73 51.72 50.91 
Sel. pln. red... 69.47 75.17 52.31 50.80 
No. 1 common... 62.67 63.33 27.25 28.13 
No. 2 common.. 16.00 wee” @esas ‘evnas 

WYyx1y” Wx2” Pexl¥e” fex2” 
Clr. pln. wht....$ 84.67 $82.57  ..... $82.45 
Cat Wee Mlvwee saaes ee -6ééwe- eames 
Sel. pln. wht.. 67.93 73.57 4 65.16 
be a ee Mae  aaene 34.14 





OAK FLOORING STRIPS 


Chicago, Jan. 6.—The following are carload 
prices, f.o.b. Chicago, on #x2-inch square edge 


oak strips, 
thousand feet. 


weight estimated at 1,250 pounds a 








——White—— Red. 
Qtrd. Plain Qtrd. Plain 
Sane Waiie ad - 00 $82.00 $116.00 $79.00 
— icccada 2a “nea anane aeane 
ee 0. 00 71.00 89.00 71.00 
oO. 
CN isdcaiGdnddecceanddear seamen pre $42.00 





CROSS TIES 


St. Louis, 


Mo., Jan. 4.—The following cross 


tie prices prevail f.o.b. St. Louis: 


Untreated 


White —— 


Oak “Ei 25 
No. 5, 7x9”, 8’, 9-inch face.....$1.45 1, 25 
No. 4, 7x8”, 3” 8-inch face..... 1.35 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 r 00 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 85 
No. 1, 6x6”, 8", 6-inch face..... 1.00 75 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. 
Switch Bridge 
Ties Plank 
Went OO \cicuddawccsdacdacsans $43.00 $42.00 
WOR GOR kc cctaacecnwucadseses --- 40.00 38.00 





HARDWOOD LOGS 


Jan. 4.—Following are av- 


Memphis, Tenn., 
erage quotations on 


logs 


in Memphis, 


points in the Memphis territory, 
age dimensions, 14-inch and up in diameter, and 
12- to 16-foot in length: 


Variety— 


Gum 

Poplar 
Elm 
Ash (12” and up). 
Hickory (12” & up) 
Maple (16” & up). 


Delivered 

Memphis 
Per M 

Red & white oak. .$39.00 to $44.00 


: 3. 00 to 


35.00 to 
28.00 to 
33.00 to 


45.00 
33.00 
24.00 
50.00 
38.00 
38.00 


and at 
based on aver- 


F.o.b. cars 
Memphis 
territory 

Per M 
$26.00 to $29.00 
35.00 


33.00 to 

23.00 to 25.00 

14.00 to 16.00 

28.00 to 33.06 
30.00 


20.00 to 
25.00 to 30.00 


Logs are classified by buyers here roughly as 


No. 1 and 2, and 


the 


foregoing price 


supposed to cover the average 


both. 


The differences between 
are based on the distance the logs 


price ranges 


are hauled, and the weight of the timber. 


ash and hickory 


ably drawn 
points. 


range is 
prices paid for 


delivered and f.o.b. 


Oak, 


are drawn from wider dis- 
tances; while gum, poplar and elm can be profit- 


into Memphis 


only from nearby 
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BLACK WALNUT 


Cincinnati, Ohio, Jan. 5.—The following are 
today’s prices of American black walnut f.o.b. 
Cincinnati: 

FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 

Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 
No. 1, 4/4, $97.50@100; 5/4, $107.50@110; 6/4, 
$112.50@115; 8/4, $125@130. 

No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 





For Editorial Review of Current Market Con- 
dition See Page 35 


NORTHERN PINE 


MINNEAPOLIS, MINN., Jan. 5.—The new 
year began with northern pine manufacturers 
accumulating orders from retailers for future 
delivery. Up to today a fairly large number of 
such orders have been placed, although the 
forward buying is not yet pronounced. Indus- 
trials, box and crate manufacturers and rail- 
roads have been buying in small quantities in 
the last few days. Prices continue steady. 

BUFFALO, N. Y., Jan. 4.—Trade in northern 
pine has been checked by the holidays and in- 
ventory, and the latter is hardly completed. 
However, retailers are not carrying any large 
stocks. Prices are about steady. 


BOSTON, MASS., Jan. 4.—Local trade in 
northern pine is quiet. Sellers are not pressing 
very hard for immediate business and prices are 
steady. Producers report plans for restricting 
output until demand is more active and prices 
improve. No improvement in retail yard demand 
is likely during the next few weeks. Industrial 
business should pick up after inventory. 

NEW YORK, Jan. 4.—Mills will offer little 
lumber during the present month, so the com- 
paratively small stocks on hand must wait until 
closer to spring for replenishment. Demand at 
present is slow, even though prices hold firm. 
Northern pine is suffering from the competition 
of fir and other woods, and is slow to rally. 


EASTERN SPRUCE 


BOSTON, MASS., Jan. 4.—Demand for eastern 
spruce is slow, but producers have been able to 
keep their saws running and the base price of 
frames remains steady at $45. Very little new 
business is offered for Provincial random and the 
price range continues wide. Boards are dull and 
quotations are easy. Quotations: Dimension, 
rail shipments, 8- to 20-foot, 8-inch and under, 
$45; 9-inch, $46; 10-inch, $47; 12-inch, $49. Pro- 
vincial random, 2x3 to 2x7, $32.50@35; 2x8, $37 
@38; 2x10, $38.50@39.50. Covering boards, 5-inch 
and up, 8-foot and up, D1S, $33@34; matched, 
clipped, 8- to 16-foot, 1x5, $35@36; 1x6, $36@38; 
1x7, $36.50@38. Furring, 1x2, $33@34; 1x3, $32 
@33. 


NEW YORK, Jan. 4.—The market apparently 
is at a standstill so far as incoming lumber is 
concerned. There are only meager stocks every- 
where in the district. Prices have an upward 
tendency, but mills are not paying much atten- 
tion to the market and little activity will charac- 
terize trading for some time to come. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Jan. 5.—A slight de- 
crease in prices of northern white cedar posts, 
except 3-inch rounds, now is effective ‘and it 
has tended to create some business. There is 
a shortage of 3-inch rounds. The slack in post 
prices is expected to be taken up within the 
next few weeks. There is little movement of 


poles. 
HARDWOODS 


CHICAGO, Jan. 6.—Reports of the successful 
opening of the annual furniture shows has en- 
couraged hardwood distributers, who are ex- 
pecting a good business from the furniture 
manufacturers as soon as the shows close. 
Northern hardwoods are moving slowly and in- 
quiry is light, but the fact that consumers’ 
stocks are low leads distributers to believe that 
there will be an active demand before the end 
of the month. Prices are steady. Southern 
hardwoods have been moving in light volume 
since about the middle of December and this 
inactivity of the consuming trade has been re- 
flected in prices, especially of gum, which have 
weakened slightly. 

INDIANAPOLIS, IND., Jan. 5.—There is a 
brisk demand for many grades and before the 


middle of the month it is predicted that orders 
will be much larger in volume than at the same 
time last year. Many factories and yards are 
taking inventories. The demand from automo- 
bile sources is very good. A good call is coming 
from implement factories, where, it is stated, 
larger production will be had than for some 
years. Retailers are placing orders for future 
needs. Prices are steady. 


NEW ORLEANS, LA., Jan. 4.—While demand 
is seasonably quiet, the tone of market com- 
ment is optimistic and confident. Prices are 
firm practically throughout the list. Dry stocks 
are subnormal, and the outlook for a winter pro- 
duction is smaller than last year, when the long 
drouth permitted heavy accumulations of logs. 
One competent observer predicts revival of act- 
ive demand by Jan. 10. 


KANSAS CITY, MO., Jan. 5.—Bargain hunt- 
ing in the hardwood market is not very good 
these days, as mills are in position to pick and 
choose, owing to bad weather in the South which 
has cut down log supplies. Demand from the 
large consumers is good and is expected to be 
better, while retailers have begun to inquire 
about future requirements. Railroad demand is 
good. 

ST. LOUIS, MO., Jan. 4.—Activity in southern 
hardwoods fell off during the holiday period, al- 
though the week just ending was better than 
the week preceding. There is a pronounced call 
for red gum, sap gum and oak. Furniture con- 
cerns have been active with inquiries of late, 
owing to the fact that furniture shows are being 
staged in various sections at this time. Prices 
are firm. 


CINCINNATI, OHIO, Jan. 5.—Conditions in 
the hardwood trade are favorable and the gen- 
eral opinion is optimistic. Prices have held well 
over the holiday period, and it is expected that 
higher levels will follow should demand reach 
the proportions predicted. 


COLUMBUS, OHIO, Jan. 4.—Despite the 
quietude during the holiday season, strength is 
the chief feature of the hardwood trade. Buying 
on the part of industrials, especially furniture, 
box, automobile and musical instrument fac- 
tories, is rather brisk. Retail trade is rather 
good although dealers have not come into the 
market to any extent. Dry stocks are not heavy 
in any section. Flooring is strong. Oak prices 
at the Ohio River: 


FAS No. 1 No.2 No.3 
Quartered: ..6...066% $155 $90 $50 ; 
| en ee 109 72 45 $20 


HOUSTON, TEX., Jan. 5.—There is every 
prospect for good hardwood business the early 
part of this year, according to local hardwood 
sales managers. It is expected that orders for 
a fair amount of business will be coming in be- 
fore the middle of the month. Prices are un- 
changed. 


BALTIMORE, MD., Jan. 4.—The most striking 
feature of the hardwood trade here is the feel- 
ing of confidence manifested on all sides by 
dealers and producers. Though the inquiry has 
undergone some contraction, the general im- 
provement keeps up. Domestic requirements 
appear to be expanding, and the feeling as to the 
foreign trade is better. Stocks are not so large 
anywhere as to suggest pressure. Prices are 
firm. 


MINNEAPOLIS, MINN., Jan. 5.—Northern 
hardwood wholesalers and factory users in this 
region virtually have been carrying on a policy 
of waiting. Consumers are almost out of the 
market while wholesalers are taking no steps to 
stimulate sales, since the supply is not large. 
With inventories being completed some orders 
are being placed. There has been no change in 
prices. 


BUFFALO, N. Y., Jan. 4.—The hardwood mar- 
ket shows about a normal amount of activity. 
The day-to-day requirements are being looked 
after and these are somewhat increased. Mills 
generally report a scarcity of some leading items 
and gum, oak and birch are among the woods 
most in demand. 


NEW YORK, Jan. 4.—Slightly higher prices, 
even though demand has been no heavier than 
just before the holidays, has marked the general 
trading in hardwoods for the first few days of 
1926. There has been a falling off in arrivals 
and stocks in many cases are lower than for 
months. Wholesalers see indications of an act- 
Southern gums are firm in 





ive buying period. 





tone. Maple and oak flooring are in unusually 
strong demand and an active season is in pros- 
pect. 


BOSTON, MASS., Jan. 4.—The new year is 
opening up well for the hardwood trade. Oak is 
particularly firm and all recent advances are 
maintained. Maple and birch are growing firmer, 
Red gum offerings are light, prompt shipment of 
ordinary assortments is hard to secure and 
prices continue to tend upward. Current trade 
in flooring is quiet. Quotations, }%x2%4-inch 
clear: Beech, $82.50; birch, $82.50@90; maple, 
$98@101.50; oak, white, plain, $100.50@104.50; se- 
lects, $86.50@89.50; No. 1 common, $72.50@74.50. 
Quotations, inch: 

FAS No.1com. 


EERE carcteteip eivvalinie eulerudeein aiaeleee $105@115 $80 @85 
WARNMOOUN BoihinKee ees ew sre 83@ 90 63@68 
PENANG oir Sits wierd aloetardwnetoe te 75@ 80 45@50 
PSAROIE NGO. Sos hese eatin es 130@140 75 @85 
MONEE SEINE © 5 3 scavecenns vlaveny ere nae 115@125 62@70 
BBO ssisiidcced hee 115@120 80@85 
MME co crnieiek cieeinieins sedis eisio'a kis 100@110 60@65 
Oak, white, plain*..........0 105@125 o@s,. 
Oak, white, quartered....... 145@165 = ue 
PBI fiasc coro Disses eens 103@1238 Qs. 


*Lower price for hard texture. 


LOS ANGELES, CALIF., Jan. 2.—With a 
bright outlook for construction during this year, 
the hardwood situation is better with prices 
holding firm. Although the holiday season was 
light, it is reported better than during 1924. 


FIR, SPRUCE, CEDAR 


CHICAGO, Jan. 6.—Although there has been 
a slight improvement in the demand for Doug- 
las fir this week, trading is sluggish and the 
retail yards are not replenishing their stocks on 
any extensive scale. Distributers are expecting 
an increase in volume next week, as the yards 
have been holding their stocks low until after 
inventories have been completed. Prices are 
steady. 


NEW YORK, Jan. 4.—Fir arrivals in 1925 
reached the greatest peak in history for the port 
of New York, despite deliveries in Florida and 
those in New England ports, which were larger 
by far than ever before. The market at present 
is well ‘‘cleaned up.’’ Transit lumber that came 
through unexpectedly six weeks ago has been 
well distributed. Terminals in Brooklyn and 
along the Jersey shore are none too well stocked 
in view of the coming requirements. 


BOSTON, MASS., Jan. 4.—Offerings of Pacific 
coast lumber continue rather heavier than cur- 
rent requirements justify, which is depressing 
prices. Wholesalers state they ought to get $34 
for mill shipment of an ordinary schedule of No. 
1 common dressed fir, but there continues to be 
business in transits at $30@32, ship’s tackle, 
Boston. Boards are quiet. Sellers are trying 
for $31 for No. 1 common fir boards, but sales 
have been made at less. 


KANSAS CITY, MO., Jan. 5.—Without any 
inducement to speed up buying, retailers have 
been confining fir orders to items required for 
immediate use. Demand last week was slow, 
but mill representatives expect orders to show 
a good increase in volume the next two weeks. 
Prices have remained unchanged, but are likely 
to show more strength. 


LOS ANGELES, CALIF., Jan. 2.—Although 
orders during the last two weeks have been 
few, the mills, acting on the prospects for the 
new year, report a firmness in prices. Orders 
placed at this time for immediate delivery call 
for mixed shipments. 


CYPRESS 


NEW ORLEANS, LA., Jan. 4.—Holiday quiet 
is staging its customary hangover, with both 
production and bookings relatively and season- 
ably light. Inquiry is fair, with prospect for 
January business good. Prices are unchanged 
and well held. While statistics are not yet avail- 
able, well posted observers estimate that mill 
stocks enter the new year in about the same 
volume as last January, with perhaps a little 
better assortment; in other words, it is believed 
that the year’s bookings practically absorbed the 
year’s production. 

CHICAGO, Jan. 6.—Demand for red cypress 
has been notably quiet since the first of Decem- 
ber and during the last week gave no indication 
of an early improvement. Inquiries are light, 
according to distributers, but the retail yards 
and industrial buyers are expected to become 
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more active as the month draws to a close. 
Prices are steady. 


KANSAS CITY, MO., Jan. 5.—Cypress buyers 
have been laying off the market over the holi- 
days and only a small volume of business was 
placed last week. There is some industrial de- 
mand, but not much from city retailers. 


NEW YORK, Jan. 4.—Cypress opens the new 
vear in a very much better condition than a year 
ago and stocks of lumber in yards and in the 
hands of wholesalers are nothing like so large 
as twelve months ago. This situation is re- 
markable for the fact that shipments of cypress 
throughout 1925 were consistently larger than 
the year before. Dealers say that cypress has 
made big gains as a general item in lumber dis- 
tribution. 


BUFFALO, N. Y., Jan. 4.—The market is firm 
and some scarcity of stock is reported, espe- 
cially in thick cypress, which wholesalers say 
is hard to locate. The trade is on a fair basis 
for this season, and prices seem likely to stay 
firm. : 


BOSTON, MASS., Jan. 4.—Demand for cypress 
is quite restricted. There is very little call for 
yard items. <A few orders for mixed cars of shop 
lumber are reported but buyers often substitute 
other woods where this means a saving in first 
cost. Prices are spread over a rather wide 
range. 

BALTIMORE, MD., Jan. 4.—The end of the 
year brought no changes of consequence into 
the cypress trade here. Quiet continued to 
characterize the market generaHy, with inquiry 
lessened because of inventory taking. It is be- 
lieved that the market will go higher as soon as 
the ordinary requirements of consumers again 
have a full opportunity to assert themselves. 
Stocks here are very small. 

INDIANAPOLIS, IND., Jan. 5.—Some orders 
are being received for red cypress, but yellow 
cypress is quiet. It is thought the yard busi- 
ness in red cypress will be much better this 
year than last. Prices are fairly strong. 


LOS ANGELES, CALIF, Jan. 2.—A small 
amount of cypress is finding its way to this 
harbor, although the demand is very limited, 
transportation rates making it almost prohibi- 
tive. Wholesalers say 1924 showed a decided 
increase for this particular wood from the sash 
and door factories. 


HEMLOCK 


CHICAGO, Jan. 6.—Northern hemlock has 
shown no signs of emerging from the lull that 
accompanied the holidays. Both city and coun- 
try yards have practically withdrawn from the 
market until inventories have been completed 
and distributers do not expect any extensive 
buying before the latter part of the month when 
they believe that the Michigan and Wisconsin 
yards will begin adding to their holdings for 
spring requirements. Prices are firm. 


NEW YORK, Jan. 4.—Eastern hemlock stocks 
are scarce, but there are unquestioned evidences 
that shipments will pick up in the next few 
weeks. Western hemlock has not been coming 
in to a very large extent of late, but yards are 
fairly well supplied, results of inventories have 
shown, and buying will be active for the next 
month. Wholesalers report unusual activity in 
demand and inquiries. 


BOSTON, MASS., Jan. 4.—Very little new 
business in hemlock is being offered distributers 
in northeastern territory. Retailers are carry- 
ing moderate stocks, but cold weather has now 
slowed down building and there is no disposition 
to make replacements or add to yard stocks. 
Western hemlock offerings are somewhat more 
abundant than actually needed and this fact is 
depressing prices. Eastern and northern hem- 
lock are in moderate supply. Random boards 
are offered at $360, northern clipped at $31, and 
eastern clipped at $32. 


WESTERN PINES 


CHICAGO, Jan. 6.—Western pines have been 
moving slowly during the holiday period and, 
With inventory taking delayed by the cold 
weather of Christmas week, there is not much 
Prospect that there will be any apprecjable im- 
provement in demand before the middle of the 
month. Some of the larger sash and door manu- 
facturers are contemplating entering the market 


When Sending Out | 
Inquiries on Your BE yn 


i 


Early Spring Needs Ese > ani 


remember we have two big, mod- 
ern mills producing the finest 
quality lumber. We have been 
catering to the retail trade for a 
good many years and know how 
to deliver satisfaction on 


* Angelina and Calcasieu 


LONGLEAF PINE 2 


Timbers, Yard and Shed Stock Photo of Vernon Parish Lumber Co. Stock. 





Contractors, carpenters and 


builders appreciate good lumber Wien tuinitestioce. 


and we have yet to hear of the Mastnend, han 
an ler r ’ ; 7 Enclosed please find freight 
dealer who couldn’t satisfy his bill for car No. 645 T, & P- for 
customers with our stock. We ee a One ae oe 
have a combined capacity of 8,- This car was unloaded the 
i ~ latter part of last week and we 
000,000 feet per month. want to say that the grades are 


indeed very satisfactory and 
thank you very kindly for the 


A request will bring | extended in 


With best wishes, 
we beg to remain, 


Klenk-Coulter Lumber Co., 


Angelina County Scone ben 


GHK:RBM Geo. H. Klenk 
Lumber Co. 
KELTYS, TEXAS. 


prompt quotation. 


NOTE-—: 


Vernon Par ish All ie ‘a 


handled by Ange- 
] > lina County Lum- 
Lum er oO. ber Co.— All sales 
outside of Texas 


KURTHWOOD, LA. handled separately 


by each company. 








* ANGELINA COUNTY STOCK IS GRADE MARKED ae — 











If We Lumber; If You Lumber; If They Lumber; 


“That Good Ewing Stoc 9? reduces kicks to a minimum. It is 


faultlessly fabricated, reasonably, 
priced, and measured right. The following can be loaded instantly, wire us 
for prices: 


2 cars 4/A C&B Quartered Red Gum lcar 8/4 FAS Plain Red Oak , 

lcar 4/4 C&B Figured Red Som, 3 35% FAS lcar 5/4 C&B Plain Red Oak, 50% FAS 

lcar 8/4 FAS Quartered Red Gum 2 cars 4/4 FAS Plain Sap Gum (Steamed) 

Y car 8/4 C&B Quartered Red r sonal 35% FAS 2 cars 4/4 No. 1 C&S Plain Sap Gum (Steamed) 
2 cars 4/4 No. 2 Common Plain Red Gum 2 cars 3/4 No. 1 C&S Plain Sap Gum (Steamed) 
5 cars 4/4 C&S Plain White a= 9” and wider 2 cars 5/8 No. 1 C&S Plain Sap Gum (Steamed) 
lcar 4/4 FAS Plain White Oak lcar 4/4 C&B Quartered Black Gum, 40% FAS 
lcar 5/8 C&B Plain White Oak, 530% FAS 2 cars 6/4 Log Run Elm 


Angelina Hardwood Co. 


EWING, TEXAS 
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around the first of February. Retail stocks are 


‘“Niearwhite’”’ Builds low. Prices remain ‘firm. 


NEW YORK, Jan. 4.—The last year, taking 

Sales for Dealers everything into consideration, was a banner one 

for Idaho pine and other Inland Empire woods, 

Dealers are poorly supplied. Wholesalers claim 

they can dispose of their offerings with compara- 

tively little trouble and could use more lumber 

than they are able to obtain. Many orders from 

New York recently have received flat turndowns 

from the mills. Prices now are $3 to $4 over 
those of a year ago. 


BUFFALO, N. Y., Jan. 4.—The California 
pines hold strong in shop grades, and a firm 
market is looked for this month. Industrial 
plants are counting on an active spring busi- 
ness, though they are not adding largely to 
stocks at this time. Many concerns are taking 
inventory. 


BOSTON, MASS., Jan. 4.—Although current 
trading in western pines is limited to moderate 
and immediate requirements, prices are firmly 
held. The tendency of quotations on Pondosa 





HE customer you furnish pine is distinctly upward. No. 2 common is now 
CORT ‘ ” ‘ . offered at the following range: 1x4, $49.25@ 
Nearwhite”’ to is a satisfied 51.25; 1x6, $49.50@52.25; 1x8, $47.25@48.25; 1x10, 
$46.75 @48.25; 1x12, $47.75@49.25. Stocks of Idaho 
customer. And you never saw pine in first hands are reported much broken 
; roe 2 and distributers predict higher prices. There 
a man well satisfied who didn’t has been a seasonable volume of business dur- 
: é en ing the last week in common grades on the 

carry the good news to his neigh- following basis: ; 

r pate ) << ve 99 No. 1com. No.2com. No. 3 com. 
bor. That’s how Nearwhite ee ORR $65.50 $61.50 $37.50 
build | ; ia IX 6 evseseeeeee, 66.50 62.50 41.00 

. “ ig a2 . ME: 5 wan wislen'oos 5.5 59. 42.5 
. JEHGS Sates TOT Ueaiers. OEE 68.50 59.00 42.50 
: |: 2 |r a eer Ser ee 61.50 43.50 


KANSAS CITY, MO., Jan. 5.—Western pine 
factory stock is in fairly good demand and in- 
dustrial consumers are expected to get into the 
Sl IMTER i. MBER CO market soon for their requirements for the next 

! e three months. Retailers have been buying spar- 
ingly the last two weeks. 
ELECTRIC MILLS, MISS. cn 
E. E. HALL, Sales Manager LOS ANGELES, CALIF., Jan. 2.—The move- 
ment of western pines continue slow, although 
as — mill prices are firm. A big increase in the num- 
ber of orders, not only for fill-ins, but reserve 
stocks, is expected during the next few weeks. 


REDWOOD 


NEW YORK, Jan. 4.—There is a fairly active 


‘THE LUMBER UNDERWRITERS industrial demand. Distributers have given 


word that they will get supplies at the earliest 














with unquestioned ability to maintain an un- time possible. There are only fair stocks in 

broken record of satisfactory payment of claims, storage, but they seem ample for the time being. 

offer Lumbermen KANSAS CITY, MO., Jan. 5.—Redwood de- 

e 2. e mand is mostly in molding, siding and strips, 
Profit Participating Insurance a 

Wi rabils BOSTON, MASS., Jan. 4.—Retailers are carry- 

ith No Liability for Assessment. ing light stocks of redwood, but they are doing 


little buying. Well assorted stocks are held at 
eastern storage points. Industrial demand has 
been pretty fair so far this winter. All advices 


A B B k &3 C from producing districts are optimistic and 
“ . an S ompany, Managers wholesalers here hold out no hope of any lower 
F oO R D Y C Z. A R x. prices during the first quarter of the year. 


Western Office, 1421 Northwestern Bank Building, Portland, Oregon LOS ANGELES, CALIF., Jan. 2.—Due to the 
| 4 failure of the dealers to replenish in December, 

redwood stocks are lower than at any time dur- 
ing the last twenty-four months, it is reported. 
Prices are firm. 


BIRCH See us for NORTH CAROLINA PINE 
BOSTON, MASS., Jan. 4.—North Carolina pine 


MAPLE N buyers show little interest. Prices are steady 
ODS to firm throughout. Roofers look firmer than 




















BEECH in December; some sellers now quote $34 for 
N E : 8-inch air dried; transit cars have sold up to 

BASSWOOD —_ you are in the market for any of the $33.50. Rough edge is quiet at steady prices. 
woods isted at the . : Good band sawed stock, 4/4 under 12-inch, is 

ELM : left give us an opportunity to offered at $60@61. Shortleaf flooring, 1x4, is 
NORWAY gure on your needs. We are producing fine firm, lowest prices quoted being: Bé&better rift, 
i . ; i . ; ar fig 59.5 > for 

quality stock and our manufacture is equal to Rican Cee he a Low fo 


WHITE PINE any on the market. Pooler 


—_" : oe NEW YORK, Jan. 4.—North Carolina pines 
HEMLOCK We invite your inquiries. are in light supply. Roofers are particularly 
scarce. Mills have informed distributers here 


that in many cases they can not fill immediate 
ac um er Oo orders and in view of conditions quotations are 
: e erratic. 


MANISTIQUE, MICHIGAN BUFFALO, N. Y., Jan. 4.—The curtailment of 
production in the North Carolina pine trade is 
tending to keep the market firm and mills report 
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a good demand from nearby territory. Scarcely 
any changes in prices have been noted recently. 

BALTIMORE, MD., Jan. 4.—The happenings 
of the last week in the North Carolina pine 
trade were of a character that tended to confirm 
the favorable views entertained regarding the 
state of the business. Stocks were called for 
on a scale that must have appeared satisfactory 
in view of the holidays and inventories. The 
additions made to the stocks on the wharves 
were not impressive. Prices are well main- 


a SOUTHERN PINE 


CHICAGO, Jan. 6.—With the retail yards in 
the midst of taking inventories, very little south- 
ern pine is being sold by local distributers, but 
the general expectation is that the middle of 
the month will see an improvement in demand. 
The yards in general did so little buying before 
and during the holidays that their stocks have 
become badly depleted and the opinion is that 
they cannot remain out of the market for any 
length of time. Prices are steady. 

NEW ORLEANS, LA., Jan. 4.—Demand and 
production were both light during the holiday 
week. Today much the same conditions are re- 
ported. Bad weather over this immediate terri- 
tory and other parts of the timber belt tend to 
slow down mill operations, and in some plants 
the annual overhauling is still under way. Com- 
ment on the trade outlook is confidently cheer- 
ful, however. Prices hold up well. Inquiry is 
seasonably brisk and the run of orders good, sea- 
son considered. 


ST. LOUIS, MO., Jan. 4.—Although activity in 
southern pine slackened during inventory, it is 
believed the next few weeks will witness a sub- 
stantial replenishment of stocks. A strong mar- 
ket is predicted for at least the first half of 1926. 
A considerable volume of inquiries is now being 
received from retailers who have completed in- 
ventories. 


KANSAS CITY, MO., Jan. 5.—Southern pine 
demand last week was small, but a little better 
than the usual volume for the closing week of 
the year. There has been an increase in in- 
quiry, however. Orders placed last week were 
largely for immediate requirements. A few 
transit cars were sold when buyers were offered 
an inside price. Sales managers expect prices 
to show a considerable advance before the end 
of the month, reporting mill stocks held down by 
weather conditions and a good volume of orders 
on file. 





INDIANAPOLIS, IND., Jan. 5.—Demand for 
southern pine is improving. Farm demand is 
picking up. Industrial orders are infrequent, 
though they are expected to increase before 
spring. Stocks are light apparently in all yards. 
City dealers have begun buying in = small 
amounts. Local architects say more work is in 
prospect for this vear than since the war. Prices 
are firm. 


CINCINNATI, OHIO, Jan. 5.—Business has 
been somewhat draggy in southern pine, due to 
inventory and the holiday season. Prices are 
steady, good southern demand still having its 
effect on the price situation in this district. 


NEW YORK, Jan. 4.—Southern pine is holding 
its own. No price advances have developed with 
the post-holiday season, but values are holding 
tenaciously and there is every indication of an 
upward turn almost immediately. Everywhere 
one goes, the chief topic of discussion is the 
Florida demand and the effect it will have. In 
many circles it is felt that the spring market will 
be exceptional in all respects. 


BUFFALO, N. Y., Jan. 4.—The southern pine 
demand is feeling the effects of inventory. Re- 
tailers will probably buy stock about as needed, 
but the market shows considerable strength. 
Mill reports show that production has been 
quite light lately. 


BOSTON, MASS, Jan. 4.—The local market for 
southern pine is seasonably quiet, but prices are 
firmly held throughout. Longleaf flooring, 1x4, 
has lately sold up to $90 for B&better rift, $72 
for C rift, and $62.50 for B&better flat. Parti- 
tion, B&better, j}-inch, is $61.25. Wholesale 
yards are moving a good volume of timbers, di- 
mension and plank. Retailers are not yet 
through with inventories and balance sheets and 
are doing little buying at present. 


HOUSTON, TEX., Jan. 5.—Houston sales 
Managers expect a normal resumption of busi- 
ness about the middle of the month. The last 
two weeks have been unusually quiet both on 


——“Buy a Moore and Get the Best” — 





St. Stephens, S.C.plant. 


obtained in Moore Kilns. 





Moore Moist Air Kilns at Camp Mfg. Co., St. Stephens, S. C. 


N. C. Pine Uniformly Dried 


Easternlumber buyers can testify to the high quality of the North 
Carolina Pine lumber manufactured by the Camp Manufacturing 
Co., Franklin, Va. Immense quantities of this fine lumber are uni- 
formly and accurately dried in Moore Moist Air Dry Kilns at their 


Let us furnish you with a list of users in your section who will 
give you first-hand information about the satisfactory results being 


Ask to have representative call, no obligation. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. * 








2 Fally Equipped Plants. ~~ North Portland, Ore. 
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Center 


Hemmin 


This trailer is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers because 
it gives a steel center line draught 
through the entire train. 


tenance cost. 
to meet the needs of lumbermen. 


the most difficult logging operations. 
Write for Complete Catalog Today. 








saute 8-Wheel Trailer 





The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insures long wear at rock bottom main- 
They are especially designed 
That’s 
why so many of them are in use today on 


HEMMING WAGON FACTORY, Meridian, Miss. 





SPECIFICATIONS: 
AXLES 4” x 6” split hickory. 
SKEINS 3%” x 10” or 4’”’ x 12”’, long sleeve 
malleable. 
WHEELS 34’’ diameter, with 5”, 6” or 8” tire. 
BOLSTERS 4’ x11”, 6’ long; side bars, 4’’x6’’: 
center bar, 4)4”’x6'2”, with 3’’x5’’ built-up 


bars. 
TONGUE 4’’x6’’, 5’long;reach,4’’x6”,ii’iong. 
CAPACITY 10 tons. 























account of the holiday season and the weather. 
teports from over the country, Houston lumber- 
men say, indicate that business again will be 
good, consequently, they have made no change 
in prices. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Jan. 5.—Manufactur- 
ing plants engaged in production of red cedar 
shingles mostly are closed down and there is 
practically no movement to retailers or consum- 
ers in this district. There is no effort to stimu- 
late sales, and prices remain firm. 


KANSAS CITY, MO., Jan. 5.—A little softness 
developed in the shingle market over the holi- 
days, though most mills will not sell for less 
than $3.15 for clears and $2.75 for stars. De- 
mand for siding is slow, most buyers being 
satisfied with a mixed car. Lath demand is 
good and prices are strong. 


ST. LOUIS, MO., Jan. 4.—Shingle prices are 
strong, although there is very little activity. 
Quotations: Extra clears, $3.15, mill base, and 


$4.66, St. Louis; extra stars, $2.75, mill base, and 
$4.09, St. Louis. 


COLUMBUS, OHIO, Jan. 4.—Demand for shin- 
gles shows some improvement since inventory. 
Country dealers are placing the bulk of the busi- 
ness, although city dealers show a tendency to 
come into the market. Prices are firm with red 
cedar extra clears $5; extra stars, $4.40 to $4.45. 
The demand for British Columbia XXXxXX is 
fair at $5.90. Receipts from the Pacific coast 
are sufficient for current needs. Lath trade is 
steady and prices are unchanged. 

NEW YORK, Jan. 4.—Shingles are in good de- 
mand, with indications that an active building 
season will continue for a few weeks at least. 
Eastern spruce lath are at their twelve months’ 
peak, the quotation at present being on an av- 
erage about $8.75. There is no sign of substan- 
tial replenishments for the time being. 


BUFFALO, N. Y., Jan. 4.—Shingle prices are 
steady, except stars, which are off 10 cents. 
British Columbia XXXXX are $5.76; Washing- 
tons, $5.46; extra clears, $4.81; stars, $4.21. Some 
shortage is reported in the higher grade shir- 
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Send in your’ future requirements 
and we will ship giving you Spring 
dating. You can have the goods sold 
before payment. See our new reduced 


We pay the freight. 


Be sure you handle safe spruce 


—. A ZL 





ADDERS 











N the very center of 
the business district, 
the combined buying 
power giving the best 
in room accommoda. 
tions,cafe and dining 

service at fair prices. 


S. J. WHITMORE, 
Chairman 
JOSEPH REICHL, 
V-P. and Gen. Mer. 














gles, owing to the usual holiday curtailment at 
the mills. 3uying is light and most retailers 
expect to wait a short time before adding to 
stocks. 

INDIANAPOLIS, IND., Jan. 5.—Shingle de- 
mand is fair. Stocks in most city yards are 
light, but rural yard stocks are fairly heavy. 
Lath demand is expected to pick up before the 
end of the month. 





HOUSTON, TEX., Jan. 5.—The shingle busi- 
ness is dull. Lath have been moving slowly 
since before the holidays, but the trade expects 
plenty of orders around the middle of the month. 

BOSTON, MASS:, Jan. 4.—There is very little 
call for shingles. The tone of the market is 
barely steady. The spread of quotations on 
white cedars is $4@4.25 for clears and $4.50@ 
4.75 for extras, with the present trend toward 
the lower range. The best makes of British 
Columbia XXXXX red cedars continue to be 
quoted $5.96, rail shipment, but buyers are very 
cautious and are looking for reductions. 
Scarcity of eastern spruce lath is maintaining 
prices although local demand is quiet. Some 


local wholesalers speak of very desirable orders 
coming from Florida. The full range is $7.75@8 
for 1%-inch, and $8.25@8.50 for 15¢-inch. Pa- 
cific coast lath are quiet at easy prices. 


NEW ORLEANS, LA., Jan. 4.—Cypress shin- 
gles sold in fair volume up to the holidays and 
the mill stock carryover is relatively light, with 
the exception of primes, which have undergone 
some accumulation. Prices are unchanged and 
firm. Cypress lath are in low supply at the 
mills due to long continued active call, which 
shows no signs of abatement. Prices are un- 
changed but exceedingly firm. 


LOS ANGELES, CALIF., Jan. 2.—The present 
year is expected to show a slightly better de- 
mand for shingles than during 1925, according 
to most reports. Prices are firmer than for sev- 
eral months. The lath situation is unchanged. 


MAHOGANY 


BOSTON, MASS., Jan. 4.—Mahogany mer- 
chants are well satisfied with recent business 
and report that inquiries now coming along 
promise a satisfactory volume of trade during 





the first quarter of the year. Production has 
been continued on a full time basis since early 
fall. Orders have been coming along well from 
furniture manufacturers, chair factories, and 
piano, phonograph and radio set producers, 
Prices are firm. 


CLAPBOARDS 


BOSTON, MASS., Jan. 4.—The clapboard mar- 
ket is seasonably quiet. Prices are steady. Of- 
ferings of desirable eastern spruce clapboards 
are light and this fact is keeping quotations 
firm although buyers show little interest at pres- 
ent. Extras are quoted $120 a thousand pieces 
and clears $110@115, all 4-foot. Builders have 
lately been using a substantial proportion of 
West Coast clapboards, mostly 3%4- to 6-foot 
clears of red cedar or western spruce. 





Letters From the Mail 
of a Wholesaler 


[A previous instalment of these letters ap- 
peared on page 78 of the Dec. 19, 1925, issue of 
the AMERICAN LUMBERMAN.—EDITOR. | 





RIVERSIDE, MISS., Dee. 9, 1925. 
THE HicgH GRADE LUMBER Co., New Orleans, La. 
Gentlemen: In reply to yours of the seventh 
we will take on a contract for a million feet along 
the lines you suggest at the following prices f.o.b. 
cars our mill: 


Plain Plain Qrtrd. Qrtrd. 
sap guin red sap red 

5/8 FAS ........$40.00 $70.00 $50.00 $80.00 
5/8 No. 1 com... 28.00 19.900 50.00 50.00 
5/8: No. 2 com... T2090 3 <.s4- eats Pane 
ee Se er 50.00 90.00 60.00 100.00 
4/4 No. 1 com... 32.00 55.00 40.00 60.00 
4/4 No. 2 com... 15.00 8 | ree ‘cw 
Te ra 60.00 $0.00 70.00 100.00 
8/4 No. 1 com... 40.00 79.00 50.00 70.00 


We believe the market is going to improve in 
all of these items and you will have a profit of 
five to fifteen dollars a thousand in them by the 
time you market them. 

Our idea on oak is as follows: 


Plain Plain Qrtrd. 

white oak red white 

BAP gi Gieioe Wale $75.00 $70.00 $120.00 
2/4 No; 1 COM. ....% 50.00 45.00 80.00 
4/42. No. 2 COM, (000 30,00 28.00 40.00 
BS Sai 6 depiacastiereies 90.00 85.00 150.00 
8/4. No; 1. COM. .....4. 55.00 55.00 90.00 
S74 Ne 2 COM ces ces 35.00 35.00 50.00 


Let us hear from you promptly as we have an- 
other firm interested but are giving you _ prefer- 
ence. Your truly, 

THe DELTA SAWMILL Co. 


NEW ORLEANS, LA., Dec. 11, 1925. 

THE DELTA SAWMILL Co., Riverside, Miss. : 
Gentlemen: We have yours of the ninth and 
you compliment our sales force entirely too much 
in assuming we could pay the prices you mention: 
make an advance and move the stock at a profit. 
You must have made a special trip to Memphis to 
get those prices together. If you find a firm that 
will make a contract contemplating an advance of 
$15 a thousand, and at the same time pay the 
prices you outline, let us have their name, as we 
will also make a contract with them for a million 
feet or more, if their financial responsibility is 
such that they will take the stock regardless of 
conditions. We have enjoyed the correspondence 

and wish you a Merry Christmas. Yours truly, 

HicH GRADE LUMBER Co., 


H.G.L. H. G. Logan. 


[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—EDITOR. | 


Patents Recently Issued 


The following patents of interest to lumbermen_re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 

1,566,610. Log hauling sled. Bernard Leblanc, Lac 
Frontiere, Que. 

1,566,880. Saw. John E. Kelley, Fitchburg, Mass., 
assignor to Simonds Saw & Steel Co., same place. 

1,567,441. Debarking machine for logs. Guy OC. How- 
ard, Seattle, Wash. 

1,567,473. Log unloader. 
Wales, Fla. 

1,567,518. Sawmill dog. Stanley B. Langill, Menom- 
inee, Mich., assignor to Prescott Co., same place. 

1,567,559. Drying wood, lumber, and the like. John 
B. Welch, New Orleans, 

1,567,749. Saw filing machine. 


Wyatt C. Starr, Lake 


William §S, Pritch- 


ard, Detroit, Mich. 
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Business Changes 
COLORADO. Willard—Citizens Lumber & Supply Co. 
reported sold to Logan Lumber Co., of Fleming. 


IDAHO. Weippe—Reported that E. T. Chapin Mill 
Co. will be sold to Federal Match Co. 


ILLINOIS. Aledo—Edwards & Wharton Lumber Co, 
succeeded by Edwards-Nesbitt Lumber Co., E. S. Nes- 
pitt having taken over the Wharton interests over two 
years ago. az ‘ 

Harmon—Frank A. Grimes, of Sterling, Ill., has pur- 
chased the two elevators and lumber yard of the Armour 
Grain Co. L. L. Seago remains as manager. 

INDIANA. Indianapolis—Indianapolis Veneer Co. 
changing name to W. H. Pearce Veneer Co. 

IOWA. Stout—Independent Lumber Co., succeeded by 
Miller & Lampert. 

MIOHIGAN. Breckenridge—D. A. 
to BE. E. Potter & Co. 

Detroit—Bessemer Lumber Co. changing its name to 
Gramer Lumber Co. which will continue as wholesale 
lumber dealer; sold retail yard stock to H. M. Mun- 
ger, who will use name of Bessemer Lumber Co. after 
Feb. 15. 

Tecumseh—Hammond & Co. succeeded by A. R. Fos- 
ter. 

MINNESOTA. Minnesota Transfer—-Anderson Imple- 
ment Co. changing name to Grain King Mfg. Co. 

MISSOURI. Kansas City—Edward J. Bannister Lum- 
ber Co. succeeded by Scott-Crozier Lumber Co. 

Maryville—Phares Lumber & Hardware Co. succeeded 
by Adair Lumber Co. 

Trenton—Cousins Lumber Co. succeeded by G. N. Me- 
Ghee. 

NEBRASKA. 
J. P. Forsyth. 

NEW YORK. New York—Emrick Lumber Co. suc- 
ceeded by Stulman-Emrick Lumber Co. 

OHIO. Jackson—H. S. Wittman, Gus Smales and 
Waldo Clark have purchased interest of James D. Witt- 
man in the Buckeye Mill & Lumber Co. 

OREGON. Gresham—Jones Lumber Co. succeeded by 
Barnes & Rhorson, 

Lakeview—C. S. Benefiel succeeded by C. A. Doty. 

Portland—Lion Lumber Co. succeeded by W. J. Brug- 
man Timber Co. 

PENNSYLVANIA. Philadelphia—On and after Jan. 
1 the lumber business formerly conducted under name 
of John W. Coles will be conducted under name of the 
John W. Coles Lumber Co., 822 Perry Bldg., 16th and 
Chestnut Sts. 

TEXAS. San Antonio—Roy Beitel Lumber Co. suc- 
ceeded by Bexar Lumber Co. 

WASHINGTON. Kennydale—Wm. Gordon has sold 
his interest in the Gordon Shingle Co. to Glenn Gordon. 

Seattle—Southern Alberta Lumber & Supply Co. (Ltd.) 
changing name to Southern Alberta Lumber Co. (Ltd.). 

BRITISH NORTH AMERICA 

SASKATCHEWAN. Saskatoon—C. H. Wentz, man- 
ager of the North American Life Insurance Co., at 
Calgary, Alta., and for many years interested in the 
lumber business in Saskatoon, has purchased the H. L. 
Martin Lumber Co. (Ltd.) of Saskatoon, including yards 
and plant in Nutana, suburb of that city; will operate 
under name of ©. H. Wentz Lumber & Coal Co. 


Incorporations 


ARKANSAS. Smackover—Smackover Lumber Co., in- 
corporated; capital, $25,000. 

CALIFORNIA. 
Mill, incorporated. 
Salinas—Homer T. 
capital to $250,000. 
_ CONNECTICUT. New Haven—East Side Lumber Co., 
incorporated; capital, $50,000. 

Stamford—Byram Lumber & Supply Co., incorporated; 
capital, $200,000. 

FLORIDA. Jacksonville 
corporated; capital, $10,000. 
IDAHO. Boise--Sky-Pile-It Co., incorporated; cap- 
ital, $25,000; manufactures lumber piler. 

ILLINOIS. Chicago—Bristol Land & Lumber Co., in- 
corporated; capital, $50,000; 11 South La Salle St. 
Chicago—Oakley Frame & Sash Co., incorporated; 
capital, $15,000; 3101 N. Oakley Ave. 

Chicago—L. M. Johnson Co. incorporated; capital, 

000; mfr. picture frames and moldings. 

Chicago—Wilson Bros. Mfg. Co. increasing capital 
from $16,000 to $45,000. 

INDIANA. Anderson-——Forkner-Manger Lumber Co., 
incorporated; capital, $30,000. 

South Bend—Powell-Roos Lumber Co., incorporated; 
capital, $75,000. 

_KANSAS. Baxter Springs 
incorporated; capital, $30,000. 
MARYLAND. Baltimore - 


Curtis & Co. sold 


Yutan—Brabec Lumber Co. sold to 


Pismo Beach—Vismo Beach Planing 


Hayward Lumber Co. increasing 


Norwood Lumber Co., in- 


Independent Lumber Co., 


-Maryland-West Virginia 
Ml , incorporated; capital, $50,000; office 207 E. 
33d St., care of C. A. Minton; will do business in 
Charleston, W. Va. 

MISSISSIPPI. Clarksdale—M. lL. 
%., incorporated; capital, $100,000. 
Gulfport—Gulfport Lumber & Construction Co., incor- 
porated; capital, $20,000. 

NEW YORK. Buffalo—Buffalo Lumber & Mill Cor- 
poration, incorporated; capital, $200,000; foresters and 
‘umbermen. W. M. Bernhard, 421 Fidelity Bldg., one 
of the incorporators. 
. Buffalo—Monczynski Lumber Co., incorporated; cap- 
tal, $50,000; Stanistaus Monczynski, 19 Prospect Terrace, 
lancaster, one of the incorporators. 

New York, Queens—Astoria Importing & Mfg. Co., in- 
‘orporated; capital, 1,000 shares, no par value; 55 Wall 
‘t.. care Jas. H. Townsend. 

New York, Bronx—Prospect Door & Sash Corporation, 
‘NCorporated; capital, $15,000. Maurice Rubin, 47 W. 
4th St., New York, one of the incorporators. 

New York, Manhattan—J. Lester Smith & Co., in- 


Virden Lumber 





corporated; capital, $10,000; address J. L. Smith, 326 
St. Johns Place, Brooklyn. 

= York—Longacre Fox Sash & Door Co., -incorpo- 
rated. 

New York—Louis Schulman Co., incorporated; capital, 
$100,000: lumber. 

Port Henry—E. C. Henry, incorporated; capital, $40,- 
000; lumber and planing mill. 

Warsaw—Wyoming Valley Lumber & Supply Co., in- 
corporated; capital, $50,000. 

White Plains—White Plains Sash & Door Co. increas- 
ing capital to $60,000. 

NORTH CAROLINA. Biltmore—L. A. Trumbo & Sons, 
incorporated; woodwork. 

Boone—Watauga Furniture & Lumber Co., 
porated. 

Goldston—Snipes & Gaines & Co., incorporated; capi- 
tal, $50,000: lumber. 

Newton—Newton Furniture Co., incorporated; capital, 
$300,000; furniture mfr. 

OHIO. Akron—Yoho & Hooker Akron Co., incorpo- 
rated; capital, $50,000; to deal in lumber and building 
materials. 

Bedford—Millwork & Lumber Co., incorporated; 500 
shares, no par value. 

SOUTH CAROLINA. Clio—Marlboro Timber Co., in- 
corporated. 

Inness—Goose Creek Lumber Co., incorporated; capital, 
$5,000. 

Summerville—Carolina Building Material Co., incorpo- 
rated; capital, $5,000; to conduct wholesale and retail 
business in lumber, lath, shingles, boxes, erates ete. 

TEXAS. Dallas—A. M. White Lumber Co., incorpo- 
rated; capital, $15,000. 

Dallas—Johnson-Mordecai Lumber Co. changing name 
to J. W. Johnson Lumber Co. 

Houston—H. D. Taylor Lumber Co. changing name 
to Taylor Lumber Co.; increasing capital stock from 
$200,000 to $300,000. 

Houston—Sam_ Bassett 
capital, $100,000. 

Rusk—Chamberlain Lumber Co., incorporated; capital, 
$3,000. 

_ VIRGINIA. South Roanoke—Valley Lumber Corpora- 
tion, incorporated; capital, $50,000. 

_ WASHINGTON. Aberdeen—Johns River Logging Co., 
incorporated; capital, $9,000. 
nun -Baring Mill Co., increasing capital to $95,- 


incor- 


Lumber Co., — incorporated; 


Seattle—Pacific Fir Tie Co., 
$10,000; sawmill. 

Seattle—Castle Falls Timber Co., incorporated; capi- 
tal $50,500. 

Tacoma—tTriangle Logging Co., incorporated; capital, 
$30,000. 

WEST VIRGINIA. Charleston—Maryland-West Vir- 
ginia Lumber Co., incorporated in Maryland to do busi- 
ness in West Virginia with office in Charleston. 


New Sheds and Yard Improvements 


_ ARKANSAS. El Dorado—Head & Dearing Lumber 
Co. moving into new lumber yard just completed; cost, 
$10,000. 

CALIFORNIA, Oxnard—Sun Lumber Co. erecting new 
buildings, including office, 40x60 ft.: lumber shed, 
108x68 ft. and lime and cement buildings; cost between 
$15,000 and $20,000. 

_ CONNECTICUT.  Bridgeport—City Lumber Co. erect- 
ing 60x102-ft. addition. 

‘KENTUCKY. sardwell 
building burned structures. 

NEW MEXICO. Artesua—Kemp Lumber Co. erecting 
lumber shed 41x124 ft.; office and service room to be 
udded., 

OKLAHOMA. Carmen-——W. W. Star rebuilding lumber 
yard structures, including office and sheds. 

TEXAS. ‘Taylor—J. A. 
Yard remodeling offices. 

UTAH. Park City—Morrison-Merrill & Co. enlarging 
und improving; cost, $20,000. 

WASHINGTON. Mt. Vernon—Massar Lumber Co. will 
erect office building and addition to warehouse. 


New Ventures 


ALABAMA. Dothan—Alto Barnes and G. H. Denson 
will open a retail and wholesale lumber yard and 
planing mill on site formerly occupied by Alto Barnes 
Lumber Co. 

ARKANSAS. Hot Springs—L. V. 
Co. has begun retail lumber business. 

CALIFORNIA. Oakland—Melrose Sash & Door Co. 
has begun business. 

Robbins—Diamond Match Co. has begun retail lumber 
business, 

San Diego—Ransom Bros. Lumber & Supply Co. has 
begun business. 
FLORIDA. 

begun business. 

Tampa—Sanders & Hendricks Lumber Co. has begun 
business. 

GEORGIA. Ashburn—C, E. 
ness, 

INDIANA. Port Chester—Pioneer Lumber Co. has 
purchased site between Dunes Highway and South Shore 
railroad near Port Chester and will install mill and 
lumber yard. 


incorporated; capital, 


Bardwell Lumber Co. re- 


Thompson & Sons Lumber 


Freeman Lumber 


Quay—Winter Beach Lumber Co. has 


Thrasher has begun busi- 


KANSAS. Dearing—-Dearing Lumber Co. has begun 
retail business. 

LOUISIANA. Gibsland—C. V. Capewell has started 
hardwood sawmill. 

MICHIGAN. Halfway—Witt Lumber Co. has begun 


retail lumber business. 

Pontiac—Service Planing Mill has been opened by 
Frank Walter at 18 Union St. 

MISSISSIPPI. Jackson—Central Lumber & Coal Co. 
has begun retail business. 


MISSOURI. Barnhart—Hoist H. Lumber Co. has 
begun retail business. 

Kansas City—H. C. Shedrick Lumber Co. has opened 
a general commission lumber office at 415 Hall Bldg. 

Kansas City—Scott-Crozier Lumber Co. has begun 
wholesale business at 1733 Garfield Ave. 

NEW JERSEY. Orange—Bilt-Well Supply Co. has 
opened retail lumber business. 

OHIO. Akron—Central Coal & Supply Co. will open 
in about three weeks. 

OKLAHOMA. Holdenville—C. H. Hedges Lumber Co. 
has started a retail business. 

OREGON, Linnton—West Oregon Lumber Co., new 
concern. 

TENNESSEE. Dyersburg—City Lumber Co. has begun 
retail business. 

Wichita Falls—Rivers-Wilson Lumber Co. has begun 
retail lumber business. 

San Angelo—McCarroll Bros. opening new lumber yard 
on South Oakes St. 

WASHINGTON. Tacoma—Sullivan-MeNeil Lumber 
Co., of Buffalo, N. Y., opening buying office in charge 
of Leo Thromm. 


New Mills and Equipment 


ALABAMA. Jasper—Jasper Lumber Co. erecting plan- 
ing mill in West Jasper. 

ARKANSAS. Leslie—Export Cooperage Co. will re- 
build recently burned barrel plant. 

CALIFORNIA. San Francisco—Mercantile Box Co. 
will erect manufacturing plant and yards on Fifth St. 

INDIANA. Anderson—Forkner-Manger Co. installing 
machinery for saw and planing mill in former plant of 
Indiana Silo Co.; will handle both hard and softwoods. 

NORTH CAROLINA. Lenoir—Jennings Furniture Co. 
let contract for 4-story factory building, 60x160 ft., to 
cost $25,000. 

BRITISH NORTH AMERICA. 

ONTARIO. Collingwood—Daniel Shaw erecting large 

addition to planing mill; cost about $10,000. 


Casualties 


INDIANA, Indianapolis—Commercial Box Co., loss by 
fire, $30,000; five 5-ton trucks destroyed. 

Orleans—-Handle factory operated by Columbus Wood 
Turning Co. destroyed by fire; loss, $20,000. 

KENTUCKY. Hopkinsville—Forbes Mfg. Co., loss by 
fire, $500,000; planing mill department destroyed. 

MISSOURI. Orrick—Atlas Lumber Co., loss by fire, 
$20,000. 

NEW JERSEY. sergenfield—A. J. Mueller Lumber 
Yard, loss by fire, $150,000; office and storage building 
destroyed. é 

NEW YORK. Troy—-Wm. E. Martin Lumber Co., loss 
by fire, $15,000, 

WISCONSIN. Delafield—-Frame office building of 
Rees-Notbohm Lumber Co. destroyed by fire. 

BRITISH NORTH AMERICA 

ONTARIO. Hawkesbury—Hawkesbury Lumber Co., 

loss by fire, $8,000, confined largely to barn and 


contents, 
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HYMENEAL 


DANTZLER-GAY. The engagement and ap- 
proaching marriage of Miss Louise Gay and 
Lorenzo Dantzler, of Biloxi, Miss., is announced. 
Miss Gay is the daughter of D. J. Gay, a widely 
known business man and naval stores operator 
of the Biloxi section, while Mr. Dantzler is the 
son of L. N. Dantzler, one of the best known 
timber and lumbermen in Mississippi. The date 
of the wedding has not been announced. 


VENTERS-LUCAS. Martin D. Venters, lum- 
berman of the Elkhorn Creek region in Ken- 
tucky, and Miss Gertie Lucas, of Camp Branch, 
Ky., were married on Monday, Jan. 4, and after 
a brief honeymoon will be at home at Elkhorn 
Creek. The bride is the daughter of a local 
lumberman. 





CLARK-CAUDILL. The marriage of Boone 
Clark, lumberman of Whitesburg, Ky., to Miss 
Ada, Caudill, a daughter of a lumberman of 
Sandlick, Ky., took place on Jan. 2, and the 
couple are now enjoying a honeymoon in the 
South. They will make their home in Sandlick. 


CROSLAND-FLOYD. Carolina-wide interest 
centers in the announcement of Mrs. Pauline 
Mason Floyd of the engagement of her daughter, 
Lillian Mason, to John Crosland, treasurer of 
the Central Lumber Co., of Charlotte, N. C. 
The wedding will take place this winter. Miss 
Floyd is one of Charlotte’s most popular young 
women, and is a leader of the younger social 
set. She is the editor of the social news depart- 
ment of the Charlotte News. Mr. Crosland, one 
of the popular young men of Charlotte society, 
is well known in business circles. He formerly 
was with the Continental Trust Co. of Charlotte. 
He received his higher education at Davidson 
and North Carolina State colleges, where he be- 
came a member of Kappa Sigma fraternity. He 
was a member of the American Expeditionary 
Forces in the World War. 


WILBUR-HEARING. The marriage of Lyon 
P. Wilbur, formerly sales manager of the Mem- 
phis Band Mill Co., of Memphis, Tenn., to Miss 
Blanche L. Hearing, also of that city, was an- 
nounced last Tuesday. The wedding occurred 
on Dec. 26, at the Cumberland Presbyterian 
Church, Memphis. Mr. Wilbur is now living in 
St. Louis and is connected with the Chicago 
Coal & Lumber Co. there. He is well and favor- 
ably known among hardwood operators. 
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Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 
ht words of ordinary length make one 
ne. Count in signature. 

Heading counts as two lines. 

No oe a except the heading can be ad- 

m le 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
under heading Too Late to Classify. 





EARL C. RANDALL, SALESMAN. 


Wholesale and Commission Lumber. Wanted stock 
sheets, price lists and discounts. 
P. O. BOX 14, Beloit, Wis. 





WANTED—BOOKKEEPER 
For Northern Wisconsin lumber operation, one who is 


not afraid of work, married and experienced. State 
salary expected and give references when writing. 
Protestant preferred. 

Address “Pp, 104,’’ care American Lumberman. 


WANTED—MILLWORK MEN. 
We need competent men for positions of factory super- 
intendent, estimator, draftsman and detailer, for south- 
ern locations. ‘The positions are hard to fill and none 





but qualified men of experience need apply. References 
required. 
Address “P, 105,’’ care American Lumberman. 





WANTED—EXPERIENCED 
MOULDING FOREMAN 
For Iowa Woodwork Plant; must be capable, 
knives and handle men. Permanent position. 
Address “L. 126,’’ care American Lumberman. 


WANTED—MAN EXPERIENCED 
In lumber sales promotion and advertising for city 
retail business. 
Address “R. 117,’’ care American Lumberman. 


WANTED ALL AROUND YARD FOREMAN 
Must be capable of handling men. Prefer one with 
material and coal yard experience. Do not apply un- 
less capable. 

Address 


grind 








“L. 132,’’ care American Lumberman. 


WANTED—MILL FOREMAN 
Double band and gang steel cypress mill. Must be 
commanding executive, good mechanic. We fully ap- 
preciate the value of knowledge the proper conversion 
of cypress logs into lumber. Give reference, experience, 
age, salary expected in first letter. 
Address **M. 105,’’ care American Lumberman. 








112 READERS FOR ONE CENT 
CAN YOU BEAT IT! 


A five line advertisement inserted in the Wanted and 
For Sale Department costs $1.25 for one insertion. The 
AMERIOAN LUMBERMAN prints and delivers about 
14,000 copies every week—your five line ad could be 
delivered at a cost of 1 cent to each 112 subscribers. 
No other way to reach the Lumber World and Wood- 
working Industries so quickly and cheaply. We carry 
your message. Advertise in the 


AMERICAN LUMBERMAN, 
431 South Dearborn Street, 
Chicago, Illinois. 


DO IT NOW. 


a age 


j 


art 


yf 
ciate ae 


WANTED—SALESMEN 
Can use two or three high class men capable of selling 
millwork direct to builders in Cook County, Ill. If 
you can invest $5,000 in a money-making concern we 
ean offer you a real opportunity. None but thoroughly 
experienced young men need apply. 
Address “K. 103,’’ care American Lumberman. 


OFFICE POSITION OPEN 
For order clerk in retail lumber yard, operating planing 
mill, Want man with good personality, able to read 
blue prints and make cutting bills to mill and having 
had at least two years’ actual retail yard experience. 
Salary to start on basis, $2,000 per year. Prompt action 
desired. Apply in own handwriting. 
DYNES-POHLMAN LUMBER CO., Indianapolis, Ind. 


WANTED—BOOKKEEPER 
For retail lumber yard in central Illinois county seat, 
pop. 3000. One who can also make estimates on medium 
priced buildings. Must be accurate and strictly honest. 
Give age, experience, if married, and salary expected. 
Answer fully. A good place for right man, 
Address “*R. 135,’’ care American Lumberman. 


WANTED—YOUNG LADY BOOKKEEPER 
With lumber experience. Give experience, reference 
and state wages wanted in first letter. 

Address BOX 385, Kenosha, Wis. 


LUMBER BUYER WANTED 
Who lives in Georgia, Alabama, Louisiana or Missis- 
sippi, thoroughly experienced in pine and hardwoods 
to purchase lumber on commission. 
Address ““R. 119,’’ care American Lumberman. 


WANTED: EXPERIENCED WORKING FOREMAN 
Who can manage workmen, one who can set up and 
keep machines in order. This is a small town, have a 
fair size mill, open shop, no trouble; to the right man 
—— _ a good future; an interest in the business can 
ye had. 

TECUMSEH SASH & DOOR CO., Tecumseh, Mich. 
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MILLWORK ESTIMATORS WANTED 
For positions in office, also in sales department. 
opportunity for men interested in selling. 
sales territories available. Address 
RGAN SASH & DOOR COMPANY, 
Blue Island Ave. and Wood St., Chicago, III. 


WANTED EXPERIENCED 
Millwork estimator, capable of taking off items of mill- 
work from plan, also detailing and billing same into 
mill. Location, Western New York. Write full par- 
ticulars of experience, age and salary. 
Address ““M, 128,’’ care American Lumberman. 


WANTED EXPERIENCED MANAGER 
For lumber yard located in Chicago suburb. 
dress “K, 127,’’ care American Lumberman. 


WANTED— 
Competent estimator, biller and detailer. 
to prepare estimates, 


Good 
Several choice 











Must be able 
take measurements, detail and 
Good 


bill special work for large or small buildings. 
salary and steady position. 
104,’’ care American Lumberman. 


Address as: 





SAW FILER AND MILLWRIGHT 
Man for band resaw and do millwright work 
factory; state wages and references. Address 
“CINCINNATI,’’ care American Lumberman. 


CARPENTER WANTED 
To work in planing mill and carpenter shop. Must be 
able to draw plans and make accurate material lists. 
State salary wanted and give references. Address 
“SOUTHERN WIS.,’’ care American Lumberman. 
WANTED—AT ONCE; GOOD MOULDER MAN; 
Must be able to get production. Give references, ex- 
perience and state salary expected. 
Address “LL, 101,’’ care American Lumberman. 


in box 











DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, IIl. 








SALESMEN WANTED 


Macon, Ga., wholesaler of yellow pine, in reorganizing 


sales force wants business getting representatives in 
each section from Mississippi River east. Will give ex- 
clusive territory and percentage of profit arrangement 
to right parties. 

Address ‘‘MACON,’’ care American Lumberman. 


SPECIALTY SALESMEN 
To sell high-grade specialty to retail yard trade. Real 
advantage in price over all competition. Free news- 
paper advertising for each dealer with opening order. 
Liberal commission. Permanent. Start side line if pre- 
ferred. Address MANUFACTURER, Room 836 Trans- 
portation Building, Chicago. 








SUPERINTENDENT WANTED 
For millwork plant manufacturing sash, doors and high- 
grade interior woodwork. Must possess practical expe- 
rience and be capable of producing both quality and 
production. Give experience, age, ability and salary 
desired in first letter. 
Address “*R. 120,’’ care American Lumberman. 
WANTED—YOUNG, ENERGETIC OFFICE MAN 


For retail lumber yard in growing town of 25,000, in 
Northern Indiana. One who can take dictation pre- 





ferred. In answering, state age, experience and sal- 
ary expected. 
Address “R. 121,’’ care American Lumberman. 





SALESMAN 
An old established Eastern wholesaler is looking for a 
salesman to cover northern New Jersey and Long Island 
on straight salary with expenses and automobile fur- 
nished. Trade well established in Yellow Pine, N. C. 
Pine and western woods. Apply by letter stating age, 
qualifications, references and salary expected. 
Address **R, 115.’’ care American Lumberman. 





WANTED: EXPERIENCED 
Pine and hardwood salesman for St. Louis and vicinity, 
to sell on salary and commission basis. Give refer. 
ences in your reply, state salary expected and when 
could begin work. 
LYON LUMBER COMPANY, Garyville, La, 


WANTED—BY ESTABLISHED 

Alabama Wholesaler, experienced salesman for North 
Alabama and south central portion of Tennessee op 
profit sharing basis only. Reference required, state 
in first letter what percent of profits you would expect, 
also your age and if now employed. All communications 
strictly confidential. Address P. O. BOX NO. 413, 
Montgomery, Ala. 


WANTED—A SALESMAN: 
Position open, territory covering a part of the State of 
Pennsylvania. Applicant must be a capable lumber. 
man with experience and good character—by an old 
established wholesaler, handles southern yellow pine 
only, whose volume is about six thousand (6000) cars 
per year and in position to back the right kind of a man, 

Address “RR. 103,’’ care American Lumberman, 


WANTED—SALESMAN 
Chicago hardwood yard. State age, experience, salary 
expected. 
Address “Pp, 112,’’ care American Lumberman. 


GOOD OPENING COMPETENT 
Sash and door salesman. Travel Southwestern Iowa, 
Territory very competitive, so unless you are above aver- 
age ability need not apply. Offer interesting proposi- 
tion to right party. 
dress “Pp. 107,’’ care American Lumberman, 


THOROUGHLY EXPERIENCED 
Building material or lumber salesman wanted by 
WEATHERBEST STAINED SHINGLB CO., North Ton- 
awanda, New York. Must have car and devote entire 
time to Weatherbest interests. Write, giving sales 
experience and _ references. 


COMMISSION SALESMEN WANTED 
In all good consuming points by a manufacturer of 
southern hardwoods and pine. Can furnish 150 cars 
monthly. 
Address “‘M. 103,’’ care American Lumberman, 


EXPERIENCED COMMISSION 
Lumber salesmen in all important lumber consuming 
centers, to sell genuine Alaska spruce, chiefly factory 


























stock and clears. Want only high-class men. Liberal 
commissions. 
Address “‘H. 131,’’ care American Lumberman. 





WANTED 

By Pittsburgh leading wholesale and manufacturing 
company handling a general line—Idaho white and west- 
ern pine, Oregon and California pine, hemlock, yellow 
pine, spruce, fir and cedar, also K. D. frames, mould- 
ings, etc., high class salesmen, familiar with yard trade 
and industrial concerns in Pennsylvania, Ohio, New 
York, New Jersey, Michigan and West Virginia. Write 
us, giving age, references and territory most familiar 
‘with, experience and salary desired. Write P. 0. BOX 
NO. 438, Pittsburgh, Pa. 


WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM, CITY LUMBER COMPANY, New Bern, N. C. 


COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 
High-class references ‘required and given. Exclusive 
territory. 
Address 








*R, 23,’’ care American Lumberman. 





ARE YOU LOOKING FOR A JOB? 

There is a job some place for every man. Sometimes 
a man does not fit in the particular job that he has and 
there is another job he would fit in if he only knew 
where it was. 

It is our mission to bring the man and the job to- 
gether. We have done it a thousand times and we can 


do it again. 

The American Lumberman is over 50 years of age, 
but it is young, progressive, active, read by the real 
men in the lumber trade—men who are looking for the 
best that money can buy. 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il. 


Put your ad in the 





EXPERT BAND FILER 
With twenty years’ experience on Log Bands and Re- 
saws. Hard and soft woods. Al references and ability 
that gets results. Open at once. Go anywhere. 
Address “RR. 134,” care American Lumberman. 


EXPERIENCED WELL KNOWN WHOLESALER 
And buyer of California white and sugar pine with 
wide mill and trade acquaintance desires connection 
with eastern firm as West Coast manager and buyer. 
ddress 


WANTED—POSITION AS MANAGER 
Of lumber and building material yard. 7 years’ expe- 
rience, Can take estimates, measurements, do detailed 








work. Good at collections, credit and general office 
work. Wis. preferred. Available Jan. 1. References. 
Address “LL. 144,’ care American Lumberman. 





POSITION WANTED 
Experienced, middle aged, capable of handling any part 
of retail lumber business. Manager, superintendent oF 
collections. 


Address “R. 109,’’ care American Lumberman. 





WANTED 
An experienced lumber salesman for the Pittsburgh 
territory, must be well recommended and familiar with 
White Pine and West Coast Products. 
STITZINGER & CO., New Castle, Pa. 


Yellow Pine, 
a, G. 





SITUATION WANTED: 
Man, 32 years old, assistant bookkeeper or general 


office work. Eight years’ experience in Lumber. (Cat 
go any place at once, 
Address “R, 123,’’ care American Lumberman. 


“LL, 142,’’ care American Lumberman. ° 
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